

















A Strong Agency Force 
Backed by a Strong Old Company 











Agents in Central and North Pacific States 


J. W. Cochran, Manager 
F. H. Burke, Asst. Mer. 


“70” WESTERN DEPARTMENT 


FIRE ASSOCIATION 


Insurance Exchange, CHICAGO 









hits 








The Western Underwritet 


WESTERN IN NAME 
IN TWO PARTS 





A WEEKLY NEWSPAPER OF INSURANCE 


(Entered as Second-Class Matter February 24, 1900, at Post Qffice at Chicago, Illinois, under Act of March 3, 1879.) 





Cr We 





NATIONAL IN SCOPE 
PART ONE 














TWENTIETH YEAR No. 33 








CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, AUGUST 17, 1916 





$2.50 per Year, 15 Cents a Copy 














JAMES F. JOSEPH IN 
NEW WORK IN CHICAGO 





Vice-President of the Sterling Fire 
Goes With the Govern- 
ing Committee 





SPECIAL REPRESENTATIVE 





Will Assist the Western Union in 
Various Ways in Executive 
Duties 





James F. Joseph of Indianapolis, 
vice-president of the Sterling Fire, has 
resigned to become special representa- 
tive of the governing committee of the 
Western Union and will be located in 
Chicago. Mr. Joseph will be the pub- 
licity man for the governing commit- 
tee and will also assist the committee 
in various ways in dispatching its 
work and bringing greater efficiency 
in its transactions. Considerable of 
the burden that has been placed on in- 
dividual members and the chairman will 
be shifted to Mr. Joseph. In addition 
to this it is expected that he will be 
general assistant to a number of com- 
mittees and do considerable executive 
work that heretofore has fallen upon 
the various chairmen. 


Well Qualified for the Position 


He is a man well qualified for the 
position, having had a wide experience 
and occupied important positions. Mr. 
’ Joseph was general agent for the west, 
at the head office of the North British 
when he was elected vice-president of 
the Sterling Fire. He organized the 
underwriting department of the Ster- 
ling and finally advised that it form a 
reciprocal reinsurance contract with 
the Hartford Fire. Mr. Joseph was 
formerly located at Chicago, where he 
was assistant manager of the old west- 
ern department of the North British, 
and then was taken to New York by 
Manager Richards to be vice-president 
of the Commonwealth of New York. 
For many years he was assistant west- 
ern manager of the Manchester, having 
been brought to that position from the 
field, where he traveled for. the old 
Phenix. 


McGregor Suggested Present Position 

The present position created by the 
governing committee was recommend- 
ed in the annual address of President 
(CONTINUED ON PAGE 15) 





Aetna Fire Underwriters Department 
HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, III. 








Continental Fire 
INSURANCE CO. OF NEW YORK 


HENRY EVANS, President 


Fire Rent Automobile 
Sprinkler Leakage 


Tornado 
Use and Occupancy 





Always a leader among the big companies, it is now stronger than 
ever, as it has the Largest Capital and Largest Policyholders’ Surplus. 
It has gained this position through 63 years of continuous square deal- 
ing with its agents and policyholders, and constructive management. 





CONTINENTAL COMMANDS CONFIDENCE 


HOME OFFICE WESTERN OFFICE 
80 Maiden Lane 332 So. La Salle Street 
New York Chicago 











EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Se 
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R. H. PURCELL AND W. P. 
ROBERTSON APPOINTED 


Liverpool & London & Globe 
Names Assistant and Deputy 
































Assistant Managers 





BOTH ARE STRONG MEN 





Will Have Charge of Company’s Op- 
erations in West Under Supervision 
of Manager Warren 





Manager W. S. Warren of the west- 
ern department of the Liverpool & 
London & Globe has appointed R. H. 
Purcell assistant manager to suc- 
ceed Hugh R. Loudon, who recently 
was promoted to a higher position in 
the United States branch. Mr. Purcell 
thus moves up from the post of deputy 
assistant manager. 

W. P. Robertson of Detroit, state 
agent in Michigan, becomes deputy as- 
sistant manager. Both men are well 
known to the fraternity and this recog- 
nition of their ability and faithfulness 
has been predicted ever since Mr. Lou- 
don’s promotion became known. 


Formal Announcement Been Delayed 


The formal announcement of the 
promotions in the western department 
has been delayed inasmuch as Manager 
Warren desired to have his recom- 
mendations approved at the head office 
in Liverpool. Owing to war conditions 
mails are belated and it takes much 
time for correspondence to and fro. 
Mr. Warren’s selection of his assist- 
ants meets with the hearty approval of 
those who are acquainted with the con- 
ditions. He recognizes the civil service 
principle in advancing his own men, a 
policy that he has always followed and 
championed. 


Purcell Traveled in Nebraska 


Mr. Purcell was formerly in the local 
business at Omaha. He then went into 
the field for the Hanover in Nebraska 
and then with the Liverpool & London 
& Globe in that state. He was later 
transferred to the Rocky Mountain 
field. From there he was called into 
the department office at Chicago as 
deputy assistant manager. This pro- 
motion was made two years ago when 
George H. Moore retired as assistant 
(CONTINUED ON PAGE 16) 




















Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 
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United States Branch Statement January 1, 1916 
Total Assets - - - - $9,067,990.55 


Net Surplus above all — in the 
United States 


3,932,857.72 








“THESE FUNDS are held solely for the protection of 
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PEOPLE BENEFIT BY ACT 


—_— — 


ENGLISH WRITES ON NEW LAW 





Answers Criticism of Antidiscrimina- 
tion Measure by Man Who 
Had His Rate Raised 





Commmissioner Emory H. English 
of Iowa is doing some valiant work in 
educating the people of Iowa to the 
real meaning of the antidiscrimination 
law. Whenever Commissioner Eng- 
lish sees an attack on the statute, writ- 
ten nine times out of ten by some one 
who was getting a cut rate under the 
old scheme, he replies in such an il- 
luminating manner that any fair- 
mainded man must see the error of his 
contentions. One of the strongest let- 
ters yet written by the commissioner 
appears in the “Iowa Farmer,” a well 
known agricultural journal, and an- 
swered. charges against the new law 
made by “A City Taxpayer” in the col- 
umns of that paper. 


Not Sought by Companies 


The commissioner points out that the 
author of the complaint, who refers to 
the new law as “costing the people of 
Iowa millions of dollars” and as “a 
monstrous insurance graft,” has had his 
own rates advanced from $46 to $97. 
He states that the author “misappre- 
hends the character of the law and its 
value to the people of the state.’ He 
shows that the law was not sought by 
insurance companies, but by insurance 
commissioners of various states, who 
desired more direct control over fire 
insurance rates “in the interest of equit- 
able rate conditions for the property 
owner.” He shows that the agents 
formerly made the rates, charging one 
man a high rate to equalize the cut 
rate given his neighbor. “The average 
rate paid upon properties in Iowa dur- 
ing the year 1915 was lower than in 
any previous year in the history of the 
State,” he says. 


Law Misrepresented 


_The commissioner concludes in this 
vigorous language: 


It is doubtful if any law was ever put 
upon the statute books of Iowa that was 
more maligned and misrepresented than 
this act. Becoming a political issue in 
Some sections, every kind of misstate- 
ment seems to have been resorted to in 
order to prejudice the insuring public 
against it; when as a matter of fact, it is 
the first effort upon the part of the state 
to control fire insurance rates and pro- 
tect property owners from unjust or dis- 
criminatory rates. I repeat to you with 
emphasis that the new law stands out as 
the greatest piece of constructive insur- 
ance legislation enacted in Iowa in a 
decade. 

I desire no personal credit in this mat- 
ter and I am seeking no particular pub- 
licity with reference to same, but I have 
desired that you personally may know and 
appreciate the value of the act to the 
property owners of the state, as well as 
understand the great step forward taken 
by the state in the new equitable control 
of the insurance situation. 

If there are any phases of the subject 
which are not clear in your mind and you 
are willing to take the time, I will be only 
too glad, at your convenience, to discuss 
with you this or any other subject upon 
which I may have information. 


Believes in Equity of Measure 


I thoroughly believe in the justness and 
equity of the provisions of the law and 
through its operation during the past year 
have renewed confidence in its value and 
utility to the people of the state. The 
policy of rate control is sound and the 
methods employed in assuring fairness in 
treatment of all policyholders are emi- 
nently practical. 

Under its operation, through the author- 
ity given the insurance commissioner, 
Iowa is enjoying lower rates than any 
siate in the'Union. It would be unfor- 
tunate indeed should the state through 
shortsightedness or political controversy 
lose the advantages secured through the 
operation of this law. Fire insurance is 
now upon an economical basis, wherein 
the rate correctly reflects the loss experi- 
ence and hazard of risks insured, with 
authority lodged in the offices of the com- 
missioner to change any rate that is un- 
just or discriminatory. 


_———D Oa 


“The livest opportunity in the world is 
not worth a red cent to you unless you 





FRED S. JAMES - 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARI 
ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARI 
ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


United States Managers 


No. 123 William Street, NEW YORK CITY 
GEO. W. BLOSSOM 


S, 


S, FRANCE 


FRANCE 


W. A. BLODGETT 








MERCANTILE FLOATER POLICY 





Committee from Insurance Commis- 
sioners’ Convention Is Now Inves- 
tigating Plan and Practices 





New York, Aug. 16—(Special)—R. J. 
Merrill, insurance commissioner of 
New Hampshire; Emory H. English, 
insurance commissioner of Iowa, and 
S. W. McCullough, deputy insurance 
commissioner of Pennsylvania, have 
been appointed a subcommittee of the 
committee on laws and legislation of 
the National Convention of Insurance 
Commissioners, to investigate the writ- 
ing of so-called mercantile floater poli- 
cies, and to report the result of its in- 
vestigation at the convention of insur- 
ance commissioners at Richmond in 
September. In a circular letter being 
sent out to fire companies this sub- 
committee says: 

“It is understood that the matter un- 
der. investigation refers to the writing 
of policies covering a single item the 
property of the insured, wherever it 
may be situated, with or without a 
limit of liability in a specific locality. 
It is claimed that this method of trans- 
acting business violates the laws of 
several of the states, among others, 
those relating to resident agents, taxa- 
tion, standard policies and supervision 
of rate making.” 

The committee asks the insurance 
companies receiving this letter several 
sharp questions as to their practice in 
the placing of mercantile floater poli- 
cies and asks for suggestions and ad- 
vice as to the extent of such practice 
and its bearing upon the provisions of 
the law, to be submitted in time for the 
fall convention of insurance commis- 
sioners. 
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go after it.” 








THE LIVERPOOL & LONDON & GLOBE 





WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 


WILLIAM S. WARREN, Manager 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
-dollar representing: UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


R. H. PURCELL, Deputy Asst. Mgr. 
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“SERVICE”’—That’s the Slogan ef 


Neare, Gibbs G& Lent 


Union Trust Building, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 





SAN FRANCISCO: 
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DALLAS: 
George O. Hoadley J. S. Aldehoff & Co. 
Manager General Agents 
DENVER: NEW ORLEANS: 
E. J. Miller J. D. Kitchen & Bro. . 
General Agent INSU RANCE COMPA General Agents 
N Y, 
OF AIX-LA-CHAPELLE .GERMANY. 
UNITED STATES BRANCH | 
NEW YORK. j 
CHICAGO: \ ¢, ki 7 ATLANTA: 
Harvey W. Murray ELSEY hi " Jerome & Brown 
General Agent Managers 
HENRY M. GRATZ, President D. H. DUNHAM, Vice-President NEAL BASSETT, Vice-Presidert JOHN KAY, Treasurer 


The Girard Fire & Marine Ins. Co. of Philadelphia 


Cash Capital, $500,000.00 ) 
Surplus to Policyholders, $926,195.24 


ORGANIZED 1853 Z 


Net Surplus, $426,195.24 





Chestnut and 7th Streets 
HOME OFFICE | BeNTADELPHIA, PA. 
WESTERN DEPT: NEAL BASSETT, Mer., W.T. BASSETT, Ass’t Mer., CHICAGO, ILL. 


EASTERN DEP’T { 786 Broad Street 





D. H. DUNHAM President 


FIREMEN’S 


Cash Capital, $1,000,000.00 Net Surplus, $2,708,837,43 
Surplus to Policyholders, $3,708,837.43 


NEAL BASSETT Vice-President JOHN KAY, Vice-President 


ORGANIZED 1855 


A. W. HASSINGER, Secretary 


INSURANCE 
COMPANY 








WESTERN DEP’T: NEAL BASSETT, Mer., W. T. BASSETT, Ass’t Mer., CHICAGO, ILL. 


HOME OFFICE: 1786 Broad Street, NEWARK, N. J. 
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COMMISSION RATES 


PAID IN WISCONSIN 


Nearly All Show 15, 20, 25 and 30 
Paid Agents in New 
State Report 


SIDE LINE RATES VARY 


Interinsurance Exchanges Show That 
They .Pay Commissions in 
Spite of Advertisements 


Rates of commission paid agents in 
Wisconsin by various fire and marine 
insurance companies are shown in the 
new Wisconsin report. Virtually all 
of the companies quote these at 15, 20, 
25 and 30 percent. The 15, 20 and 25 
rates are paid throughout the state 
and the 30 percent on certain classes, 
in Milwaukee. 

A few of.the affiliated companies do 
not pay as high as 30 even in Milwau- 
kee. Others show 32%, 35, 36 and 40 
percent paid in the state. In a few 
cases the higher commissions are on 
general agency contracts, and on the 
others they are paid on lines other than 
fire. In one case a rate of 32% percent 
is paid to a generai agent on hail busi- 
ness. It is apparent that but one or 
two companies have some contingent 
commission contracts in force, in view 
of the few odd rates paid. 

There is wide diversions of rates paid 
by companies that write only automo- 
bile and marine business, some of them 
pay very low, others fairly high, and 
others both low and high, depending on 
whether their arrangements are local 
or general agency connections. 


Interinsurers Pay Commissions 


Many of the _ interinsurance ex- 
changes that are licensed in the state 
show that they paid 10 to 25 percent 
commissions to agents. Nearly all of 
these advertise that they have no local 
agents and that the business is 
done through salaried representatives. 


’ Whether or not these rates of com- 


missions are paid by these exchanges 
on renewal business is not shown. 

A few mutuals also show commis- 
sion paid to agents, though they do not 
generally operate on the agency busi- 
ness. Some mutuals pay as high as 
25 percent, but do not give this on re- 
newal business. 


Rates of Various Companies 


Quotations of commission rates for 
all companies that do not show the 
regulation 15, 20, 25 and 30 are given 
below: 


Allemannia, 10, 30. 

Alliance, Pa., 15, ~~ Lona 
Assurance Co. of A 10, 
Automobile, 18%, 38, "14, 1, 4. 24. 
Badger Mut., 2416, 2 5. 
Boston, 10, 35, 30. 

Brit. & Foreign Marine, 15. 
Campbellsport Mut., 25. 
*Canners Exch., 20. 

Central Mfrs. Mut., Ohio, 15, 25. 
Columbian Natl., 15, 20, 25. 

Eureka, 15, 20, 35. 

Federal, N. J., 15, 20, 25. 
Fitchburg Mut., 10, 15. 

Germania, 15, Zo, 35. 

Granite State, 30, 35. 

Hartford, 15, 17%, 20, 25, 30, 40. 
Herman "Farmer. 

Imperial, 15, 20, “35. 30, 32%. 
Indemnity Mut. Marine, 35. 
*Individual Underwriters, N. Y., 15. 
Jewelers Mut., Ltd., Wis., 10. 
eee Mut., 

&L. & G,, Eng., 15, 20, 25. 
Steaee Mfrs. Interinsurance Assn., 20. 
Lumber Mutual, Mass., 10. 
*Lumbermen’s Fire Ind. Contract, 20. 
*Lumber Underwriting Alliance, 20. 
*Lumbermen’s Ind. Exch., Wash., 25 
Lutheran Mut. Home, Wis., 25. 
aoe. 10, 20. 

*Mfg. Lumbermen’s Und., Mo., 20. 
*Mfg. Woodworkers Und., Ill, 25. 
Marine, 10, 25. 

Maryland Motor Car, 30. 

Millers Natl, 15, 20, 25. 

Minn. Implement Mut., 25. 

Motor Vehicle Mut., Juneau, Wis., 20. 


*Natl. Auto Owners’ Interinsurance, Mich., 





Established 1824. 





PRESTON T. KELSEY, Manager. 


PATRIOTIC 


ASSURANCE COMPANY, LIMITED 


OF DUBLIN 


. Under the control and management of Sun Insurance Office. 
Local Agents regarding Underwriters. 


Entered United States 191.5 
To meet the wishes of the 
Expansion desired through new agency connections. 


WESTERN DEPARTMENT, CHICAGO 
FRANK M. JONES, Asst. Manager. 











CHANGES IN THE FIELD 


MARCH IS GENERAL AGENT 





State Agent of New Hampshire and 
County in Michigan to Super- 
vise the West 





George K. March of Hillsdale, Mich., 
state agent for the New Hampshire 
Fire, in Michigan, for the last ten 
years, has been appointed supervising 
western general agent. The daily re- 
ports continue to be sent to the home 
office, but Mr. March will superintend 
the western business for both the 
New Hampshire and the County. He 
rors continue his headquarters at Hills- 
ale. 

Mr. March is one of the best known 
field men in the west, having been very 
active in the Michigan organizations 
and others. He was president of the 
Michigan: State Fire Prevention Asso- 
ciation and the Michigan Field Club. 
Mr. March formerly traveled in the 
New England field and for some time 
was with the Fireman’s Fund, in Ohio 
and Michigan. 

Needed Man to Keep in Touch 

President Frank W. Sargeant of the 
New Hampshire has felt the need of 
having someone in the middle west who 
could have general supervision and 
keep the head office in closer touch 
with conditions, in this locality. 

The New Hampshire has been mak- 
ing rapid strides throughout the west 
and is regarded as one of the best 








*N. Y. Reciprocal be 

-y 4 & M., Eng., 1 
Mut., Wash., 10 

diac Colony, 25, 35. 

Pacific Fire, 26, 25, 30. 

Phoenix, Eng., 45, ‘20, Ba! -30, 32%. 

Mrmr soe Exch, 25 


15. 
20, 25, 30, 35. 


Security, 0., 1 
Standard, be 
Standard + an An 15, 22%. 
State, er 15, “< gas 30, 35. 
St. Paul, 14%, 15, 20, 25, "30. 
Sterlinne’ 15, 20, 55. 30, 35. 
*Sprinklered Risk Und., 20. 
Teutonia, Pa., 30. 

Tokio Marine, 20, 30, 32%. 
*Und. Exch., Chicago, 15. 
Union, Pa., 36. 

Union Marine, 15, 20. 

West Bend Mut., 25. 
*Interinsurance ‘concerns. 


companies operating in the field. It 
has a clean cut set of field men, who 
are considerably above the average 
caliber, and they have impressed the 
agents with their ability and experi- 
ence. The new position assigned Mr. 
March is in the nature of a service sta- 
tion for the benefit of the New Hamp- 
shire and County and their agents in 
the middle west. He is still to have 
direct and personal charge of Michi- 
gan but will have an assistant. Mr. 
March is a man of fine capacity and ex- 
perience, who has a comprehensive view 
of conditions in the west and is just 
the man for the place to which he has 
been assigned. 





Elmer Thorson 


Elmer Thorson, assistant to Super- 
intendent C. E. Varley, of the improved 
risk department in the western office 
of the Springfield, has gone with the 
Phoenix of London as assistant to Su- 
perintendent R. R. Stone. 


J. F. Goodwin 


J. F. .Goodwin, manager of the in- 
surance department of the Arkansas 
Trust Company at Hot Springs, Ark., 
has been appointed special agent for 
the Adams & Boyle General Agency 
of Little Rock. 








W. H. Hewitt 


W. H. Hewitt, formerly with the In- 
diana Inspection Bureau at Ft. Wayne, 
Ind., has been appointed state agent for 
the "Security of Connecticut and Reli- 
ance in Iowa. He will have his head- 
quarters in Des Moines. 


George B. Side 


George B. Side, who has been spe- 
cial agent of the Western and British 
America in Kansas and Nebraska, has 
moved to Billings, Mont., where he will 
represent the company in Montana, 
Idaho and North Dakota. 

—————__»2e1e 
Reinsures More Business 





The Peoples National has reinsured 
all of its business in Illinois except Chi- 
cago, District of Columbia, Massachu- 
setts, New Jersey, except Trenton and 
Atlantic City, New York, except New 
York City, Brooklyn and Buffalo, Rhode 
Island, Michigan and Indiana, in the 
Fire Association. 











GEORGE EK. MARCH, Hillsdale, Mich. 


Newly Appointed Supervisi: 
General Agent New Hamp 


Western 
re Fire 











News About Companies 











Marquette National, Chicago—lIts semi- 
annual statement shows assets $475,570; 
reinsurance reserve, $32,769; net surplus, 
$125,805. It has gained about $22,000 in 
surplus since the first of the year. 

* * * 

Yorkshire—The New York department 
report shows as of March 31, assets, 
$1,041,861; premium reserve, $606,416; 
surplus, $435, 445. 


Aachen & Munich—The head office state- 

ment of the Aachen & Munich is very in- 
teresting. This is one of the most popu- 
lar and largest of the German companies. 
Its home office assets are $10,138,672; in- 
crease over a year ago, $776,932; liabili- 
ties, $6,194,152; increase, $644,624; sur- 
plus, $3,944,520; increase, $132,308; cash 
on hand and in banks, $1,021,354. Its div- 
idend paid was 555/9 percent. This was 
a most excellent showing and gives evi- 
dence of great thrift. 

The membership committee of the West- 
ern Union has approved the application of 
President Henry C. Whalen, of the Cen- 
tral States Fire of Wichita, Kas., for 
membership, and the application is now 
being voted upon. 








of our organization. 


NEW YORE DENVER DULUTH 





5. Natl. Lumber, aa 
Newark, 15, 20, 25, 30, 





Placing Surplus Lines? 


Our Special Department i is at your command, backed by the integrity and financial responsibility 
We welcome the inquiry of the Local Agent for handling his excess beyond 
the capacity of admitted Companies. 


Guaranteed Lloyds Underwriters 
Surplus Companies Maintaining United States Deposits 
Immediate binders—10% commission to brokers 


MARSH & M&LENNAN 


Insurance Exchange, 
Chicago 


MINNEAPOLIS DETROIT 


MONTREAL 


LONDON SAN FRANCISCO 
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PERIL TO INSURANCE 
IN THE DAKOTAS SEEN 


George R. Douthitt at Federation 
Meeting Describes Activities 
of Nonpartisan League 


EDUCATION IS CALLED FOR} 


Underwriters Should Learn Facts and 
See That Public Understands 
the True Situation 


At the recent annual meeting of the 
Insurance Federation of South Dakota 
President George R. Douthitt gave an 
address on “Cooperative Efficiency,” 
showing the need of educating the pub- 
lic in the northwest on insurance mat- 
ters. He referred to the Nonpartisan 
League of North Dakota, which is en- 
gaged in a campaign to do away with 
private insurance and other private “big 
business,” and gave an example of the 
campaign literature used. He said 
there are men in South Dakota who 
want to follow in the footsteps of the 
Nonpartisan League. Mr. Douthitt 
spoke as follows: 

The world today is demanding maxi- 
mum efficiency in all lines of commer- 
cial and professional effort. Neither in- 
dividuals, partnerships, nor corpora- 
tions are fully living up to twentieth 
century demands whose _ underlying 
principles are not grounded ift a broad 
comprehensive plan for effective serv- 
ice. One hundred percent efficiency can- 
not be had without the full and loyal 
cooperation of each unit of your organ- 
ization. Just as this is true in an in- 
dustrial or banking organization it is 
equally true that to bring about a large 
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degree of commercial efficiency in a 
state or community it is absolutely 
necessary to have the intelligent cooper- 
ation of all the different lines of hon- 
est, competent, commercial activity in 
such communities. 


Purpose of Federation 


The Insurance Federation of South 
Dakota was organized in 1915, federat- 
ing into one great body all the different 
lines of underwriting. This organ- 
ization has for its purpose the advance- 
ment of the legitimate interests of both 
the buyer and seller of insurance pro- 
tection and the bringing about of a more 
full understanding and cooperation be- 
tween all purchasers of insurance service 
and the underwriting companies. That 
an organization of this kind is needed 
and that your organization and other 
business organizations of this state 
should cooperate in the work we are 
attempting to do is evidenced when you 
know the conditions that actually exist 
in the state of North Dakota at this 
time. 

Example of Campaign Literature 


There has been created in that state 
during the last year an organization 
known as “The Nonpartisan League,” 
and to give you an idea of what they 
are trying to do I want to read a few 
extracts from their official organ, “The 
Nonpartisan Leader,” published at 
Fargo: 

“The farmers of North Dakota have 
formed a political organization. They 
have formed it because it was an abso- 
lute necessity. The laws of the state 
have not given them the aid to which 
they were entitled in regulating the con- 
ditions under which their chief prod- 
ucts should be marketed. The laws of 
the state have permitted huge monop- 
olies in other states to control the mar- 
kets of this state, to exploit the farmer 
and to rob him of a large part of the 
profits of his toil. 


Called Notorious Abuse 


“The waste from the farmer’s stand- 
point through this system of exploita- 
tion has grown to the proportions of 
being a notorious abuse, one that de- 
mands a remedy if the honest producers 
of the state are not be to be ruined. 
The whole state, through this and other 
abuses, has been changing rapidly from 
a state of independent farm owners to 
a state of landlords and struggling, im- 
poverished tenants, giving up all their 
profits in exorbitant marketing charges, 
interest and rents. 

“North Dakota farmers are right now 
in the midst of the greatest battle of 
their lives—with the welfare of. the 
whole people of the state at stake. If 
the farmers and their friends lose, 
North Dakota will continue to be ruled 
by the grain trusts, insurance com- 
panies, usurious bankers, and all the 
hosts of big business, and North Dakota 
people will be forced, as in the past, to 
put tens of millions of dollars into the 
coffers of eastern business concerns 
already rolling in riches. We will have 
to pay these millions year after year— 
if we lose—because Big Business will 
make and enforce the laws. 


Picture of Frightfulness 


“These corporation laws will not per- 
mit our people to do the things neces- 
(CONTINUED ON PAGE 14) 








KENTUCKY BUREAU QUITS 


HOLDS BOARD UNREASONABLE 





Further Operation of Rating Machin- 
ery in State Considered Useless— 
G. H. Parker’s Statement 





Louisville, Ky., Aug. 16—(Special)— 
As the result of the unreasonable de- 
mands of the State Insurance Board, 
the Kentucky Actuarial Bureau has 
practically ceased operations, having 
served notice today that it will do no 
more rerating and will quote no cred- 
its, confining its work to the rating of 
new risks. A number of employes have 
already been released, others are to 
be let out, and in a few days practic- 
ally all of the remaining employes will 
be given vacations. Briefly, the rate- 
making machinery of Kentucky has 
been closed down. 


Parker Makes Statement 
In making a formal announcement of 


the decision of the bureau to the field j 


men, Manager George H. Parker said: 
“The state insurance board has issued 
so many unreasonable rulings, prohib- 
iting increases in rates, and has de- 
manded such unreasonable information 
relative to the experience of companies 
on Kentucky business, that it is impos- 
sible for the bureau to continue the 
usual work of rerating risks. 


Companies Reach Decision 


“As the companies cannot afford, in 
view of their experience on Kentucky 
business, to make all reductions and 
no increases, and as it is our belief 
that it was not the intent of the mak- 





ers of the law that it should prevent 
the readjustment of rates as the hazards 
changed, we therefore placed the nu- 
merous rulings before the company 
managers and have been instructed by 
them to make no further revisions in 
rates from this date. Hereafter our 
work will be confined to the rating of 
new risks only.” 


State Board Unreasonable 


The decision of the companies is the 
culmination of numerous petty and un- 
reasonable demands which have been 
put forward by the state board. It has 
insisted that the names of owners be 
indicated on all rate cards so as to 
facilitate its work in getting in touch 
with the assured. It has put in re- 
quests for an unreasonable number of 
surveys, including those of buildings 
carrying reduced rates and new build- 
ings. It also demanded that the com- 
panies give their experience on Ken- 
tucky business in such a manner that 
it would have been impossible to com- 
pile the information without the ex- 
penditure of thousands of dollars. 

Board’s Incompetent “Experts” 


It is said that the board has recently 
embarrassed the bureau by sending out 
incompetent men in the guise of rate 
experts, to show the public how to 
reduce rates. 

The recent attitude of the board in 
refusing to permit any increases in in- 
dividual rates is so inconsistent with 
the loss ratio of 63.5 percent in Ken- 
tucky that it was at once evident that 
such a plan would not be practicable. 


Agents Promise Support 


Mr. Parker addressed meetings of 
the local agents and field men today, 
explaining the attitude of the compa- 
nies, and was given assurance of strong 
support. 
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HAIL LOSSES ARE 
SEVERE THIS YEAR 


Bad Record: for 1915 Will Have an 


Equal in This Season 
Just Closing 


STORMS ARE NUMEROUS 


Much Moral Hazard Seen in North 
Dakota on Account of - 
the Rust 


Another hail storm in North Dakota 
the last of the week added that much 
more to the deficit of the state. This 
year is proving a disastrous one to the 
hail writing companies and some pre- 
dict that the results will even be more 
severe than last year, which was a 
record-breaker. The year started out 
with heavy storms in Texas, Colorado 
and Oklahoma. Some companies broke 
even in Kansas and a few made a little 
money, but the majority are losing. 
Nebraska and Iowa treated the com- 
panies fairly well, but North Dakota, 
South Dakota and Minnesota have 
brought heavy losses. 


. 
‘Wheat Crop Is Poor 


The wheat crop in North Dakota this 
year is very light, and the quality is 
poor. Many of the fields are averaging 
but from five to ten bushels an acre. 
The black rust caught the wheat, caus- 
ing the stalks to fall. This brought on 
a moral hazard, as a rain or wind storm 
would lay the wheat low and claims are 
made under hail policies. The ad- 
justers, therefore, are scrutinizing each 
claim very carefully and are only al- 
lowing for strictly hail losses. The 
farmers evidently conclude that any 
claims they can get paid will be that 
much more velvet, inasmuch as the crop 
is almost a failure anyhow. About all 
the wheat will be harvested by the end 
of next week. 


Bankers Are Interested 


The bankers are back of the farmers, 
inasmuch as the banks hold a number 
of premium notes given by the assured 
and the banks have given the companies 
certificates of deposits. There have 
been a number of claims also on rye, 
oats and barley, but the wheat fields 
have been the largest sufferers. It is 
figured that the companies writing the 
larger business already show a loss 
ratio of over 100 percent. Add to this 
the expense and the hail underwriting 
end of the companies this year will be 
a black part of the business. It is a 
question whether some of the com- 
panies will continue writing this class, 
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Owing to two years of very severe 
losses. Some companies trimmed out 
here and there, passing over some coun- 
ties and writing very light in others, but 
they got caught anyhow. 


IOWA ESCAPES LIGHTLY 


Des Moines, Ia., Aug. 15—(Special) 
—lIowa has suffered very slightly from 
hail storm damage this year according 
“to reports which have reached the state 
insurance department. In this respect 
Iowa is very much better off than sur- 
rounding states. There have been some 
heavy lightning losses in Iowa and 
much windstorm damage. The drouth 
has now been broken all over the state 
and grass fires and conflagrations due 
to dry weather are expected to be 
greatly reduced the remainder of the 
summer and fall. 


——_»-e—____ 
Forest Fires in Ontario 


The forest fires in northern Ontario 
have resulted in quite a serious loss. 
The sprinklered pulp plant at Iroquois 
Falls, Ont., sustained a heavy loss, the 
factory mutuals coming in for $500,000. 
Cochran, Ont., will sustain a loss of 
$300,000. There are some mining 
plants and small towns that were prac- 


FEDERATION ACTIVITIES 


NATIONAL COUNCIL MEETING 





Busy Day of Reports and Discussions 
Planned for Sept. 18 at 
White Sulphur 





The annual meeting of the National 
Council of Insurance Federations will 
be held at the Greenbrier, White Sul- 
phur Springs, W. Va., Sept. 18. 

While the meeting will not be a large 
gathering suv far as numbers go, yet 
those present will represent a very 
large proportion of those concerned in 
the business of insurance in the United 
States. Each state federation is enti- 
tled to one representative at the con- 
vention, this representative having au- 
thority to cast the vote of the entire 
membership of his Federation. The 
federation movement has grown from 
eleven federations less than a year ago 
to forty-one and, according to present 
plans, half a dozen more will be added 
before Sept. 18. The work of the im- 
mediate future will be that of strength- 
ening and solidifying the entire chain’ 
of organizations into a more perfect 
whole. How this can be done most 
effectively will be one of the prin- 
cipal problems ‘or solution at the com- 
ing meeting. 


Many Reports 


Reports will be made by President 
W. S. Diggs, Secretary Mark T. Mc- 
Kee and the following committees: 


Extension Committee—George D. Webb, 
Chicago, chairman; Emmett V. Thompson, 
St. Louis; J. K. Livingston, Detroit; G. 
Arthur Howell, Atlanta; Thomas F. Daly, 
Denver; Philip S. Powers, Richmond,. Va. 

Committee on Constitution—W. G. Wil- 
son, cae Webra} chairman; W. Straub, 

emmel, Little Rock, 
"Fra ne, Grafton, N. D.: 
Lively, Portland, Ore.; Ww. 
Henry, Pittsburgh. 

Committee on Efficiency—Fred L. Gray, 
Minneapolis, chairman; Molony, San 
Francisco; Craig Belk; a Tex.; J. 
Morton brings Louisville; H. R. Cunning- 
ham, Helena, 

Publication Coanintttee—Meney Rightor, 
New Orleans, chairman; James B. McKee, 
Nashville; Thomas E. Braniff, Oklahoma 
vee George W. Rourke, Seattle; W. Mal- 
colm McCrory, Jacksonville, Fla.; Willard 
Done, Salt Lake City. 





Auditing Committee—W. W. Webb, To- 
peka, chairman; H. E. Lasche, Milwaukee; 
W. B. Merrimon, Greensboro, N. C 


Afternoon and Evening 


These reports will be followed by 
general business and the election of 
officers. The afternoon meeting will be 
taken up with an officers’ conference, 
which in a sense will be in the nature 
of a “round table.” The afternoon 
program will also include a number 
of two-minute talks by state repre- 
sentatives, and a general meeting of 
all the officers of Federations and field 
secretaries. ‘[his will be presided over 
by Fred L. Gray. 

In the evening will be held a ban- 
-—_ at which the toastmaster will be 

G. Wilson of Cleveland. On the 
saedare program are: Henry Rightor, 
New Orleans; J. R. Molony, San Fran- 
cisco; Charles H. Holland, New York; 
J. Scofield Rowe, Hartford; W. B. 
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tically wiped out. 





10 So. La Salle St. Chicago 


Joyce, New York; R. Perry Shorts, 
Boston; Newton E. Turgeon, Buffalo, 
and a number of others. 


NORTH DAKOTA WORK DONE 








Fraternal Organizations Are Rallying 
to the Support of Other Insur- 
ance Interests 





Four more counties organized 
branches of the Insurance Federation 
of North Dakota last week, and the 
headquarters in Fargo report a ma- 
terial gain in membership. The four 
counties that swung into line during 
the week, following visits to the county 
seats by Executive Secretary Harry 
Curran Wilbur of Fargo, were Ran- 
som, Lamoure, Dickey and Sargent. 

A feature of the Federation growth 
in North Dakota is the fact that the 
great fraternal organizations are rally- 
ing to the Federation standard. Sena- 
tor P. J. Murphy, president of the 
Federation, is the deputy head consul 
for North Dakota for the Modern 
Woodmen. Col. J. H. Fraine, one ‘of 
the directors, is the ranking officer in 
the state for the Yeoman, and the A. 
O. U. W. is represented on the direc- 
torate by E. J. Moore of Fargo, su- 
preme secretary of the order, and in 
addition B. C. Marks of Bismarck, 
grand master of the Workmen, is chair- 
man of the Burleigh county executive 
committee. 

The Sargent county meeting was a par- 
ticularly enthusiastic one, and here the 
cooperation of the fraternals was evi- 
denced in the election of the county execu- 
tive and general committee, following the 
meeting held in Forman, the county seat. 
The elections resulted as follows: 

Sargent County Executive Committee— 
A. Leslie, Forman, chairman; N . Ca- 
banne, Forman, secretary; J. P. Gunder- 
son, Forman; D. O. Rustad, Cogswell; and 
Hj. Edmon, Milnor. 

Sargent County General Committee— 
John McCormick, Crete; R. G. Baker, Nich- 
olson; W. H. Col e, Stirum; Curtin Cooper 
(mutuals), S. E. Lee, and George Carlson, 


all of Gwinner: H. eg 
Pennington (Yeomen), O . S. Sem, A. Ww. 
stman and Lewis, <- of Milnor; 


Martin Jones, De Lamere; C. F. Cole, D. J. 
McKenzie, M. B. Leichen and C. J. Otteson 
(Modern bane my “ag all of Forman; W. D. 
Truax, ~e oe M. Hopf, Cayuga; Hi. J. 
Pfeiffer (A. . Ww.) and C. E. Castle of 
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Havana; H. L. Greene and C. E. Johnson 
(Woodmen) of Rutland; and A. B. Carl- 
son, J. J. White, Earl Bell, G. H. Noyes 
and A. Solberg (Yeomen) of Cogswell. 

Lamoure county was organized at a 
meeting in LaMoure, by electing the fol- 
lowing officers: 

LaMoure County Executive Committee— 
Fred P. Bennett, Lamoure, chairman; Paul 
Adams, Lamoure; R. A. MeMichaei, La- 
moure; former Senator Wesley McDowell, 
Marion; and Weaver, Edgeley. 

Lamoure Gonaty General Committee— 
E. G. Bloedow, Alfred; M. F. Blanco, Jud; 
A. D. Gordon, Kulm; Ralph E. Hall, Edge- 
ley; George Steele, Nortonville; J. E. Lain- 
ger, Berlin; George H. Leick, Grand 
Rapids; arl A. Scea, Dickey; Lewis 
Baertsch and C. A. Arduser, Marion; C. M. 
Holbert (mutuals), Lamoure; and R. M. 
Krichton, Verona. 

Ransom county insurance men held 
their organization meeting in Lisbon and 
elected the following committees: 

Executive Committee—Walter L. Wil- 


(CONTINUED ON PAGE 15) 








An American Company. 


centers. 


OFFERS Fire, Lightning, 








INCORPORATED 1849 


GPRINGHEN FR Ins 


‘WESTERN DEPT. CHICAGO. A.F DEAN MGR. 


Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 
Carefully guarded liability in conflagration 


Hail, Tornado, 
Insurance as safe as that of any company 
in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


SPRINGFIELD, MASS 


and Sprinkler Leakage 

















6 





THE WESTERN 








UNDERWRITER. August 17, 1916 











AS VIEWED FROM CHICAGO 


CHANGES IN FEDERAL UNION 


T. L. Osborn, who has been treas- 
urer of the Federal Union of Chicago, 
has been elected secretary to succeed 
his brother, F. Osborn, who has 
moved to New York City. J. M. Kra- 
lovec becomes treasurer, and W. C. 
Anderson, who has been with the com- 
pany for the last six years in the office 
and field, becomes assistant secretary, 
succeeding C. Osborn, who has 
also moved to New York City. 


MR. KLINE IN CHICAGO 


Vice-President. George E. Kline of 
the Continental arrived in Chicago and 
is in temporary charge of the western 
departmént. He will remain here 
probably for some time, until Presi- 
dent Evans decides on a successor to 
C. R. Tuttle, western manager, who re- 
signed to become western general agent 
of the North America. President Ev- 
ans will make the appointment and he 
may run out to Chicago later on to 
look over the situation himself. In‘ the 
meantime Mr. Kline is at his old desk 
at Chicago and will remain there until 
Mr>~ Tuttle’s successor is appointed. 

* * 
J. I. NAGHTEN PRESIDENT 


The stockholders of the Hibernia 
Fire of Chicago, the new company 
licensed last week, met Monday and 
elected officers. James I. Naghten, of 
John Naghten & Co., of Chicago, was 
elected president; Richard W. Wolfe, 
real estate man, vice-president, and 
Robert G. Devlin, who is in charge of 
the stock sales, secretary and treas- 
urer. The executive committee con- 
sists of James I..Naghten, Thomas F. 
Keeley, Richard W. Wolfe, Philip J. 
McGuire and Frank A. Naghten. It 
was voted to increase the capital from 
$100,000 to $200,000 and the extra issue 
is now being sold. A contract was en- 
tered into with John Naghten & Co. to 
act as general manager of the Hibernia. 


CHICAGO AND SUBURBAN 


CHICAGO PREMIUM RETURNS 


The following are additional Chicago 
premium returns for the year ending 
June 30, compared with those of the 
previous year: 
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Agricultural ........... $119,962 $107,976 
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SSE ee 8,214 6,194 
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Lon. & Lan........ 605% 160, 616 142,447 


J. F. Cunningham “be been appointed 
chief clerk in the western department of 
the Continental at Chicago, succeeding the 
late A. F. Musgrave. Mr. Cunningham 
has been with the western department of 
the Hartford Fire. 

* + * 

George 8S. Haskell, manager of the 
bonding and burglary department in the 
office of Fred S. James & Co., accom- 
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panied by Mrs. Haskell and their daugh- 
ter, left on Saturday for the Yellowstone 
National Park for their vacation. 


Henry 8S. Slipner, joint manager of the 
Metropolitan Casualty at Chicago, is 
spending his vacation in New York. 


Arthur J. Wood, general agent of the 
Norwich Union at Boston, was in Chicago 
last Saturday. rea 

acs marine department of the Com- 

nion and Boston, which has 
Sean with the fire branch of the Com- 
mercial Union at 76 West Monroe St., 
Chicago, will soon move to the Insurance 
Erchange. The space which it leaves will 
be taken by the Commercial Union and 
affiliated companies. | 


Western Manager ©. W. Higley of the 
Hanover, is on an automobile trip in the 
east, going to the New England states. 


General Agent H. W. Murray of the 
Aachen & Munich, is on a trip to the 
head office in New York. 


Superintendent of Agents John F. Staf- 
ford, of the London & Lancashire, is 
spending has vacation at Pawpaw Lake, 
Mich. 

ca * ok 

Fire Chief Thomas O’Connor, Mr. Tay- 
lor of the Underwriters Laboratories, 
Major Miles, chief of staff of the effi- 
ciency bureau of the Chicago city council, 
and Frank F. Holmes of the fire depart- 
ment committee of the Chicago Board, 
constitute a committee that is consider- 
ing recommendations for standardization 
of fire department apparatus in Chicago. 
Chief Engineer George W. Booth of the 
National Board, was present at a recent 
meeting of the committee in order that 
his advice could be had. This committee 
feels that if the various fire apparatus 
were standardized, it would save much 
time and expense in getting repairs made. 
The committee hopes to bring it about 
so that all equipment in the department 
is standard in a short time. 


B. V. Hubbard, actuary and author, who 
is candidate for legislature in Chicago 
on the Democratic ticket, has been en- 
dorsed by the labor unions and the Legis- 
lative Voters League. < 


Cc. W. Wagner of Chicago, an inspector 
in the office of John Naghten & Co., will 
leave for New York Aug. 21, to become 
an inspector in the office of Joseph S. 
Frelinghuysen. Mr. Wagner has been in 
the insurance district of Chicago for the 
past eighteen years, and was an inspector 
for the Chicago Board for five years pre- 
vious to going with the Naghten office 
three years ago. 

s * * 

Cc. BR. Tuttle, western manager of the 
Continental, who will soon assume charge 
of the western department of the North 
America, will leave this week for the 
White Mountains in New Hampshire, 
where he will remain until the first of 
October, then taking his new position. 
Mr. Tuttle is able to be about, but desires 
to get in good trim before undertaking 
his new work. He is just recovering from 
a light attack of pneumonia. 

* * * 


Charles Nelson Bishop, Chicago man- 
ager of the Northern of England, who has 
been seriously ill for some weeks, seems 


to be holding his own. The cooler 
weather has made him more comfortable. 
* ” * 


Assistant General Agent L. J. Brad- 
dock of the North America spent the 
greater part of last week at the home 
office in Philadelphia. 

* > so 

President P. D. McGregor of the West- 
ern Union, western manager of _ the 
Queen, has gone to Fisher Island, New 
York, which is off New London, Conn., 
for the summer. Mr. McGregor may re- 
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= ay 


FIRE AND MARINE 
INSURANCE—ALL LINES 











Chicago 

















The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 


Cash Capital . : - - $1,000,000.00 
Assets . - : - 2,377,857.39 
Liabilities (Except Capital) - . 467,413.45 
Surplus to Policyholders ° - 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 
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turn to Chicago before the Union meeting 
in Hartford or he may go direct to the 
meeting. He is serving his last term as 
president of the Western Union. 


M. J. Moriarity, Pai of the chief exam- 
iners in the western department of the 
Fidelity-Phenix, is temporarily traveling 
in Iowa. He will be in the Hawkeye 
state for about two ,months. 


Assistant Menaeer George S. Valentine 
of the Prussian National is on trip to 
the Rocky Mountain, field. 


cook county "APPOINTMENTS 
Aetna—L, A. and Mollie A. Winterson, Chi- 
0. 
Continental=-A, J. Mereness, Nora Prender- 
gast and J. S. Clark, Chicago. 
jubuque—J. V. Fergus, chicago. 


Fireman’s lund Osborn & Co., Chi- 
cago; J. M. =< Ghictgo heights. 


cag: 


er.-Amer., Noesen and F, C. 
McDermott, Chicago. 

Hamb.-Brem.—O. J. Olafson 
Meineke, Chicago. 

Marg. Natl.—A. J. Gorman, Chicago. 

Merch. Natl.—Regina Goldman and E. B. 


Lyons, Chicago. 
Behrens, M. P. Bransfield, 


and E, F. 


Standard—C. M. 
- F. McFarland, Bruno Kowalewski, Roman 
Kowalewski and y. F. Friska, Chicago. 
Seringnele—): H. 2 ate Irving Park; E. M. 
Darch, Edgewater; R. "tom Irving Park; L. 
J. Dwyer, Birchwood; Jorgensen and R. C. 
Quinn, Humboldt Park; J J. 
<a Morton Grove. 
Sun—E. T. Marsh, Evanston. 
Aetna—May E. and Gertrude Wilson, Chi- 


ca, 
Brit. Amer.—W. H. Schendorf and O, H. 
pee. Chicago. 


Stevens, Chicago ; 


Fid.-Phenix—T. F. McIntyre, Moreland; F. 
W._ Stengel, Chicagp. Lawn, 

Falls—F. H. Froemke, J. C. Wilkinson 
R. toward, Chicago. 


cae 
orn -Brem.—Maria. Fitzke, Chicago. 
Ill. Mut. Fire Und.—W. Th hieds, Chicago. 


Mass. F. M.—August Kirchman, Cicero. 
Nord-Deutsche—L. P. Nissen, Chisane. 
PO P. Lundstrom and J. Tonks, 
icago 


Standard, Ct.—Victor ae G. P. Prassas 
7 aol . Albrecht, Chica 
“ep. J. Blakeslee, Chi- 


G. Ingersoll an 
ca 
,  oaBedheces Heck ae Carl Lundberg, 
C. A. Kelly, H., O. F. i; FE. heer = 
F. W. Scharf, Sr., and F. W. x arf, Jr., Chi- 


cago. 
cott. ato ge st Kirchman, Cicero. 
Bryar and ‘€. E Blish, 


Westchester—W. 
Chicago. 

United Firemens—Hugo Delmar and P, R. 
Engelhardt, Chicago. 

North Amer.—N. L. Smith, W. H. Schendorf 
and O. H. Boeniche, Chicago. 

Aetna—Osborn & Co., Chicago. 

Coml. Natl.—W. T. Birmingham, Loicege. 

Concordia—H. A. Cotton, Oak P 

Prov. Wash.—Jennie C. Lamkie, y 

Royal Exch.—W. J. Bryar and C. C. Blish. 
Chicago. 

Sun, ong—J- W. Bergstedt, Chicago. 

& L. & G.—Charles Schubert, Summerdale. 

Lain, Hubbards Woods. 


, Chicago. 
ager, F. H. Proudfoot, 
McCrossin, C. 


yp PAS | P. Mc 
Aetna—J. W. 
Arizona—W. M. 
Chicago 
Springfield—E. W. Jewell, W. 








The Leading Fire 
Company of the World 





Assets 


tendent of the Insurance 


New York, Philadelphia, 


P. W. CADMAN, Asst. Mgr. 





ROYAL 


Held for Exclusive Protection of United States Policyholders 
Investments in the highest grade of American Securities and held i in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 


States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 


The Royal owns and occupies its own magnificent Office Build’ugs in the Cities of 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 


Not Here for for a Day 
But for All Time 





INSURANCE COMPANY, Limited 


in United States $13,760,250.29 


Department.” (Quotation from Deed of Trust) 


Chicago and San Francisco. 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











H. Nickels, C. Schubert, Chicago; H. B. Watson, 
Chicago. 

E. Levin, Chicago. 
ory Falls—J. “Adams, M. P. Park” D. R. 


iagara—K. - Boos, C icago. 
W. Nati—C. A. Berger, W. P. Doud 
J. S. Scott, Ghicage. 
Pa. Fire). J Chicago. 
Prov. Wash.—E. sd Coleman, Chicago. 
Queen—A. B. “Aikman, Rupa, Otto 


Kricke, Chicago 
Pe feguard— J. T. Kelly, Chicago. 
U. & N.—W. H. Schendorf, O. H. 
eae > Chicago. 


———_—__<» 6 -_____— 
Plans for Annual Meeting 


The executive committee of the IIli- 
nois Association of Insurance Agents 
met in Chicago on Wednesday to dis- 
cuss plans for the annual meeting. The 
selection of a place was deferred. The 
opinion prevailed that the time of the 
meeting would best be the last week 
in September, but this was not defi- 
nitely decided. 








WANTED—Agency of American com- 
pany to write insurance on bonded 
whiskey in Kentucky by Chicago agency 
controlling large whiskey lines. Address 
81-L, care The Western Underwriter. 


WANTED—Experienced man to 
manage Fire Insurance Department 
in large Cleveland agency. Give ex- 
perience and salary expected. Ad- 
dress 80-K, care The Western 
Underwriter. 








WANTED—Assistant Chief Insurance Clerk. 
Examinations will be held at various points 
in Illinois on September 2, 1916, for Assistant 
Chief Insurance Clerk in State Insurance De- 
partment. Salary, $125 to $175 a month. 
Open to men over 25 residing in Illinois. For 
details and application blanks, address the 
State Civil Service Commission, Springfield, 
Illinois, or Room 904, Fifth Ave., 
Chicago, Illinois. 


WANTED 


For Fire and Casualty Insur- 
ance office in Northwestern 


130 N. 





City of 15,000—-Office Man 
to take charge correspondence, 
office detail, collections. Good 
chances for advancement. 
Address giving experience, 
references, Etc., 76-G, care The 
Western Undewriter. 


News of the Mutuals 














The South Texas Ginners Mutual Fire 
Insurance Company of Yoakum, Texas, 
has been licensed by the Texas depart- 
ment. 

* s * 

The Farmers Mutual of Ft. Wayne, Ind., 
suffered twenty-three losses in twenty- 
two days during the latter part of July 
and the first part of August. Eight barns 
struck by lightning were totally destroyed 
and another burned to the ground from 
spontaneous combustion in new hay. 

* * 
Policyholders of the Parmers Lightning 
otected of Fremont, Ohio, held 
a picnic at the Sandusky County Fair 
Grounds at Fremont last week. Two 
bands and a drum corps furnished the 
music. 
* * * 

Assistant Attorney-General Cureton of 
Texas has made a number of 
concerning by-laws of mutuals under the 
statutes of Shat state. He holds that 
each member is entitled to only one vote, 
regardless of the number of policies held. 
Assessments may be levied at the order 
of the insurance commissioner as well 
as of the board of directors. The surplus 
cannot be limited, but 10 percent of the 
savings each year must be added to sur- 
plus. Mutuals are subject to all the laws 
governing stock companies, so far as ap- 
plicable and consistent with the mutual 
laws. Mutuals are subject to the valued 
policy and antitechnicality laws. The by- 
laws are a part of the policy contract. 


INVENTORIES INCREASE AGENCY 
INCOME 
A Small Investment Pays for a Year's 
Supply 
Descriptive Matter and Prices on Reques: 
THE WESTERN UNDERWRITER 








Insurance Exchange, Chicago 





CHARTERED A. D. 1794 


“negates, CONENNG 
STATE OF PENNSNAVANIA, 


308-310 WALNUT ST., PHILADELPHIA, PA. 
GUSTAVUS REMAK, Jr., Pres. 


WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst Sec’y. 





CASH CAPITAL $1 _ 000 
TOTAL ASSETS, RPLUS TO POLICYHOLDERS 
$4,012,344,68 $1,426,420.70 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


National Inspection Co. Reports 


Do You Write 
Use and Occupancy ? 
J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1916 


Total Assets $655,995.39 
Net Surplus $220,005.78 











Capital $400,000 


OFFICERS 
et INE ioe aise o gre: ccarninciseed olelg hay yaw Ceaeecees wee geanad President 
JOMEIU HG ee ccc cece tects Vice-President and Manager 
eee ooo oak cae hud cee eacamatedelaas's Seces ee eer Vice-President 
ISAAC HAZLETT...... Bebe Me a ois say 4.s.9. 2 ee Raa ea ee Vice-President 
WILLIAM COLLINS................0.0.0505- Treasurer and Assistant Secretary 
eh COs 82s Sa alte Na ot oa ace ae eupingnars ese. n es Assistant Secretary 











COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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OHIO AND WEST VIRGINIA 


ENTERTAINMENT FOR OHIOANS 











Columbus Locals Plan for Meeting of 
State Association of Agents— 
Program Under Way 





The Association of Insurance Under- 
writers of Columbug will see to it that 
the members of the Ohio Association 
of Insurance Agents have a good time 
while at the annual convention to be 
held in Columbus, Sept. 5-6. 

To that end the Columbus associa- 
tion has appointed the following com- 
mittees: Entertainment, transporta- 
tion, luncheon, ladies. 

After the close of the business ses- 
sion, Sept. 6, the delegates will be 
taken in automobiles to the Columbus 
Country Club east of the city and there 
the rest of the day will be given over 
to golf, stunts of various kinds, and a 
general good time. 

On the morning of Sept. 5 the dele- 
gates will register at headquarters, the 
Virginia hotel. The governing and leg- 
islative committees will get down to 
business and formulate reports. After 
luncheon the association will be called 
to order at 1:30 p. m. by President Mc- 
Elroy, and reports of the secretary, ex- 
ecutive committee and legislative com- 
mittee will be read. There will be 
an address by Mark T. McKee, secre- 
tary of the National Council of Insur- 
ance Federations. Another speaker of 
note has been invited. 

At night there will be a joint ses- 
sion at the Columbus Chamber of Com- 
merce of all the civic bodies of Co- 
lumbus and the association. Promi- 
nent speakers will be arranged for, 
among them Judge Frank Taggart, in- 
surace superintendent, who will talk on 
insurance legislation. 

Next day, at the Hotel Hartman, the 
business session will be resumed. The 
report of the resolutions committee 
will be made, officers will be elected, 
and there will be several addresses. 
Unfinished business will be cleared up 
by 11:30 a. m. and then the trip to the 
Country Club will be made. 





DAYTON PEOPLE HAVE FROLIC 





Go to Kil Kare Park for Half Holiday 
of Fun, Frolic and 
Feasting 





The members of the Dayton (O.) 
Fire Insurance Exchange knocked off 
from work last Friday afternoon and 
took their families, office employes and 
solicitors to Kil Kare Park, near Xenia, 
for a half-holiday of fun, frolic and 
feasting. Baseball, cards, swimming, 
boating, and dancing afforded all a good 
time. The baseball game was the fea- 
ture of the afternoon, the Teutonia In- 
surance Co. office playing the Scrubs. 

“Billy” Kramer’s phenomenal hitting 
and base running won the game for the 
Teutonia by a wide margin. 

Down on the river, Bruce Shepard, 
of the McCabe-Shepherd-Coe Company, 
put on a little informal stunt all his 
own, upsetting a boatload of his office 
girls and then gallantly assisting them 
to climb ashore. A thread-the-needle 
contest and other games were in prog- 
ress when the welcome call to the chick- 
en dinner was heard. At the chicken- 
eating contest Ed Bundenthal was an 
easy winner and proved himself to be a 
believer in good things to eat—and plenty 
of ’em. After the dinner there was 
dancing and card playing until the 
merry bunch reluctantly broke up and 
returned to Dayton. About seventy- 
five were present and everyone enjoyed 
himself immensely all the time and was 
glad that his office belonged to the ex- 
change. 





To Hold Meeting in Buffalo 


The West Virginia Fire Underwriters’ 
Association will hold its summer meet- 














we ell MV RE ERR N 5So ~ 
NET SURPLUS OVER ALL LIABILITY 
SURPLUS TO POLICY HOLDERS.... 


F.C. VAN DUSEN, Prest. 





Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 81, 1915 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 







CASH 
CAPITAL 


NET 
SURPLUS 









1914|$241,422.96 
1915|$ 246,135.97 


ALFRED STINSON, Sec’y 























F. H. HAWLEY, President 


Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 
mobile Insurance 


Net Surplus - 





Ohio Farmers Insurance Company 


$1,376,041.16 


: . W. E. HAINES, Secretary 


LE ROY, OHIO 


No Annexes. No overhead writing. 
An Agents’ Company 


Western Department 
Insurance Exchange, Chicago, III. 
C. L. HECOX, Manager 

















ing at the Iroquois Hotel, Buffalo, 
Aug. 30-31. 





Ohio Agency Appointments 


Union, Eng.—H. R. Markel, Cincinnati. 

United States—Hawley & Grills, Lorain; L. S. 
Eisenminger and P. T. Gerhardt, It, Springtield; 
Kellogy sary ma Alliance; Foulks, 
East Liverpool; M. Pesky, ee 

Wmsburgh. ‘chy atc ey & Grills, Lorain; 
C. V. Martin, Arcanum; W. S. Foulks, East 
Liverpool; I. C. ta1bbons & Co., Akron; P. T 
Gerhardt, Serene: J..M. Posley, Columbus. 

Standard, Ct.—C. B. Schafer Co., C. G. Whit- 
ney, C. B. Shafer, Christine Folger and C. Trout, 
Springfield. 

Svea—G,. L. Campbell, Niles; McDonald Bros., 
Coshocton. 

Springfield—F. C. Fishbaugh, Findlay; E. W. 
Bynon, Akron. 

Teutonia, Pa—W. C. Wikoff, Columbus; G. 
A. Katzenberger, Greenville; White & Bissell, 
Antwerp. 

Twin City—J. P. Sabel, ge eae Cc. W. 
Tipton, Zanesville; J. Miller and Brugges, 
Cleveland; G. R. Jones, Mineral hidve. 

Union, Eng.—Marsh & McLennan, Cincin- 
nati; Evans Mong, Barberton: Bishop Ins. 
Agency, Centerburg. 

Jestchester—H. Dickman, Cincinnati. 

Western, Ont.—J. F. Page, Findlay. 

Wmsburgh. City—Bassett & Rarciag, Toledo; 
. C. Sague 24. Mrs. R. H. Horr, Cleveland. 

Aetna—C. Chandler, Lowell; O. P. Moore, 
Wastneonville; Mrs. Mae Watson, Alliance; 
B. A. Ormsbee, Springfield; H. Gargett, West 
Richfield; B. Dolezal, Cleveland; F. = Burk- 
lew, L. E. Burgner, G. Morris and N. G. Town- 
send, Oberlin. 

Alliance, Pa.—G. L. Campbell, Niles. 

Amer. Eagle—J. M. Adams, Springfield; R. 
Bishop, Centerburg. 

Arizona—Agnes McMoor, Toledo; N. A. Ful- 
ton, aa hio Realty Co., Circleville; E. O. 
Lear, C. F. Jaeger — C. Little, Columbus. 

Automobile, et i. Beecher, Lima; 
Kersh, Ottawa; J. Ww. Sindell, Dayton. 

Boston—G. B. Colton, Toledo. 

Brit. Amer.—W. Rigling, Hamilton. 

Coml. Union, Eng—F. E. Connor, Huron; 
H. C. Dibble, Wadsworth. 

Coml. Union, N. Y.—J. A. Strickmaker, W. 
McClure and OC: Becker, Cleveland. 

Fid.-Phenix—McLain-Kirchhofer Agency, Cleve- 


land. 
Fireman’s Fund—H. R. Markel, Cincinnati. 
Ger. Alli—E. C. Hatton & Cox Marysville; 


J. F. Page, Findlay; O. Becher, —- 
Athens Real Estate o. ., Athens; E. T. Shough 
Middletown; C. A. Van Deusen, Hinckley; 

Evans, Salem; E. K. Campbell, Be lefon- 
taine; Rawlinson & Son, Mt. Vernon. 

Glens Falls—F. Musser, Portsmouth; V. Van 
Riper, South Lebanon. 

Ham.-Brem.—S. W. Moore, Elyria. 

Hartford—T. J. Rice, Oberlin. 

Humboldt—F. A. Mabery, Tiffin. 

North Amer.—Etta Alexander, beta -ae oe 
G. Sidwell, Russellville; C. L. Stevens, E. Jack- 
son, J. C. Bethel, - Swainson, Hazel L. Hearne, 
W. L. Rose and Edwards, Cleveland. 

L. & L. & G—Pond Bros. & Co., Stone Bros., 
ba Ross and J. Csaszar, Cleveland. 

Mich, Coml.—Ellen C. Whiteside, Mt. Vernon. 
= F. & M—J. T. O’Brien & Co., Nor- 


‘Nationale, France—J. weer, Cleveland. 

Natl.-Ben Frank.— McGwinn, Cleveland. 

N. B. & M.—H. R. "Markel Cincinnati. 

N. W. Natl.—Gauley & Marquand, Coshocton; 
E. Sutter, J. H. Hill, Cincinnati. 

Orient—H. A. Ralls, Dayton. 

Pacific—C. H. Towson, Lancaster. 

Phoenix, Ct.—R. Elzey, Columbus; Ds 


Dickson, a 
ag a Wikoff, Columbus; A. Brenne- 
man, Elida; M. Cr Bailey, Somerset. 
Rhode Island—A. E. ameson Newark. 


ee Murphy and 
Grills, Lorain; P. T. 


Royal—W. E. Weedon, P. 
Cc. Kotowski, ae mage 3 
orth River—Hawley & 





Gerhardt, Springfield; M. — Columbus; 
C. W. McLees, oP He. > leuany Lan- 


GERMAN FIRE |@incinnati Underwriters 
INSURANCEC OMPANY | 121 East 3rd St., CINCINNATI, O. 


OF WHEELING, VA. Eureka F. & M. Ins. Co. Security ins. Co. 
Organized in 1867 Organized 1864 Organized 1881 


Cash Capital $200,000. Net Surplus $140,213.45 
WM. F. STIFEL, President 





COMBINED STATEMENT 


F. RIESTER, Secretary Capital - od - $250,000.00 
S. W. RICE, Asst. Secy. and Supt. of Agencies | Assets Sie Oly, eh tS 819,501.41 
aa Surplus to Policy Holders - 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


539,513.90 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. RK. B. HEATON, State Agt. 
C. A. PALMER, C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, 


President 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter F.H. ALDRICH, Counsel R.' VERN 
seh LU HENNES, Trae, ager 


THE INTER-STATE FIRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $224,825. Surplus $83,185.89. 


406-412 DIME BANK BUILDING 


WESTER NGERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Ptatement, January 1, 1916 














Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 





DEC. 31, 1915 Assets, rage Soe su,0a9-061 oa 

. Lia ies, - - “ - a 295 
Capital - - - - - - -$ 300,000.00) Net Se - - - $3,109,366 16 
Surplus to Policy Helders - 405,837.25 | musts Policy Holders, _- —@4100,866 16 


Assets - - = - + «- - 692,566.13 
Losses Paid to Date - + + 6,337,242.01 


HEAD OFFICE 
Cor. William and Cedar Streets 











Detroit National Fire Insurance Co. 


M.O. ROWLAND, President DETROIT J.EDWARD READY, Secretary 





Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


MANAGED BY MEN WHO ARE _ IN CLOSE biaeren WITH THE FIELD 
UL TURNER, Vice-President g Underwriter 





























SHO U RiT VY 


Fire Insurance Company, of Davenport, Ia. 
eS. F. GILMAN, Pres’t Bae Co HINSCH, seo’s 
CASH CAPITAL $200,000 
This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, isconsin, Ohio and Indiana. It is a good company for the 
a because in addition to writing a general business, it accepts practically all classes 

farm risks. We want agents in the above states, and would » Pramtarover to 
hearing from agents desiring to represent us. Address the Secretary, 
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caster; Flinn, Sidney; F. Musser, Ports- 
mouth; Cooper Ins. Agency, Mt. Vernon. 
Schwary, Orrville; Flynn & Co., 


Svea—F. V. Faulhaber & Co., Cleveland. 

Teutonia, Pa.—Nichols Agency, Lorain. 

Agric.—M. S. Freiberger, Cleveland. 

Albany—E. J. Kauffmann, Canton. 

Amer.—Dora P. Young, Conneaut; M. Seu- 
berling, Norwood. 

riz.— W. Shields, Columbus; Myers & 
Mertz, Alliance. 

Autom.—A,. Treuhoft, Cleveland. 

Caledonian—Ohio Realty Co., Circleville. 

Columbian, Ind. a ig * Skiff Co., Cincinnati. 

Columbian Natl. 7. Parks, Ashtabula.. 

Commerce, N. abet he & Marquand, Co- 
shocton. 

Coml. Un., N. Y.—J. Nuccio,:C. McCahan, 
Cleveland. 

Concordia—A. Rong Mansfiel 

Conn.—E. E. Gruss, New Riegel; rc. P. Mackel- 
fresh, Cincinnati. 

Continental—The General Ins. Co., Youngs- 
town; H. R. ee eo Cincinnati. 

Detroit F. & M.—F. T. Le Fevre, Sebring; C. 
F._ Beiner, Massillon; ay? Allman, Canton. 

Equitable—Flynn & Co., Sandusky. - 

Federal, N. J.—J. M Ad ams, "Springfield. 

Fid.-Phenix—L. H. “—' Dover. 

‘Fireman’s Fund—P. Faulkner, Cleveland; 

. S. Kerr, Painesville; AS. O. Hayes, Sardinia: 
L. M. Chaffee, Mesoptamia; J. L. Hart, Gibson- 
burg; S. G. Raber, Ashville; G. B. Colton, 
Toledo; V. Dolezal, Cleveland. 

Franklin—T. J. Welch Realty Co., Delphos; 
T. Wright, Dennison. 

Germania—W. Marple, —— The Jones- 
Knepper-Kimmison Co., Tole 

Girard—F. Lengmeiler, Newtek; H. E. Ezckiel, 
Cincinnati. 

Glens Falls—Marks & Gruss, New Riegel. 

Globe & Rutgers—Marlow & Briggs, New 
Philadelphia. 

Hanover—F. C. Fishbaugh, Findlay; W. I. 
Zink, Canton; A. Sreopr ee, Elida; C. W. 
Kirchenslager, sy R. Bishop, Columbus. 

ee Demuth, ivetercite; D. Fish, 

J. Kihan, V. SP D. Monda, Cleveland: 
Sarkh Mitchell, Akron. 

Henry Clay—J. W. Hoffman, Eaton; S. C. 
Sawyer, Tippecanoe City; G. B. haw, New 
Richmond. 

Home—A. Brenneman, Elida; L. R. Blackerby, 
Hamilton. 


Ins. Co. State of Pa.—Mary A. Cheevers, 
Bellefontaine. 
L. & L. & G—W. W. Fulkerson, Somerset. 


Lon. & Lane.—C. P. Mackelfresh, Cincinnati. 

Mannheim—N. Papp, Cleveland. 

Md. Motor Car—N. B. Thorp, Columbus. 

Mass.—C. A. Beckman, Cincinnati. 

Mechanics—Cooper Ins. Agency, Mt. Vernon; 
Ellen C. Whiteside, Mt. Vernon. 

Mercantile—A. Eig oem, Talios; C. W. Stack- 
house, Alliance; E. Switzer, Akron. 

= ants, N. Y.—C. H. Bishop, R. B. Bishop, 
Ss. ‘/.m Centerburg. 

Mich. F. & M.—J. L. Allman, Canton; C. F. 
Beiner, Massillon. 

Mil. Mech.—E. F. Hucksole, Cleveland. 

Nationale, France—C. F. Hinman, Akron. 

a? ira R. Markel, Cincinnati. 

Hamp.—C. W. Davis, Cleveland; P. M. 
eens ‘Clevelgnd. 

Niagara—C. F. Beiner, Massillon; J. L. All- 
man, Canton; H. E. arsden, Lisbon; A. A. 
Hammersmith, Massillon; M. R. Fell, Orrville; 
McClain & Watt, Toronto. 

& M.—F. J. Currier, Plain City; W. A. 
Oakes, “Trotwood. 

Northern, Eng.—Le Vevre & McClure, Sebring. 

Nor. River—G. ae % Newark. 

Weisler, Cleveland; Ora 
C. Kinnison, A. L. fens pe, A. te Jour: The 
Jones-Knepper-Kinnison Tole 

Palatine—M. V. Caawabelel L. ou. Goodman, 

Youngstown. 





OHIO NOTES 


Chief Hunter of Springfield gone. a 
firebug is working that city and has noti- 
fied the state fire marshal. Two barns in 
different parts of Springfield were found 
blazing Aug. 14. 

John M. Neuberger, of Cincinnati, state 
agent of the Atlas in Ohio and West Vir- 
ginia, has gone to the Tenderfoot Lake 
country in Wisconsin for a two weeks’ 
fishing trip. 

Mrs. Vera Smith was arrested at Toledo 
on suspicion of knowing something about 
a barn fire on Sunday, in which a man and 
50 horses were burned to death. She is 
alleged to have told neighbors she set the 
place afire. 


Local agents at Mansfield, Ohio, com- 
plain that the fire insurance on the Ault- 
man & Taylor Machinery Company, which 
has just installed automatic sprinklers, 
has been given to Johnson & Higgins, the 
New York brokers, and is not being placed 
through the local agents. 

The annual clerks’ outing of the Cincin- 
nati Fire Underwriters Club will, this 
year, be held at Twightwee, a summer 
camp near Loveland, Ohio, on the Little 
Miami, Aug. 26 The resort gives an op- 
portunity for baseball, tennis, bathing, 
dancing and ‘other amusements. A fine 
chicken dinner will be served in the even- 
ing. 

The police department at Sandusky, 
Ohio, has been instructed by city officials 
to make arrests in all cases of neglect 
or refusal to remove rubbish and refuse 
from buildings and grounds, as required 
by the state law. Within the past thirty 
days forty fires have occurred, about 
twenty-five above the normal. Officials 
believe that a clean-up will reduce the 
frequency of fires. 





The Whee Board has decided 


ling Local 
to join the West Virginia Association of 
Insurance Agents and the National Asso- 
ciation in a body. 





H. M. BARFIELD, Pres. 








H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED HOME OFFICE: 337 SPITZER BUILDING 











MICHIGAN AND INDIANA | 





TROUBLE BREWS IN MICHIGAN | 





Hot Fight Is Anticipated in the Legis- | 
lature Over Fire Insurance 
Measures 





Insurance men in Michigan are go- 
ing to have a hot time at the next leg- 
islature. There is much trouble brew- 
ing throughout the state, fomented by 
former Insurance Commissioner Camp- 
bell and Mayor Balch of Kalamazoo. In 
many ways the fire insurance interests in 
Michigan are sitting over a volcano. 
The antidiscrimination law has been 
a most valuable thing for the people of 
the state, but those who have been 
favored by getting relief rates now find 
that they are placed on their own 
merit and have to pay their prorata 
share. 

There is much politics in the situa- 
tion and altogether the good state of 
Michigan seems to be confronted with 
squally weather as soon as the legisla- 
ture convenes. There will be a des- 
perate effort to repeal the antidiscrim- 
ination law and to make the anticom- 
pact law still tighter. Some of those 
on the inside fear that the legislative 
temper is such that ultradrastic meas- 
ures will be enacted, which will force 
an issue similar to that in Missouri, 
Kentucky and North Carolina. 





Indiana Premium Returns 


Yremium returns for the first half of 
1916 have been made by insurance 
companies in Indiana as follows: 















Company— Premiums Losses 
Aachen & Munich...... $ 17,538 8,49 
PUBAIOG 5 0.0.0:050's cece eae 7,39 1,247 
Agricultural .......... 25,418 14,153 
American Central... 27,600 12,295 
British America. . 8,47 2,249 
Continental ..... 218,846 103,403 
Columbia, N. J... <e 1,2 1,07 
Commerce ...........-- 2,384 1,710 
oe oS ae 2,120 88 
Caledonian ............ 12,310 2,969 
Connecticut ........... 38,662 20,556 
Detroit Natl........... 6,813 6,434 
Detroit F. & M........ 8,444 3,876 
BGHADIG oon cc ccctiesn 9,850 7,888 
Dy re nee 43,198 46,151 
Fireman’s Fund ....... 34,008 15,066 
German Amer., N. Y.... 68,704 21,491 
German Alliance....... 19,537 12,781 
General ......... =k Ee 3,625 37 
Germania ............. 60,699 29,911 
NEED ca elnccs oubsoe catt 12,762 8,06 
Hamburg-Bremen ..... 14,147 5,408 
No. America.......... - 52,092 20,003 
Imperial, N. Y......... 1,935 1,034 
L. & L. & G., Eng...... 70,427 14,906 
aaa 6,456 
Mechanics ...... «o . SQ © teiee 
Md. Motor Car.... 532 
Mech. & Traders. 2,142 
Northern, Eng.... ‘ 3,650 
National, Ct.... " 82; 764 
Norske Lloyd...... mater’ Se. twee 
Nationale, France...... 1,625 14 
Netherlands ........... 6,588 2,965 
Nord-Deutsche ........ 6,240 2,206 
Northern, N. Y........ 17,062 11,618 
Newark ........ eccewce: BaEe 4,326 
North River........... 17,540 6,619 
Natl.-Ben Franklin..... 16,704 5,005 
New Hampshire........ 30,093 17,094 
tna Union......... 6,673 8,470 

ear erees a. aia 44,233 19,910 
Onis * Millers Mut... 32°: 11,318 23 
Phoenix, Ct. ........ ad 6,687 15,091 
Phenix, France......... 1,17 5 
Paciie,. Ne Fs .. ose s's ao 10,067 6,544 
Pa. Lumb. Mut......... 13,731 11 
Prussian Natl......... 7,759 5,826 
Prov. Wash........... - 31,535 6,636 
Queen ..... - 71,442 35,682 
Reliance ..... a 6,308 2,044 
Rhode Island.... 7,813 444 
Royal Exchange. - 21,358 2,334 
State, Eng...... ana 15 
Standard, Ct eesieene i 260 1,498 
St. Paul...... a ddan ‘ “e 154 30,781 











Farm Department. 


Capital $300,000 


F. R. Ormsby, Pres. G. F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, 


Net Surplus $133,000.01 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


AGENTS WANTED 











Richland Mutual Insurance Company 


c. 





TOTAL ASSETS - 
CUMMINS, President 


MANSFIELD, OHIO 
incorporated 1850 





$2,446,497.63 
BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO 





Cash Assets, over $900,000 





H. V. OLNEY, President 


ORGANIZED 1876 
Net Cash Surplus, over $500,000 
C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., 


Censervative and Careful Management | 


B. C. COLEMAN, Secy. 


Assets Jan. 1, 1914, $102,806 


AGENTS WANTED 


Address Home Office. 


DAYTON, 
OHIO 


E. J]. Forney, Pres. 
nea 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Total Assets - 


J. M. Cook, Sec’y, 





- $5,427,226.00 
464,681.40 





An Agency Company 





KEYSTONE UNDERWRITERS 


German American Insurance Co. 


OF PITTSBURGH, PA. 


Underwritten by the following companies: 
German Fire Insurance Co. 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburgh, Pa. 

Cee CORED. oo. oan oc hci ccadescceece $ 900,000 

Ce Os ooo vcmn nc ch cadcckc desc ceesdcs 2,937,574 

Combined Surplus to Policyholders ............. 1,549,780 
ROBERT L. MOUK HENRY WACHTER 

Special Agent Reliable Agents Wanted Manager 
in Pa.. Ohio, Hlinois and Wisconsin 

Dayton, ¢ Ohio — 218 Fourth Ave., Pittsburgh 


1898 


Eighteen Years of Service 


Security M Mutual 


F. L. TESCA 
. President 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
odjueenaaa and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


CHAS. L. THURBER 
Secretary 











STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patrenage of Ine 
surance Men is 
Solicited 


Laurence R. Adams, Sec’y and Mgr. 








10 THE WESTERN UNDERWRITER. August 17, 1916 
. Company ‘ ey Losses ; ’ 

co s TION. cee eeeee . ’ © e e > 
Beare: dat a8 |) The American National Fire Insurance Co., Columbus, Ohio 
YOKIO Ps 220s 696eod.. . ee... terare 
Union, France.......+++ 2,818 124 re 
Western: Ones ccc) 1eg0d 8,424 Capital and Surplus $700,000 
Williamsburg City..... 53,191 31,657 


Shingler with Meridian Mutual 


Robert Shingler, of Indianapolis, 
who was formerly connected with the 
Insurance Audit & Inspection Com- 
pany of Indianapolis and later was a 
partner of W. E. Landers, is now man- 
aging underwriter of the Meridian Mu- 
tual Fire, located at 5142 Washington 
street, Indianapolis. This is out in 
one of the suburbs, Irvington. Some 
people connected with the local bank 
at Irvington started the company and 
it has its office on the second floor ‘of 
the bank buiding. It does a direct 
business in the state and also a sur- 
plus line business here and there. 


Complaint as to Form 


Complaint has been made that, in 
Michigan, forms are being approved 
which give permission to “remain va- 
cant as occasion and necessity may re- 
quire,” although the requirements call 
for the attachment of specific forms 
limiting the permission. Companies 
have been asked to investigate and dis- 
continue the use of the open permit 
if inadvertently accepted heretofore. 


Indiana Agency Appointments 


Hartford—Newby & Bell, Knightstown; Arm- 
strong & Son, Lebanon; L, A. Krabbe, Meroni; 
Nipp Insurance & Realty Co., Rushville; Hugh- 
banks & Whitson, Scottsburgh; C. B, Ocheltree, 
Wingate. 

Home—L, E. Smith, Pittsboro. 

Imperial—A. S, Miller, Frankfort. 

_North Amer.—Farmers Trust Co., Columbus; 
First Tr. & Sav. Co., Mishawaka; F. S. Keehn, 
Milford: Boyd-Lanz Agency, Bedford; S. Cooper, 
Pine Village. 

_L. & L, & G,, Eng.—O. B. Cooper Agency, 
Greenfield. 

Eondon—H. W. Mitchell, Attica; Armstrong 
& Son, Lebanon. 

Marquette Natl.—E. O. Davis & Son, Griffith 
& Mellett, W. T. Mahan & Co., W. H. Scott and 
O. E. King & Co., Indianapolis; T. E. Jeffries, 


Gary. 

Mich, F. & M.—G. W. Baxter, Lafayette. 

Netherlands—White & Mangus, Union City. 

Natl.-Ben Frank.—Ratcliffe & Beeson Realty 
Co., Newcastle. 

New Jersey—Emerson & Gray, Muncie. 

New Hamp.—Farmers Trust Co., Columbus. 

Norw. Union—American Trust Co., Kokomo. 
, Northern, Eng.—Hughbanks & Whitson, Scotts- 
burg. 

Natl. Union—Smith & Peterman, Lebanon; 
E. M. Childers, Monticello. 

National, Ct.—W. J. Pettijohn, Arcadia; C. E. 
Stout, Portland; C. D. Jones, Kingman; J. Quil- 
liam, Elnora; M- Elberson, Portland; W. Cavett, 
Poseyville: J. W. Gaither, New Albany. 

N. B. & M.—J. G. Field, Elwood; Warsaw 
Investment Co., Warsaw; Farmers Trust Co., 
Rushville. 

N. W. Natl.—Briegs Ins. Agency, Geneva; 
H. Dehmer, Columbus; L. Etnire, Williams- 
port; E. M. Ross, Noblesville. 

Nord-Deutsche—Citizens Trust Co., _ Fort 
Wayne; O. Michaelis, Kendallville; J. A. 
Werwinski, South Bend; C. D. Bevis, West 
Harrison. . 

North River—T. W. Beath, Hartford City; 
A. R. Love & Son, Jasonville; Farmers Trust 
Co., South Bend. 

Ohio Farmers—A. R. Love & Son, Jasonville. 
Orient—Garrett Sav., L. Tr. Co., Garrett; 
Miss L. M. McConnell, Dunkirk. 

Phoenix, Ct.—Armstrong & Son, Lebanon. 

Pecples Natl—W. A. Morris, Frankfort. 

Patriotic—Citizens Tr. & Sav. Bank, Prince- 
ton: J. Dosch, Washington. 

Pa. Fire—C. F. Dinnan, Marshall; Gregory 
& Appel, Inc., Indianapolis. 

Roval—Farmers Trust Co., Columbus; Newby 
& Rell, Knightstown. 

Royal Exch.—South Side Tr. & Sav. Bank, 
G 


sary. 

Rhode Island—G. F. Batteiger, Chesterton. 
Reliance—D. W. Lincicome, Martinsville. 
Standard, Ct.—Union Sav. & Tr. Co.. Bluff- 
ton; Citizens Abstract Co., Inc., Frankfort; F. 











Complying in every particular with Ohio's rigid Blue Sky law 
Will be owned by Ohio people 


(Now Organizing) 


JOHN W. ZUBER, President 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 








S. Lowery, Hammond; American Trust Co., 

Kokomo. 

St. Paul—Farmers Trust Co., Columbus; R. C. 
Turner, Elkhart; W. S. O’Rourke, Fort Wayne; 
R. H. Barnett, Owensville. 

Sun—O. O. Oldfather, Warsaw; R. H. Bar- 
nett, Owensville. ; 

Springfield—G. A. Weaver, Bloomfield; Union 
Trust Co., Indianapolis. 

. Scott. Union—Hughbanks & Whitson, Scotts- 
urg. 

Svea—W. E. Doud, Fort Wayne. 

Safeguard—G. W. Helwig, Kendallville. 

Union, Eng.—W. A. Morris, Frankfort. 

Union, France—F. C. Klein, South Bend. 

Western, Ont.—F. A. Payne, Wabash; M. H. 
Purcell, Rushville. 

—e City—A. R. Love & Son, Jason- 

ville. 

Westchester—W. R. Hinkle, South Bend. 

Auto.—H. N. Farnsworth, Indianapolis; H. H. 
Kemp, Crown Point. i : 

Amer. Eagle—W. P. Swope, Indianapolis. 

Brit. Amer.—J. A. Werwinski, South Bend. 

Conn.—Union Trust Co., South Bend; V. M 
Vaybringer, Osgood. : - 

Coml. Union, N. Y.—A. Wilsdorf, Richmond. 

Caledonian—F. S. Hamilton, Greencastle. 

Equitable—R. I. Romig & Miller, South Bend. 

Firemen’s—E. Ferguson, Albany; E. W. Pol- 
ley, Pennville. 

Fid.-Phenix—J. A. Beavans, Warren. 

Ger. Amer., N. Y.—W. J. Hungate, Foun- 
taintown. * 

Globe & Rutgers—C. E. Hood, Bloomington. 

Granite State—G. W. Miles, Madison; F. B 
Warner, South Bend. : 

Ins. Co. of N. A.—G. W. Comer, Winchester; 
A. B. McAdams, Boswell. 
— Realty Co., New 

astle. 

Ins. Co. of State of Pa.——H. B. Tilman, In- 
dianapolis. 

L. & L. & G.—G. P. Rowell, Goshen. 

Mass.—O. W. Storer, Muncie. : . 

Marquette Natl.—W. C. Evans, Indianapolis. 

Millers Natl—S. C. Marks, Lafayette. | 

Michigan F. & M.—H. C. Adams, Muncie. 

Natl. Mut., O.—F. E. Mow, W. Lebanon; H. 
G. Matson, Rising Sun; H. ‘M. Binkley, Bour- 
bon; J. M. Spencer, Milan; C. L. Quinn, Val- 
paraiso; Smith & White, Hobart; R. R. Schultz, 
Winchester; I. H. Shorey, Ft. Wayne; Brasier 
& Brown, Monon; H. A. Carnes, French Lick; 
A. German, R. Kable, Jr., Chattanooga, O.; A. 
W. Cleaveland, Oxford, O.; W. Eldridge, Sum- 
mitville; C. G. Sines, Flora; B. H. maape, 
Wheatfield; L. Burns, Westport; O. T. ill, 
Arcadia; S. C. Perkins, Hudson; 
Georgetown. 

Natl—W. F. Fondersmith, Elwood; P. O. 
Norris, Roanoke; G. Allen, Ft. Wayne; F. H. 
Homing, Crothersville. 

N. W. Natl.—S. L. Stambaugh, Bremen; New- 
ton Bros., Knox. 

Netherlands—W. K. McHenry, South Bend. 
Natl. Union—J. W. Beath, Hartford City. 

Y. B. & M.—Swearengin Tott, Plainfield. 
No, River—Farmers Trust Co., South Bend. 
Orient—W. M. Moore, Huntington; J. 

Sweeney, Tell City. : , 

Pa. Fire—F. G. Appel, Indianapolis; T. J. 
Daley, San Pierre. ; 

Patriotic—Cushwa & Presnall Agcy., Marion. 

Queen—Hughbanks & Whitson, Scottsburg; H. 
U. Ullman, Bluffton. 

Royal Ex.—Patterson & Stout, Gary; A. M. 
Dearth, Muncie. : 

Reliance—J. W. Beath, Hartford City. 

. 1L—cC. C. Hurst, Greencastle; E. C. Ben- 
ward, Churubusco. : 

Security, Ct.—S. E. Lee & Co., Crawfordsville; 

M. peigge nrek maw Cutler; W. Ott, Eckerty; J. 

W. Beath, Hartford City; H. L. Sammons, Kent- 

land; G. ©. Gardner, Melliott; F. H. Wann, 

Oxtord; Farmer State Bank Agency, Red Key; 

G Wise, Spartanburg; L. J. Piggott, Wawake. 
Scot. U. & NE. O. Henser, ow. 
Sun—T. J. Daly, San Pierre; Clinton Trust 

Co., Clinton. 

J, S. Fire—Farmers Trust Co., South Bend. 

U.S. Lloyds—W. I. Hughes, Alexandria; N. 


. V. Stewart, 


aN. 








DETROIT, MICH. 


Assets........ bsises ss (anne $1,590,675 


D. M. FERRY. Jr. E. J. BOOTH 
Presid Vice-Presiden 


ent it 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Surplus ......... sence st eqaeneee 


H. E. EVERETT E. P. WEBB 
Secretary Ass t Secretary 











Kirby, Atlanta; J. G. Field, Elwood; Fairmount 
Ins. Agency, Fairmount; W. C. Jay, Gas City; 
E. J. Scoonover, Indianapolis; C. W. Amos, 
West Lebanon. 

Wmsburgh—Farmers Trust Co., South Bend. 


Michigan Agency Appointments 


Allemannia—Thomas Ins. Agency,, Calumet. 

Alliance—R. L. Hewlett, Jackson. 

Amer. Eagle—Butler & Butler, Lakeview. 

Automobile—Van Orden Bros., Houghton; 
Franklin Davies, Lansing; Denler & Denler, 
ieee Park; F. R. Jones, Highland Park. 

oston—Trimble & Wood, gees. 

Columb. Natl—F. A. Kubek and H. K. Hart- 
suff, Detroit. 

Coml. Union, Eng.—I. D. Crawford, Beaver- 


ton. 

Coml. Union, N. Y.—Edward Lichtig & Son, 
ass City. 

Jetroit Natl—G. W. Corliss, South Haven. 

Fid.-Phenix—W. B. & A. M. Shankland, Ben- 
ton Harbor; General Agency Co., Mt. Pleasant; 
ohn Westing, New Era; M. A. Stevens, St. 

uis, 

Fire Assn.—Robert Trombly, Grosse Point 
Park; J. J. Mikula, Alanson. . 

German Alli—J. D. & D._W. Draper, Sagi- 
0 ye White, age a ald Sloson, 
Lake essa; iller, Jr., Constantine; 
Dr. J. H. Kelsey, Cassopolis. 


— Amer.—General Agency Co., Mt. Pleas- 
ant. 


MICHIGAN NOTES 


E. E. Branch and Herbert Cooper have 
bought the insurance agency of E. W. 
Merriett & Co. at Ionia, Mich. 


The home of Charles A. Barton, real 
estate and insurance man at Cadillac, 
Mich., was robbed recently. Money and 
a watch were taken from his room while 
he was sleeping. 


Stephens & Percy, who have been con- 
ducting a clothing business at Mendon, 

ich., in connection with an insurance 
agency, will give their entire time to in- 
surance and real estate in the future. 
They have a general line of fire and life 
— and will specialize in automobile 
risks, 


INDIANA NOTES 


The Burk-Wilson agency, Lafayette, ha 
filed notice of dissolution. " e 
_George W. Johnson, a local agent at 
Kokomo, Ind., died last week. 

Pred Jay has taken up the local busi- 
ness of his father, the late Will C. Jay, at 
Gas City, Ind. He is. associated with 
Elmer E. Heal. 

W. H. Smith, former secretary of the 
Wabash Fire, Wabash, Ind., is now man- 
ager of the insurance department of the 
~ e Savings & Trust Company, Indianap- 
olis. 

As soon as the new fire apparatus 
ordered by Bichmond, Ind., has been re- 
ceived the city will be put in the 2% 
class. This will make a 18% reduction 
in the basis rate. 


Among the damage done by a storm in 
southwest Indiana, Aug. 11, was $25,000 
to the plant of the Graham Glass Com- 
pany, Evansville, when a high smokestack 
blew over and the big building under it 
collapsed. 

George W. Fite as president, Joseph 
Sherbey as secretary-treasurer, both local 
agents, and, Frank J. Dorsey, an attorney, 
have joined forces at Hammond, Ind., or- 
ganizing the Acme Realty & Underwriting 
Company with $10,000 capital. 

An automatic sprinkler system pre- 
vented a serious fire at the plant of the 
Hirschman Mattress Company, Indianapo- 

» when sparks from a cotton shredder in 
a rear room ignited mattress filling near- 
by. The loss was put at $100. 

Emma R. Wylie, Andre J. Wylie, Hector 
McQuairrie and Decatur Pool, alleged 
leaders of an arson gang, arrested at Indi- 
anapolis and Muncie last week, were ar- 
raigned at Hartford City and pleaded not 
guilty to burning a store building at Mont- 
pelier, Ind. They were bound over to the 
October term of court. They all gave 
bond to appear and were released. 

Two twelve-year-old boys, arrested at 
Elwood, Ind., on charges of stealing 
gegen to the aoe they set 


fire to © ———- Manufacturing 
plant and threw a handful of cartridges 
in the flames. They ran when the bullets 
began flying. They said they intended, 
the evening of the day of their arrest, to 
fire the Elwood Lumber Company’s plant. 











WISCONSIN AGENTS 
WANTED 











Arizona Fire 
Insurance Company 


Phoenix, Arizona 





Capital, $200,000 


EDGAR M. DAVIS 
Vice-President and Gen’l Manager 




















ARTHUR J. DAVIS | Central Department 


General Agent Cov ~ 
JAS. H.SHEARIN | Wisgoin. Oto, | 
Special Agent Michigan, Missouri 





2019 Insurance Exchange, CHICAGO 
































FARMERS & 
BREEDERS 
LIVE STOCK 
INSURANCE. 
COMPANY 


(Incorporated under the Insurance Laws of the 
State of Illinois) 


| NOW ORGANIZING _ | 








Under Conservative Plans and 
on a Just Basis 


‘ 





Authorized Capital and Surplus 


$200,000.00 





Local agencies now being formed. 


Application for agency connec- 
tion in unoccupied Illinois terri- 
tory should be addressed to the 
Home Office. 


Modern, up-to-date methods in 
Live Stock Insurance such as the 
farmers want. 


Make your connection now when 
you have the opportunity. 





JOSEPH W. MEITZLER 
Secretary and Treasurer 
Farmers & Breeders Live Stock 
Insurance Company 
HOME OFFICE, DANVILLE, ILL. 
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IN ILLINOIS AND WISCONSIN 


WISCONSIN’S ANNUAL MEETING 











Insurance Federation Plans for An In- 
teresting Gathering in Milwaukee 
State Fair Week 





The annual meeting of the Wisconsin 
Insurance Federation will be held at 
the Mitchell building, Milwaukee, at 
2 p. m. Sept. 12. The meeting place 
will be the auditorium of the Milwau- 
kee Board of Underwriters. This is 
Wisconsin State Fair week, and so it 
will afford an opportunity for the fed- 
eration people to kill two birds with 
one stone. President Henry J. Zechlin 
will get up a program that will be at- 
tractive and interesting. Wisconsin 
is pretty well organized from a fed- 
eration standpoint, and the organization 
has boosters throughout the state. It is 
likely that Mark T. McKee of Detroit, 
secretary of the National Council of 
Federation Executives, will be present 
and give a talk. 





Old Time Agent Dead 


At Avon, Ill, D. M. Stump, one of 
the oldest agents in the state, aged 
eighty-nine years, died. His son-in-law, 
who has been associated with him, J. R. 
Shawcross, has taken the agency. Some 
of the companies will seek other con- 
nections, but the majority will stay with 
the old agency. 





Lightning Losses Heavy 


July fire losses in Wisconsin amounted 
to $603,025, according to reports to the 
state fire marshal. This is an increase 
of $229,295 over the June record. Hot 
boxes are charged with losses of $200,- 
000 and lightning with $95,420. 





Many Lightning Losses 


Lightning losses throughout the west 
during the past week have been heav- 
ier than for several years. Illinois has 
suffered badly and at one time during 
the storm of last Thursday night 
there were five fires burning in the 
vicinity of Peru, Ill, Much damage 
from lightning and from fire result- 
ing therefrom is reported in nearly all 
parts of the state. W. P. Smith, spe- 
tial agent of the German American, 
was called back from his vacation to 
help adjust farm claims. 





Rates Made Political Issue 


The LaFollette-Ekern wing of the 
Republican party in Wisconsin is en- 
deavoring to make political capital out 
of fire insurance rates. Commissioner 
Cleary and Deputy Commissioner Ku- 
basta are attacked in newspaper ar- 
ticles appearing in the LaFollette or- 
gans. In one article being widely cir- 
culated it is charged that the people 
of the state are being “robbed” of 
$2,700,000 annually. 





Fall Work Begins Soon 


The Illinois State Fire Prevention 
Association will soon resume its town 


inspections. The first work will be 
done at Ottawa, Ill. No date has yet 
been set. 





Say Rate is Too Low 


At Rock Island, Ill, it is reported 
tornado insurance has been written on 
the Rock Island county court house at 


60 cents for five years, whereas the } 


building has a dome 175 feet high, 
calling for 1 percent for five years 
with the 50 percent coinsurance clause. 
Moline agents are said to be the ones 


ADJUSTER 
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Lee W. Bort 


Beloit - Wisconsin 





writing at the cut rate and companies 
have been asked to do the needful. 





Wisconsin ey Appointments 


American Auto.—F. Crumpton, Superior. 
Amer. Cent.—A. Mt, Brooks, ona Charles 
Steinberg, Hartford; orsyt eylon. 
perc bile—George Weiler, Burlington; E. C. 
Seitz and George Jansen, Mayville; Andrew 
Beernick and Hubert Ische, Milwaukee. 
Boston—Peter Schmitt, Athens; Wilbur Fri- 
d Iron Ridge 

*Cieveland Ne Natl. —G. H. Mason, Madison. 


Columb. Natl—W. J. Taylor, Kiel; G. W. 
Graves, Marinette; Adolph Gruendler, Mazo- 
manie. 


Coml. Union, En oe Knudson, Rice Lake. 
Cour Cam, af Y.—Albert Woller, Milwau- 
kee; A. E. Schultze, Manitowoc. 


County—R. C. Nicodemus, Madison; J. H. 
Beutler, Oshkosh. 
Eureka— 


F. L. Shaw, Fond du Lac. 
Fid.-Phenix—A. . Johnson, Morrisonville; 
Byron Selves, Grantsburg; A. Buker, Green- 
wood; Gruver, Port Wing. 
Fire Assn.—Frank p aladn -4 Milwaukee. 
Fitchburg Mut.—H. W. Livingston, La Crosse. 
Ger. Amer., N. Y.—Mrs. Holden, 
Sparta. 
"Cooma W. Va—F. E. Frank and C. A. 
Polland, Rice Lake. 
Girard—A. F. Schultz, Ripon. 
Globe & Rut.—H. M. Brown, Neenah; F. E. 
Steele, Ripon; R. L. har ab North Crandon; 
istge! Adelman, Rating; H. Guenther and 
Bruns, Reg A 

* Hanae eke Ihatton, Fayette. 
State, Pa.—Lloyd Nesbitt, Barron; H. M. 
Curtis, La Crosse. 

L. & L. & G—W. M. Christensen, Luck; P. 
M. Forsyth, Ceylon; L. ‘A. Anderson, Edgerton. 
Lumbermens—Alexander Wehling and Elmer 


Stark, Madison. 
5 Mat uette P —J. H. Corcoran, Kenosha; W. 
E. wat Burns, Beloit; J. E. Kennedy, 


Fancsvill: Ta Burdick, Lake Geneva; R. 
ueck and Otto Kuenzli, Watertown. 
Mercantile—A. Schultz, Ripon; R. P. 


Perry, Reedsburg. 
Merch. Natl.—R. D. Gorham, Monroe; N. A. 


J. C. Brown, Lake Geneva; D. 
L. McCulloch and N. L. Shultis, Manitowoc; 
Ruby ear Sparta. 
ich. F. & M:—G. H. Warner, Stevens Point. 

Millers Natl—L. A. Anderson, Edgerton. 

National, Ct.—Jacob Senty, Birchwood; G. H. 
Warner, Stevens Point; P. M. Forsyth, Ceylon; 
Cc. -& ofahe, Kenosha; k, rench and 
George Kilgore, Ladysmith. 

Natl. Union—P. Paulson, Whitehall; Jacob 
Muehr, Racine; G. c Hume, Chulton. 

New Hamp.—R. C. Nicodemus, Madison; J. H. 
Beutler, Oshkosh. 

Niagara—James Shipp, Superior. 

Nord-Deutsche—John Knudson and _ Walter 
Ackerman, Rice Lake; Roland Scheibe, Plymouth. 

Northern—Rub Holden, Sparta. 

N Natl—H. M. Boullion, Fairchild; R. 
E. Hackett, Milwaukee. 

Ohio Farmers—G. W. Livingston, La Crosse. 

Old Colon aay E. Lewis, Wilmot. 

Orient— Hochdanner, Park Falls. 

Pacific—W. H. Hinterthuer, Neenah; Edward 
Stiemke, North Milwaukee; H. W. Livingston 
and Livingston, La Crosse; J. G. Dubrahs, 
North La Crosse. 

Pa. Fire—E. G. Brown, Hillsdale. 

Phoenix, Eng.—T. M. Pease, Richland Cen- 
ter; Frank Gritzmacher, Milwaukee; S. J. Mad- 
den, a yn Cc es “i Greenwood. 


Queen—J. 
Moet _ Charles Four- 


ecm 
nier, Green Bay. 

Royal Exch.—G. A. Meiller and H. A. Griesie, 
Beloit; George Weiler, Burlington; H. C. John- 
son, Delavan; . E. Betzer, Kenosha. 

St. Paul—E. . Peterson, Blair; O. L. Brady, 
Bloomington; uM Ss .~ Cassville; H. 
Lang, Columbus; F Manser, Hortonville; W. 

orter, Larsen; Wittiam Lei ‘hton, Mt. Hope; 
G. Gilbertson, Mt. Horeb : Ap Carter, Osseo; 
Alex Robertson, Patch Pte “William Pritchard, 
Randolph; H. 3 Reinhard, Reeseville; E. 
ee. Seymour; W. L. Heindel, South Wayne; 

R: Anderson, Stockholm; W. L. Schleuter, 
Wdwiee Cc. L. wider, Wilton. 

St. Paul’ Mut. Hail & Cye—N. T. Slauson, 
Evansville. 
Scott. Union—H. J. Darneider, Cascade. 
Security, Ohio—F. L. Shaw, Fond du Lac. 
Security, Ct.—J. M. Giblin, Sheboygan. 

Springfield—G. J. Riehl, Black Creek; J 
Myers, Clayton; A. H. Bandlow, Haven; woe 
Knudson, Rice Lake; W. J. Neu, Three Lakes; 
Henry Vold, Balsam Lake. 

U. Lloyds—A E. Reichardt, Milwaukee. 

Westchester—S. N. Wise, Birchwood; P. 
and Cora G. Beers, Janesville. 





Illinois Agency Appointments 


Northern, Eng.—M. R. and R. L. Carnahan, 
Eldorado. 
» main N. Y.—George Hardbeck, Edwards- 
ville 
Patriotic—D. P. Wild, Sycamore; S. A. Kelly, 
Galesburg. 
— “Sais, Assn. Mut.—F. L. Rudd, For- 
"Royal—F. R. Caldwell and B. Allison, Sum- 
pa re =. Hoar, Quincy; 
Weiler, Belleville. 
Sun——Mr. May ie St Clinton. 
Safeguard—H. Foley, Highland Park, 
Albany—Esther ‘Shaler Moline 
Concordia—C. “nq Wemple, Waverly. 
Connecticut—M. L. Wisman, Pontiac. 
Commonwealth—U._S Collins, Astoria. 
Firemans. Coorg Hardbeck, Edwardsville. 
Girard—S, A. Hatfield, Peoria. 
North Amer.—Harry Schency. Elmwood. 
J. H. Wallace and Lillian L. Swanson, Moline. 
United States—Eugene Hampton—Macomb. 
94} — . Murrav. Morris: W. 
Ritzert, Naperville; Charles Slater, Mansfield. 


Monroe 





Always located by wire or long distance 





UNDERWRITER. Il 
and = #. Phe cela: J. H.-Clingenpeel 
an . ark anton. 
Westchester—O. A. Sweet, Chenoa. H | D km 
uff-Ger.—Dr. H. ‘D. Hull and V. C. Breyt- ote yc : an 





spraak, Crystal Lake. 

Boston—Geo. Hardbeck, Edwardsville. 

L& L. & G—J. P. Gallagher, Canton; J. C. 
Mackey, Cordovia; Chas. Schubert, Summerdale. 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Milw. Mech.—Lloyd Kreeb, Gilman. 
Norwich Union—J. trohm, F. W. Stone 
and G. A. Stadler, Decatur. 


New Jersey—J. L. Bennett and L. W. Shade, 
Decatur. 
New Hamp.—F. X. Murray, Morris. 
Old Colony—J. H. Clingenpeel and E. G. 
Clark, Canton. 

Prov. Wash.—M. J. Verhines, Momence. 
Bezel Ges. A. Wilson, Sr., G. A. Wilson, Jr., 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
| likeness rarely 


and A. J. Wilson, La Salle; Wm. Lateer, Lud- found in 

low. Metropolitan 
ame Eng. = M. Po es ce < 9 = hotels. wo 
aham, arpe; e ° acHatton, ‘ales- 

ham Max D. Pilotte, Martinton, and Charles H. splendid cafes 


Proctor, Lewiston. 


ILLINOIS NOTES 


Hicks & Farmer have been given an 
agency for the Arizona Fire at Waukegan, 
Ti. 


for — - 
: lemen, al- 
oe Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 


Frank S. Fulton, a real estate and in- 
surance man at Charleston, Ill. died last 
week. 

At Kewanee, Iil., the Nelson & Anthony 
agency is transferred to Mr. Anthony. 
This was formerly the old Gamble agency. 

John Fuelbier, who for twenty years 
has conducted an agency at Quincy, Ill, 
has taken his son, Louis F., as a partner. 

A. J. Davis & Co., general agents for 
the Cincinnati Underwriters for Illinois 
and Wisconsin, have given an agency to 
John H. Wallace, at Moline, Ill. 

H. W. Behnke, Illinois special agent of 
the Retail Merchants Association Mutual, 
was operated on for appendicitis at the 
German Hospital, Chicago, Wednesday. 

E. J. Jensen, an insurance agent of 
Collum, Ill, was thrown through the 
windshield of his Ford car when the 
steering gear broke on a country road 
recently. He sustained painful cuts and 
bruises. 
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CLIFFORD IRELAND, President 
DR. GAIUS W. HUBBARD, Secretary and Gen, Mgr. 








WISCONSIN NOTES 


At Edgerton, Wis., Fred W. Jenson has 
sold his agency to 7 A. Anderson. 


The companies in the agency of Ernest 





Licensed in Maine, Massachusetts, Connecticut, 
me Island, Pennsylvania, North Carolina, 





W. Sellers at Stevens Point, Wis., were io, Indiana, Illinois, Wiscon- 

transferred to George H. Warner. C = es Kansas, Texas, Missouri, ‘Tennessee. 
William H. Hatton, candidate for the 

Republican nomination for governor in pe a nga occ ceccccccccecccoees $225,000.00 

Wisconsin, has stated in addresses that | J Surplus... ..........0-ssssseeeeee 121,073.00 

fire insurance rates should be reduced by Surplus to Policyholders...... ++ 346,073.00 

law if necessary, j- |. | ff ABSCES.... cece eeeee eee enone eccces 382,930.60 

















I’m a Salesman 


I carry prices, blue print shop, to- 
graphs, and all the information re- 
garding my line ina 
[Pt Price Book—a 
handsome, compact loose 
leaf binder that fits my 
pocket and is always avail- 
able. 

There is no dead matter in this book 
because when prices change it is easy to 
remove the dead sheets and put in fresh 
ones. 

I can arrange the leaves to suit my 
convenience, and the index enables me to 
find what I want instantly. I can get 
fresh sheets anywhere in the country and msj-Pmm sheets 
always fit. 

Many of my customers have admired the design and work- 
manship of the book and I feel perfectly safe in recommending 
it to them, because it bears the ==##Pm= mark. 









LOOSE! 


All first class stationers sell 





oo f-Pa™ Books and Forms 


Send for Catalog 1322 
Irving-Pitt Manufacturing Company 


Largest Loose Leaf Manufacturers in the World 





North River—C. Tracy and Beaupre, 
Kankakee; D. 


Vogt, Keithsburg; ‘George Bliss 


Kansas City, Missouri 3 
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ENGLISH REVOKES LICENSES 





Iowa Commissioner Takes Sharp Ac- 
tion Against Brokerage Practice— 
; Will Enforce Laws 





Des Moines, Ia., Aug. 16—(Special)— 
Indications tonight are that another Des 
Moines insurance agency is a 
along with Chester Ford in regard 
reba’ . Mr. Ford’s license will not be 
resto at least for the present. 


Des Moines, Aug. 15—In connection 
with a vigorous letter written by In- 
surance Commissioner ‘English of Iowa 
concerning brokerage and other prac- 
tices by certain Iowa agencies, Com- 
missioner English has suspended the 
license of Chester Ford, a Des Moines 
agent, on a charge of soliciting insur- 
ance for a company with which he held 
no license. 

An interesting hearing was held in 
the office of the commissioner Mon- 
day afternoon, at which time the agent, 
accompanied by half a dozen well 
known Des Moines insurance men, ap- 
peared in his own behalf. He main- 
tained that he was only doing what 
had been a common practice in Des 
Moines, and that it was unfair and 
unjust for the commissioner to single 
him out for punishment. The state- 
ments of this particular agent and the 
evidence brought out at the hearing 
confirmed the belief of Mr. English 
that the laws have been violated and 
that the issuance of his letter the other 
day was entirely justifiable and neces- 
sary. No ruling was made in the case 
of the agent, however, as Mr. English 
will take time to go further into the 
affair and do a little cogitating. 

It appears that the agent in point 
was soliciting insurance from one of 
the bodies connected with the state 
house. It was in this way that Com- 
missioner Kngiish’s attention was at- 
tracted. He found that the agent had 
no license to represent the company 
for which he was soliciting. Acting 
upon the theory that such an agent 
was not a fit representative to look out 
for the business of any company, the 
commissioner suspended his license to 
represent any company whatever and 
so notified the companies with which 
he had been identified. The hearing 

followed. 

About a year ago a committee of in- 
surance agents conferred with Com- 
missioner English relative to the laws 
bearing upon the subject. of licenses. 

Mr. English went at length into the 
interpretation of the statutes and the 
insurance men seemed to agree with 
his views. That there have been vio- 
lations of the law after this under- 
standing have filled Mr. English with 
deepest chagrin. 

“T was surprised to find that the 
agents in Des Moines have been bro- 
kering,” said Mr. English. “From what 
I could learn, it has been a common 
practice on the part of the best agen- 
cies in the city. Personally, I have no 
feeling in the matter, but I shall cer- 
tainly insist that the laws of the state 
in this respect be fully observed.” 


Commissioner English is preparing 


an exhaustive ruling on the case.: 
There are intimations that the licenses 
will not be restored. In addition to 
soliciting for a company for which he 
was not licensed, it is charged the sus- 
pended agent had offered a_ rebate, 
agreeing to write boiler insurance for 
the state board of education for $761 
when the rate was $830. When the 
state board consulted the attorney- 
general as to the legality of this the 
latter called in Mr. English and the 
suspension followed. Mr. English feels 
he should make an example of the sus- 
pended agent, but is being importuned 
not to do so when other agents, it is 
alleged, are equally guilty, although no 
evidence is at hand. 





Rules Against Forms 


Des Moines, Aug. 16—(Special)—On 
learning that a committee representing 
fire insurance companies doing busi- 
ness in lowa has been meeting in Chi- 
cago and has been preparing uniform 
blanks, riders, permits, etc., for use by 
a large number of companies, Insur- 
ance Commissioner English today ruled 
that such an agreement is illegal and 
that the forms prepared by this com- 
mittee will not be approved by the 
state insurance department. 





Company Ready Jan. 1 


President John L. Bleakly of the new 
Iowa National Fire predicts that the 
company will be ready to begin business 
by Jan. 1. More than three-fourths of 
the authorized capital has been sub- 
scribed. The stockholders will include 
many of the most prominent men in 
Iowa, both in a financial way and in 
politics. 





Nebraska Conditions Improved 


Conditions in Nebraska have im- 
proved somewhat during the last few 
weeks. There was a conference of 
managers in Chicago the other day to 
go over the situation and it was the 
opinion that with a steady pull to- 
gether there would be a different at- 
mosphere in the state and the situa- 
tion would be much more satisfactory. 





Long Credits Discriminatory 


Des Moines fire insurance agents 
have decided to “sit down” on the well 
meaning but careless policyholders 
who fail to pay for their policies with- 
in forty-five days. Local agents have 
been inclined to be lenient with—such 
policyholders in the past, providing 
they were known to be reliable. Com- 
missioner English has held, however, 
that under the antidiscrimination law 
it is discrimination to give one man 
longer than forty-five days without 
giving to all the same privilege. Hence 
the agents will hereafter cancel all poli- 
cies not paid for within this stated time. 





Minnesota Agency Appointments 


Twin City—W. W. King and C. Deane, Min- 
neapolis; John Cardle, St. Paul; J. B. Comroth, 


Flensburg; Matt Fitzpatrick, Rochester; a: 
Stuart, ells J. Bahe, Hancock; A. C. Tam- 
bornino, Le y BF. Center. 


Gt. Northern—E. W. Komarek, New Prague; 
W._F._ Cooley, Jr., and E. E. Peck, Herman; 
Th z. coke Montgomery. 

e—E. G. Brooks, Oronoco; G. A. Borg, 
Cokato: C. F. Chamberlain and C. S. Wartnebe, 
Minneapolis. 

Security—Fred Gruhl, Jr., Muskado; C. E. 
Fuller, St. James; ord, Warren. 

L. & L. & G., Eng.—Jacob Toussant, Pease; 





i? = Bartholemy, Hackensack; Merrill Bowers, 
e Roy. 
Mass. F. & M.—C. F. Chamberlain and C. S. 
Wartnebe, Minneapolis. 

St. P. Mut. H. & C.—G. W. Gruber, Huntley; 
F, L. Gifford, Minneapolis. 

Royal Exch. AT. W. Conklin and R. D. Main, 
Minneapolis. 

Natl. Sie i poner T. Moeller and G. A. 
Most, St. Paul. 

Nord-Deutsche—C. S. Wartnebe and C. F. 
Chamberlain, _——— 

Citizens Fund—W. Snow, Minneapolis. 
Minn. Imp. Mut. VW: D. Snow, Minneapolis. 
Orient—G. E. Lowe, a Paul. 

Farmers Home Mut. T. & C.—Leo Considine, 


Lewiston. 

Patriotic—G. R. Rice, Northfield. 

Mill Owners Mut—W. D. Snow, Minnea: am 
Far. Mut. Hail—F. Gifford, Minneapolis. 
Glens Falls—F. E. Widen Duluth. 
County—G. A) * Magnuson, St. Cloud. 
nec Christie, Long Prairie. 


St omacld—M. Scoville, Markville. 
Rerine Amer.—Merrill Bowers, Le Roy. 
er F M.—Walfred Westholm, Moose 
« & L. & G., Y.—F._O. Bengtson, Aitkin. 


Gi. Nace n: O. Feldman, John Zech 
and G. G. Luhman, Howard Lake; Andrew 
Helgeson and C. H. Dart, Litchfield; James 
Whelan, Lanesboro; M. A. Lukken, Elbow ake; 
D. S. Prinzing, Rushford; . M. Arrowood, 
Kimball; E. Reyerson, Dawson; I. F. Fager- 
lie, Clark eld; F. a Rockford; A. R. 
Rydeen, Marietta; G. A ® Anderson, Lake Ben- 





ton; R. F. Schulz, Ivanhoe; Frank Swanson, 
Cokato 3; John oe Waverly; Adam Horsch, 
Delano; Backman, Mabel; H. E, Hanson, 
Harmony; W. 


Alex Kolhei, Cottonwood: R. 
Stanford, Willmar; - M. 

F, S. Purdy, Russell; K. A. Palmer, Lynd; 
F. D. Pinckney, Garvey; N. A. Christenson, 
Grove City; iof Anderson, Dassel; A. 
Groezinger, Caledonia; A. D. Allen, Canby; 
F. ; eneman, Balaton; T. Thronson, 


St. "Pont —t. B. Gamroth, Flensburg; O. J. 
Lofthus, Beardsley; L ‘ anne Minneapolis; 
E, W. —— Sd ty, = . McKenna, 
Weaver; F. ae ‘a heat alls; A. W. 
Paulson, Fa ld P. Kuckler and J. I. Faricy, 
St. Paul; Marion Glare St. James; R. Chris- 
tie, Round Prairie; J. Toussaint, Pease. 

Ger- Amer.—J. D. 9 Yguneman, Sleepy Eye; 
E. W. Miller and J. Sauve, Crookston; E. 
P. Stead, Walker; MS W. Wilkins, Lockhart; 
A; 2: Toupin, Oklee; August Stiening, Felton; 
Ed. Sorenson, Viking; L. G. Sanders, Mah- 


Campbell, Tracy; 





nomen; J. J. Ramage, Rhoda; G. W. Peoples. 
r., Detroit; Alex McKenzie, Ogema; CG: 
athwig, Warren; Earl ge a: tudoms Gil-- 
bert Kittilson, Borup; Herringer, Ada; 
C. Heath, Beltrami; i Hanson, Argyle; 
A. Haish, Carlton; E. 5. Farrell, Grand 


Ra ids; C, A. Graham, Remer. 
5 inneapolis—R. O. Bumann, Ottertail; S E, 
Perkins, Jeffers; O. L. Olson and E. 


Grew, Dassel; E. J. MeDenoug ‘h, dicen: 
Brokken, Harmony; N orgerson, vas 
August Bragg, South i F. F. Leuzinger, 
Stanton. 

Columbian, Ind.—W. M. Martin, J. S. Smed- 
berg, Frederick Thompson and Nathan and 
— Lowenthal, Minneapolis. 

Ger. Allii—Peter Sathre, Audubon; Frank 
ge hy, Callaway; J. P. Lundin, Stephens; F. 
neix, Mh tee 

eee: B, Horrigan and John Townsend, 
Jr., St. Paul; R. D ain, Minneapolis; H. 
Sorknes, Madison. 

National, Ct—Henry Reich, Esoman; August 
Blissenbach, Mankato; G. M. "Gustaf: son, Ada. 

Wmsburgh. —R. J. Willis, J P. Elmer, T. 
Kaysen, R. J. Grant, E. Mulock, 3 
Konantz and A. A. Michaud, “St. Paul: 3; W. 
Schoffman, J. P. Heierty and Cc. T. rag oe 
James; A. W. Thompson, Preston; J. LB -tod 
sat, Montgomery; J. Sander ‘Bsfiaio Lake; 
L. T. Tollefson, Lanesboro; R. Fowler, 
Minneapolis; C. R. Swenson, Kasota 

5 at Natl.—E. G. Schlasbusch, " Crookston; 
E. E. Connor and A. T. Wherry, St. Paul. 


IOWA NOTES 


oO. C. Lutz has taken over the agency 
of his father, the late M. Lutz, at Creston, 
Ia. He has been a switchman on the 
c., B. & Q. Ry. 

The fire department of Davenport, Iowa, 
will be greatly increased in equipment 
and men this month and an inspection on 
request of citizens desiring lower rates 
will be made by the Iowa bureau. 








It is reported some of the agents at 
International Falls, Minn., are charging 
for local board expenses in the monthly 
accounts. This charge is to be borne by 
the local agents, hence companies are re- 
fusing to accept the credits shown in 
accounts. 





John A. Olson has secured the Omaha 
agency of the New Brunswick Fire, which 
recently entered Nebraska. 








CRUM & 


GENERAL 
95 WILLIAM STREET, 


FORSTER 


AGENTS , 
New YorK City 


The North River Ins. Co., N. Y. — The Williamsburgh City Fire Ins. Co., N. Y. 
United States Fire Ins. Co., N. ¥. — Richmond Insurance Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. — The United States Underwriters’ Policy, N. Y. 
and for New York City. 


Aachen & Munich Fire Insurance Company, Germany 
Allemannia Fire Insurance Company, Pa. 
Potomac Insurance Company, Washington, D. C. 
Seneca Fire Insurance Company, Buffalo, N. Y. 
National Lumber Insurance Company, Buffalo, N. Y. 

















The success of the small company is the guarantee of 
the continued existence of the Local Agent 





it thinks proper with agents. 
Hire.” 
live agents who want a good company 
lines. 


175 West Jackson Boulevard 












SN akytics 


New! “ir ~proof! 
Every n with 
ri bath, 
fan, 

1g ice 


ephone 








THE METROPOLITAN FIRE INSURANCE COMPANY 


OF CHICAGO 


(Incorporated 1902) 


is a non-affiliating company and is free to make whatever commission arrangements 
We believe that the ‘‘Laborer is Worthy of His 
It operates in Illinois only and would welcome correspondence with 


conducted along safe and conservative 


Address all communications to 


JOHN NAGHTEN & CO., General Managers 


(Established 1863) 


CHICAGO, ILLINOIS 























J.Q. Mackintosh, Pres. 


BOARD OF DIRECTORS: 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
George W. LaBrande C. L. Maguire C. C. Schulz George Jarchow 
Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook J.J. Ecklund 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


FILES DIFFERENTIAL RATES 














Companies .Permitted to Charge More 
for Farm Business in Southeast- 
ern Missouri Counties 





The Missouri department. has now 
authorized differential farm rates in the 
southeastern counties of the state on 
account of the high loss ratio there. 
The department first refused to author- 
ize these rates, holding that farm in- 
surance tariffs should be uniform 
throughout the entire state. Nearly all 
the companies writing farm business in 
these counties declined to take any 
further business there. Others made a 
very careful selection, so that most of 
the farm property could not be covered. 
The property owners and insurance 
men took the matter up with the de- 
partment and, owing to the condition, 
the differential rates have been allowed. 





Drought Hurts Business 


Severe drought in much of the south- 
west, including most of Kansas, Okla- 
homa and Texas, is seriously damag- 
ing the insurance business just now. 
It has been six weeks in Kansas since 
anything like an adequate rain fell, and 
it has been a little longer than that 
in most of Texas. Sections of Okla- 
homa have been visited by good rains, 
but they have been confined to com- 
paratively small localities. Crops are 
badly damaged, and the insurance busi- 
ness is suffering as a consequence. 


Oswego Takes the Prize 


Oswego, Kan., takes the prize for 
number of persons engaged in the fire 
insurance business, or at least it should 
be awarded the prize. The town has 
a population of something like 2,500, 
about 500 of whom are negroes. There 
are twenty-two men engaged in writ- 
ing fire insurance there. There are 
lawyers, bankers, real estate firms and 
‘retired farmers on the list of author- 
ized agents. One man in the town, J. 
B. Pierce, gives all of his time to the 
business. — 








Ideal Condition 


The fire insurance business in Tex- 
arkana, Ark., a town of about 20,000, is 
all done by two insurance agencies, F. 
W. Offenhauser & Co., and Andrew 
Rose. <A third man was in the busi- 
ness until Aug. 1, but he sold out to 
Offenhauser & Co. This firm owns and 
occupies its own building and now has 
forty-four fire companies. Andrew 
Rose has four fire companies. The 
Offenhauser agency was established 
1882. 





Barnes in New Company 


Charles W. Barnes, formerly insur- 
ance commissioner of Kansas, and 
others have incorporated the Majestic 
Fire of Topeka with proposed capital 
of $200,000. The other incorporators 
are Dr. F. H. Sholle, B. H. Bear, all of 
Topeka; E. F. McCloskey and D. A. 
Ramsey of Osage City, Kan. 





Eliminate the Curbstoner 


One of the big tasks ahead of the 
Forth Worth Association of Local 
Insurance Agents, its members believe, 
is the elimination of the curbstone 
broker -from the business in Fort 
Worth. The situation has been a 
serious one. Anybody who could con- 
trol a line of a few thousand dollars 


MontanaLivestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 





has been able to secure, through some 
legitimate agency in the city, a broker’s 
commission on it. The organization 
has a membership of twenty-one, the 
largest of any local organization of its 
kind in the state, all of whom are mem- 
bers of the state association. It 
promises to accomplish much, having 
in its membership practically every live 
agent in Fort Worth. 


ADVOCATES A HIGH LICENSE 








Fee Should Be Charged Agencies and 
Not Companies, in Opinion of 
Frank H. Davis 





A city license fee upon the agency 
rather than upon the companies would 
help in the elimination of some of the 
troubles due to the number of curb- 
stone agents, is the opinion of Frank 
W. Davis, one of the leading agents of 
Fort Scott, Kan. 

There are 88 companies authorized 
to do business in Fort Scott, Mr. Davis 
says, who pay an annual tax for city 
license of $25 a year each. He believes 
it would be much: better to increase 
the fee decidedly, say to $100 a year, 
and charge it against the agencies, for 
out of more than a dozen agencies in 
the city who are supposed to be writ- 
ing insurance, only four or five are put- 
ting in much time at it, or giving the 
business more than passing attention. 
The curbstoners are taking business 
away from the agencies that are really 
equipped to give service, and are 
cheapening the business generally. 

A good sized city license fee charged 
against the agencies would be more 
equitable, he believes, and would elim- 
inate a bunch of the curbstoners who 
could not, with the little business han- 
dled, afford to pay it. And it would 
relieve the insuring public in Fort 
Scott of paying so heavy an insurance 
tax, Mr. Davis pointing out that the 
assured finally foots the bill. 





THREATENED TO INCREASE RATES 


Chairman A. R. Andrews of the Texas 
rating board warned the city of Galves- 
ton that rates on dock property and prop- 
erty within 1,000 feet of the water front 
would be increased 25 cents unless the 
fire tug Charles Clarke was put back in 
service by Aug. 15. The tug was laid 
up because of lack of maintenance funds. 





Kansas Agency Appointments 


Queen—H. H. Van Natta, Belleville; W. E. 
Stone, Inman. 
Safeguard—R. M. Hawthorne, Coffeyville; J. 


W.. Mensinger, ‘A 
Springfield—J. Anderson, Webster; W. G. 
a. Colby; "Ay Schrader, Sawyer; Lt 
Combs, Sawyer; J. Friend, Spivey; J. W 
| Sheer Waterville; K= Davis, St. George; 
C. L. Kline, Williamstown; Albert Eberhart, 


Wakarusa. 

St. Paul—Rex Tait, Elkhart; Jy W. Scott, 
Ford; H. R. Anderson, Gem; J. E. Smith, Grain- 
field; C. M. Toews, Inman; R. Hess, Kismet; 
P.E. Moss, Lincoln; ae Johnson, Luray; C. A. 
a ay McDonald; A. F. Hansen, McFar- 
land; Ernest Johnson, Marquette; J. Am- 
phiett, Meade; . Stephenson, Moscow; W. R. 
fams, soon Re Porter, Quinter; H. = 
Higgins, Rose Hill; J. W. Platner, Scandia; T. 


H. Stein, Windhurst: 
Wmsburgh. haa —J. % Tressler, Peabody; W. 
M. Soules, Courtland; Cc Yankey, Wichita. 
‘oml. Union, Eng FR Hartman, Cen- 
tralia; E. S. Nash, Centralia. 


am.-Brem.—F. C. Conners, Wichita; F. B. 
Harris, Wichita. 
L. L. & G., Eng—R. H. Hartman, Cen- 
tralia; ¥ Ss. Nash, Centralia. 
N. & M.—O. B. Wilson, Formosa. 
Royai<F. C. Force, Wheaton. 
American—H. Brothers, Agra. 
Sun—Minnie Taylor, Goodland. 
Mercantile—T. P. Quinn, Salina; P. A. Tobin, 


Salina; R. C. Beaird, pee City; o — Hos- 
ford, Lawrence; E. T. Arnold, Lawren 
Amer. Eagle—Ernest Archer, Dodee “City; F 


W._ Simpson, Dodge City. 
Connecticut—J. Shoup, Mulvane. 
Fid.-Phenix— E. E wards, Alien; 1 Rte. § 


Postlethwaite, Elk Falls; 
ley; J. F. Heston, Kanara 
er. Amer., Y.—W. F. Lay, Parsons; C. 
Ewing, Parsons; S. G. Fisher, Cedar Point: ¢ 

A. Keith, Falls 
lens Falis—R. Middlekauff, Wichita. 

& L. ,N *Y. wg R. Dulaney, Wichita; 
H. R. Johnson, Wichita; C. Yankey, Wichita. 
Mech. & Trad.—F. —. Tola. 

National, Conn. Eh Oe Brite, aaa ae SC. E 
Haslet, Wellington; F. C. Grimew, V oodston; 
G. ee Vernon, Kanona; J. H. Bradfield, Olpe; 
or M. Best, Clyde; John Jordon, Montrose; H. 
Roherer, Junction City; Hemphill, 
Nasiealis: Cc. A Logan, Columbus; R. Howley, 
Clyde; O. H. panes Wichita; H. J. Evans, 
Concordia; R. A. Brueggeman, Cla enter; H. 
A. paler, "Janction City; Yankey, Wichita; 
vod Parker, Wichita; G. P. Washburn, Ottawa. 
nam Hamp a 2 Wood, Chanute; Mark 
Taby. Tndupendelions W. B. Bowman, Coffey- 
ville. 


d; R. Auspaugh, Grid- 
0. 





Missouri Agency Appointments 
Atlas—Ruby M. Hulen, Centralia. 


Aetna—H. 5 Gray, Joplin; €. W. Cross 
Palmyra; W. F. Winkieman, Jefferson City: 
E. W. Phillips & Son, Springfield; Adams & 
Mosier, Bolivar; M enslow, Trenton; 
; a Hollyman, Atlanta; Herrington & Hall, 
Grain Valley; E. F. Ordel heide, Hamburg: 
sane Bros. Cottleville. 

ontinental—Hering & Repp, Centerview; 
Shoptaugh & Alexander, Eimor’'r. cS Pollard, 


Butler. 
Caledonian—S.. A. Weaver, Mexico. 
Equitable—D. B. Carlisle, Willow Springs. 
Fid.-Phenix—Leonard De Pauw, Claryville. 
Ham.-Brem.—B. Rucker, Rolla. 
Home—G,. H. Cobb, West Plains. 
Hanover—Frank Mead, St. Louis. 
Hartford—L. B. Campbell, Barnard; W. R. 
Flanagan, Bosworth; J. C. Ault, Cassville; H. 
Jolly, McFall; Norman & Thorpe, Milan. 
Iowa State Mut. ee, Skinner, Bethany. 
National, Ct—South Side Ins. Co., Inc., St. 
Louis; A. F. Bradford, Mountain Grove; Bor- 
der & De Witt, Green City; E. W. 
Stanberry. 
Nat’l Union—J. M. Hill, 


Anderson, 


Warrensburg. 


Prov. Wash.—H. H. Van Dyke, Butler; W. A. 
Callahan, Flint Hill. 

Phoenix, Ct.—Snyder & Vaughn, Essex. 

Scott. Union—T. C. Pollard, Butler. 

Westchester—T. C. Pollard, ‘Butler. 


MISSOURI NOTES 


John J. Kenny, an insurance agent at 
St. Louis, committed suicide last week. 

The St. Louis Fire Underwriters Asso- 
ciation now has thirty-nine active mem- 
bers, 247 associate members and there are 
284 registered brokers. 





ARKANSAS NOTES 


At Hope, Ark., R. M. Wilson succeeds 
S. R. Oglesby, Jr., as manager of the 
insurance department of the Hempstead 





County Bank. 
the ministry. 

A merchant in Arkansas tells an in- 
surance agent that his rate should be 
lower than another merchant in the town 
because he buys more insurance than the 
other man. This is a new one. 


OKLAHOMA NOTES 


According to the report of Fire Marshal 
Cc. C. Hammond the Oklahoma losses in 
July amounted to $302,721, 135 fires being 
reported. 

The local agency of Huling & Easterly 
at Bartlesville, Okla., has been sold re- 
cently to W. W. Jones, who is operating 
as W. W. Jones & Co. 

The large barn of Governor R. L. Wil- 
liams of Oklahoma, at Durant, was totally 
destroyed by fire last Thursday night with 
all contents. The origin is unknown. The 
valuation was from $4,000 to $5,000, with 
about $1,500 insurance. 


Mr. Oglesby is going into 








T. O. Glover, formerly manager of the 
insurance department of Charles A. 
Weatherwood & Co. at Waco, Texas, has 
gone with Hays Bros. & Van Wyck. 





L. W. Oakes, formerly a local agent at 





Hutchinson, Kans., died last week. 





Home Office: 





HEAD OFFICE - 


W. R. BROCK, President 


lnosspucated 1833 


British America Assurance Co. 


tee eee eee eee e meee eee e areas etre eeerereee 


aededbennndandicdkscudiaeGeaaaamane $ 776,621.82 
Total losses paid in United States from 1874 to 1915, inclusive, $23,984,892.36 
W. B. MEIKLE Vice-President and General Manager 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE RASKASEIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


= _ Shelbyville, Illinois 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, ist avbvies 1916 
iestenk sedaawedshekipaeengen<oua $1,939,785. 69 


1,163,163 .87 





THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
WILL SOON BE READY FOR BUSINESS and wants agency connections in Kansas with good 
Is equipped to meet the needs of Western Field. 
AUTHORIZED CAPITAL $250,000.00 


H. C. WHALEN, President, Fourth Floor, Bitting Building, WICHITA, KANSAS 


Will write fire, tornado and hail insurance. 








sections of Texas. 


UNITED MUTUAL FIRE INSURANCE COMPANY 


HOUSTON, TEXAS 


Only authorized Mutual writing a general fire business in all 
Liberal commissions to good producers. 











George B. Conway, Secretary & General Manager 





Metropolitan Fire Insurance Company 


LOUISVILLE, KY. 


PROPOSED CAPITAL, $1,000,000 


Applications to represent this company in Southern and Middle Western 
States now being received. 


CHARLES E. DEXTER, SALES MANAGER 
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KENTUCKY AND THE SOUTH 


KENTUCKY COMMITTEE MEETS 











Much Difference of Opinion Between 
the Insurance People and 
the State Board 





The Kentucky committee held a 
meeting in Chicago this week with the 
Kentucky insurance board to go over 
the situation in that state, especially the 
differences that have arisen with the 
Board. Manager Parker of the Ken- 
tucky Actuarial Bureau attended the 
conference. There is a sharp division 
of opinion over rates and rules of 
practice. The new term rule has not 
been put into effect in Kentucky on 
account of differences between the state 
board and the rating authorities. There 
are also differences over the coinsur- 
ance clause and other features. 

_ The board has publicly announced 
itself as unalterably opposed to any in- 
creases in rates in the state. There has 
been a proposal to reduce rates on 
about 90 percent of the risks east of 
the main line of the Louisville & Nash- 
ville Railroad and increase them in the 
western part of the state. 

The state insurance board is endeavoring 
to advise property owners regarding spe- 
cific credits which will be given in the 
rate for improvements. Incidentally, it 
wants the Kentucky Actuarial Bureau to 
supply the information, for furnishing 
which it will take the credit. The bureau 
is required only to submit schedules and 
to file rates as published, however, and 
is not disposed to furnish a service of 
the kind requested. In the meantime, the 
chances are that the efforts of the board 
to figure out reductions in rates on its 
own account will develop some embar- 
rassing situations which it may have diffi- 
culty explaining to .the assured. 

Rules covering credits for coinsurance 
on tornado policies will be published in 
the near future by the Kentucky bureau. 
It is expected that the rules will be made 
pulic at the time the complete book of 
rules, which is now in process of prepa- 
ration, is put into the hands of the agents. 
At present no credits for coinsurance on 
this class of business have been estab- 
lished, coinsurance to the extent of 50 
percent on buildings being mandatory. In 
this connection it has been noted that 
there is a conflict in the rules with ref- 
erence to coinsurance and the state law, 
which makes use of the clause optional, 





WILL HELP INSURANCE BUSINESS 


The decision of Great Britain to remove 
the ban which has prevented the free 
movement of tobacco to neutral nations 
and_ others, which was announced last 
week, means a good market for dark to- 
bacco produced in the western end of 
Kentucky, which is largely exported. 
With high prices prevailing, the product 
will be marketed promptly, and the de- 
mand for insurance will be greater than 
usual, as the acreage is exceptionally 
Large and the crop is in splendid condi- 
ion. 





McKAY NOW IN CHARGE 


The New Hampshire and County have 
made a change in their southeastern de- 
partment. William M. King retired from 
the firm of McKay and King, managers 
for Florida, Georgia and Alabama. John 
J, McKay has been made manager for the 
New Hampshire and the County. He en- 
tered the southern department of the 
Firemans Fund and later became secre- 
tary of the Atlantic National Fire, which 
was reinsured in the New Hampshire. 
He was then made joint manager for the 
southeastern department. Mr. King, who 
retired from the firm, will go into the 
marine insurance business at Memphis 
under the name of King & Co. 





KENTUCKY NOTES 


Miller Davison, a local agent at Rich- 
mond, Ky., died of typhoid fever last -n ey 
The local agencies of R. D. Baker and 
the Hazard Insurance Agency at Hazard, 


Ky., have been combined under 
of the latter. eee 


Jos. M. Rogers, special agent of the 
Springfield for Kentucky, has left to spend 
his vacation at Wequetonsing, Mich., and 
will return about Sept. 5. 

_J. V. Goodman & Son, composed of J. 
V. Goodman and J. Guthrie Goodman, 
have succeeded A. R. Goodman in the 
local agency business at Shelbyville, Ky. 

Harry G@. Marcum, a prominent citizen 
of Catlettsburg, Ky., and who until the 
last two years was one of the leading 
agents in eastern Kentucky, died at his 
home the other day. 

Ralph E. Hartshorn, special agent of 
the North British & Mercantile for Ken- 
tucky, is visiting his home in Massachu- 
setts and will combine a pleasure and 





business trip to New York and Boston, 
until about Sept. 10. 


The Kentucky Actuarial Bureau is con- 
sidering the question of compensation in- 
surance for its employes under the new 
state law which became effective Aug. 1. 
If the bureau carries its own risk, it 
will have to give bond and at the same 
time assure the compensation board of 
its ability to pay all claims which may 
accrue under the operation of the system. 
The question will be submitted to the 
Kentucky committee for decision. 





TENNESSEE NOTES 


W. H. Spradlin, Jr., formerly in the 
insurance business at Portland, Tenn., 
has become connected with E. M. Deaver 
in the same line at Nashville. 


Charlton B. Rogers, special agent of 
the North British & Mercantile for Ten- 
nessee, and the Commonwealth for Ken- 
tucky and Tennessee, is leaving to spend 
his vacation with his wife and children 
at Wequetonsing, Mich. Mr. Rogers will 
return to his headquarters at Nashville, 
Tenn., about Sept. 5. 





GENERAL SOUTHERN NOTES 


R. A. Rothwell, a local agent at Ross- 
ville, Ga., is dead. 


The Mechanics of Philadelphia has been 
licensed in Virginia. 


League & Duvall have purchased the 
business of J. M. Koon & Co., at Augusta, 
Ga. 

The Virginia Insurance Agency has been 
incorporated at Norfolk, Va., for $15,000 
by Douglass S. Brooke and W. H. Ster- 
ling, Jr. 


The local agency of Charles E. Com- 
mander & Co. at Florence, S. C., has been 
incorporated for $6,000. 


Within the space of three hours, the 
Richmond, Va., department was called out 
seven times to put out fires believed to 
have been started by a pyromaniac with 
a passion for seeing the apparatus in 
action. Most of the blazes originated in 
stables and feed stores where straw, hay 
and the like furnished ready fuel for the 
flames. 


PERIL TO INSURANCE 
IN THE DAKOTAS SEEN 


(CONTINUED FROM PAGE 4) 


sary to keep their earnings at home. 
North Dakota will be drained to the 
limit of her ability to pay. Homesteads 
will be mortgaged and lost. As in the 
past, horses, machinery and household 
goods will be sold under the hammer 
and the tillers of the soil will be turned 
out of their homes. Merchants will go 
broke because the farmers cannot pay 
their store bills. Heavy mortgages, 
high interest, low prices, will force long 
hours of toil. Wives, mothers and sis- 
ters will work in the field. Children 
will be kept out of school summers to 
plow, seed and harvest, and kept at 
home winters for lack of money to pay 
the way through high school or college. 


Keeping Millions at Home 


“All will be debt and drudgery. 
Mothers and fathers will die from over- 
work and worry while yet they should 
be young. Meanwhile we will yield up 
tens ‘of millions of the earnings of our 
wives and daughters and mothers and 
fathers and brothers to the greedy mas- 
ters of trade and finance in the east— 
millions that they do not need and can 
not use—millions that should be spent 
in North Dakota to make happy and 
prosperous a great people in a great 
state—millions that should be spent 
by North Dakota farmers with North 
Dakota business men to the greatest 
advantage of both.” 


Should Be No Strife 


There should be no strife, no enmity, 
no ill will between farmers and busi- 
ness. Farming is a business just the 
same as banking or insurance, and the 
business of each is dependent for suc- 
cess the one on the other, and it is your 
business and mine not alone to conduct 
our business in such a manner that the 
best interests of the public be thereby 
conserved and improved, but to fully in- 
form ourselves, then in an intelligent 
manner present to the farmers the true 
conditions that exist or should exist be- 
tween the different business interests of 
the country and the business of agricul- 
ture. This is the best kind of “pre- 
paredness,” and if we all do our full duty 
it will not be possible for the dema- 
gogue or designing politician to mislead 








the farmers and through their influence 
and votes further their own selfish in- 
terests. 
Organizing a Class 

So far South Dakota has quite largely 
appreciated her possibilities and respon- 
sibilities with the result that today, with 
but few exceptions, a large degree of 
cooperation exists between the towns 
and the country and all are working for 
the common good, and steadily and 
surely bettering our position in the 
business and financial world. North 
Dakota is now furnishing an example 
of the work of the designing politician 
who has been able to organize one class 
of its citizens in an association directly 
opposed to every and all lines of com- 
mercial activities not under the control 
of this particular organization. 


Pickings for Politicians 


The membership of this organization 
is something like 40,000 in that state, 
each member paying an annual fee of 
$6, creating an annual fund of $240,000. 
The handling of this amount of monev 
each year ought to be great “pickings” 
for the politicians who are behind the 
movement. I want you men to know 
that there are men in this state who 
desire to follow in the footsteps of the 
so-called “Nonpartisan League” of 
North Dakota, and you should make it 
your business in your different com- 
munities to see that the splendid prog- 
ress this state is now making is not to 
be retarded by any such movement. 


Would Take Over Insurance 


The men behind this propaganda be- 
lieve the state should take over and per- 
form the functions of the insurance 
companies and banks. This organiza- 
tion complains that the farmers are 
being kept in poverty by the so-called 
grain trusts, insurance companies and 
usurious banks. Now the facts are 
that during the past decade the farmers 
of the central west have prospered be- 
yond that of any people of any age of 
whom we have record. During the pe- 
riod of time from 1900 to 1910 the 
value of farm property in South Da- 
kota increased 356 percent and the value 
of farm lands increased 235 percent. 
This wonderful growth and develop- 
ment would have been impossible with- 
out the aid of cheap money in the way 
of farm loans. 


Big Sums Invested 


The insurance companies have ever 
been alive to the possibilities of South 
Dakota and have furnished very large 
sums of money to aid in its develop- 
ment. Instead of the insurance com- 
panies taking money out of your state 
they are bringing into the state $5 for 
every dollar collected in premiums. 

The different life companies have in- 
vested in South Dakota in excess of 
$40,000,000, or an amount almost equal 
to oné-half the total capital, surplus and 
deposits of all our state and national 
banks. These companies have in the 
state more than $27,000,000 loaned on 
farms and at an average rate of 5.44. 
The total assets of the different Amer- 
ican life companies as of Dec. 31, 1914, 
was a little more than $4,935,000,000. 
Out of this amount the enormous sum 
of $646,961,371 is invested in farm mort- 
gages, at the average rate of 5.55. 


Best Friends of Farmers 


Instead of the farmers having suf- 
fered at the hands of the insurance 
companies, the truth is these companies 
have been their best friends. 

After all, bankers, farmers and busi- 
ness men in all lines have much in 
common and in the final analysis our 
interests are identical, with the result 
that any legislation that works a hard- 
ship to any one line of business must 
in the end be borne by the whole 
people. 

Result of Texas Law 


In the year 1907 the state of Texas 
enacted laws that the large life insur- 
ance companies believed were extremely 
detrimental to the interests of the 
policyholders and on account of such 
laws almost all of the eastern com- 
panies withdrew from that state, and 





you will be interested in knowing that 
on the more than $32,000,000 of farm 
loans carried by the companies in that 
state the borrowers of the state of 
Texas are paying interest at the rate of 
6.99, or practically 114 percent in excess 
of the average rate in South Dakota. 
The men who unwisely passed these 
laws did not materially harm the com- 
panies, because they could confine their 
operations to: the other states; these 
laws, did, however, work a great in- 
justice to the people of the state of 
Texas. 


Advocates a Square Deal 


In conclusion, our organization, the 
Insurance Federation of this and other 
states, stands for honest insurance, hon- 
estly sold; for a square deal for the 
public and a square deal for the insur- 
ance business; for the highest possible 
standard of service to the policyholders 
and as an organization of defense 
against unwise legislation and its at- 
tendant evils, and in this work we desire 
the support and cooperation of you men 
and your organization. 

—_—— 3 ae 

John ZL. Bleakly, former state auditor 
of Iowa, has presented his portrait to the 
state and it will hang alongside those of 
other state auditors, completing the _ set. 
Mr. Bleakly is president of the new Iowa 
National Fire, and B. F. Carroll, his pre- 
decessor, is president of the Provident 
Life, both Iowa insurance companies. 


LEADING HOTELS > 


The Fellewing Will Be Found the Headquartere 
fer Insurance Men and Tux Wesrsan Un- 
DERwniter Will Be on File in the Reed- 
ing Room at Bach Hetel ia 
This List. 


IOWA 
NEw DELANO HOTEL 


F. G. COMER, Mgr. and Prop. 


Everything New 
First-Class Cafe 


BURLINGTON, IOWA 


























KANSAS 
(THE CORONADO 


EUROPEAN 
Wichita'’s Newest Hotel. Opposite City Hall. 


Reoms with $1 Steam heat, 
tn cennectioa. 


8. J. SMALLEY, Propetetor. 
WICHITA, KAN. 


SOUTH DAKOTA 


QHERMAN HOTEL 
BUROPBAN PLAN 
Rates, $1.00 to $8.00 per dag 
GHERMAN HOTEL COMPANY 
Jj. R. Hussart, Mesager 


HOTEL LINCOLN 
American Plan 
One of the Great Hotels of the Great 
Northwest 


Hess & Rau, Proprietors 
WATERTOWN, S. D. 
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MOUNTAIN AND COAST FIRLD 


WANT OREGON CHANGE MADE 








Proposal to Have Insurance Commis- 
sioner Elected by People Instead 
of Appointed 


A proposal is made to change the 
Oregon insurance commissionership 
from an appointive to an elective posi- 
tion on the ground that politics would 
be then eliminated from the office and 
experienced insurance men would then 
seek the position. 

The proposed change, which is op- 
posed by both the Oregon insurance 
code commission and the state federa- 
tion, is attributed to men who seek 
office but have no chance under the 
present appointive plan. Commissioner 
Wells, whose term expires in January, 
is not interested in the matter, as he 
has announced his determination to re- 
tire to private life. 





Truitt With Nevada Fire 


Carl A. Truitt has been appointed 
superintendent of agencies for the 
Nevada Fire. Mr. Truitt was formerly 
in the local agency business at Stock- 
ton, Cal., and later was special agent 
for the Christensen & Goodwin general 
agency of San Francisco. 


Retaliation Is Threatened 


San Francisco, Cal., Aug. 16—(Spe- 
cial)—In retaliation for the recent ac- 
tion of Pacific Board companies in 
barring nonboarders from participation 
in the Fire Underwriters Inspection 
Bureau, the latter declare they will 
hereafter refuse to participate in any 
legislative program proposed by board 
companies and will also oppose the 
standard forms movement.: Practically 
all nonboard members have declared 
their intention to resign from the bu- 
reau, but to date only one has done so. 
It is believed the matter will be 
smoothed over by permitting continued 
nonboard participation in the bureau. 





Hougaard Purchases Agency 


_San Francisco, Cal., Aug. 16—(Spe- 
cial)—John A. Hougaard, manager of 
the Commonwealth Security Company, 
general agent for the Rhode Island and 
Nationale of Paris, has purchased the 
agency and will hereafter operate as 
general agent for the companies. It 
represents the Rhode Island in Califor- 
nia, Oregon and Washington and the 
Nationale in California. Mr. Hougaard 
is well known in Pacific coast insurance 
circles, having been general inspector 
for the improved risk department of 
the North British before resigning to 
take the management of the Common- 
wealth Security in 1913. 





Ten Percent Tax Unconstitutional 


In the case of the state of Idaho 
against the Blackwell Lumber Com- 
pany Judge Robert N. Dunn of the 
district court of northern Idaho has 
held unconstitutional the law taxing 


all purchasers of unauthorized insur-‘ 


ance 10 percent of the premiums paid. 
The insurance department has asked 
the attorney-general to appeal the case. 


MANWARING BECOMES MANAGER 


The Wright-Callender-Andrews Com- 
pany, sole agents of the Hartford Fire 
at Los Angeles, has appointed C. T. Man- 
waring as manager of its insurance de- 
partment, effective Aug. Mr. Man- 
waring recently resigned as assistant 
secretary to the executive committee of 
the Board of Fire Underwriters of the 
Pacific, at San Francisco, which position 
he had held for four and a half years. 
Prior to that he was for four years Sec- 
retary of District C of the Pacific Board 
at Los Angeles, and is thoroughly familiar 
with conditions in that city. 


GENERAL WESTERN NOTES 


_ Miss Myrtle Daly, an assistant in the 
insurance department at Boise, Ida., was 
married recently, becoming Mrs. N. H. 
McLary. She has been succeeded by Miss 
Nellie Smith of Shoshone. 


John H. Shepherd, newly elected cash- 








ier of the Ft. Morgan State Bank of Ft. 
Morgan, Colo., has entered the local 
agency business, taking the Merchants of 
Colorado as his first company. 

George W. Burt and Eugene Warren, 
both insurance men, died within a hour 
at Silver City, A » last week. Mr. 
Burt retired from the casualty business 
some ten years ago and took up his resi- 
dence in Silver City because of ill health. 
Mr. Warren was engaged in the local busi- 
ness there. 


PACIFIC COAST NOTES 


W. L. Vinson, who has been in the in- 
surance business at Phoenix, Ariz. has 
located at Pocatello Idaho, where he will 
engage in the local business. 


Rates_in the business district of Che- 
s, Wash., have been reduced materi- 
ally. Rates on suburban residences and 
farm property in the vicinity were in- 
creased Jan. 1. - 

L. W. Stampley, special agent at Los 
Angeles of the J. F. Magee general agency 
of San Francisco until a few weeks ago, 
has become special agent for the Burg- 
wald & Phillips, Los Angeles general 
agency. 

James Carson, who has conducted an 
agency at Oakland, Cal., under the name 
of the Carson Real Estate Company, has 
joined his imterests with those of the 
Alameda County Realty Company and be- 
comes its manager. 

E. J. Louis, a Los Angeles fire insur- 
ance man, who is a captain in the naval 
reserve and commodore of the Motor Boat 
Club, took the part of Balboa discovering 
the Pacific in a four-day carnival at Bal- 
boa, near Los Angeles, held Aug. 10-13. 


Board agents at Fresno, Cal., have filed 
a protest with the city clerk against the 
action of the building committee in giving 
all city insurance to nonboard companies. 
Their business was taken away from 
them a year ago when rates were in- 
creased in that city. 

David W. Gedney, father of P. W. Ged- 
ney, special agent in California for the 
Mercantile of America, died at San Fran- 
cisco Thursday. He was assistant man- 
ager of a large merchandise store at Red 
Bluff, Cal., and many years ago con- 
ducted a large local agency in that city. 


Mrs. Mary C. Wells, the 70-year-old 
woman who recently was acquitted at 
Oregon City, Ore., on a charge of attempt- 
ing to defraud an insurance company 
after a sensational trial lasting five days, 
has: filed a suit for $30,000 against the 
Firemens of Newark; W. Lloyd, an 
insurance adjuster; Frank H. Greenman, 
a detective, and Mrs. Carrie Bickner, wife 
of an Oswego merchant. Mrs. Wells’ 
ada ty see in Oswego were burned Aug. 


FEDERATION ACTIVITIES 
(CONTINUED FROM PAGE 5) 


liamson, Lisbon, chairman; Senator C. O. 
Heckle, Lisbon, C S. Ego, Lisbon; J. M. 
Thorson, Enderlin, and Augustus Kratt, 
Sheldon. 

Ransom County General Committee— 
William Narum, Englevale; J. V. Jensen, 
Elliott; David Keyes, Buttzville; Frank 
Shaw, Sheldon; Kinneberg, Fort Ransom. 
_ Dickey county insurance men,*represent- 
ing all branches of the insurance world, 
organized a meeting held in Ellendale, and 
elected the following committees: 

Dickey County Executive Committee— 
D. E. Geer, Ellendale, chairman; «1 
Peek, Ellendale; G. D. Stout, Ellendale; 
W. E. Dickinson, Fullerton, and C. A. 
Malander, Oakes. D. W. Crabtree of El- 
lendale was elected secretary of the 
Dickey county organization. 

Dickey County General Committee—W. 
S. Wickersham and E. N. Leiby (A. O. 
U. W.), both of Ellendale; Charles D. 
Hathaway (Woodmen), of Merricourt; F. 
B Dille and W C. Caldwell of Monango; 
J. F. Nichols of Oakes; W. S. Scott of 
Guelph; Earl Stearns of Ludden, and F. M. 
Weber and H. J. Oberman of Forbes. 

* * * 

New Field Secretaries—Mark T. McKee, 
secretary of the National Council of In- 
surance Federation, announces the ap- 
pointments of Richard L. Drake and Al- 
bert N. Wold, as field secretaries. He has 
temporarily assigned them to special or- 
ganization work in Ohio. Mr. McKee is 
assisting materially by spending a por- 
tion of each week there. 

Mr. Drake is from Detroit and is former 
secretary of the Michigan industrial acci- 
dent board and former secretary of the 
Michigan Federation of Labor. Mr. Wold 
was formerly associated with the Insur- 
ance Federation of Minnesota. 

* * * 

Vv A campaign to bring the mem- 
wae ee the Insurance Federation of 
Virginia up to 1,000 will be started early 
in the fall, President Philip S. Powers 
announces. Though interest in the move- 
ment lagged to some extent, especially 
among the life and fire men, after it was 
launched early in the year, Mr. Powers 
believes that he will have no trouble 
arousing agents and managers in the sev- 
eral lines to the importance of joining in 
and aiding the work of preparedness. At 
present the membership is about 300 

* s * 

Ohio—Charter members of the Cuyahoga 
county branch of the Insurance Federa- 
tion of Ohio have set out to secure a mem- 
bership of 1,000. Early last week four 
teams were organized, each with a leader 





and three captains and each captain was 
iven ten lieutenants. Prizes were offered 
or the team that secures the greatest 
number of members. 

The teams went to work with a will 
and a large number of members were se- 
cured during the week It was believed 
that the 1,000 mark would be reached by 
the middle of this week. Insurance men 
are getting their eyes opened by the 
threats that are being bandied about in 
political circles and expect to be prepared 
for anything necessary in the protection 
of their business. 

The fraternal men are particularly in- 
terested in the work and many of them 
have become affiliated with the federation. 
All classes of insurance men are working 
in unison in this movement. 

Organization of county divisions was 
effected during the past ten days at Cleve- 
land, Akron, Youngstown, Paulding, Was- 
seon, Bryan, Defiance, Napoleon, Findlay 
and Ottawa. ‘eo 

Mark T. McKee has accepted invitations 
to deliver address on “Our Community of 
Interests” before the National Fraternal 
Congress at Cleveland next week and the 
National Association of Mutual Insurance 
Companies at Reading, Pa., on Sept. 21 

————_»to——_—_——_ 


JAMES F. JOSEPH IN 
NEW WORK IN CHICAGO 


(CONTINUED FROM PAGE 1) 


P. D. McGregor of the Western Union, 
who felt that the time had come when 
the governing committee needed some- 
one to officially represent it in a num- 
ber of ways. Mr. McGregor believed 
that a man like Mr. Joseph can do the 
cause of fire insurance much good by 
attending meetings of business organ- 
izations, conferring with city authori- 
ties, etc. Much work of this nature 
has fallen on managers whose time is 
more than occupied with their regular 
duties. 





News from the East 











New York City Receipts 


The total returns for the past year 
of fire premiums of New York City 
show that the Liverpool & London & 
Globe leads with $618,391 premiums. 
The Home of New York is second with 
$616,558. The German American comes 
third with $429,212, and the Royal fol- 
lows with $339,010. The Aetna retains 
fifth place with $287,953. The Conti- 
nental gained over $100,000 last year 
and goes to sixth place, the premiums 
being $268,668. The Globe & Rutgers, 
which was in thirteenth place last year, 
moves up to eighth place. Most of the 
companies show substantial gains in 
their premium receipts. 


SEE HIGH LOSS RATIO 


Summer hotels and boarding houses have 
been very unprofitable in New York state 
during the last few years. Rates are low 
and losses have been fairly high. One 
company that has kept a careful record of 
its losses shows that during the last five 
years the ratio was 115 percent. The 
average rate on buildings and contents is 
$1.75. In New England the average rate 
is about $2.35 and the loss ratio normal. 


RENNSYLVANIA BINDERS 


Companies have been discussing the 
Pennsylvania law regarding the form used 
for binding business offered by brokers 
in case offices are located outside of the 
state. The law seems to prohibit any 
binder like those ordinarily used in such 
cases, and it seems evident that a special 


FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
CO., Ltd., of LONDON 


PALATINE INSURANCE COMPANY, 
Ltd., of LONDON 
COMMERCIAL UNION FIRE INS. C0. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd., 
of LONDON 


WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 








H. C. EDDY, Resident Secretary 


form must be used. There is a prohibi- 
tion against assuming liability by anyone 
not a resident of the state. Some special 
binders have been prepared that will meet 
the situation. 





EASTERN NOTES 


The Vulcan Fire of California has been 
admitted to Massachusetts, Gilmour- 
Rothery & Co. being agents at Boston. 
Hewitt S. West, special agent of the 
Glens Falls in eastern Pennsylvania and 
southern New Jersey has resigned to en- 
gage in another line of business. 





ota 
First National in South Carolina 


Washington, D. C., Aug. 16—(Spe- 
cial)—John E. Smith, managing under- 
writer of the First National Fire of 
Washington, has just returned from a 
trip through South Carolina, which 
state the company has just entered. 
Agents wilk be appointed only in the 
larger cities, and the business will be 
carefully selected. 


<4 
C. J. Holman Is Bereaved 


New York, Aug. 16—(Special)—Mrs. 
Charles J. Holman, wife of the assist- 
ant manager of the Commercial Union, 
died yesterday at Patchogue, Long 
Island. Their grandchild, the son of 
W. E. Griffith, died Monday. Hosts 
of friends extend their sympathy to 
Mr. Holman in his great bereavement. 

—————__-»2*1e 

M. Rubenstein, director of a Petrograd 
insurance company, has been arrested on 
a charge of having dealings with an en- 
emy alien. <A search of the office showed 
transactions with companies of enemy 
countries, contrary to the war orders of 
the czar. 











Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1916 


to EEE eee Eee $1,521,500 .55 
867,104.20 


Surplus to Policyholders. 


FIELD MEN 
]. W. BECK 
56 Richton Ave. 
ERIK LINDSKOG 
7 West Lake St. Minneapolis, Minn. 


W. P. RAY 
P. O. Box 366 
Milwaukee, Wis. 


Terre Haute, Ind. 
720 Racine St. 
R. W. WETZEL 
Columbus, Ohio 


Detroit, Mich. 


F. G. DELAHUNT. 
1562 Bryden Road 
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NEW HAMPSHIRE 


FiRE INSURANCE Co. 


4.310. 636.19 
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6.515,829.58 |. 75 

TOTAL LIABILITIES EXCEPT CAPITAL-$3,158.88479 
POLICY HOLDERS SURPLUS --~+ $3,356,944.79 

WESTERN SPECIAL AGENTS —M. 5S. 


Moore, W. R. Drake, Terre Haute, Ind.; F. S. 
Chase, pecommeaien, Ti; Geosge K. March, Hins- 























dale. ich. ; . Gosnel inneapolis, Minn.; 
> j. oro Kansas este, Mo.; Re E. White, 
Denver, Colo.; 


Jones, ag Ohio; 


A. D. Yeaton, 217 West Water street, Milwau- 





kee; R. W. Miller, Webster City, Iowa. 
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PROBLEMS IN FARM LINE 


COMPANIES ARE IMPOSED ON 





Live Stock Claims Put In Where Dis- 
ease Caused the Death of 
Animals 





Farm writing companies are watch- 
ing conditions in their field very care- 
fully these days and find that there is 
an increasing number. of livestock 
claims with lightning given as the cause 
of death. Investigation proves in 
many instances that the cattle or horses 
have died from colic or some other 
disease and the lightning .cause was 
trumped up as an excuse. Companies, 
no doubt, have paid out hundreds’ of 
dollars in claims of this character 
where they were not liable. 

Owing to the fact that these claims 
have increased so materially, some of 
the companies are making a more ex- 
haustive investigation than ever before 
and are employing their own adjusters. 
A farmer can usually get some of his 
neighbors and a veterinary or two to 
swear to the fact that lightning was 
the cause of the death of an animal, 
where an impartial investigation proves 
that it contracted some disease and 
lightning had nothing to do with its 
death. 

Only Partial Value Covered 


Another condition confronting the 
farm companies is the tendency on the 
part of the assured to cover about two- 
thirds or one-half the value of live 
stock, putting the limit on a single 
head as high as possible. Frequently 
loss adjustments bring out the fact that 
there are more head of live stock on 
the place than shown in the applica- 
tion. Some of the companies, there- 
fore, are making a more rigid examina- 
tion and are requiring that at least 
three-fourths the value of the live stock 
be ‘insured. Some companies are ad- 
vocating the use of the prorata clause, 
making themselves liable only for the 
proportionate share of the value of all 
the live stock. 


———» ee 
Special Agent Married 


George A. Scott, special agent of 
the Hanover in Minnesota and the Da- 
kotas, assisting State Agent Higley, 
returned from his vacation Monday 
with one more in his family than he 
had when he knocked off work two 
weeks before. He surprised all of his 
friends by getting married. 


2 ee 
Respond instantly to your noble im- 
pulses 





Sees 
ee 








SURPLUS LINES 























Fire Insurance Agents 


Your office is' regarded by your cus- 
tomers as a place where information 


regarding all forms of insurance can 
be had. 


Hence 


you need a copy of our 


Life Insurance 
Policyholders’ Digest 


for 1916. Just Out 


Containing full information regarding 
Financial Standing, Premiums, 
Dividends, Surrender Values, 
and Net Cost; Policy Contracts 
and Conditions 

of 250 American Life Insurance Com- 

panies. 

A Complete Life Insurance 
Encyclopaedia for $2.50 

Send for a copy and keep your office 

up-to-date on all branches of Insurance. 


The Western Underwriter Company 


Cincinnati Chicago New York 





A PINCH HIT 


Dear S. L.—I have your kind card 
on which you have spread the warn- 
ing, “They’re calling you,” attached to 
the Blackstone playlet entitled, “Boy, 
Page C, O. Reed, Jr.,” clipped from THE 
WESTERN UNDERWRITER before’ it had 
time to melt and run off the Surplus 
Lines column. 

In-reply, I will give a slight imita- 
tion of McCormack singing “I hear you 
calling me.” Being in deep sympathy 
with nearly every word written by Mr. 
J. R. H., the mysterious man from Min- 
nesoty, I have frosted a little cake for 
him, which you may or may not care 
to present with a repetition of his 
charge, through the same courageous 
column in which his attack upon my 
obscurity appeared. 

That you alone may know, I chal- 
lenge any man to produce evidence 
that I have been hiding to evade the 
awful effects of the speed laws; that 
I have been income-tax dodging (or 
paying); that I have been hyphenating; 
that I have been chicken hunting out 
©: season; that I am absent in a heated 
effort to beat Doc Cook’s record sprint 
to the pole; and, finally, that I have 
no more jitney rhymes to offer Sur- 
plus Lines, or any other column of 
wide publicity and little authority. 

In fact, aside from the usual fifty- 
seven varieties of activity in which I 
am usually engaged, I have found time 
enough dragging on my hands to con- 
struct, before and between and after 
business hours, the one original and 
most artistic nest for a benzine-bus on 
my back lot that can be found this 
side of the James river, and also have 
umanaged, before retiring, to drag out 
a few diaphoretic symphonies on my 
standard gauge L. C. Smith. 

Were I to confess to you the naked 
truth, to-wit, that I have reams of 
Rough-Stuff ready for Surplus Lines 
that would fit it like a shoe-horn grips 
Milady’s slipper, you would dig up a 
blue pencil a yard long and lie in wait 
for the dope like an arsonite awaits 
the company check. Therefore, I will 
not unduly tempt you, but siniply slip 
one over on you now and then when 
you are dreaming of profits in stock 
exchange “war babies.” 

Knowing that you must sympathize 
with me, and assuring you that the feel- 
ing is mutual, I move we adjourn pend- 
ing the declaration of another dividend. 

Earnestly, 
C. O. REEp, Jr., 
Aberdeen, S. D 


To an UNKNOWN Frienp—J. R. H. 
I’ve just been reading Surplus Lines 
Hot from the Underwriter press, 
And rather shocked am I to find 
A mention there, that more or less 
Defines your attitude per verse 
Wherein I might be treated worse! 


In fact, my kind and unknown friend, 
You've left me dangling in the sky 
Where most insurance poets hope 
To shine immortal when they die; 
Unwittingly, my “cog” you’ve spread 
As. famous, long before I’m dead! 


I, therefore, have Bill Shakespeare beat 
And all those other noted gents 

Who died too young to listen in 

On critics’ endless arguments; 

Yet, mayhap they were lucky boys 

To miss the flowers—and endless noise. 


The reason I’ve of late refused 

To ship brain butter to the press, 

Lies in the fact that war has raised 
The price of pomes—and T’ll confess, 
The cashier can’t pay for the stuff 
What it is worth—now ain’t that tuff? 


To you, my heartfelt thanks, zene friend 
Whose map the alphabet doth h 
You’ve cast a bouquet filled with. ‘cheer 
That ever with me will abide— 
So let the harping poets harp 
And every carping critic carp! 

s o * 


PARCELS POST 
H. Parcels of a, Kan., has 
copped all the parcels post insurance in 


+ : . 
That new Columbus organization, 
“The Association of Insurance Under- 
writers of the Capital City,” might take 











as its short title “The F. J. Club.” 


Three of the.five members of the ex- 
ecutive committee are F. J. Raybor, 
F. J. Macklin and J: 2 Dawson. 


Will Take Plain Water 


Apolinary Mankowski is licensed by the 
Prudential in Detroit. 


FULL HOUSE 


Joseph A. Kelsey. 
Horatio N. Kelsey. 
Preston T. Kelsey. 
F. C. Buswell. 
HH: G. Buswell. 

* 


NO PASSENGERS ABOARD 


An automobile water wagon owned by 
the Citizens’ Street ae grape A was 
damaged by fire last night as it was be- 
ing filled at Quincy and LaSalle streets. 
There was nobody on it except the driver, 
Frank Moring.—Chicago Herald. 

s ke * 
The liar is a funny bird; 
He flits from tree to tree. 
When he can find a place to light 
He’ll sting you like a bee 
—F. A. Dunning, Minneapolis. 


R. H. PURCELL AND W. P. 
ROBERTSON APPOINTED 


(CONTINUED FROM PAGE 1) 


manager and Hugh R. Loudon was ad- 
vanced to fill the vacancy. 


Robertson Comes From Michigan 


W. P. Robertson won his spurs in the 
Michigan field with the old Phenix of 
Brooklyn and fater was made western 
supervising special agent for the Nord- 
Deutsche. A year and a half ago he 
was appointed Michigan state agent 
by the Liverpool & London & Globe. 
When Mr. Loudon went to New York, 
June 1, to become associate deputy 
manager in the United States branch 
of the company at New York, Mr. 
Robertson was brought in from the 
field to assist in the office. 


Both Are Men of Fine Ability 


Both are men of splendid field ability 
who have been recognized for some 
time as destined for bigger things. 
They have developed with an increase 
in responsibilities, and are regarded as 








especially well fitted to serve this big 
English company in the managerial 
role. During their field days both men 
were often counselled by their asso- 
ciates, and were looked up to by the 
men in the business. Manager War- 
ren has showed his usual keen judg- 
ment in selecting men in bringing in 
Messrs. Purcell and Robertson as his 
chief lieutenants. 

Mr. Purcell has become prominent 
in the hail insurance field, being secre- 
tary of the Western Hail Association. 


KINGDOM OF PEACE 


BY H. H. WALKER 


Oliver Wendell Holmes tells us that at 
Longfellow’s funeral Ralph Waldo Emer- 
son rose, and at the side of the casket 
looked intently at the calm face ‘of the 
dead poet, afterwards remarking to a 
friend: “That gentleman was a sweet, 
pene oe ee but I have forgotten his 
na At the time Emerson was phys- 
ioatiy: aged and feeble, but his luminous 
mind and great heart truly interpreted 





ithe spiritual radiance on the face of his 


departed friend. The name was forgotten, 
the character remembered. - It is the part- 
ing plea of fine souls that they may still 
breathe in memory and be perpetuated in 
some imperishable event. 

The only really imperishable thing in 
this world is a service to better humanity, 
and to establish on earth the kingdom of 
the Nazarene who went about doing good. 
A personality, however strong and pic- 
turesque upon its contemporaneous world, 
is soon lost unless perpetuated in a serv- 
ice of gentleness and helpfulness. “He 
saved others, let him save himself.” He 
did save himself in the service of saving 
others. So life is not saved unless given 
to save others. This sounds paradoxical, 
but nevertheless it is true, not only of 
soul life and soul growth, but of intel- 
lectual life as well. 

We really do not possess the spiritual 
or the intellectual until we have seem- 
ingly parted with each. Devotion and 
consecration, unless followed by expres- 
sion, cannot endure. It is the outgoing 
life that enriches and survives. The 
power of destruction, now dominant in 
the world, soon will end, and the angelic 
song of Bethlehem again be heard and 
with increasing power. “That stars in 
their courses fought against Cisera.” 
The brotherhood of man “shall not perish 
from the earth.” The kingdom of peace 
shall have no end. 





——_——__—» ee: 

Special Agent Charles H. Harraden, of 
the Columbian of Indianapolis, in Ohio 
and Michigan, has changed his office to 
1023 Chamber of Commerce building, De- 
troit, Mich. 





DIRECTORY OF LOCAL AGENTS 





Tas Western Unperwriter Recommends the Following as Among the Prominent and Reliable Agencies with Good Facilities 
for Exchange and Outside Business. Advertisements of Only First-Class Offices Accepted. 





MINNESOTA 
_— H. HARPER COMPANY 





GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 


NEBRASKA 


Jar D. Foster Joszrn Barxur, See’y 
OSTER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 
Representing: Home, N. Y.; Continental; Springfield 
Fk M.; Liverpool & London & Globe; New Hamp- 
shire; Phoenix of Hartford; Western Assurance, Ont.; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty Co.,N.Y. 500-4 Brandeis Bidg 


OMAHA, NEB. 


OHIO 














FR « J. MACKLIN 


FIRE INSURANCE 


Representing Springfield, Home, Aetna, Ins. Co. 
of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 


*85 North High Street 
COLUMBUS, OHIO 
ia O. M. STAFFORD-GOSS- 
BEDELL CO. 
INSURANCE 
601-7 Century Bldg. 


CLEVELAND, O. 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 
Kindred Topics 


TWO MOVEMENTS ARE UNITED 





National Fire Protection Association 
and National Safety Council Join 
for Prevention Campaign 


Representatives of the National Fire 
Protection Association and the Na- 
tional Safety Council met in joint ses- 
sion at Niagara Falls, N. Y., last Friday 
and Saturday to perfect a general pro- 
gram to be used in the observance in 
all cities, large and small, thronghout 
the United States and Canada on Oct. 
9 of “Fire and Accident Prevention 
Day.” Oct. 9 has been selected for the 
safety observance to unite the safety 
movement with the fire prevention 
campaign. Systematic cooperation in 
all cities of more than 10,000 population 
is. planned, and other plans at the 
Niagara Falls conference were formu- 
lated to secure active cooperation of 
the national and state’s authorities, 
chambers of commerce and other civic 
and trade organizations and the fire de- 
partments of the various cities. Rec- 
ommendations as to the exact form in 
which the day, Oct. 9, should be 
observed and the programs for the 
occasion will be mailed in the near 
future to the chief executives in all 
cities of the United States and Canada 
having over 10,000 inhabitants. 

At the local conference were the fol- 
lowing insurance representatives: 
Franklin H. Wentworth, Boston, 
Mass.; F. J. P. Stewart, New York 
City; Henry L. Phillips, Hartford, 
Conn.; P. Weaver, Chicago; Finley 
J. Williams, Madison, N.Y: gi 2 
Cameron and Stephen W. Tener, both 
of Chicago, and H. W. Forster and 
Mrs. Joseph H. Wilson, both of Phila- 
delphia, Pa. 


REPORT MADE ON EXPLOSIONS 


” 


Superintendent Stewart of the New 
York Board Tells About Refrig- 
erating System Damage 


Superintendent Stewart of the New 
York Board has made two reports on 
ammonia explosions in refrigerating 
systems. One report deals with the 
recent explosion in the butcher shop 
at 414-422 Sumner avenue and 339 Ma- 
con street, Brooklyn, and the other 
with the explosion in the plant of the 
American Refrigeration Company at 
147-157 Waverley place. Regarding the 
latter the report says: 


“The twelfth floor of the fireproof 
building’ at the above location was occu- 
pied by the American Refrigeration Com- 

pany, who were engaged in the experi- 
mental development of small refrigerating 
apparatus for farm use. None of this 
apparatus has as yet been put on the 
market. The apparatus is an absorption 
system, resembling that of the Acme Re- 
frigerating Company, except the circula- 
tion of the ammonia is automatic, there 
being no manually operated or check 
valves in the connections. 

“The small units designed for farm use 
are mounted on top of a refrigerator with 
the receiver at the lowest point and im- 
mersed in-a tank of water in the ice 
compartment of the refrigerator. The 
generator consists of a hollow steel cyl- 
inder containing aqua ammonia, heated 
by an old style blue flame oil stove, the 
reservoir of which is so proportioned as 
to contain only the amount of oil neces- 
sary to drive off and liquefy the am- 
monia in the generator solution. The 
ammonia is condensed to a liquid in the 
condensor which consists of pipes within 
a square or cylindrical tank which may 
be of the hopper type or cooled by run- 
ning water. The ammonia descends by 
gravity and is collected in the receiver, 
from which—when the burners have gone 
out—it re-evaporates, the necessary latent 
heat of vaporization being taken from 
the water in the tank which is cooled to 
freezing. All the joints in the machines 
are welded, the connections being iron 
pipes. These are no valves other than 
a plugged valve on a dead end for with- 
drawing or charging with ammonia. The 
system is equipped with neither check 
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valves, gate valves, pressure gauges nor 
any relief valve. 

“The operating pressures developed by 
the machine are said to vary from 150 
to 190 pounds per square inch. In ex- 
perimental operation when the heat has 
been continued long enough to drive the 
water off from the generator in the form 
of steam, it is claimed that the pressure 
has diminished to about 40 pounds per 
square inch. This lower pressure was 
due to the condensing of the steam formed 
in the condensor and the dissolving of 
the ammonia gas in the water thus 
formed. It is claimed that all apparatus 
are subjected to a static test of over 
1,000 pounds per square inch before being 
placed in service. The apparatus which 
blew up was of the same, general char- 
acter as the above of the same general size. 
The generator was, however, heated by 
a perforated gas pipe, gas being brought 
by a flexible metal pipe from a connection 
about six feet distant. Cooling was by 
running water from the building supply.” 

His conclusions resulting from investi- 
gation of both disasters are practically 
identical, as follows: 

“An apparatus employing as high pres- 
sure as used in a refrigerating plant is 
not safe in the care of a person who does 
not thoroughly understand its working. 
An ammonia generator with means of 
applying continuous fire heat, which is 
not equipped with pressure gauges and 
a relief valve is no safer than a steam 
boiler would be without gauges and safety 
valve. The use of direct fire heat in 
connection with an ammonia system is 
a dangerous one because not only does 
ammonia in certain proportions form an 
explosive mixture with air, but residue 
gases in absorption systems are likely to 
consist in large part of free hydrogen.” 


FIRE PROTECTION NOTES 


The city of Vicksburg, Mich., will add 
a motor fire truck to its equipment. 

A motor fire truck has been added to 
the equipment at Eaton Rapids, Mich. 

At Burley, Idaho, an election resulted 
in favor of issuing $15,000 water bonds. 

At Milton, Iowa, an election authorized 
an issue of $18,000 waterworks bonds. 

At Lewistown, Mont., an election au- 
thorized an issue of $5,000 fire equipment 
bonds. 

At Dakota City, Iowa, an election 
= an issue of $10,000 waterworks 
onds. 


Shelbyville, Ky., is considering the in- 
Stallation of an ee ea 
hose-wagon at a cost of $1,1 


At Volga City, Iowa, an 5 will 
be called to vote on the question of 
issuing $14,000 waterworks bonds. 

The Mayfield, Ky., council has author- 
ized the purchase of a $3,000 truck. It 
will carry a full line of chemical equip- 
ment. : 

At Joliet, Mont., an election will be 
called to vote on the proposition of is- 
suing $22,000 bonds to purchase the 
waterworks plant. 

At Corning, Iowa, a petition is being 
circulated calling for an election to vote 
on the question of issuing $30,000 bonds. 
for water improvements. 

The city of South Haven, Mich. has 
voted to purchase a combination motor 
fire truck costing $4,725, delivery to be 
made within three months. 

The common council of N Wis., 
has authorized the expenditure of not 
more than $5,000 for the. purchase of an 
automobile motor truck for the fire de- 
partment. Bids will be called for shortly. 

The Indiana public utilities commission 
has been appealed to by citizens of 
Pranklin to provide a better water sup- 
ply, as the company has been shutting off 
the supply at midnight, leaving the city 
without fire protection. 

Marinette, Wis., was inspected during 
the past week by three officials of the 
Wisconsin Inspection Bureau. The in- 
spection is expected to result in the re- 
duction of the fire insurance rates of 
about 20 percent, if the water hydrants 
are found to be as expected. 

The proposition to bond for $400,000 for 
an addition to the waterworks filtration 
plant and to make extensions to its water 





mains was carried at a recent special 
election at Plint, Mich. The water pres- 
sure will be increased throughout the 
city and mains extended to many old and 
new sections of the city that are now 
without water. 

The fire chiefs of a number of cities 
along the Ohio River, in both Ohio and 
West Virginia, in a meeting held at Hunt- 
ington, W. Va., agreed upon a plan of 
cooperative fire-fighting in case of con- 
flagration. Uniform, hose couplings and 
hydrant fittings will be secured by all 
the departments, so that the apparatus 
of any town can be used in fighting a 
large fire in another town. 





"1 





Losses of the Week 


St. Louis, Mo. Aug. 4—Fire in two- 
story frame at Pelham and Wabash 
streets, owned and occupied by Coffin’s 
Box and Lumber Company as_ ware- 
house No. 2. Insurance in general form 
covering buildings and Ts oa 





confined to items Nos. 1 < and fF 
No. B. & M $5,000 2 ire MM. $2,000 
L&L&G 6,000 Mich. F. & M. 4,000 
Lon. & Lan 5,00 a All. ‘ 2,500 
No. River..... 2.006 “Sum % .scccwses 
Nat. Union 9,500 Hand in — 3 300 
Citizens ...... 3,000 Aetna ........ 1,250 
Urbaine ...... 1,000 Nord- Deut. ... 4,500 
Specific insurance on stock in ware- 
houses Nos. 1 and 2: 
N. W. F. & M.$5,000 No. B. & M...$2,000 
Lon. oe 0 Hand in Hand 2,000 
Citizens ..... 2000 LL&L. & G... 2,000 
Loss (confined to warehouse No. 2): 
Total to building and contents. Cause, 


unknown. 
FS * * * 
Traverse City, Mich., Aug. 11—There is 
a 10 percent loss to the Desmond Char- 
coal & Chemical Co. at Carter’s Siding. 


Insurance: 

[Sear $2,500 N. B. & M....$5,000 
S| ae 6,000 Prov. Wash... 2,500 
EMER 5s aces ,000 Gl. & Rut . 2,000 
Scot. U. & N. 8,000 Fireman’s F.. 5,000 
Ins. C. of N. ~ 5,000 Queen ....... 2,500 
Phila. Und. . 27500 Franklin --. 2,000 
State, Pa..... 5,000 Hamb.-Brem... 2,000 

* *” = 


Oklahoma City, Aug. 12—Wheat valued 
at $20,000 in Acme mill and elevator on 
West Washington street was damaged by 
fire supposed to have started from a hot 


box. The principal damage was done by 
water. 
* s s 
Sioux Falls, S. Dak., Aug. 11—Fire 


to the Sioux Falls 
Insurance on stock: 


caused heavy loss 
Paint & Glass Co. 


St. P. F. & M..$2,000 Boston ...... 2,000 
American .... 5,000 New Hamp 2,000 
L&L&G. 6,000 Roch. Ger. . 2,000 
Brit. Amer. .. 1,000 Philad. Und.. . 2,000 
Connecticut .. 1,000 Hartford .... 2,000 
Franklin .. 2,000 Ger. Alli. .... 2,000 
Nor. Union .. 2,000 Colum. Und. ,000 
BOCRA ace ves ,000 Fireman’s F.. 3,000 
National, Ct. . 2,000 No. Amer. 1,500 
Glens Falls .. 1,50 


Insurance on furniture and fixtures: 
Minneapolis F. & M.......eeceeeeee $500 


Sioux Falls, S. D., Aug. 11.—A 20 per- 
cent loss was caused by smoke and water 
from a fire in adjacent building to the 
stock of the general store owned by G. 


L. Nadel, 231 W. Phillips avenue. 
Insurance: 
Germania ....$2,000 >a eam ne ts 000 
aa 2,000 es 
217 N. Phillips min owned by A, 
Light; 10 percent loss. Insurance: 
500 Germania ....$1,500 


Columbia ....$2, 
N. W. Nat.... 4,000 
& € * 
Omaha, Neb., Aug. 12—There was a to- 
tal loss suffered by the Smith Brick Com- 
pany, Woolworth avenue. Cause of fire is 


unknown. 
Fire Assn. Shy 500 te gg . $1,250 
Western ..... 2,000 Girard ....... 1,250 


s * * 


Cleveland, Ohio, Aug. 10—The dwelling 


= surrounding buildings belonging to 

R. L. Hanna Ireland, situated on Lake 
Shore Blvd., Bratenahi, Ohio, a suburb of 
Cleveland, suffered a 15 percent loss. The 





contents of the dwelling house were in- 








sured for $40,000 and the garage and boat- 
house carried $37,600. Cause unknown. 
Insurance (partial list): 


Coml. Un. aa 000 ae Co. of N. 
Connecticut. . . oe eee $17,600 
Hartford ... 10,000 National; Ct. 15,000 


* + * 
Fessenden, N. D., Aug. 8—The grain ele- 
vator owned by the Krueger Elevator 
Company and grain contained therein were 


completely destroyed by fire. Cause un- 

known, Insurance on building: 

REGU sia cs 3 es A eee $1,000 

Middlewest .. 2,500 \ 
Insurance on grains: 

HIOMES co.cc -Gk,00e Queen .....6. $1,000 

Middlewest .. 1,000 


* *« a 

LaSalle, Til., Aug. 15—There is a $100,- 
000 loss to the machine shop and filling 
plant of the German American Cement 
Works. It has been involved in the ce- 
ment workers’ strike and the work has 
been tied up for more than a month. The 
loss is on the fourth item, the property 


west of the coy Soe. Insurance: 
Fid.-Phen. ..$30, WOE te wes $50,000 
Fireman’s F. 35000 Roch., Ger... 50,009 
Aach. & Mun. 20,000 Phil. Und.... 25,000 
Ham. Brem,. 50,000 In. Co., N. A. 25,000 
N. Y. Und 25,000 Phoenix, Ct.. 16,000 
Hanover .... 25,000 Glens Falls... 15,000 
Natl., Ct. ee St: Paul. .... 10,000 

ome 25,000 Pa. Fire..... 10,000 
Nord- Deut. 50, 000 

* 2 « 
La Salle, Tll., Aug. 10—The La Salle 


County Carbon Coal Co. sustained a total 
loss on the building covered under item 
No. 25, causing a loss of over $5,000. A 
total of $179,900 insurance is carried. The 
fire was caused by spontaneous combus- 


pearen The following companies are inter- 
ested: 
Home Coal Operators Mut. 
Ins. Co. of N. A. National, Ct. 
L & L. & G. Queen 
Northern, Eng. Roch. Ger. Und. 
General Amer. Cent. 
ton. & Lan. N. B. 
Orient Royal 
® * * 
Minneapolis, Minn., Aug. 12—A _ loss 


estimated to be about 7 percent, was sus- 
tained by the Northland Pine Company of 
this city. The fire was caused by friction 
from the breaking of a flywheel. A total 
of $135,000 insurance was carried by the 
concern. 

$e: 5s “si 


La Porte, Ind., Aug. 14—There was a 
loss which has been reported to be al- 
most total, on the Folding Furniture Com- 


pany. Cause unknown. Insurance: 
is ee eee $3,000 Lon. & Lan...$1,800 
Ger.-Amer,. ... 2,000 Nord-Deutsche 9,500 


: * * 

Youngstown, Ohio, Aug. 12—The Youn 
town Iron and Steel Company euflered & 
7 percent loss on their buildings and ma- 
chinery. A total of $225,000 insurance is 
involved. Cause is unknown. 

* * * 

Michigan City, Ind., Aug. 10—The Phil- 
lip Zorn Brewing Co. was damaged by 
fire, causing damage estimated at 10,000. 
A line of $134,000 insurance is involved. 
Cause unknown. a ‘ 


Stillwater, Minn., Aug. 10—The mill and 
stock of lumber owned by the estate of 
H. C. Farmer was completely destroyed. 
The fire was caused by sparks from a 
passing locomotive. Insurance: 

&L. & G...$1,000 Aetna ....... 2,500 
Roch. Ger. Und. 1,500 

x * * 

Oak Harbor, Ohio, Aug. 14—The stock 
of hardware belonging to Edward P 
Young suffered a fifty percent loss by 


fire. Cause unknown. Insurance: 

N. B. & M....$1,500 Norwich Un..$1, oy 
Fire Assn.... 1,000 Germania .... 
Cleveland Nat. 1,000 Westchester . 2,000 


Amer. Cent... 1,000 Germania Und. 2,000 

& © * 

Muncie, Ind., Aug. 10—There was a 
total loss suffered by the Kuhnen Pack- 
ing Co. of this city, causing a loss of 
over $14,000 under the general form. The 


fire was caused by defective wiring. In- 

surance: 

Wabash ..... $1,000 Home ....... ,000 

Prov. Wash.. 1,000 First Natl.... 6,300 

Niagara ..... 1,000 Royal ....... ,00 
&L&G.. 7 000 Germania .... 1,000 
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INSURANCE TAXES 


It is an interesting compilation and 
codification that Assistant General Coun- 
sel Ernest PALMER of the NATIONAL 
Boarp at Chicago is making to show the 
laws and the rulings and practices of the 
various state insurance departments on 
taxes and fees. Insurance companies are 
being asked more and more to contribute 
to the government in some form or other. 
The corporation tax of the federal gov- 
ernment has been increased. The com- 
paniés bear the brunt of the stamp tax, 
insurance being the only industry or call- 
ing that is paying this tax. All the rest 
have shifted it to the customer, where it 
rightly belongs. 

The stamp tax amounts to thousands and 
thousands of dollars a year. The com- 
panies agreed to bear this when they were 
confronted with wholesale opposition on 
part of the agents. Yet the telegraph, 
telephone and express companies, the 
PuLttMAN Company, the drug and liquor 
dealers, and so on, passed the tax to the 
public. The insurance companies should 
not have been asked to assume this tax, 
especially in view of the fact that insur- 
ance contributes at the present time so 
large a share of the public revenues. 
Even the fire marshal’s office is maintained 
by tax on insurance companies and yet 
the public is the chief beneficiary. 

It is hardly likely that the insurance 
companies can accomplish anything in 
the way of getting the taxes imposed on 
then reduced, as legislators would hesi- 
tate to shift the burden elsewhere. The 
only thing the insurance interests can do 
is to prevent taxes from becoming any 
higher. 








DESERVE COOPERATION 

SUPERINTENDENT TAGGART’S recommen- 
dation for a reconstruction of the Ohio 
laws along the lines of modern meth- 
ods of conducting the insurance busi- 
ness offers a splendid opportunity to 
fire insurance companies and agents to 
cooperate with the department. His 
strict interpretation of the laws has 
caused considerable inconvenience, par- 
ticularly to the fire insurance ‘men of 
the state, but Superintendent Taccart 
has again and again pointed out that 
the remedy for the insurance compa- 
nies is not to secure a lax interpreta- 
tion from him, but to have well de- 
signed laws placed upon the statute 
books. The Ohio department has 
shown that ‘it recognizes fully the 
rights of the insurance companies and 
its attitude towards the insurance busi- 
ness has been extremely fair. Wher- 
ever it could it has cooperated to bring 


about good practices and to better con- 
ditions in the business. 

In previous years, whenever any sug- 
gestion has been made that the insur- 
ance interests try to secure new legis- 
lation, the company managers have 
frowned upon the idea, under the be- 
lief that whenever you monkey with 
the buzz saw you get bit. Superintend- 
ent Taccart has shown he is anxious to 
receive the suggestions of insurance 
men. His own experience in the de- 
partment has shown very clearly the 
inadequacy of present Ohio laws, and if 
a point committee of the WESTERN 
Union and WEsTERN INSURANCE BUREAU, 
and the legislative committee of the 
Outo AssocrATION oF LocaL AGENTS took 
up with Superintendent Taccart the 
question of proposing a model insur- 
ance code before the next legislature, 
the indications are that such a law 
might be passed. With the state laws 
designed to regulate the business as it 
exists at the present time, instead of 
as it existed twenty or thirty years ago, 
conditions in the state might be made 
better than they have ever been before. 





PREVENTABLE FIRES 


THERE is increasing evidence that we 
do not lay enough stress on fires that 
are preventable. Every once in a while 
some fresh statistics are furnished that 
bring this subject to our minds with 
impressive force. The State Fire In- 
SURANCE COMMISSION of Texas, for ex- 
ample, has been collecting data cov- 
ering 62,000 fires in the state since 
Dec. 10, 1910. These statistics show 
that the preventable fires in all classes 
of mercantile risks range about 72.6 
percent and the ratio on dwellings, 
apartment houses and other so-called 
preferred risks, is 81.6 percént. These 
are fires that the STaTE Fire INSURANCE 
CoMMIssion has decided could have 
been prevented if reasonable care had 
been used. It is certainly a striking 
arraignment of the American people as 
to their lack of caution. 








MARKET VALUE OF SERVICE 


In lines of business employment, as 
well as in the learned professions, effi- 
ciency is the true measure. Outside of 
the family the day of “pulls” has prac- 
tically ended. All things being equal, 
the person of marked, or of greater, 
efficiency will get the job and the pay. 
Efficiency is made up of several things: 
First, absolute honesty; second, intel- 
ligence (a knowledge of the employ- 
ment and what it is for); third, grit 
and determination; fourth, a disposi- 
tion and a desire to work overtime, 
if necessary; fifth, imperturability, do 
not lose temper or patience. Keep 
cool_—H. H. Walker. 





“You must know when and how to 
make your arguments ‘thump on the 
table’; and how and when to convey 
an impression of quiet and persuasive 
reserve. Emphasis does not go neces- 
sarily with a loud voice, nor is it wise 
always to speak meekly; and never 
fretfully.” 





Let truth and falsehood grapple; who 
ever knew truth put to the worse in a 
free and open encounter? We can tol- 
erate error of opinion provided reason 





is left free to combat it. 


Personal Side of the 


A. G. Dugan, Jr., son of General 
Agent A. G. Dugan of the Hartford 
Fire in the west, greeted his friends in 
the Chicago “Tribune” last Sunday in 
the colored pictorial supplement. A pic- 
ture appeared showing three soldiers 
on the Mexican border getting ac- 
quainted with a young Mexican boy. 
One of the soldiers happened to be 
young Dugan. Some of his friends rec- 
ognized him in the picture and his 
father verified it Monday when the 
supplement was shown him. 





George Brown of Detroit, general 
agent of the Continental Casualty, is 
a candidate for representative in the 
Michigan state legislature before the 
Republican primaries Aug. 29. Mr. 
Brown is well qualified to sit in the 
legislature. _He is not only a first-class 
insurance man, but he has been in pub- 
lic service before. He served two 
terms as_ secretary of the Detroit 
school board and two years as a mem- 
ber of the board of estimates. He has 
been in the insurance business eleven 
years, doing a general line, but spe- 
cializing on personal accident and 
health. He was a legislative newspa- 
per correspondent during several leg- 
islative sessions. He is an all-around 
man and the insurance people of De- 
troit should get back of him and boost 
him. 

The directors of the Norwich Union 
have promoted Ralph Y. Sketch, man- 
ager of the accident branch, to be as- 
sistant general manager of the com- 
pany. William P. Abel, fire manager 
of the company, who has completed 
fifty-one years of service, at the head 
office, will retire Sept. 30. 


Willet K. Boger has resigned from 
the Spectator Company, with which he 
has been connected as manager of its 
Chicago office. On Sept. 1 he will go 
with the “Weekly Underwriter” of New 
York. Since coming to Chicago Mr. 
Boger has made many good friends in 
the west. 

E. G. McGee, formerly chief clerk 
in the Missouri insurance department, 
has been appointed deputy superin- 
tendent. G. G. Buckwell, who has 
been rater and inspector in connection 
with the department, has been appointed 
chief clerk. Both men are highly re- 
garded and have done excellent service. 


A Panama hat was recently given to 
Major Howard A. Giddings, superin- 
tendent of agencies of the Travelers. 
It was an exceptionally fine hat, 
bought on the Isthmus itself by a 
friend who was traveling. The major 
started in one evening to find out how 
many strands there were to the square 
inch, but, after counting as high as 
29,635, gave it up. So the major’s hat 
was a cause of envy to all who saw it. 

One day when the bov was hanging 
it up at the Hartford Club some one 
asked the major how he dared let 
anything so precious out of his sight. 

“Oh, it’s insured,” said the major. 

It appears that, being one of the best 
insurance men in the business, he had 
taken a policy in the Travelers Indem- 
nity protecting him against the theft 
of the hat anywhere in the United 
States or Canada to the extent of $50. 

The major can hang his hat up any- 
where he pleases, or leave it carelessly 
around. But he doesn’t. One reason, 
perhaps, is that the hat has been as- 
sayed by competent authorities as be- 
ing worth a good deal more than $50. 

The maior left Aug. 12 for a two 
weeks’ fishing trip on the Gunnison 
river in Colorado. He did not take 
the Panama. 

Frank E. Smith of Iola is the Dem- 
ocratic nominee for insurance stper- 
intendent in Kansas. Carey J. Wilson, 
present superintendent, is the Repub- 
lican candidate. Mr. Smith is a mem- 





ber of the local agency firm of Smith & 





Travis. He made the race as Demo- 
cratic nominee two years ago against 
Superintendent Wilson. He has a wide 
acquaintance, particularly among the 
local agents of Kansas. : 


Major John H. Avery, civil war vet- 


eran, insurance agent at Hot Springs, 


has represented the Home of New 
York for forty-nine years. He first 
was agent for this company in Illinois. 
He has been at Hot Springs since 
1889. In addition he has represented 
the Hartford and Aetna for twenty-two 
years and ‘the Royal for seventeen 
years. He is still very aetively engaged 
in the business. 

If bran buns were a patent medicine 
instead of a physician’s prescription, 
Nels. Briggs could get his picture in all 
of the country daily and weekly papers 
of the country, except possibly those 
that have drawn the line on question- 
able advertising. Of course, they 
wouldn’t object to publishing Nels’ 
handsome, smiling and radiant coun- 
tenance, but some of them have the idea 
that they should not publish patent 
medicine ads. 
je This is about what we could expect 
if—: 

“Bran Buns Body Builders.” 

“‘Before eating any of your 
great buns, boons to all humanity, 
I felt miserable all the time, spent 
two days a week in bed and five 
days in purgatory. Now I am as 
fit as a fiddle and am as equal to 
outdoor sports as indoor,’ says 
Nelson E. Briggs, Illinois adjust- 
er of the North British & Mer- 
cantile Insurance Company and 
one of the leading business men 
of Chicago and La Grange, III.” 

Yes, he feels enthusiastic about this 
horse food. You see, a year and a half 
ago he began having intestinal woes 
and they became worse all the time. 
One day when in Quincy, Henry Bast- 
ert, local agent and old time friend ot 
Nels, sent over some buns to the hotel 
where Nels was stopping. They had 
been| made by Mr. Bastert’s colored 
housemaid according to a recipe that 
cost Mr. Bastert $200. He’d been 
troubled with a strike onthe part of 
his internals and a specialist examined 
him, prescribed the bran buns and said: 
“$200, please.” Possibly he didn’t add 
the please. 

Mr. Bastert gave Mr. Briggs the 
recipe and both have been having ’em 
cooked for him regularly. Mr. Briggs 
also went on a diet of eggs and milk 
and now he is back to his normal 
weight and his old time spirits. He 
may be 73 years old, but he nor the 
public doesn’t know that except as a 
matter of record and not as a matter of 
appearance. In fact, like the old man 
on the crowded street cars, Nels Briggs 
isn’t as old as he thought he was. 

—_— 6 oe 
A BUSINESS MAN’S PRAYER 


Teach me that sixty minutes make an 
hour, sixteen ounces one pound, and one 
hundreds cents one dollar. 

Help me to live so that I can lie down 
at night with a clear conscience, without 
a gun under my pillow, and unhaunted by 
the faces of those to whom I have brought 


pain. 

Grant, I beseech Thee, that I may earn 
my meal ticket on the square, and in do- 
ing thereof that I may not stick the 
gaff where it does not belong. 

Deafen me to the jingle of tainted 
money and the rustle of unholy skirts. 

Blind me to the faults of the other 
fellows, but reveal to me mine own. 

Guide me so that each night when I 
look across the dinner table at my _ wife, 
who has been a blessing to me, I will 
have nothing to conceal. 

Keep me young enough to laugh with 
wy children and to lose myself in their 
play. 

And when comes the smell of flowers 
and the tread of soft steps, and the 
crushing of the hearse’s wheels in the 
gravel out in front of my place, make 
the ceremony short and the epitaph sim- 
ple: “Here lies a Man.’—The Needle. 

<< +e 


A farmer in south central Illinois has 
been having an epidemic of lightning losses 
around his farm. On the last loss being 
adjusted, he asked a special agent how 
yest to avoid them outside of lightning 
rods. “Cross your fingers is the only 
other way I know of,” was the reply. “I 
cannot very well do that,” the farmer 
answered, holding up a hand minus all 
fingers. - 
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Casualty and Surety Comment 








R. PERRY SHORTS 


ANNOUNCEMENT of the removal of R. 
Perry SHorts from Saginaw to the home 
office of the MAssacHusSETTs BonpiNG and 
his advancement to the first vice-presi- 
dency and chairmanship of the executive 
committee brings pleasure to his hosts of 


friends, although those in the west regret | 


to see him leave this part of the country. 

Mr. Suorts is a splendid example of a 
man who has advanced rapidly and stead- 
ily without resort to pull or publicity, but 
simply by showing his ability to handle 
successfully everything he ~ was called 
upon to do. 

Many who had not previously known of 
his abilities became acquainted with them 
when he read a legal paper at the Mack- 
inac Island meeting of the Detroir Con- 
FERENCE in 1910. From that time he was 
called upon to assume increasing responsi- 
bilities in the conference and in every case 
his modesty, tact and good judgment 
called forth praise from his associates in 
the accident business. His progress in 
the company with which he was connected 
was equally steady and substantial. He 
has gained a high place in the business 
purely by merit. 





SLACK SUPERVISION 


WHEN one reads the report of the Illi- 
nois department examination of the ILLI- 
NOIS SuRETy and learns that the exam- 
iners found that the loss reserves had 
been underestimated since Dec. 31, 
1911, he naturally asks why this condi- 
tion was not discovered earlier. Ac- 
cording to the department’s own state- 
ment, it allowed the company to con- 
tinue operating for at least four years 
with inadequate reserves. 

According to the examiners, the 
claim reserve was underestimated $115,- 
000 at the end of 1913. At that time 
the company showed a surplus of less 
than $69,000, and if the examiner’s esti- 
mate of the claims then outstanding 
is correct, the capital was impaired 
fully $66,000. Apparently the com- 
pany continued to operate on impaired 
capital from that period. 

It must be borne in mind that ex- 
aminers, in going through a company 
several years after a statement is made, 
have the advantage of computing the 
outstanding claims at the time of the 
statement from the amount for which 
they were actually settled, while at 
the time the statement was made the 
officers of the company could only es- 
timate what the probable cost of the 
claims would be. In view of this fact, 
however, it ought to be apparent to 
all insurance departments that there is 
constant danger of the underestimating 
of loss reserves and that the welfare 
both of the insuring public and of the 
stockholders of the company demands 
that the department check up this fea- 
ture of company statements frequently, 
unless the companies are fortunate 
enough to have so large a surplus that 
even a heavy discrepancy would not 
seriously affect their solvency. 

It would have been much better for the 
holders of bonds of the Ittrnots Surety 





and for the stockholders themselves if 
the company had been closed up at 
the end of 1913 instead of being al- 
lowed to run until April 19, 1916, when 
its capital was impaired nearly $210,000. 








Financial Guarantees 
and Their Treatment 




















The following is an article, some- 
what reduced, which recently appeared 
in the “Southern Surety News”: 

Agents generally seem to find more 
difficulty in classifying financial guar- 
antee bonds than any others. 

The great importance of clearly dis- 
tinguishing this class appears when we 
remember that none of these bonds can 
be safely written without collateral. 

The only rule to follow in determin- 
ing this class is to analyze the facts 
presented and the conditions of the 
bond; and in every case where it is 
found that the surety stands to answer 
for a financial obligation of the prin- 
cipal, it is a financial guarantee. 

It is at once apparent that an appeal 
bond falls within this class, and that the 
same is true of release of attachment, 
redelivery, release of lien, guarantees 
of leasehold rentals, indemnity to sheriff 
and all supersedeas bonds. 

6 * * * 

But at times the bond is presented in 
the apparent form of a contract risk. 
Here the agent must study into the 
real nature of the risk to be assumed 
by the surety, and his ability to detect 
the financial guarantee when thus 
clothed marks to a large degree his un- 
derwriting success. 

That the surety should be amply se- 
cured by collateral on all bonds in this 
broad class is shown when you reflect 
that a bank will never take the unse- 
cured paper of its best patrons for more 
than three or four months. 

This enables the bank to decide at 
very frequent intervals whether it de- 
sires to continue to extend its credit, 
and puts it in shape to protect itself if 
it has reason to believe that the financial 
condition of its patron is changing for 
the worse. pike a 


On the other hand, these financial 
guarantee bonds run usually from two 
to four years with no opportunity to 
the surety to take any step for protec- 
tion though it see its principal on the 
verge of bankruptcy. The richest busi- 
ness men, the strongest corporations, 
can get no such credit from their banks. 
Why, then, should they get it from cor- 
porate sureties? Surely that way lies 
ruin. 

* *k * 


What collateral should be taken? 

Only good bankable collateral, such 
as the surety can at once place in its as- 
sets as a substitute for the money it 
is required to pay. For it must meet 
such obligations promptly, and should 
not be asked to deplete its surplus in so 
doing, and wait until it has realized on 
indifferent collateral to restore that 
amount to surplus. 

why mortgages are not good collat- 
eral: 

Mortgages usually have to be fore- 
closed when taken as collateral by 
surety companies, and in some states 
the expenses of the foreclosure are not 
allowed to be included, so that the 
company is confronted with a certain 
amount of Joss represented by this ex- 
pense, in addition to having its assets 
depleted during the foreclosure period, 
for usually these indemnity mortgages 
are not admitted as assets. 

The agent may ask why an ordinary 
contract construction bond is not a 


¢ 


Mr. Agent: 


the above. 


the F. & D. 





FIDELITY AND DEPOSIT COMPANY 
: OF MARYLAND 
BALTIMORE 
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Surety Service Supreme 


Ask someone what Company renders 


It’s 10-1 he will tell you 








financial guarantee under the foregoing 
definition. The distinction lies in the 
fact that the obligee has the finances. 
If he does not pay them according to 
contract, the surety’s risk ends. He 
pays them as the work progresses, and 
if the principal falls down there is a 
fund retained which is largely helpful 
if not adequate for the completion of 


the work. 
*x* * * 


On the other hand, in the case of the 
redelivery bond, for instance, the obligee 
has no funds to aid the surety. The 
property has been delivered to the prin- 
cipal and by him perhaps sold; if then 
the court finds that the property be- 
longed to the obligee, the surety at 
once faces an obligation to return that 
property or its value, and this usually 
after from one to four years of litiga- 
tion, during which time the principal 
may have become insolvent. 

Injunction bonds are of the same or- 
der, and should not be written except 
upon full collateral of the same kind. 
In these bonds the suréty binds itself 
to answer for the damages that may re- 
sult by reason of the order restraining 
the defendant from doing certain acts. 

* * * 

No agent and no surety company can 
attempt to enter into the merits of any 
lawsuit. The facts presented are only 
one side of the case, and often these 
facts are misstated. Every appeal, 
supersedeas, redelivery, injunction, re- 
lease of attachment and release of lien 
bond, as well as all others where the 
liability depends upon the outcome of 
a lawsuit (including suit in equity), must 
be viewed from the standpoint that the 
applicant’s cause will be lost. Remem- 
ber “The court has the last guess,” and 
take collateral, good bankable collat- 
eral, in every instance, or let the busi- 
ness as severely alone as if it were a 





rattlesnake. For without collateral it 








will come back upon your head some 
years thereafter and destroy the good 
record of your agency; and, as a more 
immediate result, the agent who disre- 
gards this rule will find his usefulness 
ended, his power of attorney revoked, 
and such a just criticism of his under- 
writing as will make him persona non 
grata to any other company. 
————@+e—__ 


Indiana Casualty Returns 


The following are premiums received 
and losses paid in Indiana by certain 
casualty companies during the first half 
of 1916: 





Company— Premiums Losses 
American Auto........ $ 14,683 $ 8,249 
Brotherhood Acci...... ,984 4,630 
Consolidated Cas....... 1,652 916 
Cas. Co. of America.... 17,837 7,526 
Eastern Casualty....... Ae 
Frankfort-General ..... 68,970 35,716 
General Indem......... 400 as ces 
Georgia Casualty...... 16,108 14,437 
Hartford St. Boiler..... 22,728 801 
Kansas City Cas........ 11 391 
Kentucky Live Stock... 1,428 200 
Mass. Bonding......... 20,270 
Millers Mut. Cas 6 720 
Mass. Accident..... oo 70 / 48 
Midland Casualty 352 
N. Y. Plate Glass 3, 1,391 
N. J. Fid. & Pl. Gil..... 3,680 2,669 
Preferred Accident..... 24,601 10,556 
Royal Indemnity....... 0,376 11,122 
Security Mut. Cas...... 441 26 
U. S. Fid. & Guar..... 143,409 62,191 
Wis. Nat. Life.....-... 2,427 1,098 


—_ + a - 
HE DID'NT ENOW 


Brown was on his way home from his 
first lodge meeting when the trolley car 
jumped the track and bumped into a tele- 
graph pole. 

As he limped away from the scene of 
the wreck a policeman accosted him and 

: ced: “Were you hurt in the accident, 
sir?” 


“Accident?” said Brown, looking dazed. 
“Was that an accident? I thought it was 
part of the initiation.”—-New York World. 

— 9 oe 


“A good loser also knows how to 
laugh at a joke on himself and make it 
sound real.” 
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CASUALTY AND SURETY NEWS 








WORKING OUT PROGRAM 


DRAWING CARD IS ANNOUNCED 





H. B. Fuller, Cleveland Lawyer, to Be 
a Speaker at Casualty and 
Surety Meeting 





John A. Morrison, chairman of the 
program committee of the National As- 
sociation of Casualty & Surety Agents, 
announces that H. B. Fuller, an attor- 
ney of Cleveland, Ohio, will deliver an 
address on the subject of “State Regu- 
lation vs. State Competition.” Mr. 
Fuller has been actively engaged in 
the discussion in Ohio arising out of 
the establishment of the state fund and 
will ably and vigorously discuss the 
question as to whether insurance is a 
legitimate field for private endeavor or 
a function of government. His keen, 
analytic mind is supplemented by won- 
derful forensic abiiity and the conven- 
tion will realize that it has heard some- 
thing worth while when it listens to 
Mr. Fuller. His address will be heard 
on Wednesday, Sept. 20. 


There is no question that many new 
faces will be seen at the convention at 
White Sulphur Springs. The meeting 
of the National Council of Insurance 
Federations will bring a number of men 
and the meetings of the agents’ asso- 
ciations of several companies will bring 
others, to say nothing of the drawing 
qualities of the big meeting itself. 


MORAY TO OPEN BIG SUBJECT 


At the convention of the Interna- 
tional Association of Casualty & Surety 
Underwriters Norman R. Moray, vice- 
president of the Hartford Accident & 
Indemnity, will open the discussion on 
the subject “The Amalgamation of Cas- 
ualty and Surety Bureaus.” There has 
been talk for some time of the advisa- 
bility of a general executive council 
which will have in charge the general 
direction and supervision of issues deal- 
ing with all of the various lines of cas- 
ualty and surety business and to that 
extent having supervision of the half 
dozen or so bureaus dealing with par- 
ticular branches of the business. Such 
a council would really represent the 
money interests of the casualty busi- 
ness, representing an aggregate invest- 
ment running into hundreds of millions 
of dollars. That Mr. Moray will dis- 
cuss this subject is therefore very sig- 
nificant, especially as his company is 
one which is engaged in practically 
every line of casualty and surety busi- 
ness. 

John S. Darst, insurance commis- 
sioner of West Virginia, has accepted 
an invitation to address the joint meet- 
ing of the International and National 
associations, 

One of the many novel forms of en- 
tertainment that has been planned for 
the convention is a “putting contest” 
for non-golfers (of the male per- 
suasion). This is to be open to all men 
attending the convention who have 
never played the royal and ancient 
game, 

. The entertainment committee, of 
which Bayard P. Holmes is chairman, 
is preparing printed announcements of 
entertainments to be given at the con- 
vention which will be distributed prior 
to the meeting. In addition to spe- 
cific’ entertainments, the announce- 
ments will contain many suggestions 
as to the best way to get the full ben- 
efit of the environments of the sur- 
roundings of White Sulphur Springs. 

2 0 ee 


‘W. 8S. Costello, manager of the metro- 
litan baretz & “department of the Royal 
ndemnity ew York, spent his vaca- 


tion in Chicago, returning home last week. 


CONDITIONS SATISFACTORY 





All Lines of Casualty Business in 
Chicago Now Showing a 
Substantial Growth 





Reports from casualty offices in 
Chicago indicate that the present con- 
ditions existing in the business are 
more satisfactory. than those for some 
time past. One very large office states 
that while the amount of actually new 
compensation business is not large the 
increase in payrolls is so great that 
the gain in premium income is very 
satisfactory. -As an extreme example 
of this increase in payrolls it cites a 
case where the original premium paid 
was $600 and a little over and the ex- 
cess premium collected after audit of 
the payroll was over $4,000. The 
growth in business does not seem to 
be confined to the liability lines, but 
is also noticeable in the various minor 
lines of casualty insurance. 


————@z@c:848248_ 
RESULTS OF OHIO PRIMARIES 





Indications Seem to Point to Governor 
Willis’ Retention in Office After 
Election 





The result of the state primary in 
Ohio last week seemed to indicate that 
former Governor James M. Cox has 
somewhat lost his grip on the state. 
The earlier reports which came in, 
principally from the large cities, indi- 
cated that the Republicans turned out 
in much larger numbers to the pri- 
maries than the Democrats did, and it 
seemed to be generally agreed that 
many of the farmers of the state were 
opposed to Mr. Cox by reason of the 
effect of laws enacted during his pre- 
vious administration. The fact that 
several men were nominated for im- 
portant offices in opposition to the 
Cox slate in the Democratic party 
also seems to indicate that the former 
governor has not the control of his 
own party which he had two or three 
years ago. 

While it is impossible to forecast an 
election from the results of a primary, 
one of the prominent Republican pa- 
pers of the state takes the position 
that the primary indicates the prob- 
able re-election of Governor Willis. In 
this event legislation hostile to casualty 
insurance companies would not be as 
likely as in the event of the election 
of Governor Cox, who is the avowed 
bitter enemy of the liability companies. 

————_— <2 


CANCEL CUT-RATE BUSINESS 


After a hearing on plate glass rates in 
New York City last Friday, Insurance 
Superintendent Phillips ordered all com- 
panies which had deviated from the rates 
filed with the insurance department to 
cancel the risks on which such deviations 
occurred. He announced that he intended 
to address a letter to every company re- 
quiring it to send the department a list 
of all risks written at a deviation from 
filed rates. 





Fidelity ana Surety 
Bonds 


American Fidelity Co. 


Montpelier, Vermont 


Personal Accident and Health Insurance 
Burglary Insurance 
SCHICK & BEARD, General Agents 


956-60 Insurance Exchange - - Chicago 
RICHARD G. SHUTTER, General Agent 


Accident, Health and Burglary Insurance 


2064 Insurance Exchange - - - Chicago 





SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec'y-Treas DES MOINES, IOWA 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING. ° Illinois, Mo. F Ind., 1423 Insurance Exc’ Chicago 
FRED L. GRAY COMPANY - "Northestera M Managers, 3! 28-336 Security Bank Bldg Minncapela 


RAYMOND & RAYMOND e- ral Agents, Southern Michi ~ A Detroit 
ALFRED PAULL & SON |= General Agents, West Virginia, Board o f Trade e oe heel 
R. H. CLARK General i. Ohio, 83 Superior ee, Clevelan 


t 

DIGGS-TERRIS INS. AGENCY, eral Ageat, Not outhern Ohio, 1810 ist National Cincinnati 
McCUNE & McKE: Res. Agents, N. W. harpoon: 

THE MERRILL DODGE n ‘JACKSON Co., foo Agents, Lucas Co., Produce Exch. Bldg., To! edo, oO. 








CT OTA OTN MINA MA@='0 FOO 








T. J. FALVEY, President 








Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL ..... $1,500,000.00 
me ee Oo es Bay en's Compensation, Property Damage, Personal Accident 


THE 


HOME OFFICE: BOSTON, MASS. 


Theft and Plate Glass Insuraace 
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AMONG THE SURETY MEN 


RECOVER ON LA SALLE BANK 








Receiver Pays First Dividend of 25 
Cents on Dollar—Companies 
Get Large Amount 





Surety companies which lost a very 
large amount by the failure of the La 
Salle Street Trust & Savings Bank of 


Chicago in 1914 have commenced to- 


make recoveries, the receiver having 
paid his first dividend at 25 cents on 
the dollar this week. 

At the time of the failure the surety 
companies had nearly $1,200,000 in de- 


- pository liability on the bank. The 


$750,000 bonds to protect city. of Chi- 
cago deposits were as follows: Amer- 
ican Fidelity, $75,000; Chicago Bond- 
ing, $25,000; Equitable Surety, $25,000; 
Globe Indemnity, $100,000; Illinois 
Surety $50,000; Massachusetts Bonding, 
$100,000; National Surety, $200,000; 
Southern Surety, $75,000; United States 
Fidelity & Guaranty, $10,000. It was 
reported at the time that the American 
Surety had $130,000 and the Aetna Ac- 
cident & Liability $300,000 protecting 
private deposits, while the Illinois 
Surety had $50,000 on bankruptcy funds 
deposited in the bank and also a small 
bond on drainage board funds. 





CONTRACT BONDS IN CHICAGO 





Financial Difficulties of Several Con- 
cerns Taken as Warning to 
Underwriters to Take Care 





In Chicago surety circles the opin- 
ion exists that this is a time for the 
utmost conservatism in writing con- 
tract bonds. Aside from the danger 
resulting from the fluctuations in prices 
of materials, usually upward, the fail- 
ure of the Hanley-Casey Mechanical 
Equipment Company and the financial 
difficulties of several other very old 
concerns, which have always been re- 
garded as good, are taken as signs of 
abnormal conditions which must be 
fully considered in executing contract 
bonds. 

As the result of the Hanley-Casey 
failure, it is expected that several surety 
companies will have to complete con- 
tracts. This ,was an old institution, 
which has done a very large plumb- 
ing, heating and ventilating business. 
It has taken contracts for this class 
of work in very large structures, such 
as the Missouri state capitol, Detroit 
municipal building and the Field Mu- 
seum at Chicago. For many years it 
had no difficulty in getting bonds and 
until comparatively recently sureties 
had no complaint concerning it. 
late, however, it has been understood 
to be in difficulties and the statement 
at time of the receivership shows it to 
be in bad shape. 

Among the companies which have 
signed bonds for the Hanley-Casey 
company are the Equitable Surety, 
Southwestern Surety, National Surety, 
Chicago Bonding and Surety and the 
American Fidelity. It is believed that 
some of these contracts are profitable 
and that the sureties will lose nothing 
on them. This is not certain in case 
of others, however, as the opinion pre- 
vails that one cause of the concern’s 
downfall was its practice of taking 
work at too low a price. 





Detroit Situation 


There is some speculation as to the 
probable result of the withdrawal of 
the Fidelity & Casualty from the surety 
association at Detroit. The belief ex- 
ists in some quarters that the Detroit 
association will be obliged to amend 
its very stringent rules, under which 
no brokerage is paid on surety busi- 
ness. Since the organization of the 
association, members have paid com- 
missions only to regular solicitors at- 
tached to their offices and to the 
accredited representatives of other com- 








panies who place business with them. 
It is claimed that this rule has been 
evaded to some extent through “ex- 
change” of other lines and payment 
of excess commissions on casualty 
lines. Several companies are outside 
of the association and are paying com- 
missions to brokers. 


IS SURETY ON BANK LIABLE? 
———« 
Case Taken to Iowa Supreme Court to 
Decide This Question—Forgery 
Charged 








The supreme court of Iowa will be 
called upon to decide whether the fidel- 
ity company or the bank on which the 
check is drawn is liable where a bonded 
employe has forged the name of a 
countersigner to the check. John A. 
Baker, president of the Buxton Local 
of the United Mine Workers, sued the 
American Surety, which had signed the 
bond of W. H. Brown, treasurer of the 
local union, whom Baker charged with 
having misappropriated some $600 in 
small items. It was claimed that 
Brown signed the check as treasurer 
and then forged the name of Baker as 
president. 

The American Surety filed a cross 
petition charging that if the misappro- 
priation had taken place as charged 
the bank which paid the check is lia- 
ble. The bank moved that the cross 
petition be stricken out and this mo- 
tion was sustained. The case has now 
gone to the supreme court as John A. 


Baker vs. American Surety Company, ° 


appellant, and Buxton Savings Bank, 
defendant to the cross petition, ap- 
pellee. 





Roasts Personal Surety 


Corporate surety received a_ boost 
from Nat B. Sewell, state inspector and 
examiner of Kentucky, who in a re- 
cent report on Laurel county criticised 
the custom of circuit judges and com- 
monwealth’s attorneys in many parts 
of the state of accepting replevin 
bonds, the sureties on which are execu- 
tion-proof. In the case of Laurel coun- 
ty, which he said was not alone in this 
practice, $815.78 in forfeitures of re- 
plevin bonds are outstanding, only 
part of which is regarded as collect- 
ible. Ordinarily the clerk of the court 
is responsible for the collection of the 
bonds, but when the judge accepts 
them in open court, the commonwealth 
has no recourse. 





McGrath’s New Position 


Francis X. McGrath, who has been 
connected with the St. Louis branch 
office of the American Surety, goes to 
Houston, Tex., to take charge of the 
surety department in the agency of 
Cravens & Cage, who represent the 
American Surety. 





COMPETITION KEEN IN MICHIGAN 


Competition in the surety business in 
Michigan is said now to be more active 
than at any time in the past. Until 
within a few years most of the surety 
companies had a main office for the state 
at Detroit, frequently in charge of a gen- 
eral agent, and the outside territory was 
developed somewhat indifferently. More 
recently a number of the companies have 
placed special men in charge of branch 
offices at Detroit having jurisdiction -only 
outside of Wayne county. These men 
have been obliged to develop the outside 
territory in order to make a showing, with 
the result that the smaller cities are being 
cultivated much more actively than they 
were formerly. 





TEXAS CONTRACT RATES 


A surety man who recently spent sev- 
eral weeks in Texas states that the con- 
tract rate situation in that state is very 
much improved. By reason of the anti- 
compact law, the companies were unable 
to use the Towner rates there and for 
some time bonds were written at 25 cents 
when they were being written at §0 cents 
in the rest of the country. The legis- 
lature, however, passed an act making the 
surety directly liable to materialmen, and 
the companies were forced to get better 
rates or lose money. Substandard con- 
tractors were unable to secure corporate 
bonds and had to go out of business and 
this placed the contracting in the hands 
of better people and the companies are 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $9,152,148.66 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; ZENER & STONE, Ind. and Ky.,Talbott Block, Indianapolis; GEO.A.GILBERT, 
Ill., lowa, Neb., S. Dak. and N. Dak., 930Ins. Exchange, Chicago; CHAS. H.GARRISON, 
Mich., Majestic Bldg., Detroit; LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee; 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; GROVES BROS. 
& CO., Commerce Bldg., Kansas City, Mo.; LOVE-HASKELL COMPANY, Omaha, Neb 


GENERAL AGENTS 





The Frankfort General Insurance Co. 


@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 


BRANCH OFFICE SERVICE 


quick returns on their orders for policies. and in claim adjustments. 


@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 
Call upon or write our nearest Branch Managers located at Cleveland, Ohio, Chicago, Iil., and Pittsburg, Pa. 


The Frankfort General Insurance Co.,123 William St., New York City 








R CLOVER Lear CASUALTY 


CoMPANY 


The Strongest, Best Equipped and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
‘devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 











Liability 


THE AMERICAN GUARANTY Co. 


Columbus, Ohio 


Automobile Insurance 


Property Damage 


A live agent will appreciate our service 

















SAFETY————-SER VICE————_SATISFACTION 


Guardian Casualty & Guaranty Company 


Salt Lake City, Utah 


ASSETS OVER - - - = = = = $1,000,000 
















L. B. McCORNICK & CO. - - - 


Workmen’s Compensation 
Automobile Liability 
Accident and Health 


Plate Glass 
Burglary 
Fidelity and Surety Bonds 


SURPLUS, $2,380,316.43 


Collision 





226 So. La Salle Street, CHICAGO 











General Agents 
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said now to be securing the 1% rate in 
many instances. 


FIDELITY BUSINESS GROWING 


From various sources it is reported that 
the fidelity business at the present time 
is showing a very healthy growth. Heads 
of large surety offices state that this is 
not due to general increase of business 
activity and increase in the amount of 
fidelity insurance carried on each em- 
ploye, but rather to the writing of en- 
tirely new lines. For some reason em- 
ployers seem to be waking up to the need 
of this class of protection. 


SUPPLY CONTRACT BONDS 


While it is stated that a considerable 
amount of supply contract surety busi- 
ness has been created through the mobi- 
lization of the troops on the Mexican 
border, several of the large surety officers 
in Chicago report that they have secured 
none of this. It is believed that it was 
placed largely in Boston and New York 
and probably some of it was placed in 
St. Louis, Kansas City and Texas where 
horses and mules and forage were pur- 
chased. As several of the largest jobbers 
in Chicago give personal bonds, the 
amount of corporate surety in this line 
is not in proportion to the volume of 
supplies purchased in the city. 


SURETY NOTES 


The Bichardt Realty Compan pany of Evans- 
ville, Ind., has Been, appointed agent for 
the American Fidelity for surety lines. 


Joyce & Co., general agents of the Na- 
tional Surety at Chicago, report an aver- 
age increase of 10% in their business for 
the first six months of this year as com- 
pared to the same period last year. 

a os 


FALVEY ANNOUNCES CHANGE 
Character of R. Perry Shorts’ New 


Official Duties Given—June 30 
Statement Published 








President T, J. Falvey of the Massa- 
chusetts Bonding has made official 
announcement of the advancement of 
R. Perry Shorts to the first vice-presi- 
dency and chairmanship of the execu- 
tive committee, with transfer of 
headquarters from Saginaw to Boston. 
The statement published last week that 
Mr. Shorts was tobe chairman of the 
board of directors was a mistake. Mr. 
Falvey says: 

“The creation of this dual office has 
for its purpose the giving to the presi- 
dent a relief and assistance which will 
enable him to devote more of his time 
to the further upbuilding and develop- 
ment of the company’s large interests, 
which, by reason of the rapid growth of 
the company’s business, imposing a tre- 
mendous.amount of detail, has been de- 
nied him in the last few years.” 

The June 30 statement of the com- 
pany shows: Total admitted assets, 
$4,719,489; premium reserve, $1,477,090; 
claim reserve, $820,167; voluntary re- 
serve for contingent claims, $100,000; 
total liabilities except capital, $2,732,- 
239; capital stock, $1,500,000; net sur- 
plus, $487,250. In addition, the com- 
pany has $80,617 assets not admitted by 
insurance departments, of which $78,064 
consists of premiums over ninety days 
due. 

The unusually rapid growth of the 
Massachusetts Bonding, especially since 
it entered the casualty field at the be- 
ginning of 1912, has thrown upon Presi- 
dent Falvey an amount of work that 
was almost overwhelming, and has pre- 
vented his giving attention to some 
matters much in the interest of the 
company to be looked after closely. 
The election of Mr. Shorts as right- 
hand man to the president cannot fail 
to prove to the great benefit of the 
coinpany. 








David H. Keller, M.D. 


723 Insurance Exchange 
CHICAGO, ILL. 





Medical Counsellor 


FOR 


Casualty Insurance Companies 





IN THE ACCIDENT FIELD 


CONFERENCE GOES TO BOSTON 





Health and Accident Underwriters 
Give Up New York as Place 
of Annual Meeting 





The place of the annual meeting of 
the Health & Accident Underwriters 
Conference has been changed from 
New York to Boston. The meeting 
will be held at the time appointed, 
Sept. 13-15, at the Somerset hotel, Bos- 
ton. The executive committee will hold 
a session, at the same place, on Sept. 
12. The reason for this change of 
place is the epidemic of infantile paraly- 
sis now raging in New York city. 


OHIO STATE “MEN IN SESSION 





Annual Gathering of Health and Acci- 
dent Agents at Buckeye Lake 
Opens Today 





The annual convention of the health 
and accident department of the Ohio 
State Life of Columbus will be held at 
Summerland Beach, Buckeye Lake, 
Aug. 17-18-19. The sessions will be et 
Os-Li-Co club house—a _ structure 
erected at this beautiful lake by a stock 
company composed of officers and em- 
ployes of the company. 

On Friday, the 18th, the managers of 
the life department will meet, and on 
Saturday the home office people will 
have a session. The mornings will be 
devoted to business and the afternoons 
to outings. Some of the finest bass 
fishing in Ohio is right at the club 
house: doors. 


Program Outlined 


The following program, split up into 
days, has been prepared, the idea be- 
ing to have a subject started, and then 
let all have a hand in the discussion. 
By this means all formality will be done 
away with and the ideas of the bash- 
ful agent—if there be such an animal— 
brought out. 

The program for the health and acci- 
dent convention follows: 


Address of Welcome, John M. Sarver. 
“A Backward Look,” I. A. Morrissett. 
“A Forward Look,” F. H. Hertel. 
“Insurance as a Profession,” Irving S. 
Hoffmann, vice-president. 

“Success — How Attained,” Everett 
Shinkle 

“Failure—Its Cause,” E. F. Hucksoll. 

“The Agent—from the Company’s View- 
point,” J. M. Sarver, president; “From the 
Agent’s Viewpoint,” C. F. Adams. 

“Our Policies—from the Company’s 
Viewpoint,” I. A. Morrissett; “From the 
Agent’s Viewpoint,” N. H. Folsom. 

“The Agent’s Duty to the Delinquent 
Policyholder,” M. H. Coulter. 

“Claims—How to Make Them Pay Divi- 
dens,” Ben Rothstein. 

“The Oslico Club—Its Possibilities and 
Its Needs,” F. H. Hertel. 

“How 7” Select Risks.” 

“How I Get Them,” E. H.. Easter. 

“The Risk from a Medical ehapoint; ‘4 
Dr. C. E. Schilling. 

“Some Claim Experiences,” S. P. Deeds. 

“Accounts,” J. C. Rogers. 

“Insurance Federation.” 

“Our Needs” 

“Our Opportunities” 

“Question Box” 

“Cooperation” 

“Hot Stuff.” 

“What then-” 





New Commercial Department 


The Fidelity Health & Accident of 
Benton Harbor has recently established 
a commercial department and a com- 
plete line of policies has been issued. 


TAKES UP INDEPENDENT WORK 


Dr. Rolfe Wilson, medical director of 
the Chicago branch of the Hooper-Holmes 
Bureau, has resigned and is opening an 
office in Chicago as an independent medi- 
cal examiner, claim investigator and ad- 
juster for life, health and accident com- 
panies. 





COST TRAVELERS $10,250 


Two of the six persons killed in the re- 
cent bomb explosion during the San Fran- 
cisco preparedness parade were insured 
in the Travelers and their death cost the 














AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive’’ WICHITA, KANSAS 











“PREPAREDNESS” and “INSURANCE” 


Presidential candidates are making constant reference to the need and worth of 
INSURANCE 


Insurance furnishes an everyday illustration of the value of Preparedness. 
Insurance is the keynoté of 1916, and the Insurance Agent is heralded as a 
Public Benefactor. 
Co-operation between the Agents and Brokers and the Companies will make 
7 ue greatest year in Insurance aestie 
he GEORGIA CASUALTY COMPANY writes business only through 
Poe. and Brokers, pays liberal rates of commission, and offers 


BEST RATES, BEST SERVICE, IN A MILLION DOLLAR COMPANY 
SMITH-LAWSON-COAMBS CO., Gen’ agents, CHICAGO, ILL. 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES 10 PER CENT EACH YEAR FOR FIVE YEARS 
Why not write the business that sticks? 


GENERAL ACCIDENT, FIRE AND LIFE 


Assurance Corporation, Ltd. 


FREDERICK RICHARDSON, General Building, 
United States Mgr. 4th and Walnut Sts., Philadelphia 

















The Republic Casualty Co. 


ROCKEFELLER BUILDING CLEVELAND, OHIO 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











Stands for “WESTERN PROTECTION” 
—the mew Disability Poliey of The 
WESTERN INDEMNITY COMPANY, 








ity insurance. Ready for issuance June 1, 1916. 


AGENTS, THIS CONTRACT IS A SELLER! 
WILL BB WRITTEN IN FOLLOWING STATES ONLY: 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 
Write the Company for Specimen and Full Particulars, PROMPT SETTLEMENT OF CLAIMS 
Capital., $500,000, Assets, $1,128,000. 


Dallas, Texas. The very latest thing in disabil- | 











Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 


WRITE FOR PARTICULARS 





company $10,250. eee, eS ox 
-» connec w 


Lamborn of Alameda, C 
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the “Sunset Magazine,” was dated March 
2, 1907. The original principal sum was 
$2,500, but it had been increased by its 
accumulative feature to $3,750. Dr. George 
Painter of Berkeley, Cal., had been 
insured to the extent of $5,000 in 1912 
and the accumulative feature had in- 
creased it to $6,500. The claims were paid 
within a few days of the explosion. 


HAS A $36 DISABILITY POLICY 








Casualty Company of America in Line 
With Low Priced Contract— 
New Features 





The Casualty Company of America 
has issued a low-priced disability pol- 
icy. For $5,000 principal sum, $100 a 
month indemnity, ages 18-50, select 
class, the rate is $36 annually. For the 
preferred and extra preferred the rate 
is $44.50; for the ordinary, $60. The 
policy is also issued in smaller amounts 
to risks classed medium, special and 
hazardous. In the better classifications 
the rate, ages 51-55, are 50 percent 
higher. 

For disability due to accident full 
monthly indemnity is payable not more 
than forty-eight months; partial, not 
over six months; both, not over forty- 
eight consecutive months. The double 
indemnity provision is restricted and in- 
cludes the “wrecking clause.” The 
monthly indemnity, total and partial, is 
doubled “if such bodily injury is sus- 
tained by the insured in consequence 
of being struck by a moving convey- 
ance (excluding motorcycles) while 
the insured is crossing (as a pedestrian) 
a public highway at any regular cross- 
ing or intersection.” 

Full monthly indemnity for sickness, 
causing confinement to the house, is 
payable not more than twelve consec- 
utive months; half indemnity for non- 


confinement, not over two months; 
both, not over twelve consecutive 
months. 


ACCIDENT NOTES 


Enactment of a standard provisions law 
for accident and health insurance in South 
Dakota has been recommended by Insur- 
ance Commissioner O’Brien. 

Mrs. Minnie H. Dabbs of Frankfort, 
Ky., has sued the Aetna Life for $7,500 
under an accident policy carried on her 
husband, who was found dead along the 
railroad tracks in June, The contract was 
issued by Eugene MacDonald, district 
agent of the company, who is held in jail 
charged with the murder of Dabbs. 








INDUSTRIAL 
Health and Accident 
INSURANCE 























WRITING INDUSTRIAL LINES 


The American Bankers of Chicago, which 
has been doing a commercial and special 
policy business, is now starting the 
monthly payment line. The premiums 
of the American Bankers have increased 
materially within the last few months. 
Manager Eisemann of the accident de- 
partment is an old hand at the game, and 
has gotten together a good agency plant. 


INGLE JOINS LUTHER & RATHBONE 


J. H. Ingle of Champaign, Ill., has been 
appointed field supervisor for Luther & 
Rathbone, western managers of the acci- 
dent department of the Casualty Company 
of America. He has recently been con- 
nected with the Bankers & Merchants of 
Canton, Ill., of which association he was a 
director, and prior to that was connected 
with the North American Accident. He is 





one of the big personal writers of the 
country and will spend practically all of 
his time working with agents, splitting 
commissions to defray expenses. At 
Roberts, Ill. Mr. Ingle recently wrote 
twenty-one applications in one day and 
collected annual premiums for each. His 
biggest record on business is seventy- 
eight annual premiums written and col- 
lected in one week. 


NEW COMPANY IS LICENSED 


The Progressive Assurance of Minneapo- 
lis has been licensed by the insurance de- 
partment, its offices being in 542 Lumber 
Exchange, Minneapolis. Reinhold R. Koch, 
formerly president of the American As- 
surance and later vice-president and 
agency manager of the Bankers Casualty 
of Minneapolis, is president of the new 
company. Lester W. Dearch is secretary, 
Frank Peterson is treasurer, and George 
A. Mowry, president of the Twin City Fire 
of Minneapolis is vice-president. Another 
vice-president, William L. Van Horn, lives 
at Fargo, Dak. The Progressive is a 
mutual company and will write health and 
accident insurance on the monthly pre- 
mium plan. 


CONSOLIDATED’S GOOD GAINS 


July was the best month in the history 
of the Consolidated Casualty of Louis- 
ville, J. W. Scherr, president and general 
manager, has reported an increase of 15 
percent over the best previous month hav- 
ing been recorded. The increase is at- 
tributed to a general speeding up of in- 
dustrial activity, as well as the success 
of the company with one or two special- 
ties. 


CLEVELAND CONFERENCE MEETS 


At the monthly meeting of the Cleve- 
land Casualty Conference Friday noon 
plans for securing members of the insur- 
ance federation were discussed. This om 
ganization has furnished three captains 
for the membership campaign—C. H. Moll- 
man of the General Accident, H. H. Hoard 
of the National Casualty and T. D. Rus- 
sell of the North American. All of them 
have done excellent work so far. 

It was decided to hold the annual out- 
ing, postponed because of the Federation 
meeting some time ago, at Willoughbeach 
on Sept. 8. A dinner and the usual ath- 
ate contests and games will be the fea- 

ures. 

The application for membership of C. L. 
Van Stane, district manager of the Pacific 
Mutual, was received. 


TO PROCEED AGAINST COMPANTES 


The Oklahoma state insurance board is 
preparing to present to the attorney-gen- 
eral one or more cases wherein domestic 
assessment health and accident insurance 
corporations have failed to pay claims ac- 
crued against’ them. The procedure in 
such cases, under the law, is for the at- 
torney-general to bring action in a district 
court, when the court may dissolve the 
corporation or appoint new officers there- 
for. It is stated that there are eight or 
ten companies in Oklahoma organized un- 
der the provisions of the act of 1913. 


NATIONAL LIFE FIELD CHANGES 


The casualty department of the National 
Life, U. S. A., announces field changes as 
follows: . 

J. A. Biggar, assistant superintendent, 
Nashville, Tenn., to be superintendent at 
Augusta, Ga., to succeed J. N. Kelly. 

J. H. Haynes, assistant superintendent, 
Dallas, Téxas, promoted to the superin- 
tendency of the Waco, Texas, district. 

George A. Spohrer appointed general 
agent for the monthly payment depart- 
ment for Kansas City and vicinity. 


BIG GAINS 


The premium income for the casualty 
department of the National Life, U. S. A., 
for the month of July was $90,170. The 
department wrote 111,424 policies during 
the first seven months of 1916, a gain of 
44,201 over the corresponding period of the 
previous year. 


INDUSTRIAL NOTES 


A. RB. Arford, secretary of the Fidelity 
Health & Accident of Benton Harbor, 
Mich., was in an automobile collision last 
week, but suffered no serious injuries. 

The Fidelity Health & Accident of 
Benton Harbor, Mich. has_ recently 
opened an office at Kansas City, Mo., to 
handle the business in that territory. 


SOUND ENTERPRISING JHE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 
in Monthly Payment Accident and 


90% INCREASE Health Premiums for first five months 


of 1916 over corresponding period of 1915. 


Our twenty-nine years’ experience as SPECIALISTS IN MONTHLY 
PREMIUM BUSINESS COUNTS. The rapid expansion of our 


business offers great opportunities to men who are qualified TO DO 
THINGS. 


If you belong to this class—write us. 


The Provident Life & Accident Insurance Company 


of Chattanooga, Tennessee 


Live Agents Will Be Interested 


in our new 


Commercial Policy 


Consolidated Casualty Company 
J. W. ‘Scherr, Pres. Louisville, Kentucky 


The Continental Has “More 


Than 150 Policy Forms 


[N selecting a company to represent, choose one 
which has a large variety of up-to-date policy forms. 


























HE Continental has more than 150 modern 
policy forms. These policies are written in simple, un- 


ambiguous English, affording no opportunity for dispute as to coverage. 
There is ‘@ Continental policy to fit every need of every prospect. And furthermore 


Continental Policies are Dividend Producers 
Continental Casualty Company 


H. G. B. Alexander. President 
General Office 





910 Michigan Avenue Chicago, Illinois 


Accident, Health, Automobile, Workmen’s Compensation and Liability Insurance 








WHY DON’T YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agente 
are making sales every day. 


Agents wanted in Ohio. Write today. 
T. H. DILLON, Secy-Treas. 








UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 


Alabama Arkansas Delaware District of Columbia Illinois Indiana 
Kansas Kentucky Louisiana Maryland Massachusetts 
Michigan Missouri Nevada New Hampshire NewJersey Oklahoma 
Pennsylvania Texas Utah Washington W. Virginia 


BRANCH OFFICES AT 


NEW ORLEANS, LA. ST. LOUIS, MO. WASHINGTON, D.C. DETROIT, MICH. 


Canal Bank Bldg. Pierce Bldg. Real Estate Trust Bldg. Farwell Bldg. 
J. J. Grevemberg, Mgr. O. P. Rutledge, Mgr. G. M. Bettis, Mgr. W. M. Brown and R. L. 
. Gueydaa, Joint Mgrs. 
Sealy Hutchings, Pres. George Sealy, Sec’y J. F. Seinsheimer, Gen. Mgr. 

















* Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 





Bankers Accident Co. 


Des Moines, Ia. 














JAYNE & CO. 
GENERAL AGENTS 


ALL KINDS 


o 
LIABILITY INSURANCE 
and BONDS 


Attractive Commissions 
AGENTS WANTED 
IN MINNESOTA 


703 Hennepin Ave. Minneapolis 






























The American Gredit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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NEWS OF COMPENSATION 


LATE NOTES FROM KENTUCKY 


_ 


New Mines Found in Good Condition 
—Many Companies Confining 
Business to Cities 





Robert T. Caldwell, chairman of the 
workmen’s compensation board of Ken- 
tucky, addressed the Louisville Ro- 
tary Club, Aug. 10, describing the new 
law from the standpoint of the manu- 
facturer and promising the cooperation 
of the board. He was unusually frank 
in stating that the board is organized 
along political lines, and that though 
politics would necessarily cut some 
figure in its operations, the members 
promised as businesslike an adminis- 
tration as political conditions would 
permit. z 

Sherman & Ellis of Chicago, who are 
organizing a reciprocal in Kentucky 
under the compensation law, have ap- 
pointed Charles B. Schoolfield manager 
for the state. Mr. Schoolfield was for- 
merly a practicing attorney in Ken- 
tucky. 

Good Conditions in Mines 


Inspectors who have been rating coal 
mines in Eastern Kentucky have found 
that conditions in the newer plants are 
unexpectedly good, and that credits will 
be available in some cases sufficient to 
reduce the rate $1. The basis rate is 
$4.22. 

Comparatively few of the companies 
operating in Kentucky are accepting 
risks all over'the state, many of them 
confining their business to the larger 
cities, in order to limit the expense of 
inspection and adjustment of losses. 
The United States Fidelity & Guar- 
anty is one of those which is writing 
business in all parts of the state. 


BRIEFS FILED IN WISCONSIN 


In the case of Neal Brown of Wausau, 
Wis., against nineteen leading stock cas- 
ualty companies operating in the state, 
asking that the companies be ousted be- 
cause of rate discriminations, Charles H. 
Crownhart has filed his briefs against the 
companies. The insurance department of 
Wisconsin said the briefs in behalf of 
the companies would be filed by H. L. 
Butler soon and that the matter would 
then be decided quickly. Crownhart’s 
brief is over 400 pages and attacks the 
Workmen’s Compensation Service Bureau 
as a monopoly. 


RESULT OF STINGINESS 


On Sept. 8, 1915, a Syracuse firm wrote 
to its brokers that certain recommenda- 
tions made by the inspection service of 
the Travelers were impracticable, im- 
possible or too expensive. One item in 
their statement was as follows: 

“No. 17 suggests that guarding of our 
extractor with an appliance which will 
prevent the machine being started while 
the guard is raised. Therefore, we think 
by discarding this appliance and buying 
one very similar would also be a waste 


In May, 1916, the identical machine 
mentioned in this paragraph cost a work- 
man his arm. His shirt sleeve caught in 
the machinery and, before he could free 
himself, his arm was dragged in. 

In the meantime the firm had tgken its 
compensation insurance away from the 
Travelers and placed it in the Utica 
Mutual; so the Travelers did not have to 
pay the loss. 


O’BRIEN CONDEMNS STATE PLAN 


Insurance Commissioner M. H. O’Brien 
of South Dakota, in his report to the 
governor, recommends the enactment of a 
workmen’s compensation law. He says, in 


part: 

“Such a law would, in my opinion, be a 
forward step. However, a strict provision 
should be made requiring employers to se- 
cure the payment of the compensation for 
injury to his workmen, either by insuring 
with a good and financially reliable author- 
ized insurance company or by making other 
guarantee satisfactory to some supervi- 
sory governmental department. A matter 
so important to’ the community in general 





Western Indemnity Company 


‘be issued which would have the effect of 


and to the individual in particular * * * 
should not, in my opinion, be left to the 
uncertainty of a state insurance fund. 
State insurance has proven to be neither 
equitable, economic nor secure. If em- 
ployers desire to experiment with the mat- 
ter of employers’ liability insurance, pro- 
vision should be made for their forming 
cooperative or mutual organizations, but 
to be operated under their own manage- 
ment and at their own expense.” 


COMPENSATION NOTES 


Oskaloosa, Ia., which has been carrying 
its own workmen’s compensation risk, has 
decided to insure it. The council decided 
to place the business with Fred A. Bell’s 
agency. 

Thomas W. Gloster of Detroit has been 
appointed chairman of the state industrial 
accident board of Michigan to succeed 
John E. Kinnane, who resigned to become 
United States district attorney at Detroit. 
ot + sare is a former member of the 

oard. 


Only seven accidents due to “spiders” 
on cotton bales have been reported to 
the Texas industrial board during the 
past year. The labor commissioner esti- 
mates that the state law on this subject 
has~cut the number of accidents in two. 
These “spiders” are defects in the iron 
bands around the bales, which injure the 
men’s hands. 

Judge U. S. Martin at Dayton has dis- 
missed the appeal of Joseph D. Callahan 
against the Ohio industrial commission. 
Callahan sought to have his allowance of 
workmen’s compensation increased. Judge 
Martin holds that there is no right of 
appeal from the decision of the commis- 
— unless all relief has been denied by 


The attorney-general’s department of 
Texas has given an opinion that cor- 
porations chartered under the laws of 
Texas as terminal railway companies are 
railway companies operating as common 
carriers and are exempt from the provi- 
sions of the workmen’s compensation act, 
and that a compensation policy could not 


protecting such terminal railway com- 
panies. 
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| COMPENSATION RULINGS | 


Death by Lightning—An important deci- 
cion on the Iowa workmen’s compensation 
law was handed down by Judge E. M. 
McCall in the courts at Nevada, Ia. The 
court holds that employers are responsi- 
ble for the death of a man killed by 
lightning while in active employment. 
The court overrules the finding of In- 
dustrial Commissioner Funk, who held 
that employers are not responsible for 
“an act of God” and that employers were 
not required to pay compensation to the 
dependents of E. L. Griffith, who was 
struck by lightning while standing in a 
construction camp tent near Ames in 1914. 
Judge McCall orders the payment of $10 
per week for 300 weeks with.interest on 
back payment. It is expected that the 
case will be appealed to the supreme 
court. 





Loss of Fingers—The supreme court of 
Michigan will be called upon to construe 
the provision in the compensation law re- 
lating to the loss of fingers. Wilson King, 
employed in James Davidson’s shipyard 
at Bay City, suffered the cutting off of 
the little finger of his right hand, the 
crushing of the second finger and the loss 
of the big finger at the first joint. Mr. 
Davidson offered to settle on the basis of 
actual compensation plus doctors’ bills. 
This offer was refused. The case went to 
arbitration. The arbitrators awarded fifty 
weeks’ compensation, on the basis of fif- 
teen weeks forthe little finger, twenty 
weeks for the loss of the second and 
fifteen weeks for the loss of the big finger 
at the first joint. The award was $347.50. 
Appeal will be taken on the ground that 
the compensation act speaks in terms of 
disability and the compensation should 
only be allowed for that disability cover- 
ing the longest period of time, which was 
twenty weeks. 
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A meeting of the subcommittee of 
the laws and legislative committee of 
the National Convention of Insurance 
Commissioners was held at Milwaukee 
recently to consider a standard live 
stock policy. Those in attendance 
were Commissioners Cleary, Wiscon- 
sin; Chorn, Missouri; Works, Minne- 
sota, and Winship, Michigan. Clifford 
Ireland, president of the Western Live 
Stock of Peoria, also appeared, and all 
present went over a tentative draft of a 
policy. 

The provisions of this policy have 
not yet been agreed upon, but the ob- 
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policies and to eliminate the possi- 
bility of fraud upon the company so 
far as possible and wipe out, so far as 
may be, the technicalities that might 
arise under the old form to the detri- 
ment of the assured. 

While the subcommittee may make a 
report to the annual meeting in Rich- 
mond in September, it is not likely 
that any action will be taken or that 
any policy will be adopted before the 
December meeting in New York. 


STOCK IS SELLING WELL 


W. B. Howard, former insurance com- 
missioner of Nebraska, president of the 
Nebraska Live Stock now being organ- 
ized, writes that the stock salesmen are 
meeting with great. encouragement and 
are interesting in the new enterprise the 
very best class of stockmen and breeders, 
as well as bankers and business men. 
The company is capitalized at $500,000, 
with an equal amount of surplus. 

There is no other live stock insurance 
company with its home office in Nebraska, 
which is a particularly promising field 
for live stock insurance, for the reason 
that there are more than $236,000,000 
worth of horses, mules and cattle in the 
state. The home office of the company 
is in Omaha. 


Insurance Commissioner O’Brien rec- 
ommends that South Dakota provide by 
i for a standard live stock insurance 
policy. 

—___- <> ¢______- 


PUTS ATTORNEYS IN CHARGE 





Royal Indemnity Sends Thomas H. 
Calhoun, Lawyer, to Chicago 
Claim Department 





In pursuance of its policy of having 
attorneys in charge of local claim de- 
partments the Royal Indemnity has 
sent from its home office to Chicago 
Thomas H. Calhoun to take charge of 
the claim department in the general 
agency of Childs, Young & Wood. He 
succeeds in this capacity R. V. Megeary, 
who has been with the agency for sev- 
eral years. Mr. Megeary is recognized 
as a very capable adjuster and inves- 
tigator and will probably make a new 
connection soon. In the interest of 
economy, however, the Royal Indem- 
nity desires to have in each local claim 
department an attorney who can make 
appearances in court and handle cases 
before industrial boards and thus save 
fees that otherwise would have to be 
paid to attorneys. Regular trial law- 
yers, however, will continue to be em- 
ployed for the handling of litigation. 


~ About People 


Dr. Charles Theodore Cutting of San 
Francisco was in Chicago last Saturday 
on his way home from New York. Dr. 
Cutting has a large medical organization 
up and down the coast and does much 
work for accident and health and compen- 
sation companies. 

John Pate, an agent of the Travelers in 
Chicago has invented a portable food con- 
tainer that can be used either aS a fireless 
cooker or ice box by automobilists and pic- 
nickers. It has been named the “Aer- 
Void,” because it keeps its contents hot or 
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cold, whichever is desired, by the vacuums 


in the side walls, bottom and cover. It is 
made in three sizes to fit the various needs. 
One of the first users of the device was 
Henry Tank, assistant manager in the life 
and accident department of the Chicago 
branch office of the Travelers, and the ad- 
vertising literature gotten out by Mr. Fate 
shows a picture of Mr. Tank and his fam- 
ily sitting by a road enjoying a hot meal 
without the use of a fire. 


Cc. G. Hallowell, manager of the Aetna 
companies at Lansing, Mich., is one of the 
young men in the casualty business who 
is doing some effective work. While his 
territory contains no large cities, he is 
developing a good agency plant in the 
smaller towns and is building up a nice 
volume of business, especially in the mis- 
cellaneous casualty lines. He makes a 
careful study of methods of assisting and 
developing agents and has introduced sev- 
eral of those into the management of his 
field, where they are working out satis- 
factorily. 


—_——» ee 
CALIFORNIA REFUSES LICENSE 





Casualty Company of America in Con- 
troversy With Commissioner 
Phelps Over Issue 





San Francisco, Cal., Aug. 16—-(Spe- 
cial)—The California department is 
still holding up the renéwal license of 
the Casualty Company of America be- 
cause of dissatisfaction with the com- 
pany’s financial statement. Renewal 
should have been issued July 1, but the 
company’s: statement showed surplus 
of but $50,000, and Commissioner 
Phelps wished first to investigate sev- 
eral items in the statement which 
would affect the assets several hundred 
thousand dollars. He says he is un- 
able to obtain satisfactory advices from 
either the company or the New York 
department, so the license is still held 
up. This week the application and 
license fees were returned to the com- 
pany. , 

The company claims the action is 
due to Commissioner Phelps’ antag- 
cnism to Vice-President Fred B. Lloyd 
and Secretary Thomas L. Miller, who, 
when officers of the Pacific Coast Cas- 
ualty, protested against a bill for some 
$5,000 for examination of that company 
last year. The Casualty Company of 
America threatens to protest to the 
governor of California against Mr. 
Phelps’ present action. 


Take Continental at Omaha 


The Continental Casualty announces 
the appointment of W. Farnam Smith 

Co. of Omaha as general agents in 
its liability and compensation depart- 
ments for the state of Nebraska. This 
is one of the large fire and casualty 
firms of Omaha and has been repre- 
senting the London and Lancashire 
— as general agents hereto- 
ore. 





News About Companies 











Business Men’s Accident, Kansas City— 
The largest leaders’ list ever noted by 
the association was that for July—fifty- 
five men on it. Applications in July were 
3,118, or nearly 300 more than in July 
last year, and in the face of the most 


| severe drouth for many years. 


* * * 

Preferred Accident, New York—The New 
York department’s examination of the 
Preferred Accident as of May 31 shows: 
Total admitted assets, $3,847,262; un- 
earned premiums, $1,160,198; total lia- 
bilities, $1,809,208; capital, $700,000; net 
surplus, $1,338,054. For the first five 
months of this year the company gained 
from underwriting $168,972, from invest- 
ments $53,799, from gain in security values 
$24,871. It lost $70,000 by dividends to 
stockholders and $22,905 from overdue pre- 
miums not admitted as assets. The net 
increase in ‘surplus was $149,737. The 
loss ratio for the five months was $30.57 
and the expense ratio $51.11. The exam- 
iners commend the company’s method of 
handling claims. e “ 


American Fidelity, Montpelier, Vt.—It is 


j being examined by four insurance depart- 


ments. They have been on the work about 
three weeks and will require another week 
at least to complete it. The examiners 
are going into every detail of the com- 
pany’s transactions up to the date of the 
examination. oe 


American Indemnity, Galveston, Texas— 


Its officers state that it is doing as much 
business as it cares to do. It is showing 
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a substantial growth in all lines and is 
satisfied. It has no desire or expectation 
of growing too fast for safety. Compen- 
sation business in Texas, or almost any- 
where else for that matter, is “rotten,” 
officers of the company say; but they are 
well satisfied with the general showing 
that is being made—a net increase in 
gan of good business all along the 
ine. 
—— -© ee -__ 


LOSSES RUNNING VERY HEAVY 





High Prices of Plate Glass Being Felt 
Severely by Insurance Companies 
in Chicago 





While the plate glass situation in 
Chicago remains very satisfactory as 
regards practices in the business, loss 
ratios are soaring as a result of the ad- 
vance in prices of glass early in the 
year. There have been no abnormal 
conditions in the city, such as heavy 
storms or explosions, and one large of- 
fice reports that the number of its 
losses is not 75 percent of those in- 
curred by this time last year, but the 
amount is larger than last year. 

There are two or three disquieting 
features in the situation. The belief 
is held in a quarter usually well-in- 
formed that another big advance in 
prices is coming soon. The mysteri- 
ous breakages, such as caused so much 
trouble a few months ago, continue. 
While a aumber of labor leaders were 
found guilty of extortion in forcing 
owners of “black-listed” buildings to 
pay tribute before broken glass could 
be replaced, and were fined or sen- 
tenced to imprisonment, it is reported 
that bricks are being thrown through 
plates of gliss in some buildings and if 
the glass is replaced it is broken the 
next night. It was hoped that after 
the trial.of the labor cases this class 
of losses would cease. 


—_——— > 6 
Takes in All New York 


A special meeting of the Plate Glass 
Insurance Exchange of New York was 
held Tuesday, at which the constitu- 
tion was amended to extend its terri- 
tory to the entire state of New York. 

ee © ee 


AGENT’S LICENSES CANCELED 


Licenses held by Walter A. Preston of 
St. Paul, Minn., in the following com- 
panies were canceled on Aug. 5: London 
Guarantee & Accident, Continental Cas- 
ualty, Massachusetts Bonding, Merchants 
Life & Casualty and Mutual Life of New 
York. Complaints were made by the 
Massachusetts Bonding that Preston col- 
lected premiums of $2 from N. T. Mears 
of St. Paul, $13.05 from John W. Kramer, 
a traveling salesman, and $7.20 from M. 
V. Davis, Lakeland, Minn. Preston made 
no appearance when summoned to appear 
before the insurance commissioner. 

—_———~2 oe 


WHITNEY VISITS CHICAGO 


A. W. Whitney, manager of the National 
Workmen’s Compensation Service Bureau, 
visited Chicago on Wednesday for the first 
time since the Illinois branch was estab- 
lished. He held an informal conference 
with the Western Board of Referees and 
also with members of the Illinois branch. 
The main purpose was to learn of ques- 
tions which should be taken up at a 
meeting of the National bureau to be held 
in New York soon. No matters of special 
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importance came up, and nobody had any 
complaint to offer as to the workings of 
the Illinois branch. 


LONDON TO’ HANDLE BUSINESS 


The Fidelity & Deposit, which has dis- 
continued workmen’s compensation busi- 
ness in California, has completed arrange- 
ments with the London Guarantee & Acci- 
dent to handle all new business and 
renewals of compensation lines for the 
former company’s agents. 


“(727s 
NO CLAIMS SO FAR 


At the head office of the Zurich in Chi- 
cago it is stated that no claims have been 
received under the company’s public lia- 
bility and compensation policies on the 
National Dock & Warehouse Company at 
Black Tom Island, New York, where the 
destructive explosion took place recently. 
An exhaustive investigation of the ex- 
plosion is being made with a view to 
fixing responsibility for it, and the Na- 
tional Dock & Warehouse Company hopes 
it will be exonerated from all blame. 

—_® + ao 


CASUALTY NOTES 


The Interstate Casualty of Birming- 
ham, Ala., has been licensed in Utah. 

The loss ratio on workmen’s compen- 
sation in Wisconsin last year was 53.9 
percent, according to the report of the 
insurance commissioner. 

Fred L. Gray, who has been motoring 
in New England for several weeks, was 
in Chicago last week on his way home 
to Minneapolis. 

Thomas F. Coerr, manager of the Fi- 
delity & Deposit at Minneapolis, and Fitz- 
hugh Burns, general agent of the com- 
pany at St. Paul, were in Chicago last 
week on their way home from a boat trip 
to Detroit. 

Herman Cochran has joined the payroll 
audit department of the London Guaran- 
tee at the head office in Chicago. For 
two years he has been in charge of pay- 
roll audits in the western department of 
the London & Lancashire Indemnity. 


M. A. Edgar of Milwaukee, formerly 
employed as a boiler inspector by the 
Maryland Casualty, has been appointed 
by the Wisconsin industrial commission 
as chief of its boiler inspection depart- 
ment. He succeeds H. E. Pressinger, who 
has resigned, effective Sept. 1 
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The “News” of Sanger, Cal., takes 
the view that the employers as well as 
employes ought to be considered before 
compulsory state health insurance is 
introduced. In a recent issue it said: 

The state social insurance commis- 
sion has filed its report recommending 
the establishment of a “Commission” 
to reimburse losses from sickness, and 
providing an assessment of 15 cents per 
week on the employer for each em- 
ploye, 15 cents on the taxpayers for 
each employe and 20 cents on each em- 
ploye, to pay the insurance and furnish 
compensation to the commission. It 
is presumed that this will greatly stimu- 
late the investment of eastern capital in 
the building and enlarging of manufac- 
turing plants in California, by causing 
a vast influx of laborers who want to 
take advantage of the chance to get 
paid for being sick, and thus creating 
such a rivalry for the few jobs in sight 
that the drop in wages will more than 
offset the amount paid for the insurance. 

With a compensation indemnity com- 
mission already on the job and extract- 
ing money from the employers in copi- 
ous quantities an additional commission 
would be entirely superfluous, except 
for the purpose of drawing salaries and 
increasing taxes. 

The News would suggest, merely as 
precautionary matter, that a commis- 
sion be established and a tax levied on 
the employes to furnish food, clothing 
and housing to the families of employ- 
ers while they are taking care of the 
rest of the people of the state, as under 
an arrangement of this kind the em- 
ployers will only have to pay about 
$12,000,000 a year more for labor with 
absolutely no increase in efficiency or 
output. : 
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MOTOR INSURANCE NEWS 


ADDING $75,000 TO CAPITAL 





American Automobile Offers New 
Stock at 2083—Surplus to Policy- 
holders Will Be $530,000 





The American Automobile of St. 
Louis is increasing its capital from 
$225,000 to $300,000. The additional is- 
sue is selling at $203 and will add 
$77,250 to the net surplus. The surplus 
to policyholders will be in the neigh- 
borhood of $530,000. The company has 
had the legal privilege to make the in- 
crease for some time, but did not offer 
any of the stock for sale until this 
week. It is expected that the entire 
issue will be subscribed within the next 
few days and that all of the details can 
be completed by Sept. 1. 


QUALIFY FOR CASUALTY LINE 





Scottish Union and Hartford Only Fire 
Companies Thus Far to Amend 
License in Illinois 





The Scottish Union & National re- 
ceived a license to write property dam- 
age liability insurance on automobiles 
in Illinois on Aug. 9. Following the 
ruling of Superintendent Potts as to 
the writing of automobile insurance by 
fire insurance companies, only two fire 
companies have qualified to write prop- 
erty damage liability insurance in IIli- 
nois. The companies are the Hartford 
Fire and the Scottish Union & Na- 
tional. Some other companies have 
taken preliminary steps toward pro- 
curing licenses to do this kind of busi- 
~_ but licenses have not yet been is- 
sued. 


Ratings of New Models 


Insurance ratings of newly an- 
nounced models of various motor cat 
manufacturers follow: 


Style of List Ins. Col. 
Model Body Price H.P. Class 
Willys-Enight — Willys-Overland Co., 
Toledo. 
4-Cyl..7-P. Tour..... $1,285 27 A 
4-Cyl..7-P. Sedan ... 1,950 27 D 
4-Cyl..7-P. Lim. .... 1,950 27 D 
Anderson Motor Car Co. Rock Hill, S.C. 
1917.6-40 
5, 6, 7-P. Tour.$1,250 25 A 
1917..2, 5-P. Road.... 1,250 25 A 
Beo Motor Car Co., Lansing, Mich. 
1917.4-Cyl..5-P. Tour.$ 875 27 A 
4-Cyl.3-P. Road. 875 27 A 
6-Cyl.7-P. Tour. 1,150 30 A 
6-Cyl.4-P. Tour. 1,150 30 A 
4-Cyl.Enclosed . 1,025 27 A 
6-Cyl.Sedan .... 1,750 30 Cc 
Hollier—Lewis Spring & Axle Co., Chel- 
sea, Mich. 
1917.6-Cyl1.5-P. Tour.$1,085 22 A 
6-Cyl.4-P. Road. 1,085 22 A 





Error in Liability Rating 


In publishing ratings of new Over- 
land models in the issue of July 20 an 
error was made in quoting the insur- 
able horsepower of the model 85 4-cyl- 
inder touring car and sedan. This 
should have been 27 instead of 17. 





Zimmerman Joins North 


John Zimmerman, who for three 
years has been with the claim depart- 
ment of the Aetna Life at Chicago, 
where he has specialized on automo- 
bile losses, has gone with Thomas T. 
North of Chicago, independent: ad- 
juster of automobile losses for the com- 
panies. Mr. Zimmerman is a _ thor- 
oughly capable man and well acquainted 
with the automobile trade in Chicago. 


Mr. North’s business continues to show 
a steady increase and he has this year 
materially increased the number of 
companies that he is serving. 


Would Amend South Dakota Law 


Insurance Commissioner’ O’Brien of 
South Dakota, in his report, recom- 
mends amendment of the law to per- 
mit fire insurance companies to write 
insurance on automobiles for damage 
or loss by burglary, theft, collision 
and property damage. Over 41,000 au- 
tomobiles are licensed in the state this 
year, and this subject is one of interest. 








MANY NUMBERLESS FORDS 


It is probable that a nest of automobile 
thieves has been uncovered in southeast- 
ern Iowa and_ northwestern Missouri 
which may explain where a bunch of 
stolen Fords has gone. Sheriff John 
Griffin of Des Moines was called to Bed- 
ford to investigate. He found that nu- 
merous Fords without numbers and with- 
out marks of identification were being 
driven around by residents in a nearby 
vicinity. Three arrests were made. Then 
some sixty or more owners of Fords who 
had reported their cars missing were 
urged to go to Bedford and to Maryville, 
Mo., to identify, if possible, some of the 
suspected cars. A similar invitation was 
extended to residents of Omaha, Lincoln 
and Fremont, Neb. 





AUTOMOBILE MUTUAL LIQUIDATED 


The Oregon insurance department com- 
pletes the liquidation of the Oregon Auto- 
mobile Mutual Fire, which was launched 
in 1912 to write fire insurance on automo- 
biles and failed in 1913 because of the 
heavy loss due to a garage fire. Claims 
against the concern were $4,575, on which 
the department was able to pay $4,060. 





OREGON BUREAU ORGANIZED 


The Oregon Automobile Rating Bureau 
has been organized at Portland, Ore., to 
fix adequate rates for automobile insur- 
ance. J. J. Dennis, special agent for the 
Hartford, is president, and F. E. Atkins, 
Liverpool & London & Globe, is vice- 
president of the bureau. 





AFTER CLEVELAND GANG 


Five arrests have been made at Cleve- 
land as the result of automobile thefts 
there, at Toledo and at Detroit. Frank 
(Kid) Lyons, director of an athletic club, 
is charged with receiving a car stolen at 
Detroit, and David H. Hopkins, an attor- 
ney, is accused of a similar offense. 


BAIL JUMPERS CAUGHT 


Edward Arnheim and Earl Harris, who 
were arrested some time ago in connection 
with automobile theft investigations at 


G. F. Ferrier Adjusting Bureau 


Successor to J. A. Hawkins Company 
Established 1905 


Adjusters of Automobile Losses 


Survey estimates are the result of our experience 
not those of interested repairmen. 


Bell Phone Hiland 2121 
PITTSBURGH, PA. 





316 So. Pacific Ave. 








Harrison 795 


JOHN E. HOGAN 
Adjuster of Automobile Losses 


Room 2033 Insurance Exchange 
CHICAGO 











National Automobile Insurance 
Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 


Wilkinson, Secretary and General M: 
— Wilkinson Bldg. tines hem yas 
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WRITE FOR AGENCY 


“The Big Iowa Auto Company” 


Service ‘‘Most Prompt and Satisfactory in lowa”’ 


IOWA AUTOMOBILE MUTUAL INSURANCE CO. | 


CEDAR RAPIDS, IOWA 


Automobile, Fire, Theft and Tornado Insurance 
Low Iowa Rates. Broadest Floater Policies 


Cc. J. DUNCAN, 
Vice Pres. and Gen'l Mgr 
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AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 

15th Floor, I 
CHICAGO, 































ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 




















mobile insurance. 














the time. 
mobile insurance. 


INSURANCE COMPANY OF NORTH AMERICA 
Special Automobile Department 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street 


Insure Your Automobile Commissions 


| 
q An important proportion of the commission income of many insurance agents is received on auto- | 


q These important proportions must be safeguarded and assured. 
q There is one way to protect them—that is to place that business in a company that will always 
be approved by the policyholders, that will be in business one hundred and twenty-four years from | 
now, just as it was one hundred and twenty-four years ago, that will give the service to policyhold- | 
ers on all claims next year and the years thereafter that it gave last year and the years before, that 
will be financially able and willing to meet all just claims in the future just as it always has in the past. 
q Those automobile commissions can be so insured without paying a cent of premium. 


q@ And the commissions are going to be worth insuring more and more all 
There is no line of insurance growing more rapidly than auto- 











PHILADELPHIA 











Chicago and jumped their bail bonds, have 
been caught at Minneapolis and returned. 





MOTOR NOTES 

The Automobile of Hartford has been 
licensed in Oklahoma. 

The Farmers Mutual Auto Insurance 
Company of Indianapolis has been incor- 
porated by A. F. Wood, W. H. Stanley, J. 
E. Armstrong, W. R. Wood and M. F. 
Holman. 


Some forty agents, brokers and em- 
ployes of the Chicago branch office of the 
American Automobile held their monthly 
picnic at the Pink Poodle Saturday. There 
was a basebzll game in the afternoon, 
=— dinner and dancing in the eve- 
ning. 

The Transyl Casualty of Louis- 
ville which is meeting with considerable 
success in the automobile liability field, 
is planning to open a branch office at 
Covington. Thus far its business is being 
confined to Kentucky. . Sharp is 
manager of the liability department. 

The Indiana Mutual Automobile of La 
Porte, Ind., was licensed to do business 
in Illinois by Superintendent Potts on 
Aug. 12. The company is empowered to 
write insurance against the hazards of 














Bee atead against direct loss or damage by 
fire, to an amount not exceeding the sum 
set opposite their several names by their 
respective representatives, to the follow- 
ing described property, while located and 
contained as described herein, and not 
—a to-wit: ..... 
“it ‘is hereby ‘stipulated and agreed that 
this binder is issued subject to all the 
terms and conditions of what is commonly 
known as the Standard Fire Insurance 
Policy of the State of New York, which 
are hereby made a part hereof to the same 
extent as if fully set forth herein; and 
to the payment of such premiums for the 
several insurances entered hereon as may 
be found to be due to the several in- 
surers by their respective representatives, 
which, in the event of loss before the ex- 
piration of this binder, shall be fixed at 
the full annual premiums for the respec- 
tive sums insured. 

Whenever the policy of any of the in- 
surers is issued in lieu of its undertaking 
under this binder, its obligation hereunder 
shall cease and be void. 

In no event shall this binder continue 
in force beyond the time of expiration 
stated herein. 














fire, windstorm, explosion, burglary and 
theft and property damage liability. Name of 
Signa- 
tures of 
Repre- 
et Amount , ; _sente- 
nsure moun ves on 
FOR LOCAL AGENTS. Name of} in Writ- in ehalf 
Ins.. Co. ing Figures | of Cos 
FORM OF BINDER Tabby id Preheat LAR? Lambert 
USED IN CHICAGO ~~ j.....eee emis RORY Salas babes Pech acca a 


Question—Have you samples of 
“binders” used by fire insurance offices 
in Chicago? 

Answer—The form for binders, copy 
of which is given herewith, is prescribed 
for use by the Chicago Board. Prac- 
tically every office has its own form 
printed with the office name at the top 
or in the corner. The rule of the 
board requires that the binder shall be 
issued for not to exceed 30 days. 


In consideration of the stipulations 
herein contained, the several insurance 
companies (each acting and contracting 
for itself and not one for another) whose 
names are entered hereon by their respec- 
tive representatives, together with their 
signatures as such, are hereby sever- 
ality, bound tO oo ccc icoccss as insurers 
CO® 6 .ss8 Suc dtina days, to-wit: from 12 
o’clock noon of .............> Weegee 
until ft2 o’clock noon of 


ee 


Lost Policy Certificate 


‘“*Every company and agent has more or 
less trouble and inconvenience regarding lost 
policies. A Cincinnati agency, oe Sg 
years practical axper ience inthe matter, has 
devised a “Lost licy Certificate’’, “which, 
when folded is the same size and form as the 
policy, and can be issued promptly to the as- 
— in case of the reported loss of the original 
poli icy, thus avoiding all the expense and trou- 

le incidental « issuing a new contract.’’ 
Furnished b ee Y ZIMMERMAN, 
41 E. Fourth St., Cincinnati, at the following 








prices: 

100 copies........ actideds tenses seddgined $1.50 
Wee COIN no iii siccncccccicncocccsccccess 2.50 
ine cn to, NE ey ee eee 4.00 


” Lesger lots at proportionately less rates 





























LITERATURE OF USE AND 
OCCUPANCY INSURANCE 


Question—Will you advise me where 
I can find something that will explain 
fully and give a man a good idea of 
use and occupancy insurance? Are 
there any publications on this? 

Answer—In “New Pointers for Lo- 
cal Agents” there is a brief description 
of use and occupancy insurance that 
may be helpful. This, of course, is 
elemental. In Hine’s Book of Forms 
there are a number of use and occu- 
pancy forms, which, if carefully stud- 
ied, will help anyone to understand 
the line. There is just one book on 
the sole subject of use and occupancy 
insurance. Its title is “Use and Occu- 
pancy,” and its author is Frank D. 
West, an attorney. It can be supplied 
by Tue WeEsTERN UNDERWRITER at a 
price of $1.04. A very. excellent lec- 
ture on the subject of use and occu- 
pancy insurance was delivered before 
the Fire Insurance Club of Chicago a 
few years ago by Lyman Drake of 
Critchell, Miller, Whitney & Barbour, 
Chicago agents. The insurance club’s 
supply of this particular issue of the 
bulletin is-exhausted, but possibly you 
could get a copy of this lecture from 
some member who has a file of bulle- 
tins or from some bound volume of 
bulletins. 

The literature on use and occupancy 
insurance is, in fact, very limited. In 








the “Pointers” department of THE 
WESTERN UNDERWRITER there have re- 
cently been several questions and answers 
on this subject and if you will submit any 
questions that may arise in your study, 
we shall be pleased to get the an- 
swers for you from some authority on 
the subject. We would, of course, cor- 
dially welcome these questions, as we 
believe that they are very live ones at 
this time. 

A field man who has been very suc- 
cessful in not only helping agents se- 
cure use: and occupancy lines, but also 
in underwriting it for his company, 
says that the best way to learn the 
business is to solicit it. Every ques- 
tion that the solicitor finds himself un- 
able to answer should be jotted down 
and the solution either worked out or 
secured from some authority. No one 
will realize just how little he knows 
about the subject until he solicits it 
and hears the many and varied ques- 
tions that are asked. 


INSURING IMPROVEMENTS 
MADE BY LESSEE 


Question—A leases a cannery build- 
ing which he enlarges at his own ex- 
pense. The owner of the property car- 
ries insurance to cover his interest and 
A wishes to have a policy to cover his 
improvements and additions. Is it cor- 
rect to issue a policy to A covering 
$5,000 on the building, including ten- 
ants’ improvements? If this is not cor- 
rect please advise the proper form. 
We might also add that the lease does 
not require the tenant to carry insur- 
ance. 

Answer—We doubt whether any 
company would care to issue a policy 
to A on buildings. Some companies 
would, we believe, be willing to write 
under the following form: 
on such betterments-and im- 
provements to the building described 
below, as may have. been made by the 
assured (lessee) and recognized by the 
lessor as being the property of the 
assured.” (Put in description of build- 
ing here.) 

The objection to insuring such im- 
provements in the name of the lessee is 
that such improvements revert to the 
building and cannot be removed, and 
hence become the property of the 
owner of the building unless there is 
a contract to the contrary between the 
lessor and lessee. The lessee, of 
course, has an insurable interest in the 
improvements, which decreases, of 
course, as the end of his lease ap- 
proaches. This subject is gone into 
rather thoroughly on pages 47 and 116 
of the first volume compiled from ques- 
tions and answers published in this 
column, Pointers for Local Agents. 
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Independent Adjusters 


‘hho BESSCES IOWA 
we ey oe 
Wells Building, Quincy 
GEORGE C. GILL, Manager 

ILL., WIS., IND. 
P seri HE. KY Sta 
Phone Wabash 4 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN © PER 
Central Ne ‘Bite. co al Ill. 


Adjusts Losses for Fire Insurance Companies 
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ADJUSTER OF FIRE, T ORNADO 
AND AUTOMOBILE LOSSES. 
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ELDRI H. SPERRY 
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201 First Nat'l Bank Bldg., Champaign, Ill. 
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NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 

Assets - = $2,153,778.82 

Capital ~ . = . . ~ 500,000.00 

Surplus to Policyholders « 932,012.09 
as 

Mihi et obs STATE AG Building, 
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January 1, 1913 
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January 1, 1915 
January 1, 1916 





MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


SURPLUS 
$156,321.92 
181,374.66 
200,120.21 - 
211,057.76 








PITTSBURG UNDERWRITERS 


EO. BR. DAVIES, M Commonwealth Bid4@., Pittsburg, P 
santa: enader = =_s UNDERWRITTEN BY spine Shae: 
Allemannia Fire Insurance 


Humboldt Pire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
ssets, $7,732,46121. "Surplus to Policyholders, $3,449,169.60 
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tal, #1, a? H. Ps. monte, Ot Sone ve Agent teases ‘Ohio " 
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Assets $1,099,331.19 


W. H. MILLER, President 


ORGANIZED 1888 
LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


Surplus $496,079.49 


A. S. McCONKEY, Sec’y & Treas. 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL ~ - - - 
CASH CAPITAL PAID IN - - - - 
SURPLUS TO POLICYHOLDERS ” - - 


$1,000,000 .00 
963,250.00 
1,257,680.79 


RELIABLE AGENTS WANTED 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 


Wisconsin, lowa, Minnesota, New York, Massachusetts, 
d, 1 


Rhode Isl Texas, California 











J. W. Newman, President 
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Kentucky Live Stock Insurance Company 


Incorporated — 


Home office, 410 Walnut Street, Louisville, Ky. 
Capital Stock Paid in in Cash 


New in its fourth year of business with a record of fair dealing, service to agents 
and policyholders and prompt payment of all 
y in existence. 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 


Address E. L. WHITEHEAD, Secretary and Treasurer 


W.B. Kniskern, Vice-President 


$219,180.00 


ate claims that is uneur- 
We offer superior contracts 














General Insurance | 
Herbert Buxton 92 William St., New York | | 


Excess Insurance placed in all parts o the United | 
z States and Canada 


EE apn gecieneee galanin pany ay Soy ese 
LINES ano 


and Foreign companies and at Lloyds, London. 
FLOATERS 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 
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F. R. THOMPSON 


Insurance Exchange, Chicago, Ill. 


63rd ANNUAL STATEMENT 


Capital - = *s= © © © = § 600,000.00 
Assets (to protect policy holders) - - 4,680,815.93 
Net Surplus to policyholders - - - 2,632,375.84 
Netsurplustostockholders - - - 1,882,375.84 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indiana olis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


oe INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY - 
United States Manager 


Merchants National 
Five Jusurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan 
Illinois and Wisconsin 
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United States Branch 
92 William Street, New York 
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SIOUX CITY, 


The Equity Mutual Fire Insurance Association 


IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 





DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. 


CHICAGO 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


- Capital 


The us. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


$256,700.00 





OHN L., LIND, State 
HAS. H. HARRADEN, 


ent . 





719 Linn Street, PEORIA 
tate Agent, 220-21 Hammond Bldg., DETROIT 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


. Illinois, Wisconsin and Minnesota 
- Ohio and Michigan 











The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capita) $ 600,000,00 
Reinsurance Reserve 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
Total Assets - 2,402,986.10 


STATE AGENTS 
MILO B. MARIK, Chicago, IIl., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 














FRED B. CLARK, Indianapolis, Ind., for Ind. 
H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 
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VIEWS ARE GIVEN ON 
TOTAL DISABILITY PLAN 


Most Actuaries Would Establish 
an Age Limit of 55 or 
60 Years 


SYMPOSIUM OF OPINION 


Many Interesting Points are Brought 
Out in the Discussion of 
the Subject 


There is much interest taken in the 
opinions given by actuaries to THE 
WESTERN UNDERWRITER as to the use of 
the total and permanent disability 
clause at advanced ages. Additional ex- 
pressions are as follows: 

* * * 

D. H. Wells, Actuary, Connecticut 
Mutual—My experience with disability 
clauses has been so_ small that my 
opinion is not entitled to much weight. 
My personal judgment is that it is ad- 
visable to adopt a certain age limit so 
as to cut off the disability so often re- 
sulting from old age, and that the value 
of the disability benefit sometimes 
given in case of disability thereafter is 
so small, especially in view of the cash 
values, policy loans and premium loans 
which the policies usually provide, that 
such value is not worth the resulting 
complications in the policy contract. 

* ok x 


E. C. Clunes, Actuary, Bankers, Neb. 
—This is a purely academic question 
with me for the reason that the com- 
pany with which I am connected grants 
no disability benefits at any age. There 
would be, of course, no way to obtain 
uniformity of practice except by uni- 
form laws in the different states. As to 
the desirability of such uniformity I 
see no reason for limiting the age at 
which disability benefits are payable 
any more than for limiting the age at 
which the insurance itself, or an en- 
dowment, should be payable, providing 
that the experience upon which the pre- 
miums for such benefits are calculated 
is sufficiently extensive and reliable to 
ensure that the premiums are adequate 
to provide for whatever benefits are 
promised. 

In other words, it seems to me that 
it is merely a question, as in other 
forms of insurance, of mutuality in the 
contract, that is to say, that the insured 
should receive what he pays for, and 
that the company should receive suf- 

(CONTINUED ON PAGE 13) 
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AMICABLE LIFE BUILDING—22 STORIES 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Net 

s Policy- | Admitted 
pave | “Sock holders’ | Assets 
Surplus 


2, 1910 $ 460,887 |$ — 





9,388 
funn 


Cash Dividends Declared to Stockholders During Last Two 
Years, $147,600.00 


Cah Dinden Decare oSckblers far 6, 1816, 
Per Cent Dividend Declared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 


Dec. 31, 1914 
Dec. 31, 1915 





























THERE ARE NO DEATHS FROM 
ALCOHOLISM 


in the Total Abstinence Department of this Company and 


you can show your prospect so. 


Great saving to the pol- 


icyholder and the finest kind of proposition to the agent. 
Write us. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 


TENTATIVE PROGRAM 
OF ST. LOUIS RALLY 


President Woodrow Wilson is Ex- 
pected at Meeting on the 
Second Day 


SALESMANSHIP IS FEATURE 


National Life Underwriters Associa- 
tion Expects Big Attendance at 
the Coming Convention 


E. A. Woods of Pittsburgh, presi- 
dent of the National Life Underwriters 
Association, has completed a tentative 
program for the national convention in 
St. Louis, beginning Sept. 19, and he 
probably will have it complete, in def- 
inite form, within a few days. 

President Woodrow Wilson will be 
the great feature of the meeting. 
Wednesday, Sept. 20, is set aside on 
the program as “Wilson Day.” It is 
understood that Mr. Woods has rather 
positive assurances that the chief ex- 
ecutive will address the convention. 
The St. Louis Life Underwriters Asso- 
ciation, which has charge of the con- 
vention, plans to engage the Coliscum, 
in which the president was nominated, 
for the Wilson event. A part of the big 
building will be reserved for the insur- 
ance men, and the rest will be thrown 
open to the public. 

Following the semi-public meeting 
there will be a reception and luncheon 
for the president, in which only those 
attending the convention will take part. 


Putting Life Into Life Insurance 


“Putting Life into Life Insurance” 
is the catch-phrase of the St. Louis 


(CONTINUED ON PAGE 13) 














' ORGANIZED 1871 


Life Insurance Company of Virginia 


Richmond, Virginia 
OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
Condition on December 31, 1915: 


Assets ‘ ; ° ; 

Liabilities . ‘ ‘ ‘ 

Capital and Surplus... 
Insurance in Force . ; 


Payments to Policyholders since Organization ‘ 


Is Paying its Policyholders over 


. «  « $12,629,857.65 
~ « « ~10,818,731.99 
»  «  « __1,811,125.66 
. 104,822,701 .00 
16,81 1,250.99 


1,350,000.00 annually. 


Good Territory for Live Agents 





The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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Cc. H. ELLIS 


President 





COMPAN 


PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS 
LOUISIANA 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


. Insurance in Force (over) $40,000,000.00 


Total Resources 


(over)  5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 














LEGAL PHASES AREGIVEN 


HAVE FULL UNDERSTANDING 





Warranties and Representations as to 
Effect on Policy Contract Are 
Most Important 





BY BLAKE FRANKLIN 
Assistant Counsel Pacific Mutual Life 


It is important that every life insur- 
ance salesman should have a clear un- 
derstanding in respect to (1) when the 
statements in an application for a pol- 
icy are to be construed as warranties 
and when as representations, and (2) 
the legal effect of a warranty and of-a 
representation. 

In cases arising under this company’s 
policies of the current and more recent 
issues, the first inquiry is answered by 
the provision of the contract itself 
that, “All statements made by the in- 
sured shall, in the absence of fraud, be 
deemed representations and not war- 
ranties,” but instances occur in con- 
nection with policies of other issues 
when it is more or less difficult to de- 
termine the question.. Some of such 
policies specifically provide that all 
statements made by the applicant shall 
be construed as warranties, in which 
event the courts will generally so inter- 
pret them. 


Will Hold Against the Company 


However, if the facts admit of any 
doubt as to the character of the state- 
ments, the courts will resolve such 
doubts against the company by holding 
the statements to be merely represen- 
tations. In this connection, the follew- 
ing language of the supreme court of 
Arkansas, in the case of Metropolitan 
Life Insurance Co. v. Johnson (150 S. 
W. 393), is of interest: “Whether 
statements by insured to induce insurer 
to issue a policy are warranties or rep- 
resentations depends on the language 
in which they are expressed, the ap- 
parent purpose of their insertion or 
reference, and in some instances on 
the relations they bear to other parts 
of the policy or application, all reason- 
able doubts being resolved in favor of 
the insured.” 


Difference in Legal Consequences 


The care with which the courts in- 
quire into the nature of the statements 
of the applicant is explained when we 
come to consider the question secondly 
suggested in the opening paragraph. 
There is a vast difference in the legal 
consequences in construing a_ state- 
ment to be a warranty rather than a 
representation, for, if of the former 
class, falsity will furnish adequate 
grounds for avoidance of the policy, 
irrespective of the materiality of the 
subject matter of the statement, where- 
as, if of the latter class, avoidance can- 
not successfully be claimed unless -it 
be shown that the statement in ques- 
tion was material to the risk and not 
substantially true. As will be readily 
appreciated, a rigid enforcement of its 
rights under the doctrine of warranties 
made it possible for-an insurance com- 
pany under the earlier forms of con- 
tract to work gross injustice and hard- 
ship upon insurants and claimants, 
since even innocent misstatements in 
respect to the most trivial and imma- 





terial matters could be availed of to 
nullify a policy or claim. Unfortu- 
nately, instances occurred in which 
companies took unwarranted advantage 
of this situation. 


Relief Has Been Inadequate 


Although the courts have sought to 
avoid these injustices by construing the 
statements as representations instead 
of warranties whenever the facts per- 
mitted, the relief thus afforded has 
been inadequate, with the result that, 
in many states, laws have been passed 
practically abolishing the common law 
distinction between warranties and rep- 
resentations, and companies have been 
forced by the pressure of public opin- 
ion and competition, and, in many 
cases, by their own sense of justice 
and right, to modify the terms of 
their policy contracts so as to sub- 
stantially accomplish the same purpose. 
An example of such a modification is 
the provision from this company’s re- 
cent policy forms above quoted. 


Questions Should Be Fully Answered 


While the policy conditions in re- 
spect to warranties and representations 
have thus been modified so as to pro- 
tect the applicant from serious conse- 
quences following the inadvertent mak- 
ing of false statements in respect to 
immaterial matters, the fact should not 
be lost sight of that the company may 
lawfully and properly insist upon avoid- 
ance of the contract for any misstate- 
ments fraudulently made. In other 
words, it is still the plain duty of the 
salesman to see to it that all questions 
in the application are truly and fully 
answered. 
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MISSOURI STATE MEN MEET 





Convention Starts at St. Louis and Trip 
Is Made to Buffalo via 
Chicago 





The convention of the principal field 
agents of the Missouri State Life at the 
home office last week was successful 
as a social event and technical affair. 
About 160 members of the $100,000 
Club and the $50,000 Club attended, 
and most of them were accompanied 
by their wives. At the business ses- 
sions all the members of the $100,000 
Club delivered brief addresses. 

The agents were entertained by the 
company. They witnessed baseball 
games, had a banquet and dance in the 
home building, enjoyed an automobile 
tour of St. Louis, and Friday evening 
departed for Chicago in a special Wa- 
bash train. They left Chicago on Sat- 
urday morning on the steamer “North- 
land” on a voyage to Buffalo, and re- 
turned to St. Louis from Buffalo, on 
Wednesday, in a special Wabash train. 

S. M. Powell of Little Rock, Ark., is 
the new president of the $100,000 Club 
and Leo Schuster of El Paso, Tex., 
vice-president. 
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Northern’s Club Has Outing 


The Northern Assurance Underwrit- 
ers Club held its annual convention last 
week at Cedar Point, Ohio. The con- 
vention started on Monday. There was 
a banquet in the evening. Tuesday 
was devoted to business meetings; 
Wednesday was held the “Ladies’ Night 
Banquet,” and the balance of the week 
was go-as-you-please. 





The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 


THE AGENTS’ WINNING COMBINATION 
LIFE — ACCIDENT AND HEALTH— INSURANCE 


Covering Permanent and Total Disability, and Weekly Indemnity for loss of time. 
THE POLICYHOLDERS’ WINNING COMBINATION 
Guaranteed Cost and Good Service 
FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 




















The Right Agent neeas 
The Right Policy for 
The Right Prospect 


All the Time 





J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 


So. West Cor. State and Third Streets 
COLUMBUS, OHIO 














Busy! Busy! BUSY! 


Great days, these, for life insurance. The public is buying with unprece- 
dented freedom. Our representatives are getting a most liberal share. Delivered 
business far ahead of last year to date. Prosperous Field!—Satisfied Home Office! 

Contributing causes: Unexcelled policy contracts, enviable low cost, high 
reputation of Company, strong backing of Field by Home Office, excellent Field 
magazine, and fraternal relations between Home Office and Field. 


Occasionally we have a General Agency opportunity. 
JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 














66 Years Old Mutual 
NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 
FRED A.jHOWLAND, President 


PART {OF |THE 1915 RECORD: 


Largest paid-for new business. Largest payments to policyholders. 
Largest dividend payments. Passed two hundred millions in insurance in force. 
General surplus substantially increased. 
Dividend scale increased fifth time in eight years. 
A good policyholders’ company is a good company for the agent. 


WRITE TO EDWARD D. FIELD, SUPERINTENDENT OF AGENCIES, MONTPELIER, VT 

















The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 


exceptional conditions. 
ALFRED D. FOSTER GLOVER S. HASTINGS 
PRESIDENT 


SUPT. OF AGENCIES 
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HE GOT AROUND VERDICT 


IS SUBSTITUTED 


DAUGHTER 


Rejected Banker Succeeds in Getting 
Endowment Policy and Thus 
Carries Out Plan 





The New York “Commercial” pub- 
lishes a story showing how an unin- 
surable banker took an endowment 
policy on the life of his daughter and 
thus practically accomplished the same 
end as if he had taken the insurance on 
his own life. The “Commercial” says: 


Are you uninsurable? Then get a sub- 
stitute and buy a policy. The man who 
is a “bad” risk need worry no longer if 
he can find a suitable substitute. The 
solution of the problem of how to buy 
insurance when uninsurable has_ been 
found by a banker at Manchester, N. H. 
He was turned down by the Mutual Life, 
and as he wanted the insurance very 
much he suggested that he be allowed to 
substitute his daughter and, as a result 
of his conferences with E. L. Martin, gen- 
eral agent of the Mutual, he finally ar- 
ranged for an endowment policy for his 
daughter the premiums upon which are 
to be paid from his estate in the event of 
his prior death. 


Solves a Vexed Problem 


The plan is one that solves a vexed 
problem, and is so simple that it is re- 
garded as a wonder that it was not 
thought of before. There are hundreds 
and thousands of men who have been re- 
fused life insurance that outlived the 
doctors who pronounced them uninsurable 
and here is presented the way in which 
they will hereafter be able to circumvent 
the doctors and provide for their depend- 
ents even if they are entitled to live only 
a short time according to all the rules. 


Plan of the Banker 


Mr. Martin does not claim credit for 
the discovery. He gives full honor to the 
quick-minded banker who operates on the 
theory that there is a way to do every 
thing if one but sets out to find it. The 
banker has an estate from which he feels 
able to provide the amount of the annual 
premium without serious inconvenience 
to his beneficiaries, and in the event of 
his death the premium will be paid from 
its income until the policy matures. In 
the event he outlives the doctor and sees 
the policy mature before his death he will 
have had all of the benefits of insurance 
for his dependents notwithstanding that 
he has been placed outside of the pale of 
those who are entitled to the benefits of 
the protection through normal expect- 
ancies of life. 


Busy on Rejected Cases 


The announcement of the scheme has 
created something of a sensation in in- 
surance circles and has caused agents to 
go back for the men who have been re- 
jected. These men are more keen for 
insurance than any other class and any 
plan that will help them get it is seized 
with great alacrity. The plan was made 
public for the first time this week but 
already the agents of the Mutual are busy 
and some of them are reported to be well 
on the way toward the counter with ap- 
plications covering “substitutes.” 


How the Plan Works Out 


Instead of providing for the payment 
of the full endowment at maturity the 
‘New Hampshire banker arranged for its 
payment in installments, and in that way 
he secured all of the practical benefits of 
an income policy. If his policy matures 
before his death he will live to see his 
daughter provided with a comfortable 
annuity. In the event of his prior death 
a comparatively small annual outlay from 
the income of his present estate will guar- 
antee that his daughter will have an am- 
ple income at the maturity of the policy. 


Excellent Substitute 


The plan is regarded as offering many 
of the best features of life insurance. It 
has its limitations, of course, but it is 


nevertheless considered an excellent sub- 
stitute for direct insurance and it is be- 
lieved that it will develop into more 
importance as its benefits are more fully 
realized. The agents of the entire coun- 
try will at least canvass every risk the 
have had declined within the past f 
months and there are hundreds who have 
been turned down that will make direct 
applications immediately upon their learn- 
ing of the plan. 
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DAKOTA LIFE AGENTS MEET 





Commissioner O’Brien of South Dakota 
Gives an Address at the Annual 
Convention 





Agents of the Dakota Life of Water- 
town, S. D., were at the home office last 
week attending their annual convention. 
During the stay in the city they were 
entertained at the lake shore home of 
President John B. Hanten of the com- 
pany. A dinner was served and a talk 
was given by Harry O’Brien, insurance 
commissioner of the state. The pro- 
gram was as follows: 


Tuesday 


9:25 a. m.—Call to order. 

Address of .welcome—Vice-president J. 
W. Martin. 

Response—Frank Dudley. 

Address—“Life Insurance Salesmen, 
Their Part in Progress and Development 
of a Strong Company,” John B. Hanten, 
president. 

“Scope of Dakota Life Policies in Com- 
petition,” T. A. Campbell, auditor. 

General discussion. 

“Organizing Field, Head Work, Tact,” 
Edwin Boeder. 

12 noon—Lunch for salesmen only. 

p. m.—‘“Mortality Savings, Coopera- 
tion, Medical Director, Salesman,” Dr. H. 
M. Finnerud, medical director. 

General discussion. 

3:30 p. m.—Ride to Lake Kampeska in 
automobiles and drive around lake to club 
house. ; 

6 p. m.—Dinner at John B. Hanten’s 
summer home. Music. Address by M. 
Harry O’Brien, insurance commissioner of 


South Dakota. 
Wednesday 


9:30 a. m.—Talk by C. C. Carl, “A Full 
Day Every Day—a Fixed Purpose.” 

General discussion. 

“Lapses—Why, How to Reduce Them,” 
E. D. Lacy, actuary. 

General discussion. 

“Why Bankers Should Be Interested in 
Writing Life Insurance,” Elsworth Jen- 
kins of Garden City. Followed by a gen- 
eral discussion. oe 

1:10 p. m—“Salesman Writing a Boy of 
Twenty a Par Policy,” J. eitz, fol- 
lowed by a general discussion. 

“Salesman Writing a Married Man With 
Children a Par Policy Without Showing 
Policy and Taking Protection Side Only,” 
I. H. Fanset, followed by discussion. 

“Writing a Man Under 23 a N. P. Policy 
After a Salesman Had Interviewed Him on 
a Participating Plan,” Edwin Boeder. 

Question box. 

“Selecting Salesmen, Not Agents and 
How, Qualifications,” W. P. Robeson, su- 
perintendent of agents. 

Presentation of prizes. 

3:45 p. m.—Auto ride to Lake Kampeska. 
Boat ride around the lake. Music. 

6:30 p. m.—Fish dinner. Music_and 
farewell talk by the president, J. B. Han- 
ten. 





Disability Benefits 


Of the new business written by the 
Fidelity Mutual in 1915 and still on the 
books Dec. 31, 1915, 54 percent of the 
number of policies included disability 
benefits; 49 percent of the amount of 
insurance included disability benefits. 

oe 
Can Write Combination Policies 


The Oregon attorney-general rules 
that life companies can issue combina- 
tion policies in that state, covering acci- 
dent and health insurance in addition 
to life. 











1865 





FOUNDED 1865 


The Provident Life and Trust Co. 


OF PHILADELPHIA 


WHAT IS THE BEST FORM OF POLICY? 
WRITE FOR LEAFLET 


LOWEST MORTALITY 


1916 
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MICHIGAN’S FAST GROWING COMPANY 


The Northern Assurance 


Company 


of Detroit 





CLARENCE L. AYRES, President 


The remarkable record of $12,000,000 in Force 
in its Home State in Eight Years, Attests the 
Great Popularity of the Northern with Michi- 
gan people. 


Clean Management, Up-to-Date Service, a 
Home Office that Helps Agents to Succeed. 


There are Still a Few Good District Agency Openings 
with Exclusive Territory and Liberal Renewal Contracts 
Direct with the Home Office. A General Agency for a 
Good District in the Home State of a Successful and 
Established Company is a Lifelong Asset and Income 
Producer. Come and Grow With Us. You will Have 
to Grow Fast if you Keep Pace with the Northern. Join 
this Live Wire Organization of Successful Producers. 
Get the Habit and be Yourself Successful. Get the Ben- 
efit of Direct Home Office Supervision and Cooperation. 


Address the Company — 141 Griswold St., Detroit 


















































A mighty good company to write business for is 


NORTHWESTERN 
~ NATIONAL LIFE 


INSURANCE CoMPANY 
Minneapolis, Minn. 


It is purely MUTUAL, pays ANNUAL 
DIVIDENDS, wrote 38% more business 
the first half of this year than for the first half 
of last, has $1.13 of assets per $1.00 of 
liabilities; 52% mortality experience and 
5.5% net interest earned last year. 


CAN YOU BEAT IT? 


GOOD CONTRACTS made with GOOD MEN 
for some open GOOD TERRITORY West of the 
Mississippi River. Write 








LIFE 


THE WESTERN UNDERWRITER. 








August 17, 1916 

















W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension 


(Copyrighted) 
Under Our Service Pension Contract 


LA FAYETTE, INDIANA 
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NEW COMPANY LICENSED 





LU THERAN INTERNATIONAL 





Has More Surplus Than Capital— 
Headquarters at Ottawa, IIl., 


and Chicago 





The Lutheran International Insur- 
ance Company has completed the sale 
of its first $100,000 of capital stock and 
has been examined and licensed by the 
Illinois department. The authorized 
capital was originally $300,000 and ad- 
ditional stock 
taken. 

The shares have sold at three for 
one and the company starts with con- 
siderably more net surplus than cap- 
ital. The expense of organization has 
been low and when promissory notes 
for surplus are paid up the company 
will make as fine a showing on a 
financial basis as any company that 
has started in the west. 


Officers and Directors 


J. O. Laugman, formerly professor 
of mathematics and_ business manager 
of Pleasant View Luther College at 
Ottawa, Ill., and an actuary, has been 
elected president. Russel I. Rose, who 
has had charge of the sale of stock 
and will handle future sales, is treas- 
urer. B. O. Berge is secretary and Ed- 
ward Lundgren, president Consumers 
Fuel & Feed Company, Galesburg, IIL, 
is vice-president. These and the fol- 
lowing are directors: 

Gilbert N. Haugen, congressman from 
Iowa, president First National Bank, 
Northwood, Ia., and Forest City National 
Bank, Forest City, Ia.; Edwin Hult, sec- 
retary Iowa Loan & Trust Company, Des 
Moines; N. A. Nasby, president State Sav- 
ings Bank, Bode, Ia.; Axel Flint, president 


subscriptions will be 


Flint Sanitary Milk Company, Joliet, Ill.; 
Cc. W. Rohe, president Rohe Lumber Com- 
pany, Blue Island, Ill.; Dr. Andrew John- 
son, Omaha, Nebr.; Paulus List, manager 
Wartburg Publishing House, Chicago; Dr. 
H. A. Elmquist, Des Moines; Rev. William 
F Rose, pastor St. John’s Church, Fre- 
mont, O.; Prof. Randolph Holland, Wart- 
burg. College, Clinton, Ia.; George Johns- 
ton, Newark, Ill. 


Executive Offices at Ottawa 


The executive offices have been 
opened at Ottawa, but the Chicago 
offices in the Michigan Boulevard build- 
ing will be maintained, in charge of 
Mr. Rose. 

Agents have already begun taking 
applications in Illinois. A considerable 
volume of business was pledged at the 
time stock was sold and the company 
will close its first year with a very ex- 
cellent showing on insurance in force. 

The policy forms include the ordi- 
nary life, 10, 15 and 20 pay life, 10, 15 
and 20-year endowment, and a special 
form. 

ooo 


Clubs Visit Chicago 


Two of the $100,000 clubs of western 
companies were in Chicago a day each 
during the week. On Saturday the 
$100,000 club of the Missouri State Life 
spent the day in the city, going here 
and there to visit the various features. 
On Tuesday the $100,000 club of the 
Bankers Life of Iowa was in Chicago 
and the members spent the time as they 
pleased. The headquarters were at the 
Hotel La Salle. The Missouri State 
Life people took the boat for the lake 


trip and the Bankers Life went to De- 
troit, taking the boat from there to Buf- 
falo, going on to the Thousand Islands. 
On Tuesday the special train of the 
$100,000 Club of the Bankers Life of 
Des Moines reached Chicago on its spe- 
cial train on the way to the Thousand 
Islands. There a number of agents 
from east of the Mississippi were picked 
up, the party staying in Chicago all 
day. Wednesday was spent in Detroit 
and in the evening the club left for 
Buffalo by boat. Thursday is to be 
spent at Niagara Falls. Friday the party 
will leave by boat for Alexandria Bay, 
stopping at Toronto. There will be 
business sessions at the Thousand 
Island house, Alexandria Bay, on Sat- 
urday and Monday, and Sunday will be 
devoted to a_ boat 
islands. 


trip among the 
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FEDERAL LIFE CLUB WINNERS 





Prizes Awarded in Three Contests 
Among Men Qualifying for 
Annual Convention 





Winners in the gold prize contests 
among members of the Federal Life 
Club have been announced by the com- 
pany. T. J. Wood of Oklahoma City, 
state manager for Oklahoma, won the 
first grand prize of $300 by paying for 
$263,694 of business during the club 
year. The second grand prize went to 
Russell S. Pope of McCann & Pope, 
state managers for Michigan. Mr. 
Pope is one of the younger men in 
the field, not yet having reached his 
twenty-fifth year. 

For those not writing $200,000 of 
business three junior prizes were of- 
fered. Ben Thorp, state manager for 
Texas, carried off first honors of $100 
with $142,454, W. D. Wright of Mich- 
igan second honors of $50 with $115,885, 
and Gus B. Barlow, manager of the 
Ohio department, third, of $25, with 
$112,500. 

Mr. Barlow also carried off the first 
prize of $100 for the best renewal 
record; H. C. McCann of Michigan took 
second, and R. S. Pope of the same 
state, third. These awards were for 
the best renewal records made by men 
who. qualified for the club the pre- 
vious year and again this year. 

The company has announced similar 
prizes for the coming club year and is 
offering three grand prizes, the third 
amounting to $100. Only those paying 
for $200,000 or over are eligible for 
grand prizes. There will also be con- 
solation prizes of $100 for all men 
writing that amount, but not taking 
third place. * 

Prizes were also offered for acci- 
dent and health records made by club 
members. Bert Hunt of Ohio took the 
first prize of $50, H. E. Lane of Illinois 
the second of $30, and Ben Thorp of 
Texas the third of $20. These were 
offered for the largest amount of acci- 
dent and health premiums collected dur- 
ing the year (exclusive of first month’s 
premiums) on which the company’s 
loss ratio did not exceed 40 percent. 

The convention of the club will be 
held in connection with the annual 
meeting of the National Asssociation 
of Life Underwriters at St. Louis in 
September. -The big sessions of the 
club will be held previous to the Na- 
tional convention and none will con- 





flict with those of the big meeting. 
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Going Life Company increasing its capital ~ 
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System Means Money b 
: 

¢ TIME is an agent’s only capital. If a company only made a loan now an 
then, leaving most as its saialey in bank, it would ef oe idee return md 
@ There are no daily balances on an agent’s time. Wasted time brings no } 


returns. If an agent took the commission on his last policy, went down to 
a dock and dropped coins through a crack, he would not be wasting money 
any more surely than when he wastes time. 


G Loafing is not the only way in which time can be wasted. There is a 
strong temptation to ‘‘call it a day” when an application has been closed 
or a promising interview secured; but more time is lost from lack of system 
than by deliberately quitting before quitting-time. 


am Jot ee ae ae. 


q The waste is not all in the office or at a moving picture show. Many an 
interview, with the time spent in getting it, is wasted because of the lack 
of enough information to present a definite proposition. Even if an agent 
has gathered all the information he needs about a prospect, it often takes 
considerable time to arrange it or to gather it off the backs of envelopes 
out of note-books, or off scraps of paper stuck somewhere in his desk. 


GA lot of good, hardworking agents spend considerable time preparing 
their interviews for the day. They assemble their information, lay out a 
route, and start off. They are keen, live solicitors, and pick up informa- 
tion about new prospects as they go along. There’s the rub. A lot of their 
work results in lost motion because they have no way of keeping the infor- 
mation they secure. 








@ Private card systems are expensive, and often not the best. A si 
flexible, workable system has been devised for the average alicieer. a7 
includes 200 cards, an oak desk file, and a leather pocket case for carrying 
cards. Information gathered can be put directly on a card carried in the 
pocket case, and the card can be filed upon return to the office. Prospect 
cards for the day’s interviews can be taken from the desk file and carried 
in the pocket case. 


¢ Time formerly spent in arranging scraps of information is saved, and the 
distance between calls is cut down use the route can be carefully 
planned. Prospects near to each other can be seen on one trip. The day 
need not be shortened because the next prospect is too far away, and the 
spirit of work is not broken by standing around wondering whom to see next. 


@ Some agents who realize the value of system have spent considerable 
money having a system made according to their plans. Sometimes the 
plans are workable and sometimes not, and the cost of one system is as 
much as for a dozen, owing to the expensiveness of one-order manufacturing. 


GA simple, adequate system for the average agent is manufactured in 
quantities and is sold complete for $2.50. It may be obtained from The 
Western Underwriter. 


Q The outfit will be sent on approval to reliable agents. 








The Western Underwriter Company 
Cincinnati—Chicago—New York 


Please send me the complete SYSTEMATIC SALESMANSHIP Outfit, express prepaid 
consisting of: 3 


1. One leather prospect card case; 3. On t h of hly, dai - 
2. Two henteat prospect cards, of which one benisal sa eek cael: ae ee. 

hundred are padded for use in leather case; 4. One solid oak card index desk file. 
I agree to pay $2.50 upon receipt of the Outfit in good condition. 4 


PERS 5 ais isso. 0 nsidnc ae ob gad Sass Seas bees Goh AAs oes wees ee a docescccedecece . 
PRICES LESS IN QUANTITIES. 
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MUST INCREASE RATES 


————- 


ROYAL ARCANUM CONDITION 





Heavy Mortality Has Drawn on Its 
Funds and a Readjustment 
Is Necessary 





The Royal Arcanum is confronted 
with the necessity of increasing its rates 
as its surplus has been going down 
steadily on account of excess mortality. 
It has appointed a committee of three 
actuaries to investigate plans for re- 
adjustment of rates. A special meeting 
of the supreme council is called for 
Sept. 6 to discuss some way to meet 
the emergency. The executive commit- 
teee of the Royal Arcanum has re- 
ported, showing that an increase in 
rates is necessary owing to the heavier 
mortality. 

The Royal Arcanum has increased its 
rates in the past but the advance has 
not been sufficient. The executive com- 
mittee says that the rate advances in 
the past have not been large enough be- 
cause of the desire to assist the older 
members and not place any greater bur- 
den on them than necessary. A tabula- 
tion of the mortality experience for ten 
years has been made, showing that the 
older members have withdrawn in 
death claims $25,000,000 more than their 
premium payments. The deficiency has 
been made up by contribution from the 
younger members. 


Financial Situation 


Last year the Royal Arcanum re- 
ceived from members $8,854,438 and 
paid out in death benefits $9,007,231. 
The total income was $9,092,544 and to- 
tal disbursements $9,357,297. Its total 
assets were $5,786,015 and its insurance 
in force $455,120,000. The total net value 
of outstanding certificates was $41,179,- 
792 and its total assets available for 
payment of death claims was $4,654,947. 

————_—_ ea 


Organizes Agency Company 


J. L. Gasper of Indianapolis, general 
agent of the Reserve Loan Life for 
Illinois and who also has a contract for 
Indiana that is not exclusive for the 
same company, has assigned his con- 
tract to the Iroquois Underwriter Com- 
pany. He will be the head of the un- 
derwriter company and has associated 
others with him, all of whom are prac- 
tical life insurance men. The Fletcher 








NCREASE 


Your Income 


Sell your assured low- 
priced disability policies, 
furnishing an income 
when they are sick or 
injured. 


None better on the market than 
the new line we are offering. 


Why not do a better day’s work? 


Federal Casualty Co. 


DETROIT MICHIGAN 









































NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Pennsylvania, Michigan, 
Eastern Indiana and 

other states. 





PROTECTION INSURANCE 
at LOW COST 




















Savings & Trust Company of Indian- 
apolis is the leading financial institu- 
tion that is backing Mr. Gasper and 
there are ten other banks that are in- 
terested. The Reserve Loan Life is 


going along in good shape and its. 


agents are highly enthusiastic over the 
prospects before the company. 


_— SO Oa 
NEW COMPANIES ADMITTED 
American Life Convention Now Has 
103 Members—Expect to Have 
Big Meeting 








The Bankers Life of Iowa, the Bank 
Savings Life of Topeka, the German 
Mutual Life of St. Louis, and South- 
eastern Life of Greenville, S. C., have 
been admitted to membership in the 
American Life Convention, bringing the 
total membership to 103 companies. 

T. W. Blackburn, secretary and coun- 
sel of the American Life Convention, is 
authority for the statement that the at- 
tendance at the annual meeting in St. 
Louis Sept. 14-16 will be the largest in 
the history of the organization. 

W. Calvin Wells, chairman of the 
committee on uniform laws of the 
American Life Convention, has called 
a meeting of that committee aft St. 
Louis Sept. 12. 

—_—> 


$a 
OHIO NATIONAL CONVENTION 





Annual Agency Meeting of the Cincin- 
nati Company Was Held at 
Cedar Point 





The Builders Club of the Ohio Na- 
tional Life of Cincinnati held its an- 
nual meeting Thursday and Friday of 
last week at Cedar Point. 
half-year in the company’s history pro- 
vided plenty of cause for celebration, 
and all proceeded to have a good time. 
It was really an outing, rather than a 
business meeting, and only one short 
club meeting was held. At the ban- 
quet, Thursday evening, President Bet- 
tinger, Manager of Agencies Appleby 
and a number of the agents talked, 
and Dr. T. W. Blodgett, a well known 
clergyman of Cincinnati, spoke on 
“Life Insurance as a Factor in Civ- 
ilization.” 

Not only were splendid increases 
made in new business during the first 
six months of 1916, but a very sub- 
stantial increase in surplus. While the 
company has made small increases be- 
fore, during the first six months better 
than $3,000 a month was added to sur- 
plus each month. This record, in con- 
nection with a larger volume of new 
business, makes a definite turning 
point in the history of the company. 
The officers feel that the groundwork 
has now been completed, and that the 
company can now go ahead on its own 
momentum, with the business itself 
paying for any further development 
work that has to be done. 

The company’s new offices on the 
tenth floor of the Duttenhofer build- 
ing, Cincinnati, are being handsomely 
equipped and furnished. The old of- 
fices in the Mitchell building were in- 
adequate, and have been some time, 
but the policy of the company has been 
to hold down all expenditures except 
those which were absolutely necessary. 
The new offices provide ample facilities 
for handling the growing business of 
the company, and the company also 
has additional space under lease, which 
will be subrented, so as to allow room 
for future growth. 





> —____ 
Report on Rockford Company 


The Illinois department has reported 
on its examination of the Manufacturers 
& Merchants Life of Rockford, II1., and 
criticizes the manner of handling the 
reinsurance of the Manufacturers & 
Merchants Life Association, a Rockford 
assessment association. The company 
is urged by the department to in- 
crease its surplus in order to put it in 
good financial position so that it can 
meet its just claims promptly. 


The best | 
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DISTRICT AGENTS 
WANTED 


—in— 


KANSAS «4 NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company — 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 








Springfield, Illinois 























L. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 





Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


_ 639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
Cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 

















OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their own insurance, 
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LIFE AGENCY CH ANGES Mutual Ut with headquarters at Jack- 


sneillo,For manager of oe 

neso utua. e cago, as es 

GOES TO WESTERN MICHIGAN lished an office in 1510 First National 
n u ng. 


Frank W. Henson, for the past two 
C. H. Thomas Becomes Agency Super-! years boys’ secretary of the Elyria, O., 





















































i i i i Y. M. C. A., has been appointed Vaistrict 
= of the Lincoln National Life manager there of the Penn Mutual Life. 
in Wolverine State Roy F. Eike, who has been a land man 


and real estate salesman at Portland, 
Oregon, was made manager of the Cen- 
C. H. Thomas, who for a great many | tral Life of Iowa at Spokane, 
years has been doing agency supervi- The northern Michigan district office of 
sion work, has been appointed by the; the Sun Life of Canada has been located 
Li 1 N: 1 Lif fF Ww at Petoskey, with N. M. Risk of Boyne 
incoln National Life of Fort Wayne, | City and §’ J. Risk of East Jordan’ in 
Ind., as its agency supervisor for west- | charge. 
ern ‘Michigan. It is a part of the gen- Marry Jones, who has been irayeling 
man, selling soap in ansas, as een 
eral _ of the Compery to sr its appointed special agent of the Penn 
special representatives constantly at] Mutual Life at Wichita, Kans., and opened 
work with its agents, and the results | offices in the Beacon building. 
from this plan are quite noticeable. In “ A. Z: MeLane ,and ppaiton McDonald 
; H imi "e ave tormed a partnership under e name 
operating in a limited field and adopt-| oe’iycnane & McDonald, and they will 
ing a method of close cultivation of a| handle the North Dakota general agency 
compact portion of that field the com- | for the National Life, U. A. 


pany is able to keep in close contact gy Bil — permenty tg i metd 
3 : : e Knabe ro. drug store at Mont- 
with its entire producing force and to gomery, Ala. has been appointed city 
give every agent the kind of coopera-| manager for the Penn Mutual Life under 
tion that enables him to make the most | Branch & Powell, general agent. 
of his efforts. Mr. Thomas brings to Bh gy aE have resigned as dis- 
. : Cc gents e enn utua. ea 
his new work the value of long experi- Spokane and Finley & Grant of Seattle, 
ence and his presence has already been | western managers of the company, will 
felt, as is shown by the increased re-| send a man from their office to take 
sults from the western Michigan field. | C¥@™se of that city. 
ae a ——— a. my age op; 
pointe general agent of the ationa) 
Made Columbus General Agent Life, U. S. A., for Nebraska, has resigned. 
Mr. Meeker’s health is in a bad state 
Frank W. Alden has been appointed | and it became necessary for him to go 
general agent in Ohio for the National | to the country for a year for rest and 
Life, U. S. A., with headquarters at Co- | TecuPeration. 
lumbus J. E. Whitaker, who has been con- 
. — —_ the Prudential onl Fag 
i number o years as superintenden an 
Wood With the Illinois Life agency organizer, joined the forces of the 
: Conservative Life of South Bend, Ind., 
James S. Wood, of Kansas City, Mo., | taking charge of the Muncie, Ind., dis- 
who has been acting as field supervisor Fr egetepeeoeresr 5 E. N. Keelor, who re- 
for the Germania Life for four or five Henry J. Powell, manager of the Ken- 
states, has moved to Chicago and will | tucky-Indiana-Ohio agency of the Equita- 
do field work in Illinois for the Illinois | ble Life, has announced the appointment 











" : oar ° visor with headquarters at Portsmouth, 
instructor. He is a virile writer on | Ohio. Mr. Baskette left the position of 
sales topics and in the old days of the | agency manager of the Reliance Life in 
Great Western Life of Kansas City got | 8t- Louis to accept the appointment. 
out all its literature. He appointed some 


excellent general agents for the Ger- | “ASSURANCE” AND “INSURANCE” 





mania in his field. Frequently life insurance men inquire 
Made M Omah as to the difference between “assurance” 
ade Manager at Omaha and “insurance.” The names of some 


Murray Flanagan, for the past four | companies are given as “assurance” and 
years connected with the Northwest- | others “insurance.” One of the men 
ern Mutual at St. Louis, has been ap- | connected with the Equitable of New 
pointed manager of the Massachusetts | York inquires why the word “assur- 
Mutual at Omaha. Fleming Bros., | ance” appears in its title instead of “in- 
general agents at Des Moines, give up | surance,’ ’and also asks why the Equi- 
the territory to devote all of their at- | table has in its title “society” instead of 
tention in the future to Des Moines and | company, its corporate title being 
vicinity. Prior to entering life insur- | “Equitable Life Assurance Society.” 
ance Mr. Flanagan was department sec- | The company replies, as follows: 
retary of the Cedar Rapids, Ia., Y. M. “The words assurance and insurance 
ose. are synonymous. In Great Britain, the 
birthplace of scientific life insurance, it 
Get Germania in Wisconsin has been customary (although not a 
fixed rule) to distinguish life insurance 
from other kinds of insurance by speak- 
ing of it as “assurance,” and by speak- 
ing of the other kinds as “insurance.” 

“This was attempted in this country. 
For a time it was the rule of the Equi- 
table to use the word assurance ex- 
clusively in referring to life insurance. 
But it was found practically impossitls 
5 “ to get the public to recognize the dis- 

Goes to Forest City Life tinction, and the attempt was aban- 

H. A. Thompson, formerly Illinois | doned. This is to be regretted, but 
superintendent of agents for the Bank- | that is a fact. The Equitable is still 
ers Life of Nebraska, has resigned to | called an “assurance” society because 
take a district agency of the Forest | it was so baptized under its charter. 
City Life of Rockford, Ill. “The  grvene of : — — a mere 

Pa RENE matter of choice, an ave always re- 

Pe baer  ocnameec ane aae garded the ae of evi as a 
an ». allington has resigned as | very wise an appy_ se ection t sug- 
Afichigan supervisor of agents for the | gests a mutual association—a co-opera- 


¥. P. Dawson, a traveling salesman, has | tive body of policyholders, rather than 
been appointed district agent of the Penn | a soulless corporation. 





The Germania Life has re-entered 
Wisconsin and announces the appoint- 
ment of Walter A. and Roland F. 
Schmitz of Milwaukee under the firm 
name of the Schmitz Agency, as man- 
agers for the state. The Messrs. 
Schmitz have been large producers in 
Wisconsin for the Travelers. 

































If you are the man we want for a General Agent at St. Louis or Kansas City, 
we have an extraordinary contract awaiting you. Tell us all about your- 
self in your first letter and address, J. Frank Montgomery, Agency Manager, 


American National Insurance Company 
GALVESTON, TEXAS 


We have other good openings in Missouri and Kansas and invite inquiries. 


















PRUDENTIAL DAY 
The National Pay- Day 


means a check for the family on the first 
of every week or month, through a Pru- 
| dential Weekly or Monthly Income Policy. 


_cineaLTar : Prudential Agents are finding these 
among the most interesting propositions 


in Life Insurance. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 


FORREST F.: DRYDEN, President Home Office, Newark, N. J. 

















Life. Mr. Wood is an excellent agency | °f John ¥. Baskette as agency super- 





A life insurance agency with strong clientele in 
SOUTH DAKOTA 
Wants a number of men to work in the State. We have 
strong connections and facilities for getting our agents 
cash on all notes taken for premiums. 
Dakota Underwriting Company 
Citizen’s Bank Building Aberdeen, So. Dakota 


MISSOURI MEN! KANSAS MEN! 


Good Contracts, Policies and Territory for Good Men. 
Low Mortality, High Interest and Moderate Expense 
WRITE TO 


The Central Life Insurance Company 
FORT SCOTT, KANSAS 
































A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
. Address, 98-Y, care The Western Underwriter 


Th oH Li f 99 Less eng peg rorya chee yaa Life 
nsurance Company, George E. 

e ome l e President, presents a record of substantial tiie. 

fits to its policyholders during the year and a solid growth in financial strength. 


Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 
of BGOL,T2Q1. si 


The insurance in force was increased by $4,766,740 and is now $125,660,173. 














W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606, The Fourth National Bank Building 229-232 Leader-News Building 

CINCINNATI, OHIO CLEVELAND, OHIO 













NEW DISABILITY CLAUSE 


Embodies all the latest and most attractive features. 






















Retroactive on old policies on request. 
Encourages new business from present policyholders. 
Best and most attractive disability clause issued. 








BETTER INVESTIGATE IT 


EQUITABLE LIFE 
OF IOWA 


J. C. CUMMINS, President, Des Moines, Iowa 
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ASSOCIATION ACTIVITIES 





PLAN OF CINCINNATI BODY 





Campaign of Advertising in the Daily 
Papers Is Outlined for 
the Year 





“Advertising is a poor closer, but a 
mighty good opener. Let us use it to 
open men’s minds in preparation for our 
calls. Advertising can influence a mil- 
lion minds at once at the cost of a deci- 
mal part of one cent each. The mis- 
sion of advertising is to take the burden 
‘of educational work off the shoulders of 
the salesman and enable him to start in 
nearer to the order.” 

The above statement, which was 
made at the World’s Salesmanship Con- 
ference, is the platform upon which the 
education and advertising committee of 
the Cincinnati Life Underwriters Asso- 
ciation is setting about making up the 
$2,000 fund required to continue the ad- 
vertising campaign in the daily papers 
during the coming winter. Last year’s 
campaign was opened with a big ad- 
vertisement and each week the size 
space was cut down until at the end of 
the year the space which was left be- 
came quite small. This year a differ- 
ent plan will be followed, the small size 
space, a card approximately 5x6 inches 
being used throughout the year. The 
advertising copy furnished by the Na- 
tional Association will be used very 
largely in this year’s campaign. Judg- 
ing from the satisfaction which was ex- 
pressed in last year’s advertisement it 
will not be difficult to raise again the 
required amount. 


Big Attendance Indicated 


Many hotel reservations are being 
made daily for the convention of the 
National association, which will be held 
at St. Louis in September. There have 
been hundreds of calls for reservations 
in the past week, and the indications 
are that the attendance will. be the 
largest at any life convention. 

W. E. Bilheimer, president of the St. 
Louis association, has interested the 
leading bankers and business men of 
St. Louis in the convention, and every 
effort will be made to use the conven- 
tion to exploit life insurance. 


Northern Indiana—William P. Cooper, 
general agent of the New York Life at 
Fort Wayne, Ind., has been elected to the 
executive committee of the National Asso- 
ciation to fill out the unexpired term of 
the late Charles W. Orr, manager of the 
Aetna for northern Indiana. 


Oklahoma—The . sanesiiaiihin, will send an 
invitation to the National association to 
hold its 1917 annual convention at Okla- 
homa City. Fifteen delegates will attend 
the meeting at St. Louis. 


South Bend, Ind.—The following have 
been elected delegates to the National 
association convention at St. Louis: E. A. 
Schafer, T. Kilgore, S. R. Pace, J. C. Ro- 
mine and E. F. Johnson. Alternates ap- 
pointed are: E. J. Twomey, D. C. Dille, 
Julius Jonas, J. C. Irwin and J. H. Brink. 


0 ee 
Will Have to Raise Rates 


_The Loyal American Life Associa- 
tion of Chicago, which absorbed the 
Yeomen of America, a fraternal at 
Aurora, IIl., states that it’ will be neces- 
sary to raise rates on all Yeomen busi- 
ness in classes A and B. These policies 
are on the older members. 
——_— > oe —__—_ 

Security Mutual, N. Y.—Its semiannual 
statement shows assets, $7,760,153; net 
surplus, $234,03; new Comes $97,913; 
renewal premiums, $719,758; total Lo my 
$991,939; paid policyholders, $524,336; to- 
tal ‘disbursements, $857,702; new busi- 


ness, a 349; insurance’ in force, 
$50,052,573 
oo 


Pan-American Life—The semiannual 
statement shows assets $5,674,232; capital, 
$1,000,000; net surplus, $547,402; new pre- 
miums, $1 77 ,373; renewal premiums, $334,- 
068; paid policyholders, $151,254; total 
disbursements, $364,710; new business in- 
cluding business written by the Meridian 
Life since Dec. 31, $5,194,898; insurance in 
force, $37,978,337. 





haoinameasetilp ai iaapisimcnianys 
Nee roreanity is the miracle orbit of your 
e. 





News About Companies 











American Bankers, Chicago—The com- 
pany has had a very prosperous year, es- 
pecially in its life department. Each month 
has shown an increase in net profit and 
gain in insurance in force. The company 
has developed an excellent agency plant. 

x ok * 

Pederal Life, Chicago—Its new business 
for the first six months of this year was, 
$2,421,813, an increase of $610,294 over™ 
the same period of last year. Its insur- 
ance gained during the first six months 
was $523,840 ai 


American Central—Its semi-annual 
statement shows assets, $5,210,066; capi- 
tal, $137,000; net surplus, $352, 584; new 
premiums, 4,332; renewal premiums, 
$424,093; total income, $665,918; total dis- 
bursements, $429,371; new business, $4,- 
938,874; insurance in. force, $39,393,093. 

* * * 

Columbia Life, Cincinnati—Its July 1 
statement shows assets, $1,158,393; capi- 
tal, $192,350; new premiums, $34,713; 
renewal premiums, $99,559; total income, 
$200,581; total disbursements, $163,720; 
new business, $1,583,330; insurance in 
force, $9,565,069 > 


Dakota Life, S. Dak.—Its semi-annual 
statement shows assets, $1,156,588; capi- 
tal, $200,000; net surplus, $170,389; new 
premiums, $30,910; regewal premiums, 
$111,828; total income, $180,655; total dis- 
bursements, $125,038; new business, $1,- 
128,000; insurance in force, $10,175,245. 


* * * 


Guardian Life, Wis.—Its July 1 state- 
ment shows assets, $463,430; capital, $106,- 
010; net surplus, $74,416; new premiums, 
$21,346; renewal premiums, $59,794; total 
income, $92,454; total disbursements, $47,- 
302; new business, $869,802; insurance in 
force, $6,049,030 - 


New England Mutual—Its July 1 state- 
ment shows assets, $76,273,266; net sur- 
plus, $6,313,544; new premiums, $802,110; 
renewal premiums, $4,915,133; total in- 
come, $7,540,956; paid policyholders, by 
356,111; total disbursements, $5,4 44; 
new business, $23,273,835; cena in 
force, $321,071,850. 3 


Northwestern Mutual—Its July 1 state- 
ment shows peas $352,582,124; new pre- 
miums, $3,321,684; renewals, $22,655,088; 
total income, $35, 300,030; paid policyhold- 
ers, $22,302,932; total disbursements, $26,- 
959,859; new business, $82,425,014; insur- 
ance in force, $1,468,244,603. 

* * * 

Rockford Life, Tll.—Its July 1 state- 
ment shows assets, $265,767; net surplus, 
$17,678; new premiums, $16, 646 ; renewals, 
$33,896; total income, $58,611; total dis- 
bursements, $36,672; new business, $730,- 
000; insurance in force, $3,317,442 

* * * 

Reserve Loan Life—Its July 1 state- 
ment shows assets, $3,950,957; capital, 
$100,000; net surplus, $158,013; new pre- 
miums, $249,363; renewals, $320,135; total 
income, $656,421; total disbursements, 
$482,970; new business, $5,337,923; insur- 
ance in force, $27,926,750 


National Life, Vermont—Its July 1 
statement shows assets, $62,375,376; total 
premiums, $3,222,656; total income, $5,- 
338,395; total disbursements, $4,540,619; 
new business, $15,746,332; insurance in 
force, $209,335,171. 














ATTENTION, Battalion! Right, face, forward, March!! 


Write for sample copy of our automatic incomparable Four Option 
Policy, copyrighted. The most popular contract ever presented to the 


insuring public. Four contracts in one. Sold exclusively by 


The Columbia Life Insurance Company 


one of the three oldest Companies i in Ohio. 
of whom are bank presidents. If you neglect this golden opportunity 
you will regret it. ood territory open in hio, Indiana, Kentucky, 


Georgia and Virginia. Address Dr. Felix G. Cross, Pres., Cincinnati, O. 


Directors of high type, six 














International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. ; 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 





Otte Schenk, President 


The Conservative Life Insurance Company 


Wheeling, West Va. 
Clem C. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 
Home of the Multiform Policy 
You Ohio and West Virginia agents, investigate this pop- 


ular Policy. We have an agency contract that may surprise 
you. 


Ask for details. 
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The Midland Mutual Lite Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets....................5-- $ 1,747,779.70 
Insurance in Force...... .........-+--: 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 
New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 














The Puritan Life and Annuity Company 


ARCADE BUILDING 
COLUMBUS, OHIO 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


Now Organizing 














The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Manager 
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TAKING NEW FORMS 

Lire insurance development is evi- 
dently taking new forms and these new 
ideas are coming both from the investi- 
gators within and without the busi- 
ness; the one group who seek to use 
the data and experience at their dis- 
posal in finding new uses and adapta- 
tions for life insurance and the other 
group who proceed on the theory that 
life insurance is not doing all it should, 
that it is too expensive, or that it does 
not work on the highest lines of serv- 
ice to the public. 

To take the latter class, state insur- 
ance, savings bank insurance and now 
the CarnecigE Founpation’s plan of in- 
surance for teachers are instances of 
attempts to improve upon the existing 
system of legal reserve insurance by 
substituting for it something which it 
is hoped will prove to be better. These 
movements all have their inception in 
the same predilection to discount the 
existing order, doubtless for the fancied 
or real mistakes it has made in the 
past. 

Many teachers, no doubt, who will 
hail the Carnecir Funn’s plans with ap- 
proval, have had policies in poor com- 
panies, or have bought policies with 
which they afterwards became dissatis- 
fied, or have known of instances where 
life insurance has not performed its 
function in the best manner. Yet there 
are, without the slightest doubt, and 
have been right along, companies that 
give life insurance service equal and 
superior to any plan that may be de- 
vised by law makers or critical investi- 
gators, no matter how competent. 

The great trouble with institutions 
like the Carnecie Founpation, scientific 
philanthropists, professional social wel- 
fare workers, and the whole rapidly in- 
creasing array of men and women who 
have chosen the field of social welfare 
as a profession, is that they are too 
willing fo discount the efforts of those 
who are doing the real work of the 
world under the established and ac- 
cepted system. The fact is that as 
regards life insurance the institution 
has so combined ordinary business 
with social welfare as to leave little 
room for improvement and it is very 
doubtful whether the Carnecir Foun- 
DATION, for example, will be able to de- 
vise any plan short of one of actual 
charity that is in any way superior to 
regular insurance as sold by the best 
companies. It can, of course, make ac- 


tual contributions of money to insur- 
ance funds and thus give better re- 


than they would secure through the 
regular companies. * 

No regularly constituted business 
should be subjected to competition of 
this kind and it should be protected by 
the government in its operations, at 
least so long as its service is as good as 
can be produced on equal terms in any 
other way. There are wider oppor- 
tunities for social work in the other 
fields than in competing with enterprise 
that is already giving the highest pos- 
sible degree of service and it is poor 
public policy to encourage the kind of 
unfair competition which is being in- 
jected into life insurance by such proj- 
ects as that of the Carnecie Founpa- 
TION. 





“BUSINESS WITH A BLESSING” 


Joun R. McFee of the Penn Mutua 
Lire office in Chicago,, who is peculiarly 
apt in his expressions, in defining the 
work .of the life insurance agents, said 
it was “a business with a blessing.” 
When a man who is unacquainted with 
the work of life insurance is approached 
to become an agent, he probably is 
prejudiced against the business. To 
his mind the life insurance agent is a 
bore, one who has been a failure in 
other lines, a man of no great capacity, 
and one who is regarded as a nuisance 
by business men. In other words, he 
has the comic supplement outlook on 
the life insurance agent. Mr. McFEs, 
in his very comprehensive reference 
to the work of life insurance, calls to 
mind the fact that here is a high grade 
class of work in which a man cannot 
only make a good living, but also carry 
a benediction. It is not a mere mer- 
cenary, commercial job. It is not a 
money proposition alone. It is busi- 
ness combined with beneficence. It 
enables a man to do an important work 
in the world, make money out of it, and 
also contribute greatly to the good of 
mankind. 





JOINT LIFE POLICIES 


THERE is one nuisance among others 
that life insurance home offices have 
to contend with, and that is the joint- 
life policy. This old form, which was 
first conceived in England and grew 
out of the settlement of estates, is 
talked of a good deal, interests pros- 
pects of a certain type of mind, but is 
seldom purchased. Nevertheless the 
actuarial departments of home offices 
are burdened with requests from agents 
for valuations which, after being pre- 
sented to the prospect, are usually dis- 
carded in favor. of the regular forms. 
Some companies have simply discon- 
tinued joint-life policies altogether, 
while others are very much in the 
mood to do so. 

The regular policies serve every pur- 
pose that the joint-life contracts do and 
there is no reason why the valuable 
time of expert actuarial departments 
should be consumed in compiling tables 
for individual cases, which prove to be 
of only academic interest to the pros- 
pect and agent alike. Agents owe it 
to their home offices to entail just as 
little work of this kind as possible upon 
them. 





“SALESMANSHIP ain’t the science o’ sell- 
in’ folks things they don’t want. It’s the 
science o’ teachin’ ’em to want the things 





sults to the beneficiaries of its gifts 


Personal Glimpses of 
Life Underwriters 


Leo F. Long, who has been ap- 
pointed superintendent of agents of the 
Grange Life of Lansing, Mich., is a 
graduate of the University of Michigan 
and the State Normal College of 
Ypsilanti, Mich. He was superin- 
tendent of schools at Bad Axe, Mich., 
for some time, but took up life insur- 
ance work and has been a personal 
producer during the last seven years. 
He is in the prime of life, has had good 
experience and is regarded as a “hum- 
mer. 


Allen M. Gleason of Elgin, Ill., be- 
comes’ president of the Continental 
Life Club, which is the honor club of 
the Continental Life of Chicago. 
is the first year of the club, and so Mr. 
Gleason qualifies as the first president. 
He entered the Continental’s service 
three months after the club here was 
started. Mr. Gleason also captures the 
“Efficiency Loving Cup,” which was 
awarded the member leading in pro- 
duction of the largest number of 
months during the club year. He led 
the agency six months out of nine. 

W. C. Sanborn of Libertyville, IIl., 
is vice-president of the Continental 
Life Club. This goes to the agent who 
secures the largest number of applica- 
tions issued, delivered and paid for dur- 
ing the club year. 





Samuel Heifetz of Chicago leads the 
Mutual Life agents for the second three 
months of the year. W. F. Perrin of 
Little Rock is second and J. H. Swear- 
inger of Philadelphia is third. Chicago 
keeps men near the top. C. H. Ander- 
son of Chicago is number four on the 
list and H. T. Hendrickson of Chicago 
is sixth. Among the other men in the 
west who are on the leaders list are: 
H. W. Peterson of Davenport, H. E. 
Briggs of Kansas City, Edward M. 
Jackson of Sioux Falls, J. H. Theobald 
of Chicago, S. S. Brams of Detroit, S. 
H. Foreman of Chicago, F. H. Maren- 
thal of Chicago, George B. Stowers of 
Kansas City, Myron E. Bay of Des 
Moines, David Schnitzer of Chicago, I. 
B. Jacobs of Chicago, C. O. Whitney of 
Milwaukee, Joseph Stout of Chicago, 
W. B. Olin of Detroit, Frank J. Joyce 
of Albuquerque, M. McQuarrie of 
Springfield, Ill, E. Kempner of Salt 
Lake City and G. E. McGlasson of 
Wheeling, Va. 


W. W. Babcock, Chicago manager of 
the Forest City Life, has announced the 
engagement of his daughter, Miss Ruth 
J. Babcock, to Fernly R. Harris of Chi- 
cago and formerly of Austin, Minn. 
Miss Babcock has been a model with 
Gage Bros., wholesale milliners at Chi- 
cago, and a picture of her in one of 
their most costly pieces of headgear 
was seen at Austin by young Harris. 
He came to Chicago shortly thereafter 
to work for an uncle and made a point 
to get acquainted with the original of 
the picture that had caught his eye and 
heart. 

Charles W. Barnes, formerly insur- 
ance commissioner of Kansas and now 
president of the Kansas Life or To- 
peka, was taken sick while on a visit 
to McPherson recently and was de- 
tained there for several days. 


Fred W. Dalton, of Minneapolis, who 
is general agent for the American Bank- 
ers of Chicago in Minnesota, the Da- 
kotas and Montana, paid fot $901,500 
the first six months of the year. Mr. 
Dalton is one of the live wires of the 
northwest and has gathered together a 
magnificent agency force. His is the 
largest producing office in the American 
Bankers. 


George I. Cochran, president of the 
Pacific Mutual Life, accompanied by 
Mrs. Cochran, will sail Aug. 22 for a 
tour of the Orient, to be absent two 
or three months. In the early seven- 
ties Mr. Cochran’s father, the Rev. 
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missionary in Tokyo, and Mr. Cochran 
will enjoy visiting the scenes of his 
childhood. 


Pacific Mutual, accompanied by his 
wife, will tour the Orient this fall, sail- 
ing Aug. 22, with President Cochran 
and Mrs. Cochran. _ .- 


M. Luther, an agent of the Great 
Northern Life of Wausau, at Marsh- 
field, Wis., has just written a policy on 
“Strangler” Lewis, champion wrestler, 
who lives at Nekoosa, Wis. Lewis’ 
chest measurement was fifty-four inches 
and his waist measurement thirty-two. 


Bruce O. Donald, who became su- 
pervisor of the “Seaboard Department” 
of the Reliance Life at Baltimore 
March 1, is bringing his territory into 
prominence. Last month his depart- 
ment ranked .eighth among the first 
twenty, and three of his men were 
among the first ten. The “Seaboard 
Department” has been established only 
thirteen months. Mr. Donald was for- 
merly supervisor at Chicago under 
General Manager C. M. Heublein and 
is one of the youngest men bearing 
that title with the company. 


F. H. Stratton of the Equitable Life 
at Boston gives the following sugges- 
tions as to selling income insurance: 


When presenting an income bond to a 
prospect, I first call attention to the para- 
graph on the first page of the circular 
where it says, “For the man who does 
not need insurance but wants to provide 
for his future.” I then refer to the 
last paragraph on the last page where it 
says, “Few normal people will admit that 
their productive years will end before 
55, 60 or 65, and these bonds are designed 
to provide for people after their pro- 
ductive years are over.” Then ascertain- 
ing the applicant’s date of birth, I figure 
out an income of $100 a month, regardless 
of the prospect’s ability to buy more or 
less, because on the $100 basis it looks 
most attractive, and it is easy to go up or 
down from that basis. 

I always assume to applicants that they 
have all the insurance they need, that 
this is primarily for them in their old 
age, and in the face of the facts that 97 
percent of business and professional peo- 
ple are hard up at 65 it is time that they 
were making a systematic provision to 
offset this calamity,. Also that while they 
are at the present time systematic, me- 
thodical, shrewd and careful in all their 
dealings, there is always a time when an 
influence will come into their lives that 
will cause them to make mistakes, and 
this is where we get the tremendous 
percentage referred to above. 

I never leave the circular in their pos- 
session, nor refer to any other part of 
the contract. Once in a while in a very 
informal way I show them what our own 
people did when the bond first came out. 
I sometimes add that the bond has met 
with the approval of every country and 
every state in which the company does 
business, that it has been passed upon 
by the best legal talent in this country, 
and that it is simply a question of 
whether they want to protect their old 
age or drift along. As a rule I close 
my business on one or two interviews, 
giving my applicant to understand that 
I am not going to bother him about the 
matter if he doesn’t want to do business. 


2 0 _-_ 
SOME ANNUITY DEFINITIONS 


Annuity. A stated sum of money to be 
paid yearly. 

Annuitant. The one to whom the an- 
nuity is payable. 

Life annuity. One which terminates on 
the death of the annuitant. 

Annuity certain. Payments must con- 
tinue for a specified number of years. 

Perpetual annuity. To be paid yearly 
for an unlimited number of years. 

Temporary annuity. One which ter- 
minates after a specified number of years. 

Contingent annuity. Terminates on the 
happening of some event, as the death of 
a designated person. The event may be 
one that must occur, or one that may 
never occur, so that it is possible for a 
contingent annuity to be perpetual. 

Deferred annuity. The yearly payments 
do not commence until some future date, 
or the happening of some future event. 

Joint annuity. To be paid so long as 
both or all of two or more lives continue 
to exist. 

Survivorship annuity. To be paid to a 
person termed the nominee, provided he 
survives a designated person, the insured. 

Value of the annuity. The stated sum 
or single premium paid to the company 
in consideration of which the annuity is 
granted.—The Organizer. 

_— 0 


“It ain’t the guns nor armament, nor 
funds that they can pay, 

But the close cooperation that makes 
them win the day; 

It > the individual, nor the army as a 
who 








you’ve got to sell.” 


George Cochran, D. D., was a Christian 





e, ' 
But the everlasting team work of every 
blooming soul.”—Kipling. 


W. H. Davis, general counsel for the - 
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POWERFUL lesson is brought 

home to people in the story that 

appeared in the New York papers 
of recent date when it showed that the 
$4,000,000 estate of Judge Henry Hilton 
of New York City had shrunk to $696. 
Judge Hilton was the attorney for A. T. 
Stewart, the merchant prince of New 
York City, and succeeded to his busi- 
ness. According to the New York pa- 
pers this estate in seventeen years since 
the death of Judge Hilton had melted 
away under mismanagement so that its 
net income last year was $696.36. 

We see in this a great argument for 
a monthly income policy. It is a strik- 
ing lesson for men to learn and teaches 
them the method that should be fol- 
lowed in leaving life insurance money. 
If this legacy had been bequeathed in 
the form of a monthly income life insur- 
ance policy there would have been no 
shrinkage and regardless of conditions 
it would always be worth its face value. 

Another lesson to be learned from 
this estate is the fact that most men, 
after all, cannot be trusted with invest- 
ments, even though they think they can 
do much more with their money than if 
they created an estate through the me- 
dium of life insurance. One of the com- 
panies, in speaking of this subject, says 
in its agency bulletin: 

“One of the commonest objections an 
agent meets and has to overcome is 
that of the man who says, ‘I can make 
more with my money than any life 
insurance company can.’ ‘I am in touch 
with a line of bankers and have unusual 
opportunities for investment,’ ‘I can use 
the money to better advantage in my 
business. What’s the use of paying 
money for life insurance when I am 
making from 10 to 20 percent in my 
business? I’d be foolish” 

“The first answer of course is that 
people don’t take life insurance for in- 
vestment in the broad and business 
sense. They take it as a measure of 
precaution, a means of safety. They 
take it to protect what they already 
have in business and investment. Brad- 
streets’ records show that ordinary 
business is a most hazardous occupa- 
tion. In 1910 the number of business 
concerns reported was 1,690,886. The 
number of failures was 321,789 or 19 
percent. When big estates are mis- 
managed and sacrificed by those who 
are supposed to be especially compe- 
tent, what chance has the ordinary busi- 
ness man in times like these of. stress 
and competition and unexpected hap- 
penings? 

“It would have been so easy for the 
makers of these estates in the heydey 
of their prosperity to have set aside 
annually or in a lump sum enough in 
life insurance to have made the future 
secure. The money would not have 
been missed. But whether it would or 
not, the fact remains that the insurance 
should have been taken as a matter of 
business judgment. People need pro- 
tection from themselves. Every one of 
us knows this to our sorrow. One of 
the leading financial journals of Lon- 
don admirably summed up the whole 
Situation in these words: 

“When you put your money into the 
hands of a first-class life office it is 
safe; it is not shut up; it comes out the 
moment when it is due to come out, 
and nothing will stop it. An insurance 
company is the best savings bank in 
the world. It saves your savings from 
yourself, and that is the greatest dan- 
ger, usually, that they run.’” 





“The difference between a rut and a 
grave is mostly that of dimensions.” 

Before some agents can be made to 
pay up it’s necessary to run them 
down. 

“Some make money from careful in- 
vestments, and others from careless in- 
vestors.” 





TALKS ON SALESMANSHIP 


SOME OF THE ESSENTIALS TO 
REAL SUCCESS 





Three of the Chief Elements are Elab- 
orated in Inspiring Address by 
George H. Beach 





George H. Beach of the Mutual Ben- 
efit Life at Detroit, one of the success- 
ful producers of his company in the 
country, recently addressed a body of 
piano salesmen. He said: 

“Whether a man can attain the high- 
est principles of salesmanship depends 
largely upon three things. I always 
place them, in my mind’s eye, in the 
form of a triangle, with the most im- 
portant thing, heritage, as the base. 
Then on one side is environment, and 
on the other, training. But the great- 
est of these is heritage. The greatest 
salesmen are born, not made, which is 
exactly the case with the greatest of 
men in other lines of endeavor. A man 
can do best, that which he loves to do. 
Most failures in this world are due to 
the selection of the wrong avocation. 
No matter how assiduous the training, 
no matter how favorable the environ- 
ment, if a man’s heart is not in. his 
work, he cannot do his best. That is 
why heritage is the best qualification 
for any business. 


Should Try Himself Out 


“Inclination is the only method I 
know of to tell a man whether he is 
fitted by heredity for a certain work. 
If he tries it, and hates it, or even is 
lukewarm toward it, he is in wrong, 
and should try something else before it 
is too late. If he does like it, then he 
should seek the training, and the most 
favorable environment. 

“Environment and training go closely 
together. The proper environment for 
men who are salesmen, or who desire 
to be salesmen, is an office in which the 
very air is permeated with the spirit of 
energy; where every one from highest 
to lowest uses every minute of his time; 
where accomplishment, not theorizing, is 
the watchword. If a man finds himself 
in that sort of environment, he is pretty 
certain to find himself among men who 
will give him, either designedly or un- 
consciously, the proper training. 


Salesman Myst Think for Himself 


“One of the most important points in 
the training of a salesman, or any other 
man, in fact, is to instil the idea of 
thinking for himself. The man who 
thinks for himself does not need a boss. 
If he has the mentality to think for 
himself, generally he has the mentality 
to think rightly. While all men cannot 
be bosses, or the heads of businesses, 
the men who think for themselves can 
attain the confidences of the men who 
are the heads of businesses to such a 
degree that they are practically inde- 
pendent. They are trusted to an extent 
that makes their judgment final with 
the men higher up. It is the men who 
think for themselves who get the pro- 
motions when there are vacancies at 
the top. The men who think for them- 
selves get to the top in salesmanship, 
and often a good salesman makes more 
money than the head of a department. 


Use Their Legs and Not Brains 


.“A man thinking for himself is using 
his brains instead of his legs. There 


is a kind of salesman, or so-called sales- 
man, who runs from one place to an- 
other, making little progress, getting 
turned down almost everywhere, ana 





either denouncing his luck or wonder- 
ing supinely why he don’t have some 
luck. He is the man who uses his legs 
instead of his brains. 

“The man who uses his brains stud- 
ies character. He makes it a point to 
get acquainted. He considers his first 
call simply a first interview. He does 
not expect to make a sale on his first 
call. If it is the head of the house he 
is calling upon, he can study his char- 
acter before he ever sees him. Either 
his entire force, from his office boy up, 
is imbued to a certain extent with his 
own personality and spirit, or it is 
somewhat disorganized. If the evi- 
dences of perfect organization are seen, 
then a study of the methods of any per- 
son in the establishment will afford an 
inkling to the character of the head of 
the house. Study this reflection of his 
character, and you can devise means to 
get to him, and can know how best to 
approach him when you finally meet 
him. If his business force is disorgan- 
ized, you know the character of a man 
who will permit disorganization. Just 
as heritage is the basic qualification of 
a salesman, a study of character is the 
basis of successful salesmanship. 


Highest Flight of Salesmanship 


“The highest flight of salesmanship 
is to sell to a man something he don’t 
want, at a price he don’t want to pay. 
You all undoubtedly know that it is 
easy to sell a piano to someone who 
comes into your store and wants to buy 
a piano. I understand that your busi- 
ness is a good deal like mine in one 
respect—the bulk of it has to be dug up. 
You have to go to a man and convince 
him that he wants a piano that you are 
selling, whether he thinks he does or 
not. If you study his character, you 
can reach some conclusion as to what 
sort of argument should be brought to 
bear upon him. Then make your argu- 
ment. Be prepared for it. If you have 
studied him well, and appraised him 
correctly, he cannot make an argument 
that will answer yours. He will not be 
prepared. In most cases you will win. 


Value of Training 


“Training should be commenced 
early, but better late than never. In 
training yourself, study your own char- 
acter. Try to develop it symmetrically. 
Become a four-square man. I believe 
in four-square men. They are able to 
rise to the highest heights, because 
they have developed their characters 
symmetrically. 


Four-Square Men Needed 


“Julius Caesar, William E. Gladstone, J. 
Pierpont Morgan, all were four-square 
men. They did not train for their occupa- 
tion to the exclusion of their general use- 
fulness to the world. Caesar was a 
great writer, diplomat, statesman and 
builder, as well as a general. Morgan 
was an art connoisseur, a sportsman, a 
church worker and philanthropist, as 
well as a great financier and industrial 
leader. Train yourselves to be four- 
square men and success will be yours, 
in salesmanship, and in other ways. 


Get Men Classified 


“By study of men, you will be able to 
maintain a mental classification of men, 
and every man you meet will automat- 
ically fit himself into one of your class- 
ifications. You will know intuitively 
what are his general viewpoints of life 
and of business. You will know how 
to approach him without the individual 
study that will be necessary for you in 
the early stages of your training—I am 
speaking in a general way. Doubtless 
many of you have preceded me in 
learning some of these things. Your 
arguments to different men in different 
classifications will come to you instinc- 








tively. Thus you can make much better 
progress. You will not have to call so 
many times before you make-a sale. 


Illustration Is Used 


“As an example which may interest 
you piano salesmen particularly—I 
called once upon a well known piano 
man of Detroit, to sell him some life 
insurance. I knew before hand that he 
was much averse to life insurance. He 
didn’t like the idea at all, and doubt- 
less had a good many arguments 
against it at his tongue’s end. I said 
to him presently: ‘Now you sell pianos. 
What is your reason, your excuse for 
selling pianos?’ 

“He answered: ‘Pianos. bring music 
and entertainment into homes, and ed- 
ucate their owners to the higher in- 
stincts and attainments of life.’ 

o ‘That is your principal excuse, is 
it? 

“cc ‘Yes.’ 

“ ‘Well, my excuse for selling life in- 
surance is a great deal stronger. You 
aim to educate people to the higher 
enjoyments of life. My excuse is the 
first principle of life itself—self-preser- 
vation. It is the first law of all life, 
animate or inanimate. Even a tree will 
grow new bark over.a place on its 
trunk that has been chopped. Life in- 
surance is a protection to you and to 
your family—a preservation of your 
own interests, not another’s.’ 

“Eventually, I sold him some life in- 
surance. You piano salesmen can twist 
that, argument around to fit your own 
business—I will let you think for your- 
selves on that.” 





USED AS AN OPENER 


Edward A. Woods of Pittsburgh, 
manager of the Equitable of New York, 
uses a circular letter that has been 
very effective as a business opener. 
The company speaks of it as follows: 


The Woods Agency has been sending, 
at the proper season, a letter to prospects 
which has been very successful. The first 
page is to the following effect: 

“Dear Sir: This is stock-taking time. 
Upon turning this sheet, you will find a 
schedule that will assist and interest 
you,” 

Turning the page, the prospect finds the 
following blank: 


PERSONAL INVENTORY 


plete and true schedule of the annual net 
income my estate would yield to my de- 
pendents, if my personal income were to 
cease tomorrow: 
Interest on mortgages held by me..$..... 
Interest and dividends on bonds and 

stocks 
Rents, less taxes, fire insurance and 

15% for repairs.......scecseseee eevee 
Cash in Bank (less debts and fun- 

eral expenses), loaned at 5%.... «+++ 
Income Life Inmsurance.........--++ seees 
Income on other Life Insurance re- 

maining for investment at 5%, 

after deducting loans and deduct- 

ing insurance required to pay debt 
Income (net) from all other sources 


Total income should my personal 
earnings cease tOMOrrOW.....++. seers 
Total family expenses last year 
(less 30% for personal expenses), 
including rents, taxes, interest, 
fire insurance, heat, light, church, 


doctor, servants, apparel, table, 
amusements and miscellaneous 
GROG gcc cdesccteccenceececes «6ges 





Plus or MiNnuS.......-eeeese eevee 


The third page of the circular is to the 
following effect: 


If you ‘have filled out the fore- 
going inventory and it is not satis- 
factory to your wife and yourself, 
can we not help you solve the prob- 
lem? 

Insurance? Yes, but of an unusual 
kind. We can explain it ina brief 
interview and are sure you will be 
interested. 


It is not expected that the recipient of 
the letter will fill out this blank. The 
idea is that it will set him thinking, and 
prepare his mind for the appeal which 
the agent will make to him when he 
secures an interview. 
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FINE WORK FOR WOMEN 


MRS. RODGERS TELLS WHAT 
SHE ACCOMPLISHED 





Agent of the Kansas City Life at Dal- 
las is One of the Big 
Producers 





Women of the right qualifications 
have no difficulty in making good in 
the life insurance business according 
to Mrs. M. T. Rodgers of Dallas, Tex., 
agent of the Kansas City Life. She 
has been successful herself for the 
past thirteen years and she cannot un- 
derstand why more ‘women do not 
take up the calling. 

“You see women stenographers and 
women bookkecpers, and women this, 
that and the other, the majority of 
them working themselves to death for 
a bare living, and the opportunity is 
open to them to become life insurance 
agents and be independent. Why is 
it?” she said. 

Among the agents of Mrs. Rodgers’ 
company are a few who write $100,000 
of insurance in a year. Mrs. Rodg- 
ers is the only woman member of 
the $100,000 Club. She has written 
upwards of $100,000 insurance each 
year for the last ten years. 


How She Entered the Business 


“Twenty years ago I became a 
widow,” she said in explaining how 
she got into the insurance business. 
“l had four children, a son and three 
daughters, and had no money. I 
was ambitious for my children and 
sc I went to work in a business of- 
fice. I worked there for seven years, 
and by that time I learned what ev- 
ery office woman learns soon or Jate, 
that the pay is small. There wa&sn’t 
enough money in it to suit me, and 
I decided to go into some business of 
my own so my son and I, both of us 
working days, went together to busi- 
ness school at night to fit ourselves 
for a business career. I did not know 
what ‘business 1 should go in, but just 
then Providence threw the chance into 
my way to become a solicitor of life 
insurance and I went at it. And luck- 
ily for me my first day’s business was 
one of the largest I have ever had. 

‘Way Has Been Easy 


“From that day to this my way has 
been easy. I have educated my four 
children. My son is in the office of 
our company in Dallas, one of my 
daughters is married, the other two 
are getting musical educations in New 
York, and my son and I are on our 
way there now. I have been remark- 
ably successful, as anyone who knows 
me will tell you.” 

“Is it harder for a woman to. suc- 
ceed in the insurance business than 
a man?” she was asked. 

“No, I don’t think it is. A woman 
is as well adapted to solicit insurance 
as a man, and the beauty of it is that 
in life insurance she gets the same 
pay as a man. This is not true of 
any other business in which women 
work. I always wonder why more 
women don’t go into it. I think it is 
one of the noblest professions, and 
that life insurance goes right along 
with a man’s religion. I feel that 
way about it. 

Sees the Best People 

“In life insurance a woman is 
thrown in contact with only the best 
people; in fact, she can select those 
with whom she is to come in contact. 
I have never met with insult or rebuff 
in the thirteen years I have been sell- 
ing life insurance. I have always been 
treated courteously. That can’t be said 
of many businesses in which women 
engage for far less pay than they 
would receive in life insurance.” 

Mrs. Rodgers has been especially 
successful in selling life insurance to 
Texas farmers. 





You can’t expect a great deal with- 

















SOME FEATURES OF SELLING PLAN 


Views Expressed on Life Insurance Canvassing by 
One of the Well Informed Agents in Chicago 
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salesmen of Chicago was asked 
a few questions the other day as 
to the methods he uses in his work. 
His opinion is valuable, because he is 
a successful producer and a deep stu- 
dent of the business. 

* * * 


Question No. 1—Do you think it es- 
sential, or at least wise, to get some 
kuowledge of a prospect before you 
approach him? That is, do you believe 
in canvasing a stranger and getting all 
your information about him in the first 
interview? 

Answer—So far as I am concerned, I 
feel I must have at least a few facts 
in regard to a prospect. I do not want 
to make the approach in-the dark. The 
prospect must feel that I have a spe- 
cial message for him alone. If I can 
present an outline of an insurance plan 
ocr some figures that apply to his par- 
ticular case, he will be interested at 
once. If, however, 
proach in a general way, using only 
what might apply to any one, he will 
likely not give me much of a hearing. 

I might go to see a man without 
much knowledge about him if I am 
properly introduced or vouched for. 
Even at that I do not feel at home in 
beating the air. I think in these days, 
when men are busy and have a limited 
number of hours in which to do their 
day’s work they want any proposition 
sifted down to its essentials and given 
to them in completed form if possible. 
I have seldom found a man who would 
not grant an audience to a life sales- 
man who came to him with a definite 
proposition that was made to apply to 
his: particular case. 

When the approach is made an agent 
should be well fortified. He should 
know his business well. He should 
lieve looked up all the citations, so to 
speak. Men are impressed if those who 
present a proposition are masters of 
their calling and do not hesitate when 
an opinion is asked or counsel sought. 
An agent must be commanding. He 
must be recognized as full of power 
and poise. 

Once in a while I know I can over- 
ccme a weaker mind by sheer mental 
force. Such a man does not need much 
of an outline presented to him. To 
bring him to your way of thinking re- 
quires only the action of a superior 
mind. It is a kind of business hypno- 
tism. But in dealing with the modern, 
thinking man, who weighs everything 
in the balance and applies the acid 
test, a life agent must be steeped in 
liis subject, must be a salesman who 
can put up his suggestions in definite, 
concrete form, and must eliminate all 
the superfluous. 

* * x 


Question No. 2—Must a prospect 
know something about the agent be- 
fore he will buy insurance? 
.-Answer—I think that the keen busi- 
ness man will seek to have the agent 
establish himself before he deals with 
him, but I believe that men who are 
accustomed to deal with others can 
easily size up a life man in a short 
time, even if he has never seen him be- 
fore. The life man at the very first 
must seek to get the prospect’s confi- 
dence. This is especially true where 
a man is being advised to spend $300 
a year or more. He will have to be- 
heve very thoroughly in the solicitor and 
his honesty in recommendation of the 
particular policy. A busy man can see 
through a thin veneer. He will not 
stand for “four flushing.” Answers 
must be intelligently given. The man 
must know his work. The life agent 
must be the embodiment of efficiency, 
so far as life insurance is concerned. 
He must not ‘hesitate when asked a 


O*™= of the leading life insurance 





out ordeal. 


I make the ap-j; 
‘tion. 


right at hand and, above all, there must 
be no evidence of quackery. His diag- 
nosis must be keen and accurate and 
the policy selected must fit the case 


exactly. ee 
* 


Question No. 3—When you go to a 
man’s office who does not know much 
about you, do you send in your busi- 
ness card or tell the secretary who you 
are? 

Answer—I never use a card with any 
title on it. I have a neatly engraved 
card with only my name. It gives the 
man no other information. It usually 
lets me in, especially if the clerk or 
secretary is favorably impressed. These 
days men do not turn down unknown 
callers if they leave a good impression 
in the outer office, because they may 
have some mission in which they are 
vitally interested. 

I do not believe in using a base sub- 
terfuge or deception in getting to see 
a man or in presenting my proposi- 
If the man has been misled, he 
is apt to be very angry and I have 
killed my chances. I do not ask a man, 
“Do you want any life insurance?” for 
he will invariably say “No.” I must 
get his attention at once in a serious 
way. Here is where previous knowl- 
edge is mighty essential. You can at 
ence put some schedule before him to 
provide an income in old age, to pro- 
vide for his wife or other dependent, 
by forming an educational fund for a 
child, for establishing a better credit 
in his business, and so on. I believe in 
thinking out a case beforehand. I go 
into my office, shut the door, close my 
eyes, and put myself in the prospect’s 
a. Then I work out something for 
jm, 

A life agent must know that he has 
to. overcome certain inertia from the 
very start. The prospect has preju- 
dices. He does not want insurance. 
He does not desire any one to tell him 
his duty. It is the work of the agent 
to batter down the first defenses at 
once and get at the vulnerable spot. 
When an agent has back of him cour- 
age, a good presence, absolute hon- 
esty of purpose, sincerity, enthusiasm 
and an intelligent knowledge and grasp 
of his business, he will deliver the 
goods if he will work hard. Industry 
is a prime requisite. 

I learned something early in my can- 
vass that taught me a vital lesson. I 
was waiting to get a prospect, sitting 
in the outer office, when a fellow 
opened the door a bit, stuck his weaz- 
ened face in the crack and said, ‘““Want 
any shoe strings today” He shut the 
door on*thimself before he got an an- 
swer. 

A life man must go to an office with 
assurance. He should walk straight to 
the gate, with shoulders square and 
head erect. In his soul he should feel 
that he is just as good a man as the 
one he is seeking to favor. He is not 
ashamed of his job, his company or 
himself. Yet with all this must be an 
inborn refinement and courtesy. There 
must be nothing bold done, nothing to 
offend. Any agent who goes about 
his task “in an apologetic, half-afraid 
way, feeling that he is but a caterpillar 
crawling on the floor, will get no fur- 
ther than the shoe string peddler. He 
will always be a peddler himself and 
not a salesman. 

* * x 

Question No. 4—Do you think it ad- 
visable to use the telephone in solic- 
iting insurance? 

Answer—I find it advisable to make 
an appointment if possible. It is emi- 
nently desirable if an appointment can 
be made. I can use the ’phone for 
this. The telephone depends pretty 
much on the man. Of course, you can 


the first time over the ’phone. I use 
the wire on second or subsequent calls. 
I think some agents are fairly success- 
ful in driving home suggestions over 
the telephone. I éan accomplish some- 
thing with old friends who know me 
well. Of course, it is easier to turn 
down a man over the ’phone than when 


‘you are face to face with him. 


The selling of life insurance, I think, 
is getting to resolve itself down largely 
to one’s circle of acquaintances. Peo- 
ple must learn to trust you and have 
faith in your judgment. A life man 
should constantly seek to enlarge his 
zone of acquaintance. He should add 
people every week to his list. He 
should make good friends wherever he 
can and actually conduct himself in a 
way that will win their respect and 


confidence. 
* * 


Question No. 5—Do you believe it 
wise to introduce the conversation with 
some humorous story or anecdote? 
Answer—Here again much depends 
on the prospect and his temperament. 
As a general rule, 1 think big men 
have no time for frivolity and want to 
get at the essence of what you bring 
as soon as possible. They want to 
understand it, they want to grasp the 
essentials, and therefore they feel a 
man on a serious mission should be 
serious. The time for stories is at the 
tables, golf links or clubs. I believe 
that the old days of spell-binding, po- 
litical stump speaking are ended. I 
mean by this that if the old time ora- 
tors that impressed their day so pro- 
foundly were to speak to a modern au- 
dience they would not make the same 
appeal. Webster and Clay would be 
too embellished. Even Colonel Inger- 
soll would not sway with his magic 
phrase as he did in his generation. The 
modern audience desires to get at the 
core of the subject without let, hin- 
drance or circumvolution. It desires 
to have marshaled the facts without 
fiourish or furbelow, and then it 
reaches its decision. 

In considering life insurance, the av- 
erage man regards it as a serious mat- 
ter, and when an agent commands his 
attention he desires the presentation 
to come in an analytical, sincere, com- 
prehensive way, without any embellish- 
ment or side issues injected. 





INCOME PLAN MET PROBLEM 


Some years ago I was giving much 
thought to the preparation of a will. 
My children were quite young, my 
boys being something like fifteen and 
twelve years of age respectively. There 
was also a younger daughter. It was 
impossible for me then to form any 
idea of the business character and 
judgment of my two sons. Should I 
leave to their unlimited discretion upon 
coming to their inheritances the man- 
agement of their properties, or should 
I put them in trust? The first would, 
in the event of their proving improvi- 
dent or incapable, make them liable to 
be deprived of the support which I 
was desirous of providing. The second 
would make my lack of confidence in 
my sons a matter of record, the stigma 
of which might attach to them all their 
lives. 

In this perplexity it occurred to me 
that I might take sufficient insurance, 
to be held in trust, the proceeds of the 
trust to be paid them so long as they 
should live, and the principal be avail- 
able for them to dispose of by will 
upon their deaths. Then I could make 
a will clear of restrictions which would 
contain no suggestion of doubt as to 
my children’s capacity, 

I accordingly took out four policies, 
creating four trusts, one for my wife 
and one for each of my children, This 
transaction has always been a source 
of gratification to me and I have com- 
mended the same plan to many others. 
—Alba J. Johnson, President Baldwin 
Locomotive Works. 
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not put up a proposition to a prospect 





_You need not worry about giving 
his Satanic majesty his due—he’ll get it 
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intensified as he is new to the busi- 

ness, is to endeavor to facilitate the 
sale by presenting low outlay. The 
tendency to regard life insurance as 
a merchandise purchase, rather than 
a cooperative accumulation for inevi- 
table distribution, fosters this tempta- 
tion to obtain the utmost for the ap- 
parently least. There are many un- 
derwriters who lean to ordinary life, 
many to limited payment and some 
who insist even on term as the best 
plan. Ordinary may be designated, I 
think, as the natural offering. It con- 
tinues the insurance for the least pre- 
mium throughout the entire period 
when it is needed. If obtained in a 
participating company it grows meas- 
urably less in outlay, thereby reijieving 
the burden of premium paying in de- 
clining years. Limited payment reaches 
the happy climax of premiums ended, 
but ended by full reserve or single 
premium accumulation at the age when 
the premiunrs cease. Paid-up insur- 
ance, therefore, presents the strongest 
basis for the argument of the twister. 
It is the purpose now to consider term 
insurance. 


Tin natural temptation of the agent, 





* * A 


The first vice of term insurance is 
that it violates the nonhazardous aspect 
of life insurance. It is properly not 
life insurance at all. It is not insur- 
ance of a life during that life, the 
double aspect of life insurance, but 
for a period only. It is a necessary 
hazard with the uncertainty trans- 
ferred from the company to the in- 
sured. Its net premium is the yearly 
mortality aggregate and hence dis- 
charges the company, so to speak, as 
each yearly premium is paid. A newly 
obtained risk is a fresh medical selec- 
tion. It takes about seven years for 
a fresh medical selection to sink to the 
normality of the age group, a period 
about corresponding to the time of the 
convertible privilege, the great merit 
of the policy. I think experience shows 








that the fresh medical selection is for 
five years an average 50 percent pref- 
erence over the normal age group in 
mortality. 
* * ok 

Taking the life expectation at 35 
years, a ten-year convertible term in- 
sures the less hazardous period, the 
first ten years, and the latter years of 
greater hazard are left either unpro- 
tected or necessarily protected on the 
plan which should have existed at the 
start. Thus term insurance is a post- 
ponement of the real need, in most 
cases, in the inevitable certainty of an 
indebtedness to be met when the con- 
version is made. The. man who con- 
verts must pay the penalty for his sur- 
vivorship. He has taken a risk of dy- 
ing and lost, the company has assumed 
no risk, but collects precisely as if the 
insured had paid the nonhazardous 
contribution at the start. In principle, 
therefore, term insurance is fitted only 
for a man whose life is to assume an 
extra value to cease at a given time. 
It may do to cover a contract obliga- 
tion to cease within the term period. 
It does not suffice for life protection. 
In other words, term insurance to be 
converted or renewed, is a false re- 
liance, accumulating increasing bur- 
dens vearly, when the conversion or 
renewing period arrives. It is thus 
a postponement of an obligation for 
the great majority. When _ the life 
policy becomes a claim within the 
earlier years the investment return is 
large enough to satisfy the greediest 
bargain hunter. 

* * & 

Let us now contrast the results of a 
ten-year term, age 30, with an ordi- 
nary life at the same age, both:on the 





participating plan. In nonparticipat- 
ing insurance the lower outlay on a 
whole life policy under the participat- 
ing rate_is during the first ten years. 
Hence the participating policy com- 
parison presents the most favorable 
comparison on the side of term insur- 
ance. A ten-year optional term then, 
we shall assume, requires, at age 30, 
$12.10 annual premium, or, in ten years, 
$121.00. The dividends we will assume 
to be 20 percent. The net outlay then 
will be $121.00, minus $24.20, or $96.80, 
which makes an average of $9.68 yearly. 
In the same company offering this rate 
the ordinary life premium is $22.85. As- 
suming the same dividends, the ten 
years’ outlay will be $228.50 minus; 
$45.70, or $172.80. At the tenth year 
the term policy ends without cash 
value, whilst the ordinary life con- 
tinues with the cash value of $120.10. 
Deducting the cash value from the 
gross outlay, the net cost, if the policy 
be terminated at the tenth year, as it 
must if it be term, is $47.30, an aver- 
age of $4.73, about one-half of the 
term average outlay. 
* * &* 


Even if the policy be converted at 
the tenth year, giving the utmost dura- 
tion of the term premium, it will re- 
quire the payment, with compound in- 
terest for ten years, of the excess of 
the ordinary life rate at age 30 over 
the term rate. The reserve, the equiv- 
alent of the cash value in the case cited, 
$120.10, must be paid to the company. 
If it be borrowed against the policy 
the burden of interest will be assumed 
thereby and a necessarily impaired pol- 
icy will be the result. If the alterna- 
tive of converting at the attained age 
of 40 is taken the increased rate of 
about $8.00 a thousand must be paid. 
It may be answered that if the insured 
invest as his own the yearly excess he 
will have gained in ten years. This 
cry of “investing your own surplus” is 
a fallacy. Few men can, if they would, 
invest small yearly sums in the inevit- 
ability of compound interest accretions. 
We have, however, seen that the dif- 
ference in outlay (not now considering 
the cash value) is $172.80 (ordinary life 
net premiums) minus $96.80 (term net 
premiums), or $76.00. The average pe- 
riod for investing this sum is five years. 
At 6 percent, $76.00 in five years will 


UESTIONS | 
AND ANSWERS 


Question—Can you tell me if there 
are any companies which now issue a 
joint life policy on the 10-year term 
plan on three lives? I should also 
like to know the rate and cash sur- 
render value on a joint policy, ordi- 
nary life, on three lives, ages 37, 41 
and 52. 

Answer—We know of no company 
that will write a joint term policy on 
three lives. Joint term rates have 
never been figured out by actuaries 
and in view of the low rates that 
would be secured on term business we 
doubt if any company would set its 
actuary to work to get at these figures. 
As it is now it takes an actuary from 
half a day to a day to figure out the 
rates, values, etc. on a joint policy 
involving three lives on the ordinary 
life plan. No rate books show rates 
fo: policies on three lives and when- 
ever such a proposition comes up it 
is necessary to send to the home of- 
fices for the figures. 


Question—Does the extra premium 
for both the waiver and the disability 
feature cease to be payable at age 60 in 
the Equitable of New York? 

Answer—The company says: “There 
is no provision in either the waiver or 
the disability agreement for the dis- 
continuance of the additional premium 
at any particular age. As, however, 
under the waiver of premium clause 
the benefit ceases entirely at age 60, 
the society will automatically adjust 
premiums by removing the waiver 
extra. In the case of the disability 
clause, which, in addition to both 
waiver of premiums and instalment 
benefit up to age 60, covers automatic 
loans without interest for the purpose 
of paying premiums after that age in 
the event of disability, the question of 
discontinuing premiums when that age 
is attained must be left to the option 
of the insured. 











Question—A Germania Life agent 
asks whether a convertible term policy 
in that company can be issued with 
an agreement that it may be changed 
as of original date for another policy 
(then issued by the company) upon 
payment of the difference in premiums 
with 5 percent interest. The exchange 
to be made at any time within the first 
seven years, assuming, of course, the 
term period to be more than seven 
years? 

Answer—The company replies: “Our 





aggregate 1.338 percent the amount, a 
little over $100.00, but the cash value 
is $120.10. ‘ 

* 


Take another viewpoint. Assume | 
the yearly excess be $10.00. That sum 
at 6 percent compound interest in ten 
years will aggregate $139.70. Deduct- 
ing the cash value of the ordinary life 
policy in ten years, the net excess of 
such compound interest earning over 
such cash value will be $19.60. Now 
we have not considered the dividends. 
The first dividend on the term policy 


in the company from which. I have | 
taken the premium rates here used is | 
$2.22, whereas the first dividend on the | 
ordinary life rate is $3.86, a difference | 


in favor of ordinary life of $1.64. With- 


out claiming credit for yearly increase | 


of dividends, this $1.64 annually, at 
‘4 percent instead of 6 percent com- 
‘pound interest, will, in ten years, be 
"$20.48. 





Hence, giving the  self-investing 
claimant credit for ability to earn 6 
percent compound interest yearly and 
asking only 4 percent for the divi- 
dends, the return will, in ten years, be 
in favor*of the ordinary life purchase. 

In principle and in practice, there- 
fore, a life policy is preferable to term. 





When the world laughs at a fool, he 
imagines it is laughing with him. 








present policy contains such a provi- 
sion applying within the first three 
years. Whether the provision can be 
extended to cover the next four years 
can only be determined if the company 
is advised of the age of the insured and 
of the new policy to be chosen.” 


Question—Under the Mutual Bene- 
fii accelerative endowment plan, if the 
insured fails to take advantage of the 
paid-up option at the time it first be- 
comes operative, may he exercise this 
option later? 

2—Does the policy designate the 
interest rate and the mortality tables 
to be used in the acceleration of the 
policy? 

Answer—(By the company) “If the 
insured fails to take advantage of the 
paid-up option under our accelerative 
endowment plan when it first becomes 
available, he may do so later. Under 
the accelerative endowment plan divi- 
dends are applied to the conversion 
of policies into endowments on the 
basis of net single premium rates ac- 
cording to the American experience 
mortality and 3 percent interest.” 


— 


Question—What percent of appli- 
cants for life insurance are rejected 
because of their physical condition 
and what percent on accident and 
health insurance? 

Answer—The percentage of rejec- 
tions of life companies is commonly 
put at 11 percent—that is, 11 percent 
of the applications received by all 
ccmpanies are turned down. The ma- 
jority of rejections are of course on 
account of physical condition though 
some rejections, usually where large 
amounts are involved, are the result 
of investigations of the moral hazard. 

We have never heard of a compila- 
tion of statistics on rejections for 
health and accident insurance, but be- 
lieve from what we are told by men 
long engaged in both those lines and 
the life business that the percentage 
will run about the same for accident 


with possibly a higher percentage for 
health. 


— 


Question—Why is it that the divi- 
dends from excess interest cease with 
the 20 years certain in continuous in- 
stalment policies of the Mutual Life? 
Why are there no dividends on the re- 
maining instalments after twenty years? 

Answer—The company says: “The 
instalments after the 20 years certain 
are provided for under a deferred sur- 
vivorship -annuity: In this company, 
and, so far as known, in all other com- 
panies, all form of annuities, other than 
annuities certain, are non-participating. 
Annuitie§ might be written on a par- 
ticipating basis, but this would neces- 
sarily require a higher premium. It 
has not been deemed expedient to make 
annuities participating, because of the 
low mortality among annuitants, which 
appears to be tending to a still lower 
rate. Most companies show a loss 
from mortality on annuities, which can 
be recouped only by means of the gain 
from interest. Under present annuity 
rates, dividends might unduly deplete 
the gain from interest.” 














A Cobb on the team is worth two in 
the bush leagues. 














EFFECTIVE 


New Dividends of Jefferson Standard Life 


JULY 1, 1916 


ORDINARY LIFE 




















cr —— Issues of ~ 

1915 1914 1913 1912 1911 1910 1909 1908 1907 

$ 2.42 $ 2.54 $ 2.66 2.78 2.92 $ 3.05 $ 3.19 $ 3.33 $ 3.48 
2.78 2.93 3.08 3.23 3.39 -56 3.73 3.91 4.09 

3.24 3.43 3.61 3.81 4.01 4.21 4.42 4.64 4.37 

| 3.87 4.10 4.33 4.57 4.82 5.07 5.34 5.60 5.88 
| i 4.73 5.01 5.31 5.60 5.91 6.22 6.53 6.85 7.19 
eee 45.74 5.89 6.24 6.60 6.96 7.33 7.70 8.08 8.46 8.84 
CEB: ... wp 57.93 7.51 7.94 8.37 8.80 9.24 9.68 10.11 10.56 10.99 
SOE: sp cima 74.90 9.78 10.29 10.81 11.31 11.82 12.33 12.83 13.32 13.81 

20-PAY LIFE 

Issues of ee, 

Age Prem 1915 1914 1913 1912 1911 1910 - 1909 1908 1907 
SER $28.59 $ 3.10 $ 3.34 $ 3.59 3.86 $ 4.13 4.41 $ 4.71 $ 5.01 $ 5.34 
., See 31.4 3.46 3.73 4.02 4.31 4.62 4.94 5.27 5.61 5.97 
eRe 35.07 3.93 4.24 4,57 4.90 5.24 5.60 5.97 6.36 6.76 
eS 39.59 4.51 4.89 5.26 5.63 6.02 6.43 6.85 7.28 7.73 
WO ea? cate 45.41 5.34 5.74 6.16 6.53 7.02 7.47 7.94 8.42 8.91 
ee 53.19 6.43 6.88 7.35 7.83 8.31 8.82 9.32 9.84 10.37 
Mite. 6a 63.8 7.92 8.43 8.95 9.48 10.01 10.55 11.10 11.66 12.22 
GE Late-s dice 78.86 10.06 10.63 11.20 11.77 12.35 12.92 13.50 14.19 14.67 

20-YEAR ENDOWMENT 
-—— Issues of 7-——— Issues of 

Age Prem. 1915 1914 1913 Ag Prem. 1915 1914 1913, 
, Serre $48.10 $ 5.74 $ 6.24 6.76 eras aes $55.28 $ 7.15 $ 7.68 $ 8.22 
Oe 48.96 5.94 6.46 6.97 eee 60.44 8.01 8.55 9.11 
rrr 50.20 6.20 6.71 7.24 eee 68.77 9.34 9.91 10.48 
. 52.14 6.60 7.11 7.64 af aia Ria oa 
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BANKRUPTCY DECISIONS 


INTERESTING POINTS RAISED 





Effect of Change of Beneficiary Clause 
in Impairing Protection Passed 
Upon by Courts 





Decisions on the change of bene- 
ficiary clause with reference to the 
bankruptcy act.are of interest to life 
men in view of the questions that have 
been raised as to the impairment of 
the protection that may result from a 
reservation of the right to change the 
beneficiary. There have been several 
rulings in the bankruptcy courts on 
this matter in recent years and owing 
to the extensive use of the change of 
beneficiary clause in late years such 
rulings will no doubt be frequent until 


- law on the subject is entirely clari- 
ed. 


Two Recent Decisions 


Two such decisions are reported in 
the current issue of the “Insurance 
Law Journal.” In a New York case 
the holding of the court is summarized 
as follows: 

“The trustee in bankruptcy cannot 
compel the surrender of an insurance 
policy on the life of the bankrupt, 
which had a cash value, but which he 
testified was the property of his wife, 
who was sole beneficiary, and who 
paid the premiums, even though the 
bankrupt had power to change the 
beneficiary.” In re Arkin et al., 231 
Federal Reporter, 947. 

In a Louisiana case reported the cir- 
cumstances resulted in a decision in 
favor of the creditors. The exemptions 
to which a bankrupt is entitled under 


the bankruptcy act depend upon state 
laws and the effect of Louisiana 
statutes was considered. 


Rights Pass to Trustee 


A summary of the Louisiana decision 
is as follows: 

“Life insurance policies, originally 
payable to the insured or his estate, but 
later assigned to his wife, with full 
reservation of right to change the 
beneficiary at will, and which had cash 
surrender values at the time of the 
bankruptcy of the insured, pass to the 
trustee, unless exempt. 

“Act La. 189 of 1914, exempting the 
proceeds of life insurance policies from 
execution for debts, could not consti- 
tutionally be given retroactive effect, 
so as to exempt life insurance policies 
which could have been seized by cred- 
itors whose claims originated prior to 
the enactment of that statute. 

“Prior to the enactment of Act La. 
189 of 1914, exempting the proceeds of 
policies on the life of a bankrupt of 
which his wife was beneficiary, one 
which gave the insured the power to 
change the beneficiary, and which had 
a cash surrender value, could, under 
Civ. Code La., art. 3183, making all the 
property of a debtor the common 
pledge of his creditors, and Code Prac. 
La., art. 647, providing that an incor- 
poreal right might be seized under exe- 
cution, and, therefore, passed: to the 
trustee in bankruptcy.” ’ 





Keep this thought ever uppermost: 
“I must work out my own salvation; 
my chief power plant is within me.” 





Are you still waiting for that ship to 
come in? 





A mule seldom kicks without cause 
—but.an agent is different. 








New York Life Dividends 


LIFE PREMIUMS TO AGE 60 
Issue as of 1906 














rc Dividend Payable in —~ 
Extra Extra 
age te 1908 1909 1910 1911 1912 1912 1913 1914 1915 1916 1916 
1 ...$21.53 $ 3.24 $ 3.55 $ 3.71 $ 3.81 $ 3.97 $ 2.15 $ 4.13 $ 4.28 2 
22: RENO CRB SER Sve $01 09 + es : 4.23 : 4.39 $ 438 : 4°53 ote Oe 
23... 22.71 3.41 3.73 3.90 4.04 4.22 2:27 4188 4155 4°53 10.00 
24... 23.46 350 3.86 403 416 4:34 2°34 4:52 4169 4168 4.85 10°00 
7 --. 24.04 3.60 3.96 4.14 428 448 2:40 466 4.84 4:83 5:00 10.00 
24.77 3.70 4.08 4.27.4 4.41 4.62 2948 4.82 5.01 4.99 
27 25.54 3.80 420 440° 454 4:77 2155 4:96 617 5:16 Hee 10:00 
8 26.37 3.92 4.33 4.54 4.71 4.93 2.64 5.15 5.86 5.34 6.54 10.90 
29 27.25 4.04 4.48 4.70' 4.86 5.11 2.72 5.32 6.55 -5.54 5:74 10,00 
30... 28.19 4.16 4.64 4.86 5.04 5.29 2°82 5.58 5.76 5:74 5:96 10:00 
31 29.19 4.31 4.79 5.03 5.21 5.49 2.92 5.72 6.97. 5.96 6.19 10. 
32... 30.27 445 496 5.28 5.41 6.68 3.03 5.96 6.21 6.19 6.43 10°00 
33... 31.44 462 5.16 5.42 562 5.938 3.14 6.21 6.49 6.47 6.72 10:00 
34... 3269 4.78 5.85 65.64 5.85 6.18 3.27 6.46 6.75 6.74 7.00 10.00 
35 34.02 4.94 5.55 5.85 607 641 3.40 6071 7.02 700 7128 10:00 
3 85.50 6.16 5.80 6.12 635 6.71 3.55 7.03 7.36 17.33 ° 7.6 
37 37.09 5.36 6.02 6.37 662 7.00 3.71 7.36 770 768 +99 10,00 
38 38.82 5.59 6.29 6.66 692 7.34 3.88 7.70 8.06 8.04 8138 10.00 
89... 40.72 5.83 659 6.98 7.25 769 4.07 8.10 8.48 846 882 10.00 
40... 42.79 610 6.92 7.31 7.61 8.09 4.28 8.51 8.92 $189 9.27 10:00 
41... 45.08 639 ° 7.25 7.70 8.00 851 4.51 8.96 9.40 9.38 9.78 
42... 47.62 6.72 7.68 812 846 8.99 4.76 9.47. 9.94 9:91 1035 i000 
43 50.44 7.06 8.05 8.56 892 9.51 6.04 10.03 °10.54 10.50 10.97 10.00 
44 53.60 7.46 8.51 9.08 9.47 10.10 5.36 10.65 11.19 11.16 11.67 10.00 
45 57.16 7.87 9.03 9.68 10.05 10.73 5.72 11.34 11.93 11.90 12°45 10.90 
LIFE PREMIUMS TO AGE 65 
Issue as of 1906 
- Dividend Payable in 
Extra Extra 
Age Prem. 1908 1969 1910 1911 1912 1912 1918 1914 1915 1916 1916 
21 ...$20.74 $ 3.16 $ 3.45 $ 3.59 $ 3.70 $ 3.84 $ 2.07 $ 3.98 $ 4.18 $ 4.11 
22... 931.25 328 ($3.58 3.68 2. 3.93 . 2°12 . ‘0 123 . 4.22 : 436 ery + 
23 21.79 3.31 363 3.77 388 4.05 218 4.20 4:36 4:35 4:49 10.00 
24 22.36 3.39 3.72 3.87 4.00 4.17 224 432 448 4.47 4161 10.00 
25 22.97 3.60 8.88 4.01 4.12 4.29 2380 4.46 4.638 4.62 4.77 10.00 
26 23.60 3.69 3.93 410 4.23 4.42 2.36 4.59 4.76 4.75 4.91 10.00 
27 24.28 3.69 4.05 4.23 4.37 456 243 4:74 4193 4191 5.08 10.00 
28 24.99 3.78 4.17 4.36 449 4.70 250 4:89 5.08 5.07 5.24 10.00 
29 25.75 3.89 4.28 4.48 4.63 4.85 2.58 5.04 5.294 5.22 5.41 10.00 
30 26.55 4.00 4.48 463 4.78 5.00 2.66 5.21 5.42 5.41 5.60 10.00 
81 27.40 4.138 4.56 4.78 4.94 6.18 2.74 5.40 5.62 5.60 5.80 10.00 
32 28.31 4.26 4.72 4.95 6.11 5.87 2.83 5.58 5.81 5.80 6.01 10.00 
33 29.28 440 4.86 5.11 5.30 5.56 2.93 5.79 6.03 6.01 6.23 10.00 
34 30.31 4.55 5.04 5.30 5.47 5.76 3.03 5.99 6.25 6.28 6.47 10.00 
35 31.42 4.70 5.22 6.49 5.68 6.97 3.14 6.23 6.50 6.47 6.72 10.00 
36 $2.60 4.88 5.42 65.70 6.89 6.21 8.26 6.49 6.77 6.74 7.00 10.00 
37 33.87 5.05 5.63 6.92 6.13 6.46 339 6.75 7.04 7.03 7.29 10.00 
38 35.23 5.2 5.84 6.15 6.37 6.72 3.52 7.02 7.32 7.30 7.58 10.00 
39 36.70 65.45 6.09 6.42 6.65 7.00 8.67 7.33 7.65 7.63 7.93 10.00 
40... 38.28 5.66 633 668 '6.91 7.29 3.83 7.65 7.99 7.96 8.27 10.00 
41 40.00 5.90 662 6.97 7.24 7.64 4.00 8.01 8.37 834 8.67 10.00 
2 41.86 615 6.92 7.30 7.57 8.00 419 8.38 8.76 8.78 9.07 10.00 
43 483.88 6.48 -7.22 7.62 7.91 836 4.89 8.78 9.18 9.15 9.52 10.00 
44 46.10 6.72 7.57 8.00 882 880 4.61 9.22 9.64 9.61 10.00 10.00 
45 48.52 7.04 7.93 +840 8.73 9.25 4.85 9.70 10.15 10.11 10.52 10.00 
46 51.19 7.389 8.36 8.85 9.19 9.74 5.12 10.22 10.70 10.67 11.10 10.00 
7 54.14 7.77 8.81 9.32 9.70 10.28 6.41- 10.80 11.31 11.27 11.74 10.00 
48... 57.41 8.20 9.30 9.86 10.27 10.89 5.74 11.44 11.99 11.95 12.45 10.00 
49... 61.06 8.66 9.84 10.45 10.87 11.55 6.11 12:15 12:74 12:70 13.24 10.00 
50... 65.16 9.18 10.44 11.10 11.55 12.28 6.52 12.93 13.57 13.53 14.12 10.00 





As Seen by the Onlooker 


Laurence C. Witten of Cincinnati, in 
speaking the other day of how to meet 
a case where a prospect said, “Well, 
you can leave me some literature and 
I will look it over,” said that most 
agents would hand him some of the 
leaflets that are found on the table of 
a general manager’s office, describing 
different kinds of policies, telling him 
how to pay off a mortgage, and so on. 
Mr. Witten asserted that to pursue 
such a course is almost suicidal so far 
as getting the application is concerned. 
He tells of a man that he ran across 
that made such a request and told him 
that he knew he had been studying 
over the plans of different companies 
and had their literature, saying that 
every company’s literature would boost 
that company, naturally. After reading 
the literature of one company he would 
think that was just the company for 
him. Then he would take up the leaflet 
of another company and he would have 
the same opinion of that one, and so 
on. Mr. Witten said that instead of 
leaving him some literature he said: 
“If you were ill, would you telephone 
to a doctor’s office and say, “Doctor, 
will you loan me the best medical works 
that you have in your library? I want 
to take them home and study them for 
a week or two and then I will come 
back and tell you what is the matter 
with me and have you prescribe for 
me?’” 

Mr. Witten told the prospect that he 
was in the same position. He was en- 
deavoring to work out for himself 
through some literature what he 
thought was best for him in the way 
of life insurance. He said that he de- 
sired to know how old he was, how 
much of a family he had, how much 
money he was making a year, and then 
he could tell him the kind of a policy 
he should have. The prospect hesitated 
on giving the information, especially as 
to his earnings. Mr. Witten told him, 
however, that he only was endeavoring 
to get some data so that he could tell 
him what was the best policy for him 
to buy. 

The prospect said that the other 
agents had not gotten this information. 
Mr. Witten said, “Then every one of 
them has either tried to sell you a 20- 
year endowment or a 20-payment life 
policy, because they could make the 
most money off of you in that way.” 

Mr. Witten said, “It is a clear case of 
selling you a bottle of Hostetter’s Bit- 
ters when you may need a porous plas- 
ter, because there is more money in the 
bitters.” Mr. Witten told his prospect 
that the agent who fitted the policy to 
the case only desired information to 
give the proper advice. Mr. Witten said, 
“There is no use of haling you into 
court on a charge of manslaughter when 
all you are guilty of is breaking the 
speed limit.” Mr. Witten gained his 
confidence and interest and secured his 
application for an ordinary life policy. 

Mr. Witten said that if he had handed 
him three or four pieces of literature 
the chances are that he would not 
have paid much attention to them, and 
that even if he had read them over 
thoroughly he would soon have forgot- 
ten them and would have been in more 
of a maze than ever. He believes, in- 
stead of handing out literature, giv- 
ing a clear, concise statement of what 
the company represented is and what 
it has been and what it means to 3 man 
to be a policyholder of such a company. 

* * * 


The Phoenix Mutual Life experiment, 
if it may be called that, for the results 
achieved by the company would indicate 
that its agency plan is no longer an ex- 
periment, is being watched with much in- 
terest by life insurance men. The com- 
pany’s plan of employing so far as pos- 
sible only full-time men or when it em- 
ploys part-time men to do so with the 
idea of developing them later as full-time 
agents resulted in the elimination of a 
great many names from its list of field 











representatives. Those who remain, how- 





ever, are producing more business and a 
better class through the intensive methods 
of cultivation employed by the home office. 
There is no doubt a surprisingly large 
number of life insurance agents who do 
not make enough out of the business to 
justify their remaining in it. 

It is safe to say that any man who de- 
votes his whole time to’ life insurance 
and writes less than $50,000 a year, under 
fair conditions, ought to find some other 
calling, and yet probably not more than 
one in seven of the agents listed by the 
average life insurance company is prdouc- 
ing $50,000 or more. This is the ratio 
of one of the large and well established 
companies which has upwards of 7,000 
agents and of whom only 1,000 are $50,000 
men or better. A man to whom life in- 
surance soliciting is so arduous and dif- 
ficult that he cannot write $50,000 a year 
surely has a better opportunity in some 
other calling. There are, of course, thou- 
sands of agents who write less than $50,- 
000 who are legitimate agents and whose 
retirement from life insurance would be 
a loss. 

x * * 

The function of the part-time agent, 
of the “spotter” of business for the 
regular agent, etc. is largely superseded 
by other agencies. With rebating prac- 
tically done away with, the part-time man 
or the man who used to take a policy him- 
self and wrote a few of his friends, let- 
ting them “in” on the commission, finds 
a good part of his occupation virtually 
gone. The greatly increased popularity 
of life insurance during the past few 
years makes possible a more direct 
method of soliciting and the presentation 
of life insurance arguments on a straight 
business basis. It is not so difficult to 
get in a life insurance interview as it used 
to be, and the medium of a friend or 
some interested party to pave the way for 
the real salesman is no longer needed. 
The great amount of advertising which 
life insurance has received, both through 
general newspaper publicity and regular 
advertising, also simplifies soliciting and 
encourages the more direct method. In 
some sections, as in the country and small 
towns, the part-time agent is still needed, 
but in the evolution of scientific life in- 
surance salesmanship he will gradually 
become a back number. ; 

* ok x 

The New York Life, in its agency bul- 
letin, published “The Old Guide Honor 
Roll,” consisting of a list of 142 Senior 
Degree Nylics, that is, men who have been 
with the New York Life for twenty years 
or more. Life insurance companies, un- 
like other corporations, have not, as a 
rule, seen fit to introduce pensions and 
retirement systems for their agents, 
doubtless considering that the average 
hard working and persistent agent’s re- 
newals will take care of him in his old 
age. If there is one feature of life insur- 
ance work that is more attractive than 
another it is this almost automatic pro- 
vision for the life agent’s declining years 
through his renewals. 

The New York Life, however, has sup- 
‘plemented its regular renewal system by 
the Nylic and each of the senior Nylic 
members will receive during the remain- 
der of his life monthly income checks 
varying in size with the volume of his 
paid production, the only condition being 
that he does not enter the employ of an- 
other company. In addition to the month- 
ly income Nylic system, in December, 
1915, the Nylic mortuary benefit was re- 
stored to agents. This means at death an 
insurance payment to the agent’s family 
or estate of a certain amount based on 
production. One of these checks recently 
amounted to $1,781. The Nylic has un- 
doubtedly been the great element of stabil- 
ity among New York Life men and the 
plan may be accepted as a success. 





Altogether useful, valuable, practi- 
cal is the protection with which life in- 
surance surrounds a family. 





tise to fresh trouble every day is not 
the right one. 








Many men “nearly” think. Few think. 


A condition of affairs which gives 





te 


Pa. a ee | — 











August 17, 1916 





THE WESTERN UNDERWRITER. 














TENTATIVE PROGRAM 
OF ST. LOUIS RALLY 


(CONTINUED FROM PAGE 1). 


assembly. It will be called, officially, 
the “Salesmanship Convention.” 

One of the special plans which Presi- 
dent Woods and his colleagues propose 
carrying out is that of having all the 
federal reserve banks indorse life insur- 
ance. Negotiations are pending with 
the Federal Reserve Bank of St. Louis 
along these lines. Inasmuch as the con- 
vention takes place in St. Louis, the 
association desires to show this par- 
ticular courtesy to the St. Louis bank. 

The executive council will meet at 10 
o’clock in the morning of Sept. 19, and 
the executive committee at 2 in the aft- 
ernoon. The convention proper will 
open at 10 o’clock on Sept. 19 with an 
address by President W. R. Bilheimer 
of the St. Louis association, and a re- 

‘ sponse by President Woods. The ses- 
sions will be held in the Planters hotel. 
The program is: 


MONDAY, SEPT. 18 


10:00 A. M.—Meeting Executive Council. 
F 2:00 P. M.—Meeting Executive Commit- 
ee. 


FIRST DAY—MORNING SESSION 
Tuesday, Sept. 19 

Invocation. 

Address of Welcome—President W. E. 
Bilheimer, St. Louis Life Underwriters 
Association. 

Response. 

Reading of Special Communications, 
Telegrams and Letters of Regret—By 
Secretary. 

President’s Address—Edward A. Woods, 
Reviewing Activities of Association. 

Report of Secretary. 

Report of Treasurer. 

aime: of Chairman of Executive Com- 

mittee 

Report of Chairmen of Committees on 
Taxation; Education and Conservation; 
on Salesmanship; Law and Legislation: 
on Life Insurance and Credit; on Member- 
ship; on Publication. 

Selection of next place of meeting. 


FIRST DAY—AFTERNOON SESSION 
Tuesday, Sept. 19 


2 P. M.—Address, “Putting Life Into 
the Life Insurance Salesman,” by Norval 


A. Hawkins. 

3 P. M.—Discussion, “Unusual Methods 
of Approach,” W. E. Bilheimer, St. Louis, 
presiding 

All talks limited to three minutes; two 
prizes of $15 and $10 in gold awarded for 
the two best suggestions. 

4:30 P. M.—Action on Executive Com- 
mittee’s Recommendations. 

Appointment Nominating Committee. 


Evening Session 

Reception. 

SECOND DAY—MORNING SESSION 

Wednesday, Sept. 20 
9:30 A. M.—Reconvene. 

10:00 A. M.—Address, by the President 
of the United States. Followed by Re- 
ception and Luncheon. (For delegates to 
the National Association convention only.) 
SECOND DAY—AFTERNOON SESSION 

Wednesday, Sept. 20 

2 P. M.—Address, “Life Insurance and 
Big Business,” Wm. S. Kies, Vice-Presi- 
wor a City Bank. 

3:00 M.—Discussion, “Selling Meth- 
ods,” J. * poniey Edwards presiding. 

= i limited to three minutes. 

4:00 P. M.—Address, “Co-operation Be- 
tween Life Insurance and Savings Banks,” 


Michigan Mortgages 
FOR SALE 
On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5 to 7%. Title 


Guaranteed. 





MITCHELL & CO. 


J. Lionberger Davis, Director St. Louis 
Union Trust Company of St. Louis. 

4:20 P. .—New Business. Presenta- 
tion of resolutions or other business to be 
referred under the rules to the executive 
committee. 


SECOND DAY—EVENING SESSION 
Wednesday, Sept. 20 

7:00 P. M.—Dinner, probably with no 

addresses, no head table and officers scat- 

tered about the banquet hall. 


THIRD DAY—MORNING SESSION 
Thursday, Sept. 21 
9:00 A. M.—Departmental Meeting in 
Room B. Selecting Salesman—(a) Where 
found. (b) Requisite qualifications. (c) 
How deveioped. inslow Russell, Phoe- 
nix Mutual Life, presiding. All talks lim- 
ited to three minutes. 
10:00 A. M.—Address, “Business Life 
Insurance,” Lawrence C. Woods, Pitts- 
burgh. Address to cover about 20 to 30 
minutes and meeting then to be thrown 
open for questions to speaker. 
1:00 A. M.—Discussion, “Effective Clos- 
ing Suggestions,” Lawrence Priddy, New 
York City, presiding. All talks limited to 
three minutes. (President Woods’ prize 
of $25 in gold.) 

12:00 M.—Address, “Can Salesmanship 
Re Taught?’ Dr. Arthur A. Hammerschlag, 
me Carnegie Institute of Technology. 

P. .—Address, On some sales- 
ose topic. 


THIRD DAY—AFTERNOON SESSION 
Thursday, Sept. 21 

2:00 P. M.—Announcements and pres- 

entation of prize essays. 
Presentation—Membership Contest Cups. 
Presentation—Ben Calef Cup and Medal. 
Presentation—Ben Williams’ Vase. 
Award—The Edwards Membership 

Trophy. 
Award—The Waite Attendance Trophy. 
Report of Nominating Committee. 
Election and Installation of Officers. 
Selection of next place of meeting. 
Subscriptions to official proceedings. 
Unfinished business. 


VIEWS ARE GIVEN ON 
TOTAL DISABILITY PLAN 


(CONTINUED FROM PAGE 1) 


ficient compensation for what _ it 
promises. ; 





* * * 


J. L. English, Secretary, Aetna Life— 
The regular disability feature in the 
Aetna’s life and endowment policies 
covers disability originating at any time 
during life, but under term policies is 
limited to the origin of such disability 
prior to the age of sixty. The question 
of the propriety of adopting a certain 
age limit for this provision depends 
very much upon the character of the 
indemnity provided for disability and 
this differs in the practice of the differ- 
ent companies. 

* * * 


G. B. Pattison, Actuary, Peoria Life 
—While the monetary cost to the com- 
pany necessary to provide for a modi- 
fied waiver. of premium where disabil- 
ity occurs beyond age 60, the premium 
being charged against the face of the 
policy, thereby reducing the face by the 
amount of the premium, and interest on 
the premium being waived, is slight, yet 
I believe that a benefit of this kind 
might often save the insured from en- 
during real hardship. There is little 
doubt that it is sometimes very nearly 
impossible for a man totally and per- 
manently disabled, even though his dis- 
ability may be caused by the infirmities 
of age, to pay. his premiums, and he 
might lose his insurance if not kept in 
force by means of this provision. I 
bélieve that a provision of this kind un- 
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Madison, Wis. 
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men. 
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A. S. BURKART, V. P., 


South Bend, Ind. 
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doubtedly adds to the value of the dis- 
ability clause and is in line with the 
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liberal provisions granted by modern 
life insurance companies. 
Litigation Not Likely to Arise 

I do not believe that - thor litigation 
could arise from having a benefit of 
this kind incorporated in a life insur- 
ance policy. Where the insured is suf- 
ficiently impaired in health to apply for 
total and permanent disability benefits 
the presumption would be that he would 
not expect to live for very many years. 
Most policies contain the automatic 
continued term insurance feature and 
the insured could avail himself of this 
privilege and obtain practically the 
same thing which he would get in the 
total and permanent disability provi- 
sion. A benefit of this kind should not 
be attached to a policy issued at an age 
older than 55. 
* *k * 


J. C. Seitz, Actuary, Security Life, of 
Chicago—The total and permanent dis- 
ability clause used by the Security Life 
places the limiting age at sixty. No 
modified disability benefit is granted 
after age sixty. The total and perma- 
nent disability clauses, which have ap- 
peared in THe WESTERN UNDERWRITER 
during the last six or twelve months, 
indicate an effort to embellish them 
with many features of doubtful value 
to the insured. The impression made 
by the kinds of permanent and disabil- 
ity clauses referred to by you is that 
their multiplicity of terms, conditions 
and benefits are entirely out of propor- 
tion with the terms, conditions and 
benefits of the fundamental value given 
to the insured, namely, the life insur- 
ance contract itself. The almost uni- 
versal change to disability premiums 
graduated for age of entry will have 
the tendency to confine the applications 
for the disability benefit to emtrants un- 
der forty-five or fifty years of age. By 
the time the insured attains the age of 








The Consolidated 


Investment Company 
909-910 Finance Building 
PHILADELPHIA, PA. 


WILL BUY 
stock of any going insurance company. 
WILL BUY 
and pay more for deferred dividend 
policies within five years of maturity 
than the companies will. 
And at times has for sale at attractive 
prices securities suitable for insurance 
companies. 


Safe Six Per Cent 














First Mortgage Farm Loans | 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 
Most Conservative Appraisements, High Sustain- 
ing Values. 
In the districts from which Security is selected, there ha 
not been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
and our plans of operation. 


West States 


Mortgage Loan Company 
Salt Lake City, Utah 


sixty the extended insurance feature of 
the policy will assume the functions of 
the total and permanent disability 
clause. 
oe ae 

H. G. Sellman, Actuary, International 
Life—In reference to the adoption of a 
general practice as to total disability 
benefits, I believe that an age limit of 
sixty years should be adopted for all 
benefits, with possibly one exception. 
The accumulation of premiums as an 
indebtedness against the policy with in- 
terest in the event of total and perma- 
nent disability after the insured attains 


;the.age of sixty years, might well be 
‘ setained. 


The difficulties involved in 
handling a variety of disability clauses 
can well be appreciated by the Inter- 
national Life, as we have received, 
through reinsurance, a great variety of 
clauses. We will be pleased to cooper- 
ate with you in your effort to establish 
a standard age limit for disability 
benefits. 
* * * 

R. M. Webb, Actuary, Kansas City 
Life—I beg to advise you that in the 
cases of Kansas City Life policies the 
benefits of the disability clause are lim- 
ited to the premium-paying period and 
practically: all our policies carrying a 
disability clause are written on the 20- 
payment life plan. The Kansas City 
Life does not consider the risk of pay- 
ing disability claims by reason of ad- 
vanced age sufficiently large to require 
special consideration in the clause. 

ok *x* * 

C. G. Taylor, Actuary, Atlantic Life— 
In our policies we provide that the pre- 
mium, in the event of disability, shall 
be charged as a lien against the policy 
after age sixty; that is, provided that 
disability occurs after age sixty, without 
interest. This, of course, is some ad- 
vantage to the insured. The greatest 
advantage is that in these cases, after 
the insured has proven disability, the 
charging of the premium becomes auto- 
matic and he does not run the chance 
of lapse that he would if he were re- 
quired to borrow against the policy, or 
provide for the payment of premium by 
other means. The matter of bookkeep- 
ing in this instance is not one of great 
moment, and we believe the provision in 
our policy to be of value to the insured. 
Unquestionably, from a legal stand- 
point, the adoption of a uniform clause 
would be of advantage to the com- 
panies, but this same argument may be 
applied to all other clauses in life in- 
surance policy. It leads us up to a 
discussion of the question of standard 
forms, to which, I presume, you did not 
intend to extend your inquiry. 

9 


S. H. Wolfe Is In Charge 


S. H. Wolfe, representing the Con- 
necticut, North Carolina and Virginia 
departments in the examination of the 
Union Central Life, has been chosen to 
direct the present investigation of the 
company, a report of which will be 
made to the Insurance Commissioners 
Convention at the meeting next month. 
The inquiry was directed by the insur- 
ance commissioners to ascertain the 
cause and conditions of the recent in- 
crease in capital wherein $1,500,000 was 





apportioned from the nonparticipating 


surplus and declared as a stock divi- 
dend. It also obtained from the secre- 
tary of state power to increase its 
capital to $2,500,000, and it is this 
action which the present committee is 
investigating. 

a 


TO SHORTLY REENTER TEXAS 





New York Life Has About Decided to 
Go Back to Lone Star 
State 





While it has not been officially an- 
nounced, yet it is generally understood 
that the New York Life will shortly re- 
enter Texas. The company withdrew 
from that state following the passage 
of the Robertson bill on compulsory 
investments, other companies retiring 
at the same time. It is known that the 
New York Life has had the subject 
under consideration for some time and 
it is stated that a favorable decision 
has been reached. ~ 

This will be an important move, be- 
cause it is believed that when the New 
York Life takes the step other eastern 
companies that withdrew from the 
state at the same time will reenter. At 


the recent primaries the referendum. 


vote favored keeping the Robertson 
law on the books. It is thought that 
this referendum vote will be taken by 
the members of the legislature as the 
real sentiment of the people. 
——____~<-2-e______ 
Olmsted’s Men Given Trip 


On Monday evening, Aug. 21, forty 
men from the staff of Olmsted Bros. & 
Co., state agents of the National Life 
of Vermont for Ohio and Indiana, will 
leave Cleveland by way of the lake and 
the St. Lawrence river for Montpelier. 
They will return by way of Lake Cham- 






plain and Lake George. This is an 
outing given to some of the most suc- 
cessful men of the agency and the 
home office was selected as a destina- 
tion because of the benefits that natu- 
rally accrue from a visit to headquar- 
ters. E. B. Hamlin of the firm will 
be a member of the party. 


‘Dissolution Is Completed 
San Francisco, Cal., Aug. 16—(Spe- 
cial)—The California Standard Life, 
launched at San Francisco by A. H. 


‘| Hoover, former president of the Sover- 


eign Life of Canada, completes its dis- 
solution in accordance with the resolu- 
tion adopted by the stockholders in 
March because of difficulties in com- 
pleting the organization. The stock- 
holders get 66 cents on each $1 share 
of stock. 








Bankers Mutual 
Life Company 


Freeport, Illinois 


PURE PROTECTION 


Annual Premium per $1,000 
WHOLE LIFE 


Age25 . . . - « $12.20 
Age35 .... . 15.40 
Age 50... . . 25.44 
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Another Year of Progress— 


Dec. 31, 1815 GAIN 
$10,279,633 
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3,888,689 
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Insurance in force . . . 
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Life Insurance Company 


W. J. WILLIAMS, President 


CINCINNATI 
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open to Agents in Ohio, Indiana, Kentucky, West 
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BANKS TO FORM GROUP 


BIG DEAL ON IN WISCONSIN 





Keen Competition Expected for Insur- 
ance of. 850 Financial Institu- 
tions in Badger State 





Group insurance received a big en- 
dorsement last week when the Wiscon- 
‘sin Bankers Association at its annual 
convention appointed a committee to ar- 
range such insurance for the members. 
There are 850 banks in the state and all 
but six belong to the association. None 
of the banks outside of Milwaukee has 
enough employes to apply the group 
plan alone, as a minimum of 100 seems 
to be required to secure a waiver of 
medical examination. By dealing in a 
body through the association a very 
large group can be formed. 

_ One of the prettiest cases of compe- 
tition ever seen may be expected in the 
contest for the bank group. Splendid 
pioneer work was done by William F. 
Chamberlin, superintendent of the 
group division of the Travelers, and it 
was following his explanatory address to 
the convention that the committee was 
appointed. The proposal, however, has 
been receiving much publicity in the 
Wisconsin newspapers for some time, 
so that it may be expected that repre- 
sentatives of every company writing 
group insurance will seek the business. 
The authorization of the association 
leaves the choice of plan and of com- 
pany open, the decision to be made by 
outgoing president, the new president 
and the secretary, with the approval of 
the executive committee. The commit- 
tee will meet at Milwaukee Aug. 22 to 
receive suggestions. 


Plan Outlined 


The plan was outlined by Mr. Cham- 
berlin as follows: 


All employes of any bank in Wisconsin 
over 15 years of age maybe included in 
this proposed group or may be added to it 
from time to time without medical exam- 
ination, provided some rule or formula 
applies to the employes of all banks. 
Such a formula may be a year’s wage or 
may be based on term of service, com- 
mencing, for instance, with an amount of 
$500 after one year of employment and 
increasing $100 per year until a fixed 
amount, such as $1,000 or $2,000, has been 
attained. 

There are no exceptions in the contract. 
There is no suicide clause; there is no 
permission required for military or naval 
service. It is free from all conditions. 
Any employe leaving the bank may change 
his certificate into any regular life con- 
tract issued by the company for a like 
amount of insurance without medical ex- 
amination by applying therefor. 


Charles W. Pickell’s 


Anniversary Year 


























Charles Warren Pickell, manager of 
the Massachusetts Mutual Life at De- 
troit, will celebrate his sixtieth birth- 
day anniversary Sept. 25. On that oc- 
casion he will also just about complete 
twenty-five years of service as man- 
ager of the Detroit office of his com- 
pany, the exact date being Oct. 15. 
There will be something of a celebra- 
tion in Detroit on this occasion. Not- 
ables in the insurance world will. be 
present to do honor to Mr. Pickell. 

In 1887 Mr. Pickell was superintend- 
ent of schools at Ludington, Mich., at 
a salary of $1,700 a year, a position he 
had filled for three years. Not only 
was Mr. Pickell superintendent of pub- 
lic schools, but also superintendent of 
a flourishing Bible school and secre- 
tary of the Michigan State Teachers 
Association, an honor conferred upon 
him by the preceding year’s convention 
at Lansing. e528 


In December, 1887, the general agent 
of the Penn Mutual visited him at 
Ludington, wrote him for insurance and 
made a part time contract with him. 
His first attempt to secure applications 





a friend for the place. 
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State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity, with 
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was made at Lansing during the State 
Teachers Association convention. In 
the four days the session lasted he 
wrote $15,000 of new business. The 
returns were so satisfactory and the 
possibilities so alluring that he resigned 
his position at Ludington and in 
March, 1888, moved to Grand Rapids, 
becoming district agent for the Penn 
Mutual. All the money he had saved 
during the fifteen years he had been 
teacher amounted to $350. With this 
he bought a house for $3,300, paid $300 
down and went to work. He borrowed 
$100 a month to live on. At the end 
of six months he had earned but a 
paltry $200, and had run behind $400. 
At the end of the first year he had 
made good all his borrowed money 
and had $1,300 in the bank. In the 
exactly three years he remained in 
Grand Rapids Mr. Pickell personally 
secured over 600 applications for insur- 
ance ranging from $500 to $75,000 each. 
* * * 

Having passed a satisfactory exam- 
ination for principalship of a grammar 
school in Chicago in 1886, he was tend- 
ered such a position about two months 
after he had moved to Grand Rapids. 

The temptation to accept it was 
great indeed, but, guided by his wife, 
who strongly urged him to stay by the 
insurance business and having faith 
in himself to procure the applications, 
he turned down the offer, recommending 
He accepted 
and is there yet. 

* * 

In 1891 Mr. Pickell was invited to 
Chicago to meet John A. Hall, then 
secretary of the Massachusetts Mu- 
tual. As the result of this interview he 
was offered and accepted the manage- 
ment of that company’s business for 
Michigan. During the twenty-five 
years he has been at the head of the 
company’s affairs in the peninsular 
state the new business has grown from 
$400,000 per annum to $3,500,000. One 
year he reported over $130,000 of new 
premiums. For many years he led all 
his company’s general agents in the 
production of new business, writing a 
very large personal business himself. 
At present Mr. Pickell has in force on 
his books approximately $25,000,000, 
with collections of premiums about 
$750,000. 

* * * 

From Sept. 1 to Oct. 15, 1916, Mr. 
Pickell celebrates his twenty-fifth an- 
niversary as Detroit manager. He will 
be at home to all policyholders, bene- 
ficiaries and friends. During Mr. 
Pickell’s nearly thirty years in the busi- 
ness he has contributed much to the lit- 
erature of life insurance and his two 
books, “Plain Hints” and “Plain ‘Rea- 
sons,” have had a sale of more than 
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The 
Ohio National Life 


Insurance Company 


Cincinnati 
ALBERT BETTINGER, President 
Offers 
“SOMETHING DIFFERENT’’—we believe the 


most salable combination contract on the market 
ILLUSTRATION: 


Pays $ 5,000.00 in case of death from any cause. 
** 10,000.00 in case of death from Accident. 


25.00 per week for loss of time from sickness (all diseases— 
almost no exception) or Accident (all accidents— 
almost no exception.) 


for entire period of disability—from one day to 13 weeks. 


PREMIUM: Annually $182.45; Semi-annually $94.87; Quarterly 
(Waiver of premium in case of total permanent disability). 


Accident men increase their income with this policy 
L fe men increase their income with this policy 


Address inquiries to 


T. W. APPLEBY, Actuary 


CINCINNATI 
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60,000 copies. Mr. Pickell was unani- 
mously elected an honorary member 
of the Canadian_National Life Under- 
writers Association and of the Indian- 
apolis Life Underwriters Association. 
He is a member of the Detroit Life 
Underwriters Association and also the 
Los Angeles Life Underwriters Asso- 
ciation, at which latter place he spends 
a portion of each year. 
_—_———D tao 

The Michigan Fraternal Congress, at a 

meeting held last week in Detroit, voted 


unanimously to conduct a campaign 
against the fraternal a 


state constitution, which comes up again 
in November and which was defeated at 
the 1914 election. 
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tion furnished promptly. 


JOHN BURNHAM & CO. 
Chicago New York 
































16 LIFE 


August 17, 1916 








WISCONSIN 
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Good men wanted to earn good 
incomes writing good insurance. 
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St. Louis, Mo...International Life Bldg. 
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Comment on Medical Phases Presented 


(By Dr. W. H. E. ‘Wehner, Medical Director, Pidelity-Mutual Life) 








It is important always to consider 
weight, build and occupation. In cases 
where recent illness or injury has oc- 
curred in an applicant for insurance, 
the severity and length of attack should 
always be carefully weighed. This may 
explain to the agent why, in two per- 
sons having the same disease or injury, 
one is rejected or limited, the other 
accepted. 

The ratio of actual to expected deaths 
in history of blood spitting without dis- 
tinct evidence of tuberculosis of the 
lungs within five years is 151 percent. 
If an attack occurred five or ten years 
prior to application, the mortality falls 
to 131 percent, and when ten years 
have passed since such history to 102 


percent. 
* = * 


History of tuberculosis glands, bones 
and joints, one attack within ten years 
of the date of application gives a mor- 
tality of 178 to 190 percent of the ex- 
pected; but prior to ten years of date 
of application the mortality ranges 
from 110 to 120 percent of the expected. 

Infancy and childhood is pre-emi- 
nently a period when tubercular infec- 
tion is most apt to occur, and we are 
beginning to attach as much fear to 
infection through the digestive tract as 
by the respiratory. | 


When a tubercular family history is 
associated with the younger ages at 
entry, selection more particularly rests 
upon facts as to development, past and 
present, home and occupational en- 
vironments and habits. The period be- 
tween ages 14 and 45 years may be 
looked upon as a danger zone, but 
at ages 40 and over at entry, a tuber- 
cular family history may almost be dis- 
regarded as influencing mortality. 

The Medico-Actuarial Mortality In- 
vestigation developed that the normal 
death rate from tuberculosis of the 
lungs for all heights and weights com- 
bined is 22% percent of the deaths 
from all causes at ages of entry from 
15 to 29 years, and 12 percent at ages 
of entry 30 to 34 years. The following 
table shows how heavily this disease 
falls on lightweights with a family his- 
tory of tuberclosis: | 


Ageat Ageat 
Entry Entry 
Variation From 15 30 

Average Weight to 29 to 34 
Minus 25 Ibs. to minus 45 lbs. 51% 27% 
Minus 5 lbs. to minus 20 lbs. 48% 26% 
Average weight to plus 20 lbs. 34% 12% 
Plus 25 Ibs. to plus 45 Ibs.... 9% 3% 
(M. A. Inv.—Vol. 3, p. 11.) 

A fair average mortality is obtained 
in cases having a family history of 
tuberculosis if we eliminate light- 
weights under 30 years of age. 

Tuberculosis is responsible for 37.5 
percent of the deaths in lightweights, 
minus 25 or more pounds at ages of 
entry 15 to 29 years, while at the same 
ages in overweights of 50 pounds or 
more the percentage is but 4.1 percent. 
(Vol. 2, p. 24, M. A. I 

* * 

Dr. J. W. Fisher, medical director 
of the .Northwestern Mutual Life, who 
is undoubtedly paying more attention 
to, and laying greater stress upon the 
systolic blood pressure than any other 
investigator to my knowledge, makes 
the statement that in the experience 
of the Northwestern the high blood 
pressure mortality has been 240 percent 
of the “M. A.” table. From August, 
1907, to August, 1915, the company re- 
jected 2,230 cases for high blood pres- 
sure. Where the blood pressure is 
from 15 to 24 m. m. above average for 





the age, the mortality is 180.94 percent; 
above average 25 to 34 m.m, 205.52 
percent; 35 to 44 m. m., 246.63 percent; 
45 to 59 m. m., 253.93 percent; 60 m. m. 
and over 450.2 percent. 


Dr. Faught has given a very useful 
rule for determining a normal pressure 
for any age. This rule is fairly ac- 
curate, but for ages fifty and over is 
apt to give figures that are somewhat 
high. 

Considering 120 m. m. a normal sys- 
tolic pressure at age twenty and for 
each additional year add % m.m. Us- 
ing this rule and adding 15 m, m, above 
and subtracting 15 m. m. below the 
normal limits will give approximately 
normal reading for the age. 

Age 20 average 120 m. m. 
“ 25 id 122 Ld 
ae 5 age 
nc Sng Beas |. ie 


COLUMBUS MUTUAL PROGRAM 





Annual Agency Convention Wil Be 
Held at Cedar Point on 
Aug. 24-26 





The annual agency convention of the 
Columbus Mutual Life will be held at 
Cedar Point, Ohio, Aug. 24-26. The 
program is as follows: 

Thursday, Aug. 24 

Register at the “Cedars” upon arrival. 

3:30 P. M.—Assembly. Meeting called 
to order by the president of the Agents’ 
Association, G. A. Ferguson. 

Address of welcome by Vice-President 
Spangler. 

Anfiouncement of new officers of the 
Agents’ Association. 

Address, “The Use of Character Analy- 
sis in Business Building,” by John E. Mor- 
ris, manager the Sheldon School. 

Communication from President Bran- 
don and discussion. ’ 

Five-minute talks on any subject of in- 
terest to field men. 

Selection of place for next year’s con- 
vention. 

Grill Room for supper. 

Boating, bathing and amusements. 

Priday, Aug. 25 

Boating, bathing and amusements. 

11:45 A. M.—Leave on B. & B. boat for 
lake trip. 

1:00 P. M.—Dinner at Hotel Commodore, 
Put-in-Bay. 4 

3:15 P. M.—Leave Put-in-Bay. 

4:00 P. M.—Arrive Cedar Point. 

Boating, bathing and amusements. 

Saturday, Aug. 26 
Morning plunge. 

0 A. M.—Meet in committee room. 

Distribution of prizes and address by 
President Brandon. : 

Boating, bathing and amusements until 
train time. 


6 e-_____- 
TO HAVE AN AGENCY MEETING 








Lincoln National Life Is Now Closing 
Eleven Years’ Work With 
Great Success 





With the close of August will come 
the annual agency convention of the 
Lincoln National Life at the home office 
in Fort Wayne. Members of the Eman- 
cipator’s and Rail Splitter’s Clubs, 
composed of the leading producers for 
the year ending July 31, will be in at- 
tendance and there will be plenty of 
entertainment in addition to the usual 
business sessions during the three days. 

This convention will mark the close 
of the eleventh year of the company’s 
activity in business. Though organ- 
ized and incorporated some _ three 
months earlier, the Lincoln started 
writing business Sept. 1, 1905, since 
which it has made splendid progress. 





IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT'S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President 


COLUMBUS, OHIO 


Are You A Producer? 
Is Your Record Clear? 

q caf You Manage Agents? 
Can You Develop Territory? 


A young company, non-partic- 
ipating, wants agénts for 
Michigan. Can give good 
choice of territory to the right 
men. Address 78-G, care The 
Western Underwriter. 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager 














REAL PROTECTION AT COST 


Is appealing to purchasers of health and 
ident insurance, as written by the 


American Health and Accident 


Policies to meet every need, written by a 
ustling Young Company Thet 
is Making Good. 
An Attractive Side Line for Life Men 
Several of them are making good money 


writing for us. 
Addressthe Company, 519 New England Bldg., Topeka, Kan. 


ARE YOU A LIVE AGENT? 
Can You Produce Business? 


WE want a man who can show a good clean 
record—large or small producer, for large 
or small territory—to write our Guaranteed 
Premium Reducing Policy. Pays Double the 
Face on Accidental Death. Total Disability. 
20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres. 


\ fart: 
7 Jnsurance Company 


OF OES MOINES. IOWA. 











Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success | 
in that atmosphere. Write to— | 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 

right men. : 








D. E. BALL, Secretary 
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It will close the current year with $30,- 
000,000 business in force, and its rec 
ord for economical management, low 
mortality and success with the plan of 
intensive culivation of a limited field 
are well worthy of mention. 

During the present year the Lincoln 
National has maintained a producing 
stride of approximately a million a 
month. In three of the seven months 
it has passed this mark, while in the 
other four the figures totaled close to 
it. Its production for 1916 is certain 
to exceed’ $12,000,000, and with a rap- 
idly increasing agency force, new men 
being attracted to its ranks ‘because of 
the splendid cooperation and service it 
renders both agents and policyholders, 
the mark for 1917 will doubtless be set 
for at least $15,000,000. 
_—_—_———2 toe 


CLUBS BIGGEST IN HISTORY 





New York Life $100,000 and $200,000 
Organizations Will Hold Meetings 
in September 





The $100,000 Club of the New York 
Life will hold its annual convention at 
the Hotel Clifton, Niagara Falls, Sept. 
4,5 and 6. The $200,000 Club will hold 
its meeting at White Sulphur Springs, 
W. Va., Sept. 11, 12, 13 and 14. Both 
clubs will have larger memberships 
than ever betore, but the exact number 
will not be known for several days, as 
agents have been given until Aug. 15 
to make settlement on business written 
during the club year. 








ACTUARIES 


— F. CAMPBELL 


CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 








OHN W. CROOKS 
pik eh _ ree ANT 
ACCOUNTA 


Ten tae ated Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 
COLUMBUS, OHIO 





FRey« J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


T J. McCOMB 
e COUNSELOR AT iy 
CONSULTING ACTUAR’ 
Premiums, Reserves, Surrender Tiles. etc., calcu} 
lated. Valuations and Examinations made. 
Soicies $7 all life Insurance forms prepared. 
e Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 








J H. NITCHIE 
® ACTUARY | 


Telephone 1223 Association Building 
Central 3462 19S. La Salle St.,. CHICAGO 





A SIGTENHORST 
e 


CONSULTING 
ACTUARY 


WACO, TEXAS 





ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 
CHICAGO 


vall up and see if you can’t. 















Illustrating Value of 
Extended Insurance 




















cently received a very pathetic let- 

ter from the widow of one of its 
former policyholders. The company 
printed the letter and its reply in one 
of the recent editions of its company 
paper. 

More facsimiles of such letters should 
occupy space in life company bulle- 
tins. Oftentimes they go a long way 
towards convincing the prospect about 
some particular point in regard to tak- 
ing life insurance. They are a relief 
from the elaborate and exaggerated 
statements that appear in many of the 
circulars furnished as canvassing docu- 
ments to agents. In this case the com- 
pany also printed a photograph of the 
check given in payment to the widow 
who did not know that she was en- 
titled to anything. 

The prospect upon looking over such 
material as this feels that he is dealing 
with a reality and not simply a can- 
vassing document of a man or com- 
pany attempting to sell him something. 
In a letter that follows and its reply is 
a complete selling canvass. In addition 
to emphasizing the necessity of taking 
life insurance, it also points out the 
value of extended insurance, and makes 
plain its advantages. The letters fol- 
low: 

To the State Life Insurance Co. of In- 
dianapolis, Ind. 
No. 162878. 

The widow of John D. Myers writes 
you the death of my husband, Oct. 26, 
1915. In looking over the receipts, 
which I have, I find my husband had 
paid in premiums, $423.58. You have 
a note against him with interest; now 
I am left alone with a little boy 10 
years old; he is afflicted; he has spasms. 
Thinking’ you might take pity on me 
and help me a little, as I tried hard to 
have Mr. Myers to keep up his insur- 
ance. I sold butter and made the 
monthly payments at times myself to 
keep it agoing, and I begged of him 
to keep it up for me. Now I am left 
with nothing; he was sick for a whole 
year; he couldn’t do any work. Will be 
very thankful for a little help. Sum it 
Will feel 


Tex State Life of Indianapolis re- 


very grateful to you. : 
Mrs. Hattie Myers, 
Wife of John D. Myers. 





Dear Madam: 

We have read your letter of the 27th 
with unusual interest. We regret in- 
deed the death of your husband, and 
tender you our sincerest sympathy. It 
is a pleasure, however, to advise you 
that we can send you something even 
more substantial than our sympathy. 

Your husband’s policy, as you know, 
was canceled in December, 1913, for 
the nonpayment of the premium. 
There was a sufficient reserve to his 
credit, however, to pay off his loan 
and to keep his insurance in force until 
July 18, 1917. At the time of his un- 
fortunate death, therefore, his policy 
was in force and effect, and you will 
be entitled to one thousand dollars, the 
full amount of the policy. 

We are enclosing you herewith blank 
proofs of loss, which you will please 








execute at your earliest opportunity, 
and on the receipt of same we will for- 
ward our check for the amount of your 
husband’s insurance. 

Yours very sincerely, 


>. e-__. 
Won Prizes for Production 


Frank Davidson of Ann Arbor, Mich., 
won a $200 diamond ring offered by 
the Northern Assurance of’ Detroit for 
production of paid business in the first 
half of this year. George Qua of De- 
troit won a $150 ring and F. M. Cot- 
trell of Jackson a gold watch. 

—_—_—-<= o> 


LIFE APPOINTMENTS 


Minnesota 


N. Y.—R. M. Healy, Freeburg; A. Marti. 
Minneapolis; E. E. Waite, po ace sdag, TY 
Foster, Worthington; H. J. Lillibridge, Hill Cit, 

N. W. Mut.—S. Fliglinan, Minneapolis; 
B. Peterson, Deane C. Mertz, Shakopee. 

Mutual—W. Johnson. Minneapolis; H. 
bad > eae Albert Ly 

Minn. Mut.—C. A. Carlson, Farmington; T. 
Eddleston, St. Paul. 

Metrop. ae Muller, St. Paul; B. S. Cole, Still- 
water. ; ; 

Equitable, Ia.—J. E. McGinn, Minneota; R. 
G. Homan, Clarkfield. 

Reliance—A. F. Kehl, Duluth; C. H. Hood, 
Duluth. d 

State Mut., Mass.—J. I. Levin, St. Paul. 

No. Am., Ill.—G. F. Rice, Madelia. 

Fid. Mut.—H. H. LaDuke, Chanhassen. 

Prov. L. & T.—Grace F. Staub, Duluth. 

Prudential—G. _ ene Duluth. 

Travelers—L. Lambert, LeR Roy 

Reserve rie ji A Zobel, Plosdueed, 

Am. Bankers—J. A. Setterman, Clarissa; F. G. 
Huston, erga ~ 

Pac. Mut.—H. Schmitt, Paynesville. 

Mo. State—A. E Laufenburger, Lewiston. 

Kansas City—J. Cravens, Minneapolis. 

Mass. Mut.—C. B. Thomes, Minneapolis. 


Wisconsin 


Prudential—C. E. Garrett, La Crosse; A. F. 
Kletzien, Madison; Julius Speakbraker, Clinton- 
ville; Frank Huettner, Milwaukee; J. A. Peter- 
son, Racine. 

Travelers—L. H. Armstrong, Milwaukee. 
Vise. Life—F. A irtz, Sherwood; A. P. 
Haake and S. L. Treff, Madison; H. 5. Park, 
Spring Valley; J. P. Hale, Brill; Tasty Field 
and Ernest . esreumaux, Rice Lake; H. C. Kep- 
e Forestville; Sierck, Grand Rapids; 
Pueschner, Dorchester; Lester Brann, 
Baileys Harbor; H. G. Houghton, Green Bay. 

Wisc. Natl—G. E. Kott, Kewaunee; Chris 
Bertelsen, Racine; F. T. Wilson, Milwaukee. 

N. W.. Mutual—E. . Williams, August 
Boehnke, A. F. Kayser, N. F. Streff, A. J. Stark, 
E. F. Witte, B. J.. W. Glaubitz and Robert 
Schulze, Milwaukee; Iver Brasten, Abram Pinkey 
and J. E. Shea, Superior; E. A. joan Stan- 
ley; A. C. De Bolt, Wallace Brick, W. L. Dole- 
shal, M. H. Poindexter and W. W. Hanaman, 
Madison; O. J. Leu, Grand Rapids; Lorenz 
Becker, Woodland; George 7 Beaver Dam; 
A. Greiner, Stetsonville; B. Woodworth, 
Ladysmith; A. J. Cerson, Aichtiees L. S. Le 
Page, Rhinelander; bs X. Krier, Belgium; | SR 
Haferbecker, Antigo; Harry Nelson, Odanah; 
W. A. Bogumill, Mellen; H. ~ Comine, Ripon 
M. L. Goldammer, Elkhart; E. Hubbell, Ed- 
gerton; G. E. Bush and we J. Clark, “Alani 
towoc; W. ira has Rice Lake; E. 
Tones, Wild Rose; W. F. Kruschke, Waldo: W. 

. Knapstein, Greenville; E. Schultz, Fond 
du Lac; ad ny Waukesha; A. A. Dick- 
inson, Stone Lake; A. Ww. Douglas, Sparta; K. L. 
Williams, Portage; Dr. A. i odermund, 
Athens; K. J. Goethel, Eau Claire; R. Barber, 
Amherst; Jesse Kauffman, Hillsboro; Eugene 
Lamacchia and Sabastian Rinelli, Kenosha. 

Old Colony—W. Fehrman, Merrill; F. R. 
ah ag Sturgeon Bay; Anton Holup, Antigo; 
L. H. Keller, Appleton; W. F. Netzel, Crandon; 
Ss Jennings, Rice Lake; N. R. Demming, 
New London; W. Polley, F. X. Schwartz, 
Oshkosh; F. "A, Hart, Superior; Henry Beine- 
man and Sam Kenelli, Kenosha. 

Old Line—W. ~ Mez, Bangor; J. W. 
Borchardt, Merrill; “GE Johnson and Archie 
Skibrek, Stou hton; 1 mi = Clark, Middleton; 
Obed Moen, ashton; T. McNamara, West 
De Pere; R. J. Coppersmith, South Milwaukee; 
W. A. Gritman, St. Nazianz; G Wood, Good- 
man; B. S. Nuzum, Tomah; O. M. Evenson, 
Luxemburg; A. L. Edwards, *McFarland; E. 
Duxbury, Alma Center; W. H Darling, 0 
thon; Timothy Fitzgerald, New Holstein. 

Penn Mut.—Joe Lewandowski, Menasha; E. F. 
Tambke, Fond du Lac; E. A. Mooney, Duluth, 
Minn.; ‘G5 A Schneider, Brillion; C. D. Keyes 
and Mrs. Mary Keyes, Cumberland; C. Mad- 
sen, Port Edwards; G. R. McArthur, Janesville; 





















LIFE MEN 


There is a future as well 
as very satisfactory pres- 
ent for the representa- 
tives of the 


STATE LIFE 
INSURANCE CoO. 


GREAT FALLS, MONT. 
SAFE SOUND 

















Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 
on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


(JUST OUT) 
Covers Everything 


Abstracts from Annual Statements (57 items) 

General Information as to each Company 

Analysis of Policy Contracts (82 items) 

Premium Rates (13 policies) 

Dividends (20 and 30 years) 

Cash Values (20 rood 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE { The Company 
BOOKS | The Policy 
IN ONE | The Cost 
1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Company 


Cincinnati _ Chicago New York 








a 








The Character Company 





YOU 
OUR 


mediate Field. 





The saine as every REAL Insurance Salesman are interested in making your ability and time count for the most. 


Being the Largest Company ever organized in Iowa and having Five Hundred and Fifty Influential and Enthu- 
siastic Stockholders, together with a Crisper line of Policy Contracts, offers an IMMEDIATE Opportunity 
worthy the IMMEDIATE attention of the best brains in the business. 


BE SURE—WRITE TODAY 





NATIONAL FIDELITY LIFE Ins. Co. oflowa, Sioux City,U.S.A. 


Ralph H. Rice, President 


Iowa and South Dakota is the Im- 
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A. B. Bohan, Chicago, Ill; ieee a Higes, Darien; 

A. L. Saltzstein, Mi waukee; D atts, Beloit. | Woertz, Norwood; 
ecur. Mut. N, Y.—M. S. Helm and F. F. —— Ia. odio B 

Krause, Minneapolis, Minn.; T. H. Hove, Gran- Lincoln “Watl—M 


ite Falls, Minn.; C. V. La "Duke, Gilmanton. 
Surety Fund. S. Towne, Osceola; a 


McDonald, Eau Claire; RK. W. Hawn, Rock 


Travelers—Hen Bur, Monroe; Martin National U. S. A—W._H. Yearley, Cleve- 
Myhers, Pe Claire; J i od Humphrey, Patch | land; B. Dale, Dayton; C. & Grubbs, Spring- 
Grove; P._ L. Hiackbeft, Appleton; theodore | field: B. J Hutchinson and C. N. Gimbel, To- 
Ernst, R. a er, D, Hendershott, J F. ko ledo; H Startzman and J. Rauch, Cincinnati. 
Coleman, mS and R McCathran, New v Engl. Mut.—M. Weiss, Toledo. 
ee jilies Heisinger, near , George utual—M. J. Jones, Oak.Hill; S. G. 
Voelz, Edgar; L. E. er wie Dorchester; a Waite, pag Mrs. Warren Brockway, Ni New 
Tonne, Medford; Grimes and L aes . Slabaugh, Marlboro; A. erber, 


Ubbelohde, La Crosse; ce N- poston, oricon; | Akr 
i 


L. W. Bort, Beloit; D Jossart, nocqua; 
H. L. Chamberlain and "y Pp. Gasser, Madison; 
Thelis Noel, Denmark; M. F. Emerson ond 2 : 
Arneson, Spring Valley; H. L. Larson and 
Ford, Green Bay; 4 Taylor, Kiel; I. i 
Kittelson and E. P. At erton, Albany; yw. 
Ferguson, La a 
isc. Life—A. Anderson, Boyceville; B. a: 
Lau, Waukesha; Joseph Kor odg ad 
natzig and H F, 


een Delavan; E ward 
chatz, Watertown; 3.6 Kraft, Madison; J H. 
A. Cole, Knapp; P Fin- 
void, Woodville; M. Hagan, New Richneeds 
Herbert or « gg orth Milwaukee; J. B. Sower, 
Frederic; WwW S Schroeder, Viroqua; : 
Schroeder, Giole: R. W. Kelting, Spooner; lef 
miah O'Neill, Prairie du Chien; Frank aed, 
Dorchester; Joseph Paustenbach, emaenene ¥ 
E. Whitney, Medford; Arneson and H. A. 
quachhe, adison; F. E. Austin, Beloit; C. W. 
Stowe, Gays Mills; Eugene Le May, Marshfield; 
A. W. Tipson, Glen Flora; J. A. Sleeper, Osceola. 
Wisc. Natl,—Ernst Baker, New Glarus; P. E. 
Stiehm, Johnson Creek; J. E. Bell, A, Superior; 
Hugh O’Connor, Reedsburg; J ilson, 
Spooner; O. W. Brazeau, Lena; Charles Hieber, 
Ashland; Harry Haslett, Loyal; A. J 
Chilton; R. A. Weber, Reeseville; M. J. Wolff, 


Bean, rosse; 


Plymouth; L. I. Price, Genoa Ag as i E. W. 
Kidd, Owen; S. J. Falck, Unity; "9 J. Norman, 
Racine; F. Pa? Laabs, Abbotsfor A. Schoofs, 


Malone; om: Murphy, lig 
Missouri 


Amer. L. & A.—J. W. Cooper, Kansas City. 
Amer. Cent.—P. , oem, nyder. 
Bankers, Ia.—H. — ly, nsas City. 
German Mutual— tewart, Kansas City. 
International—A. L. Prices St. L Louis. 
Kansas City—W. B. McPherson, Drexel; Mary 
D. Moss, Kansas City; ae M. Moore, Kansas 
City; C. R. Long, Butler; H. J. Ish, Forsythe; 
A. Clevenger, Humphreys; P. B. Hanna, 
Srookfield. 
"s Mut.—A. J. Wolfsberger, St. Louis. 
Mutual—D. E. Handy, Gallatin; C. R. 
masiand Kansas City 
New York Walkes ’ Ellis, Dodson. 
National, Ill—G. A. Spohrer, Kansas City; 
Kinney, Kansas City. 
‘Natl. L. & Acci.—Glen "Depoy, Joplin; E. P. 
Hawley, Kansas City. 
+ ge sg League—S. O. Harvell, St. Louis. 
Pitts. & T.—W. E. Payton, Chula; Minnie 
E, Willincase Kansas i 
Penn Mutual—H. Hansel Kansas City. 
Provident L. & re ii. Lain, nsas 


Ci 
Te Loan—B. A. Hatton, Kansas City; E. 
Ss. Fe por St. Louis. 

Bozal Union—R. C. Fenwick, 7 Louis. 
iance—G. J. Richardson, St. Louis. 
ge Joseph—Amedee De Couagne, St. 
State Mutual Mass.—H. roste, 
Travelers—J. C. Herteck, Ste. Genevieve. 
Aetna—A. C. Jones, Mountain Grove; H. L. 
Ruby, Kansas Cy > 
Bankers, Ia.—R. Frogge, Baring. 
Germania—A. F., ie Carthage. 
Mass. Mutual—J. . Wansbrough, Kansas 

City; Miss a Allen, St. Louis. 
Mo. State—J. A. Hillman, St. Louis. 
Mutual—J. A. Krusoe, Rock Port. 
New York—A. H. McCrary, Pleasant Hill. 
N. W. Mutual—A. D. Strong, Maryville. 
Nat'l L. & A.—E. P. Hawley, Kansas City; 
Glenn De Poy ony 
a. 7. 


W. Kansas 


Gordon, 
ay. & 
rot. 5 oe O. Harvell, St. Louis. 
Pitts. L. & T.—Karl Johnson, Kansas City; 
G. F. Willard, Kansas City; A. W. Cotten, 
Oregon. 
Bove Union—C. J. Siegrist, St. Louis; Frank 
E. Holladay, St. Louis. 


Reliance—C. C. Redman, Kennett; W._N. 
See, Winona; A. D. Waronker, Hol- 
comb. 

Union Cent.—C. H. Salmon, St. Louis. 

Ohio 

Aetna—O. W. Cobb, Marysville; A. . Schaaf, 

Cincinnati; A. H. eecher, Lima; Kersh, 


Ottawa; R. K. Carson, P. H. Behan and J 
Scrafford, Macksburg; 
Sindell, Da ton. 


Amer. Cent.— A. Fox, Kensington. 
Canada—J. B. Wolstein, Cleveland. 

Conn, Genl.—F. L. em New Castle. 
Conn. Mutual. R. Hatfield, West Milton. 
Equitable, N Y.—W. D. Webb, Cincinnati. 
Mutual, N. Y.—F. E. Teowsehdee and C, 


1 Rosi Cleveland; H. E. 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interestimg booklet 


‘‘Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


‘Ohio, Illinois and Kentucky 





& 


Mass. 


Pitts. 


Goldman, 
O'Neill, poledas J 


Tov. 


Col. 


Far. 


Mo. 


Fisk, 


«4 


vale; 


bein, 


Travelers—W. 
Columbus; 
Jefferson; 
Cramer, Massillon; J. 
Wertz, Bascom. 


Banks Savi 
Center; A. L. 


ew Y 


Secur. 


J ~ o 


Mutual—O. V. 
Seward, Elyria. 


L. & T.—J._ L 
Canton; 


F. J; 
Reserve Loan—A. M. 
Everton and C. E. Cox, Piqua; U. P. Stettler, 
Dayton. 

Royal Union—Beulah F. Daly,, Cleveland. 
Colcord and S. 
A. E. Ret Cincinnati; H S. ro, 


Cot Auer, Mogadore; Ww. 


Huber; Toledo; G. a Smith, Patterson; 
Liming, Hamersville. 
Gray, Glenmont. 

a Warner, Millersburg. 
Manufacturers—C. Makranczy, Cleveland. 
Hudson, Akron; T 


Pacific Mut.—H. M. Sea Cincinnati. 
Hill, Bellefontaine; A. 
w. Olloman, 
iA A. Stuller, Pettisville. 
Miller, Barnesville. 
High, Akron; 


M. Horton, 


ee 


& Bank., Kan.—C 


Thayer, ennings; H. 
Briget, ne : 
eo Amer., 


incaid. 


Mutual Benefit— 
Mutual, N. Y. 


ork—W. 


Spivey; O. W. 


Jose vase 
St. Joseph. 


7" Blue Rai 


‘ea 


ut. -» Neb. 7 
Sa “ Kansas ae Ee 


Hanover; 


‘Winna Mc 


J. Wairad: Moras; :§ 


Neb.—J. A. Keith, Fall City; 
McCollough, on Falls. 
“IHlinoig 
International—A. 
Fields, Dodge City. 


oldwater. 


Hunter, Manhattan. 

National, U. S. A—C. B. Campbell, Deer- 
field; W. B. Havekorst, Hanover. 

National & E. Richards, Great 
Bend; J. Medic, Kansas City; C. N. Butts, 
Kansas _ City; Roper, Emporia; O. J. 


Gould, Topeka; L. W. Reutschler, Atchison. 
Woolsey, Formosa. 
N. W. Mutual—G. P. Harrison 
Pacific Mut.—J. C. Wheeler, ¢ 
Prot. League—G. E. a 
eg my L. & T.—W. 

E. Jay, Kansas es 
ge eR 
Spain, Topeka. 
Reliance—Edward 


t 
ae Kansas City; P. V. 


Ellsworth; 
Garnett. 
L. Hull, Seneca; G. L. 


ulka, 
ranzke. 


I Young, 


Smith, Atc ison; J. Van 


Travel “ms E. Zeigler, Coffeyville; August 
2 . R. Howard, 
“McElvain, St. Marys; H. W. Joh: 
son Topeka. 
National, Ia.—H. E. ers, Ce. 
Sunflower State, Mee 
McFarland, Ashland; 
3 hompson, Whitewater; 
Salina; H. S. 
Alexander; . 
Godfrey, Topeka; 
McCoy, Carneiro; 


ec 
6 ge We 


Russell, McPherson; 
RF. Garrard, ’ Olivet; RX L. 
H. Mice Pittsburg; _ Beet a 

eon egg go 


: . D. Tolin, Clif- 
ton; B. P. Thornton, ig, 2 nal .. tien, 
St. Marys; J. W. Graft, Topeka; - Bakule, 
Topeka; P. A. Broady, Mc herson; . B. Ba- 


n —G. L. Cleland, Clay 
5 ee riton, “Hill City. 

Central States, Mo.—Frank Coffin, Burr City. 
Natl.—T. J. Butler, Arkansas City; Leo 
McOsker, Turon. 
Conn. Mutual—H. A. nat. Sea City. 


, Gardner. 
Beneke, Topeka; F. E. 


Kansas City—S. L. Barnes, Stockton; C. M. 
Pennington, 
Lafayette—Watson Baker, 
Freeman, Kansas City. 
State—Max Steele, eg 

. P. Pulliam, Lyons. 
. H. Paxton, Osborne; Laura 


Winona; 


Arkansas City. 
hanute. 

Elk City. 
: hea, Kansas City; 


Mayfield, 


C. H. 


Geneva; F. 


iG. 


S. Sargent, 


Sebring; M. 


as ales- 


sca Ww. 


Cc. E. 


0:3: 


Kansas City. 


Cherry- 
ohn- 


mn * 
"Stafford; 
Fredrick, 
T. A. Grum- 


sore, Galva; H. J. aa McPherson; 
Young, Wichita; L. Bucki kingham, visite? 


Eva cales, Chapman; Jone Lawrence, Chapman; 
W. Crouch, Atchison;~S. W. PEs. B alley 
Center; D. S. Fairchild, Overbrook; Dren- 


nan, Topeka ka; Lovina Frank, Emporia; G. H. 
Anderson, Lincoln; R. Jones, Vesper; F. H. 
Schoeb, Augusta; Richard Giles, Wichita; Ada 
Giles, Wichita. 

Aetna—T. J. Hap, Kanaee City; R. C. Law- 


ler, Girard; akins, Medicine Lod es 
A. D. Randall, sanenntlie; B. A. Griggs 
dependence; J. H. Kimmell, Cherokee; F. i. 


Strout, Fort Scott. 
Amer. Bankers—C. J. Gebhart, Plainville; H 
M. Bell, Kansas City; E. M. Weaver, Kingman. 


‘American, Ia.—H. L. Hornbaker, Olathe; W. 
W. Curfman, Mulvane. 
Amer. Natl., Tex-—W. Madden, Hays. 


Bankers, Neb.—B. H. ulton Formosa; A. E. 
Coote Smith Center; F. C. Howse, Beloit; as 
Searle, Cawker City; Edward Stransky, 

ae C. L. Potter, oe 

Bank Savings—J. Smith, Topeka; Margaret 
McCain, Benedict; Soo Aumann, Wamego; 
M. L. and I Shoemaker, Lucerne; H. 
Rogers, Benedict; H. F. Kline, Wakeeney; Lee 
McChesney, Milford. 

Central, Kan.—W. J. Goodwill, Grand Sum- 
mitt; F. C. Seefeld, Plainville. 

Central, Ia —Clyde Muchmore, Douglas. 
Columb. Natl—W. P. Jacobus, Hutchinson; 
C. M. Miles, Mackville. 

Mes “Pe se Neb.—W._ W. Meta ae _ 
nee City; Morrison, Lincoln; R. Ach- 
— iclaice: et L. Hallum, Benjamin Hill, 

D. Jones and P. ee Beloit; F. J 
Whitalen Corning. 

Conn. omns.'2 ace Harper; C. H. 
ann. Asthoay: E Manhattan. 


uitable, N. y.—Mabel “Horine, W Washin; ton 
Hy ee and G. S. Slough, Baldwin; 
Covey, To 


E viable 1 Ia.—C. F.- Skinner and G. F. Wor- 
ley, opeka. 
Far. & Bankers—D. V. W. Warren, Emporia; 
W. W. Stratton, Hesston; D. B. Pierce, Oswego; 
Louis Boeth, dF Kansas City. 

Home, J. W. Poteet, Washington; G. 


=. —— ie eee i . A. Quinn, Pittsburg. 
Home Mut., Kan.— . Babbitt, Beloit; 

E. 7a Summerfield; W. P. Turner, Leon- 

ardville. 


Kansas City—H. A. a p, Ellinwood; F. H. 
eer Kansas FBR . Graham, Florence; 
Marcum, Eldorado; 7 Murdock, 
ma. G. C, erg Beattie; W. W. Outh- 
waite, Glen Elder; G Sells, Pittsburg: G. W. 
Corporon, Arcadia; E. D. Bennett, Mound City. 


Kansas Life—N. F. and ashin = 
Phillipsburg; W. C. Frevert, Holyrood; 
Bliss, Topeka; G. McPherson: ra 


= 3 
Swab, Concordia; B o Wie Sclsa, Scandia; H. G. 
Vetter, Moundrid; ge 

Lafayette=C. De Pass, Topeka; G. L. Har- 
rell, Barnard. 


Midwest, Neb.—E. C. Lamm, Hebron. 

Mo. State—W. P. Turner, Leonardville. 

Mut. Benefit—G. S. Slough, Quincy; E. A. 
Stewart, Wichita. 

Mutual, N. Y.—C. W. Stehley, ee en B. 
V. Towner, Claude Rowland an H. Hillman, 
Protection. 

New Eng. Mut.—S. F. Azlein and W. R. 
as acs we bE, 

utual—J. F. Linsdale, Iola; W. A. 
Swit, Ottawa. 

Old nna AE S. Butler and A. F. Koch, 
Hutchinson; J. M. Cochran, Hill City. 

Pacific Mut.—Walter Hughes, Holstngton; Carl 
Parish, Kansas City. 

Penn Mut.—H. R. Jones, Wichita. 

Peoria—C. O. Storm, Pittsburg; H C. Moore, 
Kansas City. 

New York—M. B. Conn, E. D. — and 
L. E. Spencer, Kansas City; L. P. Doll, Wa- 
mego; R. L. McDaniel, Jewell City; C. G. Wil- 
liams and S. G. Wil liams, Preston. 

Prot. League—H. C. Hanson, Jamestown; G. 
E. Hatcher and L. C. Stephenson, St. Joseph. 

Secur. Mut., N. Y.—H aermel Haworth, To- 
peka; Ambrose McGee, Quenem 

Travelers—C. E. Zeigler, Coffeyville; August 





Jaedicke, ” Be ce Hanover; C. a Howard, Cherry- 
vale; A =a pivain, St. Marys. 

Prov. Timbers, Osborne 

* Secur. te Neb: a W. Fickinger, Eorning. 

St. Joseph—G. W. Carhill, Esbon; H. C. Clar 
Robinson. 

United L. & A., N. H.—John Baldwin and 
S. Parisi, ewes iy 

uar. Fund—C Scott, Greenleaf; 


Cochran and C. K. Walker, Beloit; W Witt Lee Lee, 
Council Grove. 
National, Ia.—F. W. Hemker, Des Moines; 
oO. W. Olimphant, Coffeyville. 
Michigan 

Aetna—G. F. Weiner, Detroit. 
Bankers, Ia.—D. J. May, Detroit; J. F. Ditt- 
man, Detroit. 
Conn. Gen’l—N. I. Townsend, Detroit. 
Continental—Gerald Bunker, Detroit. 
Detroit—C. N. Brown, Point Aux Barques; T. 
E, pba ree Tonia. 
Equitable—F. Ww. Timm, Jr., Jones; E. R. 
Sullivan, Union City. 

Grange— P. Caylor, McBride; A. F. Ed- 

rly, Edmore; Lottie Fitzpatrick, Lansing; J. 
& Van Auken, Fenton; B. R. Scott, Romulus. 
Home—G. E. Benge, Camden. 
International—J. N. Tuttle, Detroit. 

Manufacturers—C. H. Schilz, Detroit; E. S. 
Thompson, Weidman. 
Mass. Mut.—J. J. Pinckney, Kalamazoo. 
Mich. Mut.—W. W. Peterlein, Jackson; Ira 
W. Huffman, Middleton. 
Travelers— Thompson Black 2d, Detroit; 
Cc. wa Schultheis, Detroit; G. C. Popham, De- 


The Globe Mutual 


Life Insurance Association 
4 
OF CHICAGO, ILL. 
Incorporated Under the Insurance Laws of Illinois, 1895 
M. H. H Frank T. ANDREWS, A.M., M.D. 
President and Counsel Medical Director 
T. F. Bagry, Lu.B., Secretary, Gen. Mgr. and Founder 
Pays Death—Total and Permanent Disability 
and “Old Age”’ Benefits. 


Six Thousand One Hundred and Fifty 


such claims and others paid on policies issued on 

residents of Chicago = within the “Forty Mile 

Limit” up to November 1, 1914. 

ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 


T. F. Barry, Sec. and Gen. Mgr 











an | ee) So 


CEDAR RAPIDS 
LIFE INSURANCE C0. 


CBRobbins, Pres. CBSvoboda, Secy. | 
HOME. OFFICE {| 
CEDAR RAPIDS. IOWA 





























Purely Mutual 


INSURANCE IN FORCE, $1,420,012,571 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 
NORTHWESTERN POLICIES are easiest to sell and stay longest i in force. ° 

Mortality 60.31%. Interest 4.95%. Expense 10.46%. 
AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 


Northwestern Mutual Life lnsurence Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 








INCOME INSURANCE 


CORPORATION INSURANCE 
PARTNERSHIP INSURANCE 


write te George E. Copeland, superintendent 
MILWAUKEE, WISCONSIN 











It Will Pay You to Investigate Before Selecting Your Company 


Chartered 1857 





LARGE ‘‘DIVIDENDS”’ 
of Agencies 
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troit; 
Age 


T. J. Tormey, Niles; Olivet Insurance 
ency, Olivet. 
utual Ben.—J. H. tee Detroit. 

National, Vt.—G. arkhill, Mt. , 

New York iteniees Lester, Lakeview. 

North Amer.—Lazarus Lemisch, Detroit. | 

N. W.  Mutual—Horace Gunthrop, Detroit; 
William Hanson, an . - 

Ohio State L.—C Brainerd, Chesaning; 
Jones & France, —= 

Old Colony—C. . Black, Muskegon; Ed H. 
Wrede, Saginaw. 

Peninsular-Guardian—A. M. Kuppel, Detroit. 

Peoria Life—G. “. Wheaton, Marshall; James 
Douglas, Bay City; C. E. Corwin, Battle Creek. 

Pittsburgh L. & T.—J. V. Clancy, Detroit. 

Preferred L.—Aino Ahola, Detroit; J. 
ae arene Se R. F. Anderson, Reading; 

G. ntz, Shel i A. A. Stone, Crystal. 

Provident L. & * Face, Maple Rapids. 

Roman Standard. Olney, Mendon. 

Sun—W. Keidan, p Racy 

National, —H. L. Bird, Benton Harbor. 

Tilinois 

_ a: E. Ratton, gta: L. McM. Goode, 

J. Goode, Pontiac; E. Green, Temple Hill; 
Ko Padgett, Mt. Brie. 

Senkess, Ia.—J. Van Meter, Chicago; H. 
L. Newman, St. a. Mrs. H. L. Crau- 
mer, Rockford. 

Bankers, Neb.—W. N. Burger, Chicago. 

Berkshire—W. A. Coleman, Chicago; A. C. 


Hoy, Winfield Toweskie, 

Conn, G Genl.—H ohlman, Chicago; F. E. 
Horney, Bloomington. 

olumb, Natl.—G. A. Eggers, Joseph Stout, 
Chicago; 5 a a Springfield. 

Conn. Mut.—P. A. Guenther, C. V. Trodson, 
Chicago. 


International—P. H. Jacobus, Millstadt; F. L. 
Davies, Chicago. 

Johh Hancock—C. A. Duffield, Paxton; H. H. 
Tuck, Plymouth; E. J. Quille, . Eden, 
M. A. Elstein, ie Zweingenthal, Chicago. 

Mutual—H. Baumgardner, Chicago; R. G. 


Hall, -— 
Mut. Ben.—M. F. Allen, B. C. Allen, Pitts- 
a i Cc. aa Swanfelt, Clarence. 
Mut.—E. J. — Rockford; L. B. 
Geniboyg, name City, 
“a E. Mut. pana mee Wallis, G. B. Watson, 
T. A. Ernest, at ay 
Minn. Mut.—L. Finley, 
J. W. Brault, ene: Ben 
o. State—G. 
Hinde, Madison. 


East St. Louis; 
ocras, Quincy. 
Hall, Rock Island; J. 


Mass. Mut.--C. F. Axelson, Chicago; E. R. 
McWilliams, Maquon; Francis Greensfelder, 
Chicago. 


New York—D. R. Curtis, East St. 
H. H. Heisler, Chica ait P 


0. 
National, M grad e: Comeford, Chicago. 
Old Line—B. 


. Addi 3 lle; 
Goi, Seats ington La Salle; S. M. 


Reliance—W. J. Spaulding, Carrollt mM. Te 
HS 2 Baskett, St. Louis aap 


Lut., Mass.—H. Cau, — 1 
Gilbert, F. L. Mathews, Chica? 0. ~— 
Travelers—H. C. Thuernan, "Mischite: 
Indiana 
Bankers, Ia.—W. ... 7% 
— Indianapolis; C 


Louis; 


Aurora; R. A. 
. Harrison, Veeders- 


“Cent. States, Md.—F. C. Nichols, Crawfords- 


ville. 
Central, Ia.—F. H. 


t ow Geneva. 
Equitable, N. Y.— 


- Henderson, La Fay- 
ete; B. 1 haowet, Garg: Long, Coates- 
ville; G. H. Rider, a 4 O. O. Vanden 
Berg, Marion; J. E. Wilisee Terre Haute. 

Equitable, Ta—N. J. Eckels, Marion; C. S. 
En = he fans ay ong 

ederal—N. Blake, Princeton. 

Ind. Natl Ny “E. Cornell, Kirklin; S. Porter, 
Lebanon. 
Jno. Hancock—B. A. Burkart, Indiana —— 
Mutual—W. F. Mallianix, Attica; Mrs 
Brown, Indianapolis; acobs, Jeffersonville 





erch. Reserve—F. melse’, New Albany. 
Natl. & A, Mes —W. J. Tingle, Tad 
apolis; H. F. por. Kokomo; H. C. Reinhard, 


Indianapolis; M. Huffman, Logansport. 

N. Y.—J. S. Wales, Alexandria. 

N. W. Mut.—B. F. Cass, big view 

Penninsular Guardian—C. B Alexander, Craw- 
fordsville; Andrews Greenfield; C. n- 
spaugh, Columbia City; W.C. Boese, Ft. Wayne; 
Ww. Campbell, Evansville; B. D. 

ub Ins. Co., Veedersburg; Pm 
Warsaw; H. Landreth iMitehen’ A. 
Lehman, outh’ Whitley; C. E. Massey, Coving- 
F. _ Mersch, 


nw Wawaka; 


ton; E. C. Masters, Connersville; 
Frankfort; fae A Mill ller, Terre Haute; J. w. 
i Greentown; J R. ae » Saeereens 
. Robinson, La ‘anne Schindler, 
‘ew Albany; L. W. Siglar, Gary; Cc. D. Ci 
Lafayette; 1 P P. Sowers, Kingman; G. bf St 
Gary; A. West, New Richmond; J. Wil- 
a Rockville; A weeiden, H. F. Buhr, Sw: Davis, 
S. Power, A —— Indianapolis. 
R peblte ot Baal Weaver, edford; W. 
. Ware, oe: D. J._ Harding, South 
Bend; W. B. Williams, Evansville; _* 
Gary: Ww. CG Cools | City; H 
arene *. Mitchell, ranklin; J.. 
Shelbyville; hag E Ware, Terre Haute; W 
Cooley, Connersville; A. M. Abel, J. P. Saath 
A. Shoaf, Washington; €. Wiliams, New Castle: 
W. F. Tabb 


abbert, ammond; L. A one, J. B. 
Hastings, Vincennes; E. J. "Douglass C. T. Hall, 
Frankfort; Clark, Evansville; E. A Clark, 
Terre Haute; Keuhn, Richmond; c. = 
Sperling, Elwood; D $ Brown, Ft. Wayne; J. 

A. Yost, Anderson; F. Cline, Plymouth; C. E. 
Geist ane "A's gata Sullivan; H. 

Ryan, H. Kirby, c 


R. Jeffrey Falmouth; 


H. Wadsworth, Worth: 
ington; H. G a Y # “Scott, J. i Gasper, 
Indianapolis; A rone, Richmond. 


Scranton—T. ‘< "Kinder, New Cas 

State Mut., Mass.—W. V. Fink, , A. 
T._ Moshier, "Reynolds. 

Travelers—A. H. Kratz, Evansville; J. Car- 
roll, E. H. Shiel, focianepolis: Knight Bros., 
Crown, Poet: R. C. Anderson Edwardsp ort. 

Uv. An. & tite s; Belgrade, Eveneatiie; WwW. 
W. South Paoli; R. Smith, Paoli. 

Union Cent. OR . Head, Plymouth; E. G. 
Davis, Madison. 


NEW COMPANY STARTING 


PLANS OF PROGRESSIVE LIFE 





Will Allow Osteopaths to Make Med- 
ical Examinations—Associates 
Company Will Do Financing 





A new life insurance company is be- 
ing organized in Chicago known as the 
Progressive Life, which has already 
started the preliminary work of organi- 
zation. Wilbur Wynant, who was re- 
cently head of the United Film Cor- 
poration and who was former presi- 
dent of the Toledo Life, is one of the 
main factors in the organization. Robt. 
A. Hann, formerly actuary of the Colo- 
rado insurance department, later actu- 
ary of the Toledo Life and the Ohio 
State Life, is associated with Mr. Wy- 
nant, the two being the insurance men 
in charge of the organization. One of 
the main features of the new company 
will be that it will employ osteopaths 
as medical examiners as well as physi- 
cians of the older schools. It will in- 
terest osteopaths in organization work. 


Plan of Associates Company 


In order that the surplus of the com- 
pany may be kept intact during the 
early years and that its financial condi- 
tion may appeal to the public an un- 
derlying company called the Associates 
Company has been organized, which 
will finance the life company. The As- 
sociates Company will bear the ex- 
pense of organization and the expense 
of operation during the early years of 
the company so that its surplus will 
not be called upon. Stock of the As- 
sociates Company, will be sold which 
will carry with it a stock in the life 
company. The proposed capital of the 
Progressive Life is $100,000. From 
each share of stock sold the Associates 
Company is setting aside $12.50 per 
share, which will be turned over to the 
Progressive Life. The Associates 
Company is organized primarily to 
finance the Progressive. Life and then 
will establish general agencies when 
the company gets started and do-such 
other necessary work as will be re- 
quired. : 
Board of Trustees 


The board of trustees of the Progres- 
sive Life are: Horace Wright Cook of 
Huff & Cook, attorneys, Chicago; 
James Hall of Marwick, Mitchell, Peat 
& Co., Chicago; Henry Fowler of John 
A. McGarry & Co., Chicago; William 
C. Paul, real estate man, Chicagos Da- 
vid D. Cook of the Dunlap & Ward 
Advertising Agency, Chicago; A. E. 
Fechter, druggist, Chicago; A. D. Mar- 
tin of the Steuben County Wine Com- 
pany, Chicago; H. L. Ruggles, printer, 
Chicago; J. H. B. Scott, doctor of 
osteopathy, Columbus, Ohio; G. W. 
Short, doctor of osteopathy, Chicago; 
Webster Tomlinson, architect, Chi- 
cagos William H. Malone, member of 
the State Board of Equalization, Chi- 
cago. 

Stock salesmen have already been 
sent on the road. The head office of 
the company is in the National Life 
building, Chicago. 


———Q©@©2+2e_—— 
Agency Makes Fine Record 


A new record for the production of 
ordinary business among agents of the 
Home Life of Philadelphia has been 
established by the company’s agency at 
Dover, Del., of which H. C. Evans is 
manager. During the two weeks just 
closed, the fifteen men connected with 
this agency wrote $171,000 of ordinary 
business or an average of $11,400 per 
man. Mr. Evans wrote very little busi- 
ness personally, preferring to help his 
men. The Dover agency is the com- 
pany’s oldest agency. 





— 5 
Deferred Dividend Settlements 


The: Canada Life is making deferred 
dividend settlements that are unusually 
close to the esimates made originally 





by the company. Under a policy issued 





amount $2,000, the company estimated 
that the total cash value, including the 
reserve of $758, would be $1,024. The 
amount offered was $1,013. The esti- 
mated paid-up value was $2,112 and the 
amount offered was $2,053. The earned 
surplus payable if the policy were con- 
tinued was estimated at $266 and was 
actually $255. 


————-(@22e—_—_ 


PLAN FOR GROUP INSURANCE 





Prudential Explains to Its Agents Its 
Method of Covering Large 
Number of People 





New York, Aug. 16—(Special)—The 
Prudential has notified its industrial 
field staff that it will issue group in- 
surance policies, the limit being $3,000 
upon any individual life, and except- 
ing special cases, the minimum insur- 
ance will be $350. Rates of premium 
will depend upon the ages of the em- 
ployes, and will vary according to the 
nature of the occupation, and will be 
quoted after proper investigation and 
classification of the risks included. A 
disability clause provides for the pay- 
ment of the amount insured in instal- 
ments extending over five years upon 
disability prior to age 60 of male em- 
ployes. 

All group folicies will be issued on 
the annual dividend, one year renew- 
able term plan. Claim settlement op- 
tions will be of the same form as those 
under intermediate policies. Commis- 
sions will be on the following basis: 
10 percent the first policy year, and 3 
percent for the second to fifth policy 
year, inclusive. 

——_— toe 


LIFE NOTES 


J. N. Kirsch, Crookston, Minn., has gone 
with the New York Life. 

Executive offices of the Cherokee Life 
have been moved from Rome, Ga., to 
Gadsden, Ga. 

White & Pollard, Inc., of Seattle, Wash., 
have been appointed mortgage loan 
agents of the Prudential. 

J. V. Bhodes, district manager for the 
Provident Life of Bismarck, N. D., has 
located at Jamestown, N. D 


Elton C. Kelley, Iowa representative of 
the New World Life, died suddenly at his 
home in Des Moines last week. 

The San Jacinto Life of Beaumont, 
Texas, has written $580,000 of new busi- 
ness during the past quarter. 

The annual agency convention of the 
Ohio State Life will be held at Buckeye 
Lake, O., the last three days of the week. 

The annual picnic of the home office 
employes of the West Coast-San Fran- 
cisco Life will be held at Liberty Lake 
Saturday. 

W. RB. Dobbin, a life insurance man at 
Great Falls, Mont., is a candidate for the 
Republican ‘nomination for the legislature 
in his district. 


John H. Tousley, who was agent for the 
Northwestern National Life at Missoula, 
Mont., died the other day. He was state 
deputy for the Modern Woodmen of Amer- 
ica. 

Agents of the Federal Life will put 
forth unusual efforts in honor of Presi- 
dent Isaac Miller Hamilton during 
— His birthday occurs on the 


Norman and Stanley Risk, who have 
been located at East Jordan and Boyne 
City, Mich., have opened offices at Petos- 
ay: Mich., as district agents of the Sun 

e. 


J. W. Gunter, superintendent at Los 
Angeles for the West Coast-San Francisco 
Life, completed ten years of continuous 
service with his company Aug. 3, during 
which time he has achieved marked suc- 
cess. On Aug. 5 he was tendered a ban- 
quet by his company and many of the 
home office officials attended. 


The Supreme Tent of the Maccabees 
met in Detroit last week and voted to 
add accident and total disability features. 
It was also voted to pay benefits to mem- 
bers who take part in the European war 
and who may be killed. Twenty-payment 
life policies, and whole life policies, with 
paid-up ‘and extended insurance features 
were also authorized. 

The Ess-Arr Knitting Mills of New 
York City has taken out a group policy 
in the Travelers. All employes who have 
been with the company for a year receive 
$500 life insurance. At the end of five 
years the policy becomes $1,000 and each 
five years after that adds $500 to the 
principal sum. When the employes reach 
the age of sixty, the premiums cease and 
the policyholders can either have the cash 
sum or an annuity, in the place of the 





life insurance, if they want it. 


at age 31 fifteen years ago on the 20-pay 
life basis with a fifteen-year settlement, 





PEOPLE TAKES ROYAL 





REINSURANCE DEAL EFFECTED 





Gives Peoples Life $11,000,000 Insur- 
ance in Force and Thirty Ad- 
ditional Agents 





Both the industrial and ordinary 
business of the Royal Life of Chicago, 
which was placed in the hands of a re- 
ceiver several weeks ago, has been re- 
insured in the Peoples Life of Chi- 
cago. Receiver W. Thompson 
sought bids from various companies. 
The Peoples Life was the only one 
that felt itself in a position to handle 
the business and made a bid. Mr. 
Thompson.asked the court on Wednes- 
day to give him an order to effect the 
deal and the judge entered such instruc- 
tions. The reinsurance arrangements 
had the informal approval of Superin- 
tendent Potts of Illinois and the details 
of the deal will be disposed of in short 
order. 

$3,000,000 Insurance Involved 


The Royal Life turns over approxi- 
mately $1,300,000 of industrial business, 
with a debit of $950, and $1,878,000 of 
ordinary business. This gives the Peo- 
ples Life $11,000,000 of insurance in 
force, $7,000,000 of which is ordinary 
and $4,000,000 industrial. On the latter 
the debit amounts to $2,500 a week. 

Through the deal the Peoples Life 
also secures thirty Chicago agents of 
the Royal and the branch offices at 
Metropolis, Ill., and Peoria. The Peo- 
ples also takes the Royal branch at 
Thirty-ninth and State streets, Chi- 
cago, and has offered to purchase the 
furniture from the other branches of 
the Royal which were closed some time 
ago. 


Peoples Has Had Good Growth 


The Peoples Life now has an agency 
force of sixty in the new home office 
building at Fifth avenue and Randolph 
street, as well as agents in four outly- 
ing branches, and an Italian branch 
on the eighth floor of the Hearst build- 
ing. All of the fourth and second floors 
of the home office building are devoted 
to agents’ rooms and the third is used 
for home office purposes. The build- 
ing is well filled up now and is making 
a good return to the company on its 
investment. The structure is less than 
two years old and is one of the hand- 
some, up-to-date skyscrapers. The 
Peoples Life was organized by its pres- 
ident, Elon A. Nelson, in 1908, with 
$100,000 capital. It now has $200,000 
capital and $125,000 of net surplus. It 
has had a steady growth and is now 
licensed in Indiana, Michigan and Ne- 
braska, as well as Illinois. 


_ SD Oo 
Durkin to Handle Agents 


No successor will be appointed by 
the Home Life of Philadelphia to J. C. 
Maginnis, who was recently ousted as 
superintendent of agents. James L. 
Durkin, secretary, will hereafter have 
charge of agency matters in addition to 
his other duties. He.is well qualified as 
an agency man having had twenty-five 
years of practical life insurance work. 
© ae 
Singleness of purpose and definiteness 


of endeavor are shown by the man who 
protects his family with life insurance. 





KELLER ON ADJUSTMENTS 


Every accident claim man should 
read ‘* Practical Suggestions for 
Claim Adjustments,” written by 
David H. Keller, M. D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month in 


THE CASUALTY REVIEW 
Subscription Price, $1 a Year 





Lincoln Inn Court Bldg. Cincinnati 
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Once an 
lilinois Life 
GREATEST | GREATEST 
asi rieoie! Man ILLINOIS 
COMPANY Always an 
Illinois Life 
Man 


COMPANY 


WANTS GOOD MEN 
AND 
PWILLPAY THEM WELL 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company | 
BURLINGTON, IOWA 


Assets $1,399,308.89 5 
Death Claims Paid $2,752,963.76 Good Territory Open 














Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions .and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 








Good Contracts for Good Men 


_With a Good Company, in 


Ohio, West Virginia and Michigan 


LIFE and HEALTH & ACCIDENT INSURANCE 
(either or both, as you prefer) 


The Cleveland Life Insurance Company 


William H. Hunt, President 














SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business.than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%, 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


Incorporated 1892 ST. LOUIS, MO. 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 
We want good men and will pay them well. 


For territory and particulars address 


FELIX BROEKER, Secretary and Manager = - SALINA, KANSAS 


INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPITAL, - = = $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 














For contracts write: C.D. RENICK, President 
316 N. Meridian Street Indianapolis, Ind. 











Representing 


The Mutual life Insurance serait 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 








MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 


Write us for territory. 








P lvania Maryland 
SPECIAL 5232. Ohic 


Delaware 


AGENTS Philadelphia Life 
WANTED 111 seus Ce Pa, 








(©)The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


aaeeew LATEST POLICIES AND AGENCY CONTRACT Barag.\ne 


Openings OHIO, IND., KY., and MICH. Write Columbus 














